THE MAGAZINE OF INDUSTRIAL DISTRIBUTION 


nat ated el tole 


AUGUST 
° 1945 


as 














The popular BEAVER No. 3 


with fully-enclosed ratchet mechanism 































American 





or 
Whitworth 
A “deluxe” tool 
with fully-en- 
closed ratchet. 


Pipe—\s to 1” 
Bolts 1% to 1” 
Conduit—Y% to 1” 
Brass Tubing— 


Hse of good tools, who insist upon the best, have long preferred the Beaver No. 3 Ratche 
It is a high quality, deluxe tool with the operating ratchet mechanism fully-enclosed in the ratchj 

handle where the teeth cannot get gummed-up and cause dangerous ratchet slippage. Patented dif 
head construction with openings between the dies for easy chip clearance and oiling. Die segmen 
square in shape—no weak offsets to develop water-cracks from hardening. Dies removable for re-shar 
ening—and can be inverted for close threading. Diehead carrier free with orders for three or mo 
dieheads with ratchet handle. Metal carrying case available, if desired. RANGE: Pipe, 1% to 1-ine! 
Right or Left, American or Whitworth. Bolts, 14 to 1-inch, RH, NC or NF. Straight Thread Condui 
14, 34 and 1”. Brass Tubing, *,-20 thd.; 5% or *4”-27 thd. Special dies upon request. 


(Left) An exploded view showing 
the construction of the No. 3 Ratch- 
et mechanism —with ratchet fully 
enclosed for safety. No gumming- 
up—no slipping. No danger when 
working on ladders! 


(Right) The Beaver Patented Bolt 
Dichead with large opening below 
die immediately clears all chips— 





cannot clog. An exclusive patented 
Beaver feature. Furnished for cither 
No. 2 or No. 3 Beaver Ratchet 
Threaders. 


¢j BEAVER &, 
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—— ome * WARREN; OHIO * — 45 Nearer 


Sold by Leadine Supply Houses Everyichere! 
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LOOKING AHEAD 


Experience may not be the only teacher 
but it most certainly is one of the best. 
And experience is one of the things that 
will hold industrial supply salesmen in 
good stead when we revert to a buyers’ 
market. At that time the salesmen who 
get the orders will be those who have 
developed the qualities buyers want. 
Those fundamental qualities are well 
known as names or phrases to most 





salesmen but how they can develop or are confronted with each day. How 


improve them is the important and, in 
most cases, the unanswered question. 
MILL SUPPLIES will furnish the answers 
in the September “Sales Guide” issue. 
The revelations will not be from the 
copybook—they'll be direct from the 
sales front. 

Case histories of approximately 50 
salesmen will be cited. Their experi- 
ences will cover the same problems 
that you as a salesman or distributor 


they solve the problems and obtain 
orders makes extremely interesting and 
informative reading. Put next month's 
issue on your “must read” list. 








Director of Circulation, MILL SUPPLIES 
330 West 42nd Street, New York 18, N. Y. 
Please change the Address of 

my MILL SUPPLIES subscription 
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HOLO-KROME 
SOCKET SCREW PRODUCTS 


onyplilily Ce LL TIT Am EXCLUSIVELY HOLO-KROME 








OUTSTANDING FEATURES 


1- Increased Strength. 


2- Continuous Uncut Laterally Deflected 
Core Fibres. 


3~ Continuous Unbroken Fibres. 
4- Smooth Flat Top With Slight Chamfer. 
5@ Concentricity of Head With Body. 


6= Sockets — Uniformly Accurate to Full 
Depth of Hole—True Hexagonal 
Shape—Across Flat Section Diameter 
Identical Top and Bottom=No Taper 
—Smooth Regular Walls = Well De- 
fined Corners. 


7= Continuous Fibres Ending in Socket 
Walls. 


8- Re-enforced Socket Walls. 
9- Continuous Uncut Fibres. 
10- Square Shoulders. Holo-Krome Products 
11- Original Continuous Fibrous Structure. Socket Head Cap Screws 





Socket Set Screws 
Socket Head Stripper Bolts 











UNRETOUCHED PHOTO ETCHED CUTAWAY Method Patented, Owned, Controlled , 5 K RK 
HOLO-KROME SOCKET HEAD CAP SCREW and Used Solely by HOLO-KROME Socket Screw Keys ey 


... H-K EXCLUSIVE FEATURES 
BUILD SALES FOR HOLO-KROME DISTRIBUTORS 











The many H-K exclusive features are the ad- 
vantages which every authorized Holo-Krome 





Distributor knows and values because they 
result in increased sales—repeat orders. 


HOLO-KROME 
Fibre forged SOCKET SCREWS 


Manurectured Exclusively by 


THE HOLO-KROME SCREW CORP, 
HARTFORD 10, CONNECTICUT, U. S. As 


HOLO-KROME /S SERVING ITS DISTRIBUTORS 
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As a Portable Tool... 


The 14” Standard Drill drives twist drills 
up to 4”, wood augers up to 14”, hole 
saws for cutting clean, round holes up to 
11%" diameter in any material a hacksaw 
will cut. Driving countersinks 1s just one 
more of the many other uses for this 
powerful portable tool. 


The Saturday Evening Post and many 
other publications this month carry this 
striking advertisement... just one more 
example of the advertising leadership 
that keeps Black & Decker Distributors 
far ahead of all competition with most 
complete line in the electric tool field. 
The Black & Decker Mfg. Co., 617 
Pennsylvania Ave., Towson 4, Md. 


As a Drill Press... 
Mounted in a Black & Decker Bench 
Drill Stand ($14.00), the 14” Standard 
Drill quickly becomes a powerful drill 
press, with plenty of leverage to put on 
the pressure where needed, or for a slow, 
smooth feed on precision work. Same 
tool does both bench and portable work. 







LEADING DISTRIBUTORS 


Black 


MILL SUPPLIES * AUGUST, 1945 

















As a Multi-Use Tool... 
Mounted in a Black & Decker Horizontal 
Drill Stand ($2.75), the 14” Standard 
Drill does stationary drilling cr ream- 


ing, and drives wheels for light grinding, 
wire brushing and buffing. Ball-bearings 
on all spindles make the 14” Standard 
ideal for this latter type of work. 


EVERYWHERE SELL 


Decker 


PORTABLE ELECTRIC TOOLS 





For Strength, Safety and Extra Service 
on High Pressure Pipe Lines... 






THE MARK 
OF PROVEN QUALITY 


W-S 


FORGED STEEL 


FITTINGS 


Send For These Bulletins 


A-3— Factual data, drawings, pressure 
ratings, dimensions, tables, etc., on 
Forged Steel Fittings. 


A-4— Description, specifications and 
drawings of bronze or forged steel 
Globe, Check, Needle and Angle 
Valves. 


710-A—Hydraulic Jacks in independent 
pump and attached pump types; 10-500 
ton capacities. 


240-A—Hand Pumps for operating 
jacks, small hydraulic tools and for 
general hydrostatic testing. Single and 
double plunger types. 


A-6—Shears for cutting wire rope and 
iron bars and rods; hand and hydraulic 
types. 


A-7 —Portable Pipe Benders; open-jaw 
type with built-in pumping unit and 
hydraulic cylinder. Will bend extra 
heavy steel pipe up to 2” and standard 
weight pipe up to 3”. 





WAT 


SOCKET WELDING TYPE 
For Schedule 40—Schedule 80—Schedule 160 and Double Extra Heavy Pipe 


For 2000, 3000, and 6000 Pound Service 


Above are illustrated but a few of the W-S line of Forged Steel Fittings 


F or construction and maintenance work in power plants, oil fields, refineries, 
chemical plants, ship construction, air conditioning and refrigeration where 
uninterrupted high pressure, high temperature service is vital, Watson-Stillman 
Forged Steel Fittings are used for their greater strength and safety, exception- 
ally long-time service, due to strong, trouble-free joints. Machined from solid 
drop forgings. The Double-Diamond trade mark is your guarantee of Proven 
Quality. 


SOCKET WELDING FITTINGS 

Deeper sockets eliminate necessity of cutting pipe to exact lengths, speed up 
and simplify installation, furnish support for the pipe and provide self- 
alignment. No special fixtures are needed for lining up and holding joints. 
PROVEN WELDABILITY. Sizes... %” through 4” I.P.S. 


FORGED STEEL SCREWED FITTINGS 
Long threads, accurately cut, perfectly aligned, for quick, easy installation. 
Uniform wall thickness throughout assures a higher factor of safety. Long low 
bands extend beyond last thread to insure extra strength and better wrench 
grip. Sizes... 4%” through 4” LP.S. 


Sold Through Leading Distributors 





~~ 


SOn-STILLIMAN 


Distributor Products Division—Roselle, N. J. 


Designers and Manufacturers of Forged Steel Fittings, Valves, Wire Rope Shears, Hand Pumps, Jacks, Pipe Benders and Hydraulic Equipment 


4 
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You know your customer is doing precision filing—cutting and finishing 
dies or tools to exact specifications . . . making watches or clocks .. . 
working on delicate and intricate parts. More than anyone else, he will be 
interested in the file that will do the best and most accurate work possible. 
What shape, size and cut of file is best adapted to the job he has to do? 
The accompanying chart will give you the answer. It lists the more com- 
monly used Heller NUCUT Swiss Pattern Files. It also itemizes a number 
of other shapes that will prove successful for certain highly specialized 
work. 


But don’t stop with Swiss Patterns. Tell your customer about Heller 
NUCUT Machinists’, Mill and Saw Files . . . the files that feature the 
patented “Wavy Teeth” . . . the files that have both coarse and fine teeth 
for both cutting and smoothing at every stroke! We shall be glad to 
help you select the right sizes, shapes and cuts of Heller NUCUT to 
meet your needs. 


HELLER BROTHERS COMPANY 
America’s Oldest File Manufacturers — Good Tools Since 1836 
Newark 4, New Jersey * Newcomerstown, Ohio 


When he asks for a 
Swiss Pattern File... 













APPLICATIONS of HELLER “NUCUT™ SWISS PATTERN FILES 














SHAPE CROSS SECTION GENERAL USE 





Flat Surfaces 





HAND 
PILLAR 
WARDING 
SQUARE 
3-SQUARE 
ROUND 
3g ROUND 
KNIFE 
CROSSING 
EQUALLING 
BARRETTE 
CROCHET 





Flat Surfaces, Slots 






Slots 










Corners, Holes 





Corners, Holes 












Corners, Holes 







Corners, Holes 


Slots 











Corners, Holes 






Slots 












Corners 


Slots 









Needle Files: For die, too! and watch makers. Die Sinkers’ Files: For making dies. 
Poralle! Machine Files: For use with filing machines. Rifflers: For intricate work, 





corners, crevices, holes. 


| Awarded to the 
Ni 


lewcomerstown, 
Ohio, Plant. 


FILES 


WAVY-TEETH 
HELLER NOCH] . 
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COILING FOR A GIANT’S JOB... 


By David Dietz, Science Editor 
of Scripps-Howard 


“A big rope does a giant’s job. It 
speeds the production of goods and 
the shipment of vital freight to and 
fro, the world around. It conquers 





the Juggernauts of weight and 
height and distance that men must 


overcome to move heavy things—or hold them. 


“Two months from now, the Plymouth Rope you 
see coiling here may be working down at Capetown 
or at a Minneapolis mill—or a Manhattan pier—or 
at Vladivostok, Caleutta or Cherbourg. 

“But not yet. This swelling coil of rope is being 
fed from three huge reels. Each reel carries a heavy 
strand, made of scores of spiraled varns. Each yarn 
is composed of hundreds of carefully twisted fibers 
of tough selected abaca or sisalana from far parts 


of the earth. 


MILL SUPPLIES 





“At Plymouth Cordage Company —largest rope- 
makers in the world—thirty-seven rigid tests insure 
the quality of every coil of Plymouth Rope. Thus, 
modern science reinforces the ancient craft of rope- 
making to build greater strength, longer life, more 
useful performance. Those Plymouth Ropes protect 


human life and property in the more than 400 useful 


jobs that men have found for rope to do—on farms, 


: . : a 
in factories, at sea—in peace and war. 


Plymouth Cordage Companys, Plymouth, Massachusetts. Dia- 
trict Offices: New York, Chicago, Houston, San Francisco 
Warehouse Stocks: New York, Boston, Philadelphia, Baltimore, 
Houston, Chicago, San Francisco. 


PLYMOUTH 


CORDAGE 
PRODUCTS 


ROPE - TYING TWINE - BINDER TWINE - BALER TWINE 


"ny ~ ¢ nae a 
Re od THE ROPE YOU CAN TRUST 
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LINK-BELT PRODUCTS 


YOU SHOULD KNOW ABOUT 


mR 
i) 






LINK-BELT 
_----SCREW_______ 
| 






This LINK-BELT 14-inch Dou- 

ble - Flight Helicoid Conveyor 
catfries sugar to storage or can 
be reversed to reclaim sugar 
from storage to baggage bin. 
(Dust proof cover removed for 
photographing). 



















p-~-7-- 


LINK-BELT makes all types of screw 
conveyors of both Helicoid and Sec- 
tional Flight design—types for abra- 
sive, corrosive, or sticky materials, dou- 
ble flight conveyors for smoother flow 
and higher capacity. Complete equip- 
ment, fittings, and accessories are avail- 
able for horizontal, inclined, and 


vertical installations. 


LINK-BELT Screw Conveyors offer 
many advantages that give you sales 
producing talking points. Among the 
features are: high efficiency, low first 
cost, savings in power, maintenance, 
space. They operate in dust-proof 
moisture-proof enclosures, with direct- 
connected reducer drives. With this 
complete line of conveyors and equip- 


ment to fully back your sales effort and 


our Engineered Application Service Send for this book. A great deal of valuable information on 
; : screw conveyors is contained in Data Book No. 1289. Diagrams, 
which has exceptional value, you can tables, illustrations—128 pages. Send for a copy today. 


be sure of results when you recom- 
mend LINK-BELT Screw Conveyors. 





8 MILL SUPPLIES * AUGUST, 1945 











UMI 






















































ORIGINAL CALDWELL 
HELICOID CONVEYOR 


The flight is of continuous one-piece construction. There are no 
laps or rivets and therefore fewer crevices and corners. An all 
purpose conveyor and ideal for handling foodstuffs or products that 
deteriorate. Rolled in all standard diameters from 4 to 16 inches. 





CALDWELL SECTIONAL 
FLIGHT CONVEYORS 


Sectional Flight Conveyor lends itself to many combinations in 
thickness of flights, varying pitches, diameters, pipe sizes and types 
of materials for special applications in handling abrasive or corro- 
sive stocks. May be butt welded in heavier gauges to make 
continuous. 


ENGINEERING EXCELLENCE 


LINK-BELT provides you with the complete equipment for every 
installation. As you will see in Data Book No. 1289, we have 
designed correct Lugs, Coupling Bolts, CALDWELL Standardized 
Conveyor Drives, Conveyor Couplings, Split Flight Compression 
Couplings, Drive and End Shafts, Conveyor Hangers and Bearings 
and many other parts that go to make up a complete installation. 


It is surprising how simple it is to plan an efficient Screw Con- 
veyor installation when everything is available from one source. 


The compact design of a completely enclosed screw conveyor in- 
stallation utilizing a minimum of space and power, makes an 
ideal selection for handling all free-flowing materials. 


Capacity is varied by the selection of diameters and speeds while 
length of travel may be unlimited in the use of two or more 
separately driven lines discharging into each other. Discharging 
readily to and from bucket elevators or vertical screw conveyors 
provides a system for conveying on one or more plane. 


LINK-BELT COMPANY 


Chicago 8, Indianapolis 6, Philadelphia 40, Atlanta, Dallas 1, Minneapolis 5, San 
Francisco 24, Los Angeles 33, Seattle 4, Toronto 8. Offices in Principal Cities. 
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IN ADDITION TO 
SCREW CONVEYORS 
YOUR ATTENTION 

IS CALLED TO THE 
FOLLOWING 
LINK-BELT PRODUCTS 





Link-Belt bearings are made without 
mountings in ball and roller types, 
and as pillow blocks, and cartridge, 
flanged, take-up hanger or duplex 


owes § units. Send for engineering data 
LIWK BELT BERENS hook No. 1775-A. 





How to select chain drives to operate on 
cast tooth sprocket wheels, is shown in 
this Link-Belt Book No. 1994, covering 
Link-Belt chains of malleable iron, 
Promal and ‘“SS"’ steel types for power 
transmission. Send for it. 










This 52-page book gives complete in 
formation on the various Link-Belt 
power transmission accessories as in- 
dicated on the cover of the adjoining 
illustration. Send for it. Ask for Book 
No. 1997. 


\ pre 


Book No. 2057 covers the sizes of Link- ey. 
Belt Silverlink roller chains and sprockets, 4/NK-BELT 


normally carried in stock by distributors. 


LINK-BELT 
COUPLINGS ~ 


a tyes Fon EyeRe 4 
seu sTRAL sawvict | 


asthe tienge Tot OE 


) Book No. 2045 covers the line of 
4 Link-Belt couplings of the flexible, 
‘flanged face and compression types 
for every industrial service. 


Book No. 1725 covers the sizes of Silver 
streak silent chain drives normally car 
ried in stock by distributors throughout 
the country. 


08 


Book No. 1761-A covers the line of 
Link-Belt Ice Crusher-Slingers for 
snow icing perishable foods. 


np Sing wilh Snow Se 
uni BELT 


fee CHOSHER.SLINGERS | 


The Link-Belt Car Spotter is covered in 
this Book No. 1992. A time, effort and 
cost-saver with a huge sales market. 


LINK-BELT | 
CAR SPOTTER | 
j 


| That means the teeth wear better, stay 


.« give you this Selling Story ines. 
with TEETH in it! And this is the only line of files made in 


only one quality—the finest. So to your cus- 
This is the only file with teeth shaped like tomers who want the best buy in files, 
those of a metal-cutting saw... teeth that | there’s only one line to sell . . . Simonds 
remove more metal with each stroke, and do it “Red Tang” Files. Order now from the nearest 


more easily because they cut instead of scrape. Simonds branch office listed below. 


Branch Offices: 1350 Columbia Rd., Boston 27, Mass.; 127 S. Green St., Chicago 7, Ill.; 416 W. Eighth St., 
Los Angeles 14, Calif.; 228 First St., San Francisco 5, Calif.; 311 S. W. First Ave., Portland 4, Ore.; 
31 W. Trent Ave.. Spokane 8, Wash. 


PRODUCTION TOOLS 
FOR CUTTING METAL, 


wood, 
PAPER, PLASTICS 


CUT THE WAR SHORT...BUY WAR BONDS...AND THEN BUY MORE WAR BONDS 
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LOOKING 
| for TROUBLE! 


Designed to stand up in trouble spots, 
America’s newest and widest line 
of V-belts — Allis-Chalmers’ Texrope — 
solves every one of these drive problems 











| FIND MY PLACE WHERE EXPLOSION 

Is A DANGER. I’M SUPER-7 STATIC 
RESISTING; MY BUILT- 

a= 2) IN CONDUCTING 

7 ss 








ELEMENT CARRIES 
CHARGES TO THE 
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| LOOK FOR HEAVY LOADS, AND THEN 

1 LICK ’EM. I’M SUPER-7 STEEL.. MY STEEL 

CABLES ADD POWER,REDUCE STRETCH 
AND SLIPPAGE. 








| HUNT OUT THE HOT SPOTS, 
180° F IS JUST COMFORTABLY 
WARM FOR SUPER-7 HEAT 
RESISTING. THAT'S ME! 















| TRACK DOWN OIL CONDITIONS, AND. 
BEAT 90% OF THEM. HOWP I'VE GOT } 
A NEOPRENE SKIN. 1M SUPER- 
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1 TAKE THE TOUGHEST OIL 
ASSIGNMENTS. | BATHE 
IN GRIMY LIQUIDS, AND 
DON’T MIND AT ALL. VM 
SUPER-7 Olls PROOF. .. 
SOLID NEOPRENE / 











re IT PAYS TO ‘MAKE ALLIS-CHALMERS Your 


V-BELT DRIVE HEADQUARTERS 


Texrope Super-7 V-Belts result from the cooperative research of two great companfes—Allis-Chalmers and B, F, Goodrich—and are sold exclusively by A-C, 
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with an eye to your FUTUR 


LYON’S present products have been uses and increased salability. 


modernized for greater value, sales LYON has developed new prod- 


simplicity and wider markets. ucts offering new markets and in- 


LYON’S present war products creased volume possibilities for Lyon 
have been redesigned for new dealers everywhere. 


METAL PRODUCTS 
INCORPORATED WHAT ABOUT POST-WAR? 
Our post-war plans include new products with 
General Offices: 753 Monroe widespread applications, also manufacturing 
Ave., Aurora, Illinois facilities that will help you expand your 


market and increase your profitable volume. 







Branches and Dealers in All Principal Cities 
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REPUBLIC 


- she Preferred Pipe 
for Commercial Buildings 
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Z Social Security Building, Washington, D. C.; Public Buildings Administration, Federal Works Agency, Architect; 
P McClaskey & Co., General Contractor; Mebring and Hanson, Plumbing and Heating Contractors. 


@ For heating, plumbing, air condition- _ cleanly—and, whenused without threaded 
ing installations and other types of pip- _ fittings, welds easily by all modern methods. 
ing work, you can specify Republic Steel 


Available in uniform lengths —extra long 
Pipe—with confidence. 


if you need them—Republic Pipe goes 
Uniformly ductile throughout, Republic in fast—saves time, money and material 
Steel Pipe coils and bends easily—its on every job. 

strong, tight weld readily resists the 


See your local Republic Pipe Jobber for 
most severe type of pipe fabrication. 


full information on sizes available and 

Moreover, because it is made by the im- delivery schedules; or write directly to: 
roved continuous weld process, it is 

P Us we'd Process, 1S REPUBLIC STEEL CORPORATION 
free from corrosion-inviting scale, inside 

: GENERAL OFFICES « CLEVELAND 1, OHIO 

and out. It cuts and threads quickly and _Export Department: Chrysler Bldg., New York 17, N.Y. 


This advertisement is appearing in the following pub- 
licationss: Domestic Engineering; Engineering News- 
Record; Heating, Piping and Air Conditioning; and Rh 
Plumbing and Heating Journol. 


STEEL PIPE 
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Pipe Is only one of a wide line of 
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DOES F.L.A.T. SPELL NEW BUSINESS TO YOU? 


F.L.A.T. are the initials of a type of power transmission that 
has been in existence for several years ... but has only re- 
cently begun to reach popularity. Up till now, you have 
known it as the “pivoted base” or “Automatic Tension” drive. 

Today, there is real promotion behind Flat Leather Auto- 
matic Tension drive...and there is a wealth of evidence that, 
in almost every case, F.L.A.T. drive is the. most efficient, 
most economical short-center drive. 

More and more, your customers will be asking you about it 
.. . because the A.L.B.A. advertising cali paign and Graton 
& Knight’s own advertising are featuring it. So make sure 
feat. ... 


1. you know all the sales points on F.L.A.T. drive: automatic 
regulation of tension high efficiency above or below 


rated capacity ... less maintenance .. . longer belt life. 


2. you provide your customer with Graton & Knight’s Belt- 
ing Manual which contains all the facts on ’.L.A.T. drive. 
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from Graton & Knight's line of leather belting the most complete for all applications. Graton & Knight 
distributors are listed under “Graton & Knight” in ‘‘Belting’’ section of Classified Telephone Directory 





RESEARCH 
LITIES 
HAS 


F.L.A.T- 





The qualities that Graton & Knight Company builds into 
its “Research” belting are exactly the qualities that are re- 


quired for conditions presented by a F.L.A.T. drive — short 
center distance, one small pulley. 

Its greater pliability means it can withstand the constant 

flexing. 

Its “Built-in” pulley grip means less tension required to 

deliver full power without slip. 

No idlers are necessary. 

Minimum stretch means longest, uninterrupted service. 
A “Research” Leather Belt on a F.L.A.T. drive will outlive 
a rubber V-belt on a corresponding drive by a wide margin. 
Graton & Knight Co., 339 Franklin St., Worcester 4, Mass. 
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The above advertisement is just one of a long series of ads—appearing month after month, year 
in and year out in leading industrial papers featuring the Lunkenheimer policy of selling through 


Is into Distributors. 
are Te- 
short It indicates the mutual cooperation inherent in our Distributor set-up .. . a superior service 


arrangement which buyers have come to rely upon as a basic, permanent part of our operation. 
nstant 
The prompt, efficient service which our Distributors have rendered to valve users has been a big 


red to factor in making Lunkenheimer Valves the choice of leading industries everywhere. 


As a Lunkenheimer Distributor you not only supply valves of universally recognized highest 
quality . . . you are also assured a policy of rigidly maintained protection and company cooper- 
ation—a highly important factor in your permanent success. 


vice. 
vutlive 
9 The Lunkenheimer Co., Cincinnati 14, Ohio, U. S. A. (Branch Offices: New York 13, Chicago 6, 
ciabll Boston 10, Philadelphia 7, Export Department: 318-322 Hudson St., New York 13, N. Y.) 
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“Peerless” 

“Twis-Tuft” 

Fine Wire Polishing 
Wheel Brushes 

“Sturdi-Bilt” Wire Cup 
Brushes 

Fibre Wheel Brushes 

Wire Scratch Brushes 

Boiler & Furnace Brushes 

Foundry Brushes 

Platers Brushes 

Bench Brushes 

Floor Sweeping Brushes 

Push Brooms— wire 
and fibre 

Miscellaneous Maintenance 
Brushes 


Aaurap of us lies a new selling era... one in which owners, 
managers, production men, etc., will carefully weigh tool 
quality and production costs. That will be a normal reaction 
to the resumption of normal business. 


Design, quality, and performance-results of tools, now doing 
the all important job dictated by war requirements, will have 
its value when open market selling begins. 

MILWAUKEE Industrial Brushes continue to demonstrate their 
exceptional fitness for the jobs to which they have been applied. 
These jobs are many and varied—results are positive and cost 
saving. 

Taking the long range view is good business practice .. . 
plan ahead to meet industry's industrial brush needs with 
MILWAUKEE quality—the “TOOLS” that give all around 
satisfaction—the ‘‘TOOLS” that work to the profit of the user 
and also to the profit of the distributor. 

Our cooperation will be full and complete—our designing facil- 
ities will be at your service when the go-ahead word is given. 


THE MILWAUKEE BRUSH MANUFACTURING CO. 


MILWAUKEE, WISCONSIN 


WIRE WHEEL BRUSHES - WIRE CUP BRUSHES - WIRE SCRATCH BRUSHES 


The Key to Industrial Brush Problems 


FLUE BRUSHES FLOOR BRUSHES - PUSH BROOMS - BENCH BRUSHES - FOUNORY BRUSHES. 
i | 
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No bulging muscles needed! Allis-Chalmers’ new 


“Magic Grip” — fastest mounting and demountin g 
sheave on the market — slides on and off easily! 























Remove three capscrews from Insert two capscrews a Remove sheave from shaft. 
bushing collar. A handy wrench holes. As screws are turned, they Requires no mallet, no prying, no 
— supplied with each sheave— is become levers . . . automatically bulging muscles. You just slide 
the only tool needed to remove Allis- breaking tight grip of tapered split bush- the sheave off... smoothly, quickly. It 


Chalmers’ new“Magic-Grip” frommotor ing on sheave and shaft, Entire unit is costs nothing extra! Send for B6310. 


or machine shaft quickly and easily. then ready for removal, Allis-Chalmers, Milwaukee 1, Wis. 
A 1856 


Allis-Chalmers Texrope a \Y 


“MAGIC-GRIP”  ° SHEAVES 


~ 
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An Introduction to the Improved 


New mnie Fitting! 


This new, thoroughly tested and in{prov ed fitting makes 
Te rert sie (ecomecelicemitictmelametia «harlem (ceekcone 
It is available in all sizes and types and can be furnished in 
O.D. tube or nominal pipe sizes from ¥ inch to 2 inch O.D. 
Ermeto fittings for special installations are also available 
for a wide variety of uses. If your work involves installa- 
tions on hydraulic, oil, water, gas or fuel lines, write or 

phone any Weatherhead office for descriptive litera- 


ture about the remarkably smproved Ermeto fittings. 


poe 
—— 


if (ABS 


Weatherhead 


LHE WEATHERHEAD! COMPANY, CLEVELAND &, OHTO 
Branch Offices: New York, Philadelphia, Detroit, 


Chicago, St. Louis, Los Angeles 
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MOST PROFITABLE DRILL MEW 
ACCESSORY ever offered 
the SKiLToot Distributor! A’ 


It's a $30 sale at your regular electric tool profit marg I) 

. it’s new, sells fast on a 5-minute demonstration 
a worth-while sale in itself, and it helps you sell/a@@re 
drills of “2-inch capacity and larger, too! 

It’s a ‘must’ in every machine shop and fac . 
in the tool kit of every electrician, carpenter, @lamber 
and maintenance man... because it makes drif@#Peffort- 
less and safe in any position . . . eliminate (is drill 
breakage . . . gets more drilling done wi f a helper 
with ropes or chains. Pressure Handle a makes and 
sizes of portable electric or air drills ha 


iy Mm pipe handle. a 
Sssure Handles "hj 


And best of all... you can get all ty@@e 


you need right now! {/ 
SKILSAW/INC. 
5033-43 Elston AMEX Chicago 30, lil. ( 
Factory Branch$S@RAll Principal Cities 
0, lif 


PORTABLE | ELECTRIC 
SxuDenus 
Rae iy ate MADE BY SKILSAW, INC. 


# 




























or 


Se ay ee. a 
SunMiseuse aapans 
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AMPCO TWIST DRILL COMPANY 


FACTORY AND MAIN OFFICE 


D cant te J8l ich cg ase 
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Typical Performance with “Sc/uer Szee/” Blades 


Reports like the above ... typical of many now on record... are down-to-earth 
proof of the cutting superiority of Atkins “Silver Steel” Blades. By presenting actual comparisons of cutting 
records, they're a vital selling argument for the distributor of “Silver Steel” Blades... help him point out 
how they produce more cuts per blade and more cuts per shift . . . lower tool costs. 


Let your prospects know that we'll gladly arrange for an actual demonstration of Atkins “Silver Steel” Blades 
in their shops on material of their choosing. Write us for complete details. 


—E.c.aATKIN S A N D COMPAN Y 
420 South Illinois Street, Indianapolis 9, Indiana 
Agents and Dealers in all Principal Cities the World Over 


FoR EVERY CUTTING 
ad cold Saws @ Metal Cutting "nth 
n 


M s 
“NUFAcTURERS OF aette see ds 
er and Hand Bintes © Milling saw : 
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—-A TREMENDOUS 
REPLACEMENT MARKET 





U.S. GAUGES—STANDARD ON OVER 
60% OF ORIGINAL EQUIPMENT 


More than 6 out of every 10 pieces of 
equipment using pressure or vacuum 
gauges are originally equipped with U.S. 
Gauges—a replacement market that can 
mean turnover and profits to you. 


Tie-up to the aggressive sales promotion 
campaign now underway and backed by 
the full page advertising messages in lead- 
ing industrial magazines. 

Capitalize on the consumer interest this 
campaign is bound to generate. Make your 
organization the place to buy U.S. Gauges 
in your territory. 


UNITED STATES GAUGE COMPANY, SELLERSVILLE, PA. 


MILL SUPPLIES °¢ 


It Pays to Line up with 
United States Gauge 


The men in industr§ whose “Yes’’ can mean 
“Buy” will read the Btory of U. S. Gauges in 
the leading industriamagazines—you can be 
sure of gauge profits #f your name is on their 
list when they specifyg'U. S. Gauges”’. 


® WRITE FOR DETAILS ® 


If you're not now st 
write or wire for the 
Gauge distributor plan. 


AUGUST, 1945 











THERE’S GOOD BUSINESS 


...Present 
and 
Future... 
in 









HIGH SPEED STEEL 
TOOL BITS 


* GORHAM Tool Bits have built a fine, 
sound reputation for quality and _per- 
formance. They have distinguished 
themselves in many specialized applica- 
tions which have, of necessity, grown 
out of war manufacturing — and thus 
widened their scope of proven ability. 
Normal manufacturing will require 
more, and perhaps different, methods. 
GORHAM Tool Bits will continue to 
contribute the superior quality and per- 
formance that has helped American 
industry do an outstanding war job. We 
can ship from stock. Get started now! 





1. GORHAM Standard . . . . for the commercial field 
2. GORHAM M-40-B . for heavy cuts in hard material 
4; 3. GORHAM Gormet . . for more abrasive materials 


MA GORHAM TOOL CO. 


14400 WOODROW WILSON AVE., DETROIT 3, MICH. 
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fo run with the ball? 


T’S true that the Pacific war will require tremendous tonnages of equipment 
— but these demands will not tax American production facilities to the 
utmost as the two-front war did. 


As a result, you can look forward to a gradual stepping-up in the quantities 
of mechanical rubber goods available — and to the end of the “sellers’ market.” 


That means competition will be keener than ever before—and to win and 
keep your full share of business it will be increasingly important to be able 
to stress the old standbys: QUALITY, PERFORMANCE, SERVICE and ECONOMY. 


That’s where Goodyear gives distributors an edge on all competition. 
Goodyear mechanical rubber goods have always been tops. Now —thanks to 
advances and improvements in both design and materials made during the 
war—many are better than ever, set entirely new standards of efficient 
performance. 


Goodyear Style 22-H and Style 253-H Butane and Propane Hose are typical 
24 MILL SUPPLIES * AUGUST, 1945 
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examples of Goodyear products that outstrip competition. Designed for both 
high- and medium-pressure service, these Goodyear hose have maximum 
resistance to the destructive action of both butane and propane — fuels which 
will find increasingly widespread peacetime use. 


If you are now a Goodyear distributor, you are all set to run with the ball in 
the race for postwar profits and sales. If you are not, your own profit sense 
points out the wisdom of learning whether a distributorship is open in your 
territory. For information, write Goodyear, Akron 16, Ohio or Los Angeles 
54, California. 


All Goodyear Hose Has Extra Quality, Extra Performance Built Into It 


—— 


GOODYEAR INDUSTRIAL RUBBER PROD 
The perfection of hose to handle butane UCTS 


and propane is typical of improvements (@)-srecified Style 253-H 

SE ir > I ai BUTANE-PROPANE HOSE for high-pressure service 
pounds have been developed, new 
fabrics and cords produced, new methods 
of building devised. So it is that all - : = Heavy-duty, sun-resistant 
Goodyeat hose, whether fuel, air, oil, rai : ade 

steam, water, rotary, suction or welding \ vous se ae B Heavy cotton cord breaker 
is now standout in quality, performance Nc glue Multi-plies of close-woven 


and service. - fabric 


D Highest grade synthetic 
rf rubber tube 


fee . 
te, 


EAR 


THE GREATEST NAME IN RUBBER 
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Delivery dates on Electric Sprayit Company products will be announced just as soon 
as conditions permit. We wish we could give you this information immediately but 
find this impossible in that all reconversion progress must be guided by timely events. 
During the meantime we suggest that you contact your Jobber so that he can place 
your name among those who will be the first to receive shipments of these two fine 
lines. If your Jobber’s name is not known, write us and we'll send this to you at once. 
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PURE NICKEL FE ‘on 
MONEL METAL* Ihe Solute 


{1 
INCONEL’ iemeontrol 


ALVES 


All-Pure-Nickel, all-Monel-Metal and all-Inconel Valves as well as valves 
with Monel Metal trim (internal working parts) are another outstanding 
Powell contribution to help solve Industry’s flow control problems. In all 
services where corrosion and excessive heat or cold are encountered; where 
absolute purity of the end product must be maintained; and for the handling 
of steam, water, acid, alkalies and many other media these valves are superior 
to all others. This has been conclusively proved by performance records in 
leading plants throughout the nation. 


For twenty years, Powell Engineers and the Powell Special Alloy Valve Divi- 
sion have designed and fabricated valves in a wide variety of pure metals and 
special alloys to meet every flow control requirement of Modern Power, 
Chemical, Food Processing and Textile Plants, Oil Refineries, etc. This spe- 
cialization is your assurance of satisfaction. Write NOW for details and your 
copy of our new booklet ‘‘Powell Valves for Corrosion Resistance.”’ 


The Wm. Powell Co., Cincinnati 22, Ohio 


DISTRIBUTORS AND STOCK IN PRINCIPAL CITIES 


*These names are registered trade 
names of the International Nickel 
Company, Incorporated. 





Ciass 300-pound Cast Steel Gate 
Valve with Monel Metal trim. 





200-pound Globe Valve. Avail- 150-pound O. S. & Y. Gate Valve. 200-pound Gate Valve. Avail- 
able in All Pure Nickel, All Available in All Pure Nickel, All able in All Pure Nickel, All Class 300-pound Cast Stee! Globe 
Mone! Metal or All Inconel. Monel Metal or Ali Inconel. Mone! Metal or All Inconel. Valve with Monel Metal trim. 


MILL SUPPLIES * AUGUST, 1945 27 


a Your customers will like 








Here are two good reasons why 
you'll find Bethlehem Bolts very much 
to your liking—they look dependable, 
and they are dependable. 

Bethlehem Bolts have a smooth fin- 
ish ... straight, true shanks... clean, 
uniform threads... accurate sides on 
heads and nuts. And because they are 
made from high-quality steels, and 
held rigidly to close tolerances during 
manufacture, Bethlehem Bolts are 
hard to beat for holding-power. 

And here’s something else you'll 
like. Bethlehem bolt-and-nut plants 
manufacture more than 3500 individ- 
ual fastening items—everything your 
customers may need, from the every- 
day variety of bolts and nuts to highly- 
specialized fastenings for service 


under difficult operating conditions. 





fam DETHLEHE 
STEEL 


BElhehem maker edecy Type off Failenung 
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OVER THE 
SALES MANAGER’S 
SHOULDER 


By J. A. PROVEN 
General Sales Manager 
Sterling Tool Products Co. 


The world’s best 
sales talks...we all 
hear them every 
day! 

Where? We hear 
them on the radio 
...yes sir, they are 
the radio commer- 
cials.* Carefully 
planned,many hours 
or even days spent in preparation, timed 
to the split-second —that is the radio 
commercial. probably the most productive 





sales talk in existence. 

We can learn a lot from “commercials.” 
They prove that time is expensive, and that 
the “talk” must be extremely brief, yet 
cover the subject adequately. The listener 
shouldn't get bored. only the very essential 
advantages of the product should be men- 
“cream” first... let the 


tioned. Give ’em the 
rest come later to clinch the sale. Yes, radio 
commercials are conservative of time, not 
only because radio time is expensive, but 
because the advertisers know that the 
buyer's time is expensive. They know that 
the buyer will listen attentively up to a 
certain point—and beyond that, ill will or 
disgust may be the result. 


It's a cinch that salesmen can learn a lot 
from “commercials”. Planning your sales 
talk saves the buyer's time and it saves your 
time. Of course, fm not suggesting the 
canned” sales talk. Its got to 


e 


well-known * 
sound as though it comes from your heart, 
but instead it’s coming from your brain. 


Just a few minutes of well-planned talk... 
then stop. Let Mr. Prospect ask a few 
questions—he likes to do it. Let him praise 
the product, let him criticize it. Then let 
your own good judgment dictate how much 
more you should say. 


The importance of planning becomes very 
obvious, especially when you find yourself 
spending less and less time with each pros- 
pect. arousing his interest faster, and sell- 
ing more, Youll be aware of your success, 
particularly through the prospect’s attitude. 


Say, there’s a lot of sense to this proce- 
dure. [ think PH try it on my butcher. 





*Did you just say that radio commercials 
are “lousy” (pardon the expression)? Sure, 
some are—some are “corny” —some are too 
long. That proves again that to that adver- 
tiser, your time is expensive and it would 
be to his advantage to plan it better! 





EYE 
APPEAL! 


A GOOD FINISH GIVES A PRODUCT 
ADDED EYE APPEAL ... AND THAT’S 
A SELLING POINT FOR YOU! 


Design alone does not give a product eye appeal . . . finish is also impor- 
tant! Smooth, uniform surfaces take the paint better, give a more pleasing 


gloss and polish better. 


Everyone engaged in preparing surfaces, either for the original paint 
coat or refinishing is interested in knowing how to obtain an extra-smooth 
surface ... easier and faster. Just tell the pros- 
pect that he can give his product more eye 
appeal—and the finest finish with the Sterling i ae 8D 
Sander. Prove it with a demonstration! FINISH 
STERLING TOOL PRODUCTS CO., ——— 
384 EAST OHIO ST., CHICAGO 11, ILL. THAT 
COUNTS 


Sterling ads in 43 publications are 


telling your prospects the impor- 
tance of finish. Watch for them! 


STERLING 
1000 


PORTABLE ELECTRIC 


SANDER 
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@ It takes more engineering than you might think 
to make really good shackles. We know, because 
we’ve been making good shackles for years. And, 
every once in a while, we find a way to make them 
even better. 

ACCO SHACKLES are forged from fine grain steel 
which has superior forging qualities—a steel which 
can be depended upon for uniform product with 
uniform tensile strength. 


All ACCO SHACKLES are forged in solid dies. Most 
sizes are drop-forged already bent. This also in- 
sures greater uniformity. 

Every shackle is rigidly inspected. Special lights 

ACCO SHACKLES are made in enable inspectors to see even the smallest defect. 
both chain and anchor type— It is almost impossible for a faulty shackle to get 
of material from 14 inchto2 . z 

inches—with round pin or by ACCO inspectors. 

uae gin-—fniied ost-col- In the case of shackles with a screw pin, the pin 
ored, blacked or galvanized — : 

shipped in kegs or barrels, is drop-forged and accurately threaded for con- 
depending on quantity. tinued easy operation. 

ACCO SHACKLES, in short, are made to do their 
job—better. 





* 







é York, Pa., Boston, Chicago, Denver, Detroit, Los Angeles, New Y ork, Philadelphia, Pittsburgh, Portland, San Francisco, Bridgeport, Conn. 


AMERICAN CHAIN DIVISION 
AMERICAN CHAIN & CABLE 
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CAPACITY 
% TO 40 
TONS 











Wright affords 


- ++ faster production, 
-*° greater economy 


I. today's job of sustaining peak plant production, speed is the 
prime requisite. WRIGHT HOISTS and CRANES can be of immeasurable 
help in this task. Later, when you are again started on your 
peacetime pursuits, WRIGHT HOISTS and CRANES will help bring your 
production costs down to competitive levels. 

Your local wricut distributor is well-qualified to suggest meth- 
ods for both speeding production and saving money. You will find 
him listed in your metropolitan classified telephone directory. If 
your problem is special, ask your distributor to call a wriGut engi- 
neer, who has had years of experience in solving material-han- 
dling problems. Write today for a free copy of wricut’s price and 
specification bulletin. 


WRIGHT MANUFACTURING DIVISION 


York, Pa., Chicago, Denver, Los Angeles, San Francisco, Portland, New York 





\ zl HE 
ver TH ANT 
PerNs on Hoist 


WRIGHT we HOISTS 


In Business for Your Safety 





AMERICAN CHAIN & CABLE . sriocerorr 
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iT WILL SOON BE 


Dog-Emed FROM USE 






















@ This new PAGE book is so informa- 
tive, so complete and so easy to use, 
that we prophesy in many shops it 
will soon become dog-eared from 
constant use. 

Twenty-eight different classes of 
production welding are listed. Op- 
posite each is the recommended 
electrodeorgasrod. Complete speci- 
fications and welding characteris- 
tics of each electrode and rod are 
tabulated for quick reference and 
easy reading. 

You can get copies of this book 
from your PAGE distributor. Or, if 
you prefer, write to the PAGE factory 
at Monessen, Pa. Ask for DH-821. 


PAGE STEEL AND WIRE DIVISION 


AMERICAN CHAIN & CABLE 
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AGE Yjoldiey ELECTRODES 


Monessen, Pa., Atlanta, Chicago, Denver, Los Angeles, New York, Pittsburgh, Portland, San Francisco, Bridgeport, Conn. 




















MODEL 










With 15° of p 








Users say: 
The first real tool holder 
improvement in 25 years! 


Exclusive vise-grip jaw eliminates 
rocking, because it exerts equalized 
pressure over full length of cutter 
channel, and not just at one point. 
Screw-operated jaw runs right to 
cutting edge and hugs bit so it 
can’t slip, can’t sag, can’t break! 


Holds All Sizes and Shapes 
One Clark Adjustable Tool Holder 
takes 4 or more sizes of square, 
undersize, round or out-of-round, 
or narrow tool bits for cutting-off 
or special forming operations. 
Short bits and stub ends may now 
be used up. 


For Carbide Tools and Boring Bars 
In addition to standard Clark 
Adjustable Tool Holder with 15° 
cutter channel, there’s the Clark 
Parallel Tool Holder for better 
seating and better clamping action 
on carbide bits, threading tools, 
and boring bars. 


For complete information about 
Clark Adjustable Tool Holder, call 
your Clark Cutter Jobber today, or 
write for catalog MS-8-TH 












SS 


SPECIFICATIONS “~~. 


~ 








SIZE 


0 
1 
2 
4 


TOOL CAPACITY 


1/8 to 5/16 
3/16 to 3/8 
1/4 to 1/2 
5/16 to 5/8 


Tiel cutter hk , 
either left or hand 















This ad is appearing in national 
publications covering general indus- 
trial and metal working fields. You are 
passing up profit opportunities if you 
do not stock Clark Cutters. Write today 
for information on the entire Clark line 


Change Now to (© Clark 
Adjustable Too] Holder with Vise-Grip Jaw 












This tool holder 
presses me so 
hard at point. 
of set screw— 
no wonder I’m 
breaking in two -* 





Fine, smooth, full- 
length grip of 
Clark Adjustable 
Tool Holder real- 
ly holds without 
breaking my back. 
















CARBIE UNDER 
sTussy CARBIDE SIZE 
Clark Tool Hold- Boy! I like that Whee! Now I’m 
er is best for me extra support good for cutting. 
—adds years to _— right to my cut- _— off or other op- 

my life! ting edge. erations. 
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THESE MICROINCH SPECIMENS TO BE 
USED FOR COMPARISON #) 





BLANCHARD 
Biss Mute. h. 







FINGE , oe 
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SPECIMENS 
tN a BOX 

















The Sav-Way Kit includes 16 comparison specimens 


In modern precision production, accuracy of finish is just covering a range from 2 to 600 micro-inches, and in- 


as important as accuracy of dimensions. The “‘micro-inch cluding milled, turned, shaped, ground, lapped, and 
method” of specifying surface finish is being rapidly lapped-and-polished surfaces. A simple fingernail 
adopted throughout the automotive, aircraft, and other comparison gives a positive check on finished parts. 


precision industries. Engineers, designers, draftsmen, in- 
spectors, and machine operators must be familiar with 


these finish indications to keep up with modern pro- 
duction methods. fusely illustrated text-book on surface finish control. 


Set comes packed in beautiful felt-lined mahogany 
box with graphic index on cover. Kit includes a pro- 





Sav-Way Surface Finish Specimens and the accompany- 
ing Surface Finish Manual give you a complete surface 
finish “package” at a cost so low that every man can 
have a set of his own! 


NOTE: jf your supply house has not yet stocked this Sav- Way 
kit, have them place your order . . . or place your own order 
direct for immediate delivery! 





DUSTRIES 


DISTRIBUTOR TERRITORIES OPEN — Write for Details 
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RELY ON THE LEADER... 






For the big job in 


W PEELE. 


When you unfold the blueprints for new 


homes...new commercial buildings...new plants 
and reconversion...start the job right with TOLEDO 
Pipe Tools! These are the tools for best work by 
green hands orexperienced mechanics—unbeat- _ 

able for accurate, reliable, easy-threading — 


operation for nearly half a century: 


T 
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Toledo Engineering 
Leadership designed this 
ahead-of-the-times tool...the 
Toledo SIMPACT Threader! En- 
tirely self-contained, adjustable for 
1” to 2” pipe. Sizes changed instantly 
with one set high speed steel dies. Accu- 
rate, dependable. Specify TOLEDO for 
better pipe tools and better building! The 
Toledo Pipe Threading Machine Company, 
Toledo, Ohio. New York Office, 

No. 2 Rector Street Bldg. 


a 
ee 


DO ® 


PRECISION PIPE TOOLS 
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Your Standard 

GATES VULCO ROPES 
are the BEST V-BELTS 

Gates Ever Delivered to You! 





That is a strong statement but it is simply a fact— 
and here are the reasons for it. 


To meet the needs of our Army’s tanks, tractors and self-propelled big guns in combat service, 
it was necessary to develop V-Belts far superior to any that had ever been built before. Gates 


developed and built these greatly superior V-BELTS—and here is 
why this fact is important to you:-- 





@ Every improvement developed by Gates for these Army 
V-BELTS has been added, day by day, to the quality of 
/ N A D D / T/ O N oo the standard Gates Vulco Ropes which have been delivered 
0 you. 
Gates also makes these spe- 
cial belts to meet exceptional You have not had to wait until after the war for these improve- 
service needs. 








ments for the simple reason that more efficient V-Belts have been 
an important factor in increasing essential war production. That is 
why your standard Gates Vulco Ropes are today the best V-Belts 

that have ever been delivered to you. 
V-Belts 


Rayon Cord 


F In addition, where V-Belts of special construction are required, 
Static-Safety your Gates Rubber Engineer is in position to supply a Gates V-Belt 
V-Belts that is precisely engineered to meet your special needs. You need 
; : only pick up your phone book and look under the heading ‘Gates 
Cecil Synthetic Rubber.” The Gates Rubber Engineer will bring to you, right in 
ae V-Belt your own plant, the very latest advances in V-Belt construction and 
All Gates C tt Cc d ents in drive operation as well, 
V-Belts are 
Built With a 


The Patented V-Belts 


Steel Cable 


THE MARK OF 
V-Belts 


SPECIALIZED RESEARCH 





THE GATES RUBBER COMPANY 


Engineering Offices and Jobber Stocks in All Large Industrial Centers 


GATES ““S. DRIVES 


CHICAGO 6, ILL. 549 West Washington. NEW YORK CITY 3, 215-219 Fourth Avenue 
LOS ANGELES 21, CAL., 2240 E. Washington Blvd. 
PORTLAND 9, ORE., 333 N.W. Sth Ave. 


ATLANTA 3, GA., 738 C. & S. National Bank Bldg. 
DENVER 17, COLO., 999 S. Broadway DETROIT 4, MICH., 8663 Grand River Ave. 
DALLAS 2, TEXAS, 1710 N. Market St. SAN FRANCISCO 3, CAL. 1090 Bryant st. 
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IS DOING 2 BIG JOBS 





























Helping MACHINERY Serve America Better 



























To Help You Sell... 


IDEAL PRODUCTS 


J-1DEAL is backing up your sales eftorts today . . 
and tomorrow ... with regular advertising in 40 
Trade Journals reaching more than a half- million 
circulation, designed to inform tpeaL Users and 
prospective Customers about IDEAL Products 
and Service. 


@ IDEAL Flashlight STORAGE BATTERY 


(Rechargeable) 
The long life battery that gives brighter, 
more dependable light. Recharged regularly, 
can outlast up to 400 or more dry cells. 
Used in thousands of plants. Guaranteed. 


IMMEDIATELY AVAILABLE. 


© IDEAL ELECTRIC TACHOMETER 


Designed for measurement of shaft and belt 
speeds. Can be used as “Hand Type” with 
generator and meter coupled together, or as 
“Separable Type” with generator and meter 


I1-This Advertising Supplemented by 200 Service 
Engineers is characteristic of IDEAL’s quarter- 
century-old policy of wholehearted support for 
our Wholesalers, serving more than 40,000 IDEAL 
Customers. 


separated by electrical cord. ‘Two Ranges 


0 to 2500 RPM and 0 to 5000 RPM. 


© IDEAL LIVE CENTERS 


Handle heavier loads—permit deeper cuts 
at higher speeds—because they rotate with 
the work. The special bearing construction 
assures accurate turning for precision jobs. 
Four inserts are easily and quickly inter- 
changeable for centered and uncentered 
work. Accepted as standard in all leading 
tool and machine shops. 


PROMPT DELIVERY 


Get the whole story of 1pEAL Products and Serv- 
ice in the FREE 88-page Handbook. Send for 
your copy today! 


7% 
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it's easier 

to sell a 
YWbll-Lnown 

Line 


MET RO Carbide-Tipped Tools— Gages 


A top-quality, nationally advertised brand of tools and gages 


that your customers recognize... ask for... and insist on buying. 


Metro assures quick profits for present and postwar selling. 


Territories open. Write for catalog No. 103 and complete details. 


‘%: TOOL AND GAGE CO. 


4240 Peterson Avenue 


Chicago 30, Illinois 
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Sheets ¢ Rolls « Discs « Belts 
Paper and Cloth Backed 


Silicon Carbide « Aluminum Oxide « Garnox 
in full range of standard grit sizes 


All products conveniently and attrac- 
tively packaged. Technical goods only. 


Behind these products is an aggres- to the distributor’s part in the 
sive organization, long skilled in picture. It will pay you—in 
anticipating the needs of abrasive volume and margin—to get the 
material users. And keenly alert Michigan proposition. 














There’s 6-Point Sales Appeal in. . .—_ 


geen Te \NPPING COMPOUND 
— 


a It’s a multi-purpose compound for hand veniently packaged for dealer sales. 
) or machine lapping, serving a wide 

variety of purposes. 

Thirteen standard silicon carbide grit - : : 
sizes from No. 50 to No. 600. Oil mix. Spe- Fairly priced. No premium to users 
| i cial formulas to meet unusual demands. for extra quality and value. 


Wa Seven standard package sizes, from 2-oz. Liberal discounts, with a better-than- 


















Prompt shipments. Distributor’s orders 
are shipped within 24 hours. 


“4 combination cans to 50-lb. pails. Con- average margin of profit for distributors. 
$ 4 


} 


] 
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NOW! More Facts 





G-E CIRCLINE 





Development of circular fluorescent lamps by 
General Electric Lamp Research opens up many 
opportunities for new lighting business in all 
the major lighting markets. Here, for the first 
time, is the technical data on the 12-inch G-E 
CIRCLINE Lamp. Data on two additional 
circular F lamps (8%” and 16” outside dia- 


meter, respectively) will be announced later. 
Samples are not yet available but will be 
distributed at the earliest possible moment. 
Quantity production will begin as soon as 
conditions permit. Ballasts, starters and con- 
nectors are in process of development. Data 
will be available through the usual channels. 









Suggested » 
combination 
of CIRCLINE 
and incandescent 
lamp in portable lamp. 


Idea for cei 
and for stores, theaters and other 
commercial applications. 





TYPICAL 
APPLICATIONS 
OF THE 
NEW G-E 

CIRCLINE 





ling fixture for homes 





CIRCLINE 
Lamp furnishes 
diffused light- 
ing in this idea 
for machine 
tool illumina- 
tion. 


i TA 
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stores 
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Je 
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CIRCLINE lamps 
form directional 
promenade for 
in this suggestion. 





APPROXIMATE DATA FOR 12” G-E CIRCLINE LAMP 
RUUD 6.4. 0 © 6 ace 0 32 Watts 
Outside Diameter of Circle. ...... if 
Diameter of Tube ........ T-10 (1%”") 
Lamp Amperes (operating). . 0.42—0.43 Amps 


Lamp Volts (operating) 


. 4Pin ; 


Type of Base. . . / provide for cathode 


. . . . 84-86 Volts 
2 pins for each end of tube to 


preheat) 








Light Output (estimate) (White) 


1600 Lumens 








Brightness—Foot-lamberts (estimate) . 2040 Foot-lamberts 

Candles/sq. in. (estimate)* 4.5 Candles/sq. in. 
Early test data indicate a rated life corresponding to the 
standard 40-watt T-12 fluorer-ent lamp. 





* Brightness integrated 
across the tube diameter 
in the center of the tube. 
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about the New 
| Fluorescent Lamp 














BUY WAR BONDS AND HOLD THEM 





G-E LAMPS 


‘GENERAL & ELECTRIC 
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... when you have a 
Worthington Industrial 
Franchise 















Yes, there are more than 5,000 items in the 7 
profitable lines covered by a Worthington 
Standard Products Industrial Franchise: (1) cen- 
trifugal pumps, (2) steam pumps, (3) power 
pumps, (4) rotary pumps, (5) vertical air com- 
pressors, (6) horizontal compressors, (7) in- 
dustrial meters for oil, hot and cold water, plus 
related equipment like motors, pipe, fittings, etc. 

With such a variety of items to sell, salesmen 
have a better chance of hitting the jackpot on 
every call. And to make your chances even more 
secure, see what Worthington does to soften up 
your prospects. 


A READY-TO-USE MERCHANDISING PROGRAM 
1. Worthington hits prospects hard with ag- 
gressive advertising in all their favorite 
trade papers. 
2. Gets a hard-selling catalog into the hands 
of all your prospects. 








WORTH 
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3. Follows up with ‘‘how 
to use the catalog” 
mailings. 


4. Gives you free broad- 

sides, folders, envelope 
stuffers, blotters—all imprinted with your 
company’s name for your direct mail follow- 
through. 


5. Supplies all the personal sales assistance you 
need to clinch sales. 


ARE YOU READY TO TALK BUSINESS? 


If you're interested in a Worthington Franchise, 
a Standard Products salesman can run through 
his presentation in several minutes to show you 
why there's more worth in Worthington. Write or 
phone the nearest Worthington district office. 
Worthington Pump and Machinery Corporation, 
Standard Products Division, Harrison, N. J. 


Bs.8 
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CENTER OF ATTRACTION 
AND PROFITS 
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PLUMB y TYVLS 
ok J 









































For day-in and day-out attention getting, there’s 
nothing more dependable than hand tools. 
A display of Plomb fine hand tools attracts 
professional mechanics from all industries .. . 
develops increasing volume and profits from 
customers who take pride in the tools they use. 


That’s one of the reasons why Plomb distribu- 
tors all over the country find it pays in many 
ways to keep their Plomb Display Boards in 


Display the Plomb Line with Pride 
Sell It with Confidence 


“illustrated are 6 of the 14 Standard Type Plomb Display Boards 











- AT BETTER DISTRIBUTORS EVERY WHERE* 


prominent locations. Well known for outstand- 
ing quality and backed by aggressive adver- 
tising and progressive policies, the Plomb line 
can be a center of attraction and profits for 
you. Write today for free catalog and complete 
details . . . Plomb Tool Company, 2215 Santa 
Fe Avenue, Los Angeles 54, California. 
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KEYSTONE CUTTING OILS: Perfected by Key- 


stone...to accelerate output, 
improve finish and lengthen tool 
life. Many firms report that the 
use of these specialized cutting 
oils and coolants has increased 
production 300% or more! Have 
our experts show you how you 
can achieve these same results in 
your plant. 


0 
ile 
lubricant is meas- 
. rue cost of a 
we - its performance in the bearing 
ure 


—_——— 
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KEYSTONE #122 OPEN GEAR GREASE: 


Easily applied cold. Resists “throwing? 

at high speeds. It is free from tars or 
O residues, permits easy starts in cold 
weather, and won’t drip in hot weather 
because of its high (190°F.) melting 
point. Waterproof, acid-resistant, alkali 
resistant, adhesive under dusty condi- 
tions. Use it on open gears for higher 
production and lower lubricant and 
application costs. 















KEYSTONE ANTI-FRICTION BEARING GREASE 


#44: For rapid, <afe lubrication 
of high-speed ball and roller bear- 
ings in fans, motors, blowers, 
pumps, dryers, etc. Melting point 
of 350° F. and zero cold test. One 
user reports 85% saving in lubri- 
cant cost... 90% lower mainte- 
nance costs. 


KEYSTONE PENETRATING 
OILS: Among the most re- 


markable of lubricants. Key- 
stone Penetrating Oil #1 
rapidly dissolves rust from 
threads and joints. Oil #2 is an excel- 
lent engine oil additive, dissolves gums 
and frees stuck rings. Invaluable as a 
break-in oil, light lubricant, and penetrant. 








KEYSTONE CONDENSED OIL: 





A dripless liquid grease. Cures 
hot bearings, prevents oil-satura- 
tion of electric motor windings, 
gives a better piston seal to in- 
crease efficiency of air compres- 
sors. Users tell of bearing failures 
eliminated and 80% savings in 
maintenance costs. 








KEYSTONE WIRE CABLE TREATMENT 
AND LUBRICATION: Keystone Penetrating Oil +3 


purges the cable to remove dirt, dust, 
caked coatings and hidden moisture. 
The revived cable is then lubricated 
with the correct consistency of Keystone 
Wire Cable Grease. Users report amaz- 
ing results in conditioning new cables 
and reclaiming apparently worn-out and 
useless ones. 





you to make “Keystone” Specialized Lubricants available to your customers. 


There is a “Keystone” distributor near you who will be glad to cooperate with 


TRADE MARKS REG.U.S. PAT. OF Fe 


SPECIALIZED 





LUBRICANTS 


KEYSTONE LUBRICATING CO. : Est. 1884 
21st, Clearfield and Lippincott Sts., Phila. 32, Pa. 
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| UNIVERSAL TOOL GRINDERS | 


UU Lg 


7, S>=—T ? 


& 





70-33-3200) ae 





Ready! Yes, ready to serve on the tremendous job 
which is still ahead. When the war began Knock-Out 
Tool Grinders were ready and served their country 
and Allied Nations well. Now, as reconversion 
becomes a reality Knock-Out Grinders are once 
again ready to take their place on the production 
line and on tool maintenance work. ’ 


A product is no better than the tools with which 
it is cut and shaped. Keep those tools sharp and 
keep them right! Whether you’re using high speed 
steel or carbide tipped cutting tools, there is a K-O 
Grinder built to accommodate your needs. The low 
original cost and negligible upkeep on Knock-Out 
Grinders makes hiring others to do cutting tool 
maintenance highly impractical. 


Knock-Out Engineers have made available more 
time-tested grinder fixtures than has any other 
manufacturer. If it can be done—it can be done 
more easily and economically on a K-O Grinder. 


Get in touch with Knock-Out at Aberdeen or with 
your nearest K-O distributor. 


ills. 
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MULTIPLE SPEED 
UNIVERSAL TOOL GRINDER 





SINGLE SPEED 
UNIVERSAL TOOL GRINDER 





UNIVERSAL 
CARBIDE TOOL GRINDER 


CHIP BREAKER GRINDER 





45 





THE THERMOID LINE INCLUDES: TRANSMISSION BELTING « F.H.P. AND MULTIPLE V-BELTS AND DRIVES » CONVEYOR BELTING » ELEVATOR BELTING « 
WRAPPED AND MOLDED HOSE + SHEET PACKINGS + INDUSTRIAL BRAKE LININGS AND FRICTION PRODUCTS « MOLDED HARD RUBBER AND PLASTIC PRODUCTS 
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THIS 
WAS A LEMON, 
AS PROBLEMS GO- 


“UNTIL Thermoid 


SOLVED IT! 


While studying the citrus fruit packing in- 
dustry, Dr. McClelland discovered that lemon 
sorters and graders were suffering unusual eye 
fatigue, which could be corrected by using 
grading belts of a special color. Dr. McClelland 
then specified a color which would give sufh- 
cient contrast to the color of the fruit for efh- 
cient sorting and yet provide a softer back- 
ground, restful to the eyes of the graders. 


Thermoid worked with Dr. McClelland. We 
found there were three things to be considered 
in making this new conveyor belting: 
(1) Making belts match the colors specified; 
(2) Making the belt’s surface impervious to 
fruit mold—also a surface which would be 
easily sterilized; (3) Making a belt 





“IT'S GOOD BUSINESS TO DO BUSINESS WITH THERMOID" 
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with a surface that would not rub ott or 


discolor the fruit. 


Thermoid is the only company licensed to 
manufacture Dr. McClelland’s “Easy on the 
Eyes” Conveyor Belting. When war time 
restrictions are lifted, Thermoid will manu- 
facture more of this belting. 


This example of problem-solving ability was 
taken from our files to demonstrate that Ther- 
moid engineering, research and manufacturing 
facilities—and the services of Thermoid’s field 
representatives—are at your disposal in the 
solution of your industrial rubber problems. 


Thermoid 
Rubber 


DIVISION OF THERMOID COMPANY 
TRENTON, NEW JERSEY 
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THIS FREE BULLETIN 


YOUR GUIDE TO NEW PROFITS... SEND FOR IT 
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@ If you are interested in a profitable, 
readily salable line with steady repeat business assured, 
fill out the coupon below for this free 8-page illustrated 
bulletin on Darcova Pumcups. 


You can ore \ These long-lasting composition cups replace ordinary 
pump more efficiently 8 types of piston packing. They stand up in a wide range 
a of temperatures and pressures and in practically all the 


at lower cost with . 
commonly used commercial fluids. 


The market is huge. Every reciprocating pump, every 
PUMCUPS bee i} hydraulic or air-operated cylinder is a potential Pumcup 
. . user. 








In many cases users have saved up to $100 per pump 
per year. 

Good distributor territories are still available. If you 
Sige ’ j are interested, fill out the coupon and send it in today. 
5 ii lata al ot il, Pa Hi SE re at ul : 
Darcova Pumcups are sold by leading industrial distributors and mill r a oe ee es es es | 


supply houses. If you are interested, send in the coupon at right. 
Darling Valve & Mfg. Co., Dept. Q, Williamsport, Pa. 









Please send me without obligation a free copy of 
your Pumcup Bulletin No. 4401. J 


4 Name ; — y 


DARLING VALVE & £3 


THE ORIGINAL COMPOSITION CUP } Manufacturing Lome Stree ——————— 
4 v si WILLIAMSPORT, PA. “7a ___ Same 
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... No. 1 in a 14-Point Program 
for Selling Socket Screws and 
Belt Fasteners 


Realizing that a Distributor Program 
can be only as successful as the policy on 
which it is built, Bristol promises in black 
and white: 


1. to assure distributors a reasonable 
profit. 


2. to widen markets and build turnover 
with aggressive advertising. 
3 


to bill direct orders through the dis- 
tributor. 


4. to restrict the number of distributors 
in any market on the basis of its size 
and character. 

5. to back up distributors with the help 
of factory-trained salesmen. 


> 


to supply all needed engineering data 
and promotional material, 





c 


SEE THIS 
PRESENTATION 
This policy is devel- 
oped in detail in a 





presentation now being 
shown by Bristol Mill 
Supply Salesmen. Here you'll also see the Bristol 
of socket set and 
cap screws — a sales leader in BRISTO ‘“Multiple- 


“B-Line” which includes: two types 


Spline’, fastest, easiest, tightest setting screw on the 





i, 


market, and a bread-and-butter staple in precision- 
made, tough-headed Bristol Hex; two lines of belt 


fasteners — an entree-maker in fast and true belt hooks 


with improved spacer cards, steady sellers in conveyor 
belt fasteners. 


A Bristol Mill Supply Salesman can speed through 
this presentation in a few minutes. Write €z. 
for an early date. The Bristol Company, 


Mill Supply Division, 126 Bristol Road, We. 
Waterbury 91, Connecticut. 





THE BRISTOL “B-LINE” 
The Bee-Line to More Sales and Protits 
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Gilmer V-Belts for multiple drives provide dis- 
tinctive advantages that appeal strongly to the 
customer who wants top quality belts that he 
can count on for long and dependable service. 
When you explain their several exclusive 
features, you discover what so many other dis- 
tributors have learned—that an easy and 
profitable sale is certain to follow. 


Besides their extra pulling power, firm grip, 


MILL SUPPLIES 


and resistance to wear, Gilmer V-Belts have 
this important feature: they are precision 
moulded with such a degree of exactness that 
they are “matched” to the same lengths within 
very small tolerances. They will operate per- 
fectly on any drive, under correct tension, 
without further rematching. 


Gilmer has the largest assortment of V-moulds 
in the world, enabling you to meet practically 
any V-Belt requirement. 


GILMER SALES POLICY 


Gilmer provides complete territorial protection... 
strong advertising, both publication and direct mail, 
to belting buyers...direct sales help from widely 
experienced branch office personnel... valuable 
engineering assistance when needed... adequate 
stocks in conveniently located Branch Worehouses. 


GILMER CATALOGS 


Gilmer distributors are provided with the Gilmer 
Guide, the Kable Kord Data Book, the Gilmer 
Catalog of Special Purpose Belts, and the Gilmer 
Cotalog of Belts for the Textile Industry. These 
make ordering easy. Engineering information is 
given completely in simplified form. 


L. H. GILMER COMPANY 
Tacony, Philadelphia 35, Pa. 


Division of {} 
United States Rubber Company 4 


hy 
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The Cherry Blind Rivet is a new, fast-selling, well-proven 
fastener that is rapidly supplanting ordinary fastening 
methods in a wide variety of industries. It eliminates many 
of the disadvantages of ordinary fasteners, does many 
jobs that other fasteners cannot do, allows greater flexi- 
bility in design, simplifies fabrication and repair, improves 
the finished product, reduces time and costs. 

Millions of Cherry Rivets are now being used in such 
widely varying fields as aircraft, radio, automotive, elec- 
trical, heating and ventilating, shipbuilding, railroad, gen- 
eral sheet metal, furniture. 

This new fastener is not a fad or a gadget. Its efficiency 
has been unquestionably substantiated by its extensive use 
in the toughest of all fastening jobs—military aircraft. 

The volume of war business has now grown to the extent 
thot Cherry Rivet Company representatives are not able to 
handle all of it. To properly ac- 

























Repairing double wrface exterior & 
of motor coach from outside. §- 





commodate this increasing volume 
of business a program of jobber 
distribution is now being set up. 

The Cherry Rivet is a mechan- | 
ical blind fastener that upsets with 















a pull rather than a pound. It can 
be installed by one man from one 


Cross section of Cherry Rivet gun 
head engaging rivet inserted 
in double surface blind spot. 


















side of any application, blind or i 











not. No bucking is required. The 

upsetting action is a smooth, easy pull that allows Cherry 
Riveting in soft or brittle materials, as well as all sheet 
metals. Tubes, bends, ducts, stringers, double surface struc- 
tures, cramped corners, crowded areas, all can be Cherry 
Riveted easily and quickly. 

There are two types of Cherry Rivets, self-plugging and 
hollow, made in several head styles, diameters,-grip lengths 
and alloys. The application tools are either pneumatic or 
hand-powered Cherry Rivet guns. All are small, easy-to- 
handle, designed to facilitate difficult rivet installations and 
to speed up the riveting process. 

Cherry Rivet Company representatives are now inter- 
viewing interested jobbers. To contact the representative 
in your area, write now to the Cherry Rivet Company, Dept. 
A-322, 231 Winston Street, Los Angeles 13, California. 

G-25 


Nabe 


CHERRY RIVETS, THEIR MANUFACTURE & APPLICATION ARE COVERED BY U.S. PATENTS ISSUED @ PENDING 






G-20 


G-15RB 


G-35 
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S , Ventilator hood 
ote offer no abled to Cherry Riveting. 


Soft material installations 
do not bend or tilt. 





a” 





LOS ANGELES 13, CALIFORNIA 
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Designed for greater efficiency, lighter weight, 
increased power, and improved handling. 


A Size for Every Need 
Heavy Duty 1”—34"—5¢"—14" (2)—34" (2)— 
46"—14" Special 14” All Angle. 


Write for Details and Discounts 











ELECTRIC 
DRILLS 


WORLD OVER 
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it Stays Where it’s Put 


You'll always find the Elastic Self- 
Locking Stop Nut where you place 
it, because this nut always stays put. 
The Elastic Stop Nut holds an ad- 
justment with a sure grip whether 
seated against a surface as in the 
slot positioner illustrated above or 
unseated on a threaded part. 


The Elastic Stop Nut uses its head 
—because built into it is ared collar. 
This is an elastic compression collar 
that molds itself to the individual 
threads of the bolt, locking tight. 


You need no jam nuts, cotter ins 
or other locking auxiliaries when 
you use Elastic Self-Locking Stop 

uts. They refuse to loosen, creep 


or “back off” under the toughest, 
most critical operating conditions. 
Yet they never rust or freeze in 
place and can be easily removed 
when necessary. 


Proved in billions of wartime 
applications, Elastic Self-Locking 
Stop Nuts give definite insurance 
against loose nuts and consequent 
delays, breakdowns and extra main- 
tenance work. From delicate, precise 
aircraft installations to em 
duty tank installations, these nuts 
with the red elastic collar have 
shown their gripping power. Elastic 
Self-Locking Sop uts are the 
sure way to greater safety, economy 
and reliability. 


NOTICE: For industrial plant production and 
maintenance, the Elastic Self-Locking Stop Nut 
is a product dealers and distributors will want 
to handle as soon as war conditions permit. 
We will announce a sales and distribution 
policy soon. 


> 





Wherever there are slot posi- 
tioners, spring tension, com- 
pression or other types of 
positioning devices, you'll 
want Elastic Stop Nuts on the 
job, holding their exact ad- 
justment. Elastic Stop Nuts, 
because they successfully resist 
the effects of vibration, shock, 
impact Gnd other loosening 
influences, are ideal for pos- 
itive maintenance of position. 


LOOK FOR THE RED COLLAR 
THE SYMBOL OF SECURITY 











ESNA 


TRADE MARK 


ELASTIC STOP NUT CORPORATION OF AMERICA 


Plants ot: Union, New Jersey and Lincoln, Nebraske 
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Sales Office: 1060 Broad Street, Newark 2, New Jersey 
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There they are . . . farms, factories, schools. stores, DEMING WATER SYSTEMS 


suburban homes, hospitals, hotels, dairies, ice and For Farms and Suburban Homes 
refrigeration plants and a host of other places where All types of shallow and deep well 
DEMING pumps and water systems will be sold in pumps and water systems are included 
the years ahead. in the COMPLETE Deming Line 


P which covers a range of capacities 
Certainly the farm market offers excellent sales from 250 to 180,000 gallons per hour. 


opportunities. But don’t let that fact blind you to the (The Deming Jet-type Water System 
equally bright outlook in all the other markets for is illustrated.) 
pumps and water systems. 


Even in the centers of many towns and cities with DEMING CENTRIFUGAL PUMPS 
municipal water works, high rates and threatening ce eo eery sae 
water shortages have created a big potential demand crifagal Pumps includes 
for various types of pumping equipment. 


numerous standard types 
in a wide range of capaci- 

It takes a COMPLETE line, like DEMING, to meet tn wy Pi gg 

the highly diversified conditions encountered in 

ALL the plants which are badly in need of pumps 


of factories, dairies, ice 
and water systems. DEMING TURBINE PUMPS 





and refrigeration plants, 
and many other industries. 












THINK of what that fact means to Deming Distrib- er ea nf ay =e 
utors and Dealers ... an OPEN DOOR to their for general water supply and other 
COMPLETE pump market .. . with all the advan- shih" nats oe 

i i ion in dealing wit nd- industrial, commercial and institu- 
yr. saan, gps on 7 8 — tional buildings. Furnished with 
able source of supply. various wor of heads and in a wide 

range of capacities to meet 

THE DEMING COMPANY e SALEM, OHIO all requirements. 





Open the Doors 
to Your COMPLETE 
PUMP MARKETS 
Plan NOW to Sell 


s PUMPS AND WATER SYSTEMS 
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)f{f7 ‘THE DICK LINE FITS 


DISTRIBUTORS’ VOLUME NEEDS FOR POWER 
TRANSMISSION EQUIPMENT, profitable to handle! 


The specific needs of your cus- Standardization of sizes in Barry 


ne for sriememnes i—_—— Split Pulleys and Dick Cast 
transmission drives can be met 


with standardized Dick equip- [ron Sheaves, together with Dick 
ment. This means that with min- —_ Rope V-Belt and Dick Balata Belt- 
imum stock Dick distributors can 
render a maximum in service to 
‘ industrial users. portunities for profits. 


ing offer distributors many op- 


R. & J. DICK COMPANY Inc. PASSAIC, NEW JERSEY 


San Francisco, Cal. Chicago, Ill. Seattle, Wash. 
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iner finish and greater uniformity 
distinguish Bunting Bronze Stand- 
ardized Bearings and Precision 
Bronze Bars as produced today. 
Stocked by authorized Bunting 
distributors everywhere these perfected 
Bearings and Bars assure a greater meas- 
ure of performance and life. Stock sizes for 
production and maintenance. Write for 
Catalog. The Bunting Brass & Bronze 
Company, Toledo 9, Ohio. 


23 


Bunting| 


a Ry 4 ee - eC BUSHINGS 






“a i 
PRECISION BRONZE BARS “ 
oF” ¥ 
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We're now shaking hands with industrial Dis- 
tributors across the nation . . . acquainting them with the 
NEW BLACK ARROW LINE of Gas Cutting and Welding 
Apparatus. If you’re an established distributor who may 
be seeking a new source of supply, now or in the future, 


write us today. One of our Field Engineers will meet with 


you and describe our proposition in detail. 
— K 
7% BLACK MANUFACTURING CO. 


1416-1428 W. BALTIMORE ST., BALTIMORE 23, MD. 


FORMERLY THE ALEXANDER MILBURN CO. 


PIONEERS IN GAS CUTTING AND WELDING APPARATUS SINCE 1907 
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“WHY QIONT SOMEBODY TEU ME,” 


says Old Man Corrosion, 
“THAT THIS JOB IS PROTECTED WITH PERMITE ALUMINUM PAINT!” 


@ Old Man Corrosion is strictly a tough customer, 
but he hates to tangle with a surface protected 
by Permite Ready-Mixed Aluminum Paint. For 
the multiple layers of pure aluminum flakes form 
a metallic surface that holds its own against 
moisture, heat, cold, smoke, fumes and every 
other corrosive agent. 


And corrosion-resistance is only one reason why 
paint users prefer Permite Ready-Mixed Alumi- 
num Paint. They are sold also on Permite’s extra 
hiding power and greater coverage per gallon. 


They know that Permite, sold ready-mixed, elimi- 
nates wasteful mixing on the job. And they 
appreciate the advantages of using a paint with 
no leftovers — for Permite will neither harden 


nor discolor in the can. 


Today, with so many paint users considering their 
post-war needs, is the time for you fo sell your 
customers a paint-up and clean-up campaign. 
Now is a good time to remind them that a Permite 
job is the best paint job their money can buy. 





a*% 
ALUMINUM INDUSTRIES, Inc., Cincinnati 25, Ohio * 
* 
The Permite Line of Industrial Finishes includes Synthetic Enamels, Lacquers, * 
Lacquer Enamels, Varnishes — also Government Specification Finishes. * 
m * 
* 
PP \ (Are * 


READY 
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NOT YET- 


but definitely coming! 


All the Industrial Rubber Goods you want. Big massive conveyor belts; hose of every des- 
cription; tubings; rod and sheet packings; moulded articles—just the type of products needed 
to keep industry humming. 
Right now this seems too good to be true. There are, however, indications that point to con- 
siderable more production being available for civilian needs. 
Quaker is looking forward to the time when we can again give that type of service to our 
thousands of accounts to whom speed and promptness mean so much. 
Quaker, along with other rubber manufacturers, have been doing a magnificent job to keep 
vital rubber products supplied to the vast war machine. It has been a tremendous job, and 
there are indications that some 
relief is coming, because of 
reduced needs of the Gov- 
ernment. 
It is good policy to keep on 
asking for Quaker—the 
name that stands for 
Quality Industrial Rub- 
ber Products. 




















If there is a way to 
get it done— 
Quakerwilldoit! 





BUY MORE 
WAR BONDS 


QUAKER RUBBER CORPORATION 
Manufacturers INDUSTRIAL RUBBER PRODUCTS 


PHILADELPHIA 24, PA. + NEW YORK 7 + CLEVELAND 15 « CHICAGO 16 « HOUSTON 1 


Western Territory 
QUAKER PACIFIC RUBBER COMPANY - SAN FRANCISCO 5 « LOS ANGELES 21 
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he You quit feeding screws tO the scrap-barrel, 
0 2 when you use American Phillips Screws. You 
r will find no burred heads, 1° broken of 
jrunken threads, 9° crooked of dull points 
s » way American makes nillipe 
_ and American $ inspectors make 
ray they ge to you, individ- 


So when 4 
Phillips Screw, t's 
right then. All he has to 
4.winged driver, 21m it 2 : 

i f his gua. No fumbling, no dropping» 
i weves and muscles. Every 

flush and 












pull the 









speed - _pased on 

matically straight pow 
me-savings OF 4 

5 and you’ 


phillips Screws 


ist one JO 
American 


least to #5¢- 
AMERICAN Ss REW COMPANY 
prov DENCE i, RHODE ISLAND 
11: 589 E. [ilinois Sereet 
Building 


Chicago 11 
Detroit 2: 02 Stephenso® 


»S 
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versatile 
flexible 


This low-cost 16” DURO Band Saw 
has a wide range of uses — and 





many special features 


Ideal for quick-changing times—here is 
an efficient machine for cutting tubing, 
extruded shapes, bar stocks, metal 
sheets, casting gates, plastics, brake lin- 
ings, hard rubber, slate, fibre and many 
other materials. Can be adjusted to ob- 
tain standard wood cutting speeds by a 
slip of.a lever. Some of its special features 
include: Heavy machined cast iron trun- 
nion; special roller blade guides which 
reduce blade crystallization and lessen 
blade breakage; new design which per- 
mits all adjustments to be made from 
front while saw is in operation; New 
Departure Ball Bearings; Upper wheel 
mounted in machined dove-tailed ways 
with adjustable steel gibs; many other 
advantages. Metal cutting speeds: 230 
and 596 R.P.M. Wood-cutting speeds: 
2300 and 5960 R.P. M. 

Send for Catalog—for full details and prices 
on the DURO 16” Metal Cutting Band Saw. Also 
lists specifications and prices of complete line 
of DURO single and multi-spindle Drill Presses, 
Circular Saws, Jointers, Routers, Shapers, Grind- 


ers, Lathes, Scroll Saws, Flexible Shaft Units and 
Portable Electric Drills. 


Available on Priorities Only 





MACHINE TOOL DIVISION 


DURO METAL PRODUCTS.CO., 2661 N. KILDARE AVE., CHICAGO 39, ILL. 


ALSO MAKERS OF DURO HAND TOOLS 
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GRAPHIC Sales Management! 






0 OF SALESWA rs R 
“BY PRODUCT CLASSIFICATION 










It works wonders for us 


and can do the same for BISTRIBUTORS! 


Here you see the doctor taking his 
own medicine—but the doctor is our 
own sales management and the med- 
icine is a tonic to our profits. 

This Sched-U-Graph Chart Board 


is one of several in our General Sales 


visually informed on each man’s suc- 
cess with each line—tells you where 
individual help is needed and where 
it will pay to put on more sales 
pressure. 

With the “ ” of Sched- 
U-Graph you can save time, money, 


Fact-Power 


You waste no money on tackling un- 


profitable jobs. You avoid worry 


the 


, 
mans 


about decisions, for you have 


facts before you—and no 


judgment is better than his facts. 


Do you not owe it to yourself to 
find out how Sched-U-Graph can 


Manager’s office. They tell him what 
he needs to know—how several hun- 
dred salesmen in nearly a hundred 
branch offices are doing on each of 
several lines and in total. ‘ 
This same Sched-U-Graph Chart F 


Board can get like results for you. 


worry. You waste no time investi- make money for you as it does for 


gating what is known to be right. us and many others? 


USE THIS FREE HELP 


“*Graph-A-Matic Control For Sales Management ’’ 
18d 96-page study of the most modern techniques 
of sales control, Describes methods and results 
obtained with Sched-U-Graph and other modern 
systems. This valuable book is now obtainable 
Leo 
orwrite us direct. 


Your problem is control of fewer 
salesmen and many more lines. You 
need to know what lines are moving 
and making you money and what 
lines are lying in inventory and eat- 
ing your profits. You need to know 
which men are strong and which are 
weak in selling each line and in sell- 
ing through the catalog as a whole. 

Sched-U-Graph can tell you these 
things. It keeps you accurately and 








SYSTEMS DIVISION 


REMINGTON RAND 


315 Fourth Avenue, New York 10, N.Y. 


COPYRIGHT 1945 RE TON 
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New 


TAPER’LOCK 


Sheave 


PATENT APPLIED FOR « 





An entirely new type of tape 






bore sheave! No flanges .. no collar a 
‘ | ..no excess weight. Breaks all speed 

records in mounting and demsaniii 

.. Saves time and temper.. And it’s 


available in ALL stock sizes! 


DODGE MANUFACTURING CORPORATION 
MISHAWAKA INDIANA 





<x TRANSMISSIONEERED MEANS 
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Sheavis mounts as a complete 
‘Slip it on, line it up and’ tighten while 
sighting, It’s in place on hn 

‘The hndihing is wedged into a sheave by 
means of set screws—with a firmness equiva- 
lent to a shrunk-on fit—whether the shaft is 
standard or normally undersize. 


The Taperlock runs true. The bushing extends 
the entire length of thie hub; it provides a full 
bearing surface. 



















RRA. 

> ON 

© — THGHTEN 

a 

ser screw 

& HERE 

i TIGHTEN : 

sac screw 
a 

ve ‘ore D 


Simple, isnt it 7 


ousonegers: 2H 





1 SRS aaa 





ADVANCED DESIGN 


Copyright 1945 Dodge Mfg. Corporation 


MILL SUPPLIES 


Close mountings are made possible. No flange 
nor collar nor other device is required at either 
end of the sheave hub. 


*'The Taperlock “unlocks” with less effort than 
- any ether sheave— due to its special taper. 


Taperlock Sheaves will be available in all stock 
sizes, For details call your local Dodge Transmis- 
» sioneer. You'll find his name listed under “Power 
Transmission Equipment” in your classified 
phone book .. Or write Dodge, Mishawaka. 


SIGN OF THE DODGE TRANSMISSIONEER 


There are 257 Dodge factory graduate 
Transmissioneers, located in principal 
cities, to show you NEW and BETTER 
ways of transmitting power, 
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SPEED UP 


Ass 


Model 131 impact Wrench 
V4" to ¥%" capacity. 
Reversible. 





(a a 
a. 







@ More than ever you are demanding greater hi 4 
speed and accuracy in assembly operations to by fmm!) om 
defeat high costs! That's the job for ARO € U 
Pneumatic Tools... Faster output... precision ‘ 
work...and trouble-free performance in nut- [97M 
setting and screw-driving. @z Model 1011 Impact Screw Model 106 Impact Wrench. 
In ARO Impact Tools with Controlled Driver and Nut Setter . 144" capacity. Reversible. 
Torque...or other advanced ARO models for all ore vi spin x nig : 
types of small tool jobs... you get big power with =. 
light weight! This means less fatigue, higher 
production, lower costs! Write for catalog. mg h 
The Aro Equipment Corporation, Bryan, Ohio. nl a Oa me } 
e Model 22PAH a \ { 
Pistol Grip Nut Setter. 
Capacity 4". \D i alli 
“4 ‘| | 
=) 
Model 22LPH = | 


Straight Type Nut Setter. 
Lever throttle. Capacity V4 


PNEUMATIC TOC Sos 


JOBBERS: YOUR TERRITORY MAY STILL BE OPEN. 
WRITE OR WIRE OUR PROPOSITION. 
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HAPER 7 precision machine 


for precision work... 


Phenomenal performance of this 
precision shaper in war produc- 
tion work is an indication of its 
great value in the postwar period 
when factories are confronted with 
competitive conditions putting 
added importance on accuracy and 
low-cost production ...The precise 
accuracy of work turned out on an 
Ammco 7” Shaper assures preci- 
sion production unsurpassed by 





larger machines selling for hun- 
dreds of dollars more than the 
Ammco...In addition to low initial 
cost, an Ammco Shaper also effects 
big savings in time and expense on 
set-up operations in shop or factory 
...-[t saves on electrical power con- 
sumption, and saves on floor space 
—all without sacrificing quality or 
accuracy... Available for bench 
installation, or as a portable unit. 


Write today for specifications and prices 





2100 COMMONWEALTH AVENUE 
NORTH CHICAGO, ILLINOIS 








SPECIFY 


. - - AND GET IMMEDIATE 
DELIVERY FROM STOCK! 


Super reamers are supplied with hardened flutes 
—eliminating the possibility of them picking up 
chips and scratching finished surfaces. Shanks 
are tough rather than hard, so they will hold 
well in chuck or sleeve and present maximum 
resistance to breakage. 






















TIPPED 





Specify ‘Super’ and you are assured of Super 
Satisfaction. 


*SOLID CHUCKING REAMERS. 


Stocked in both straight and Taper Shank, in 
sizes from 4” to 114" diameter. Also stocked 
semi-finished for quick completion to special 
size or tolerance. 


*JOBBERS TYPE REAMERS. 


Stocked in Taper Shank only in popular 
sizes from 1{” to 14” diameter. 


* EXPANSION REAMERS. 


Made with straight or Taper Shanks, 
stocked in all popular sizes from 14” to 
114" diameter. 


* STUB SCREW MACHINE | 
REAMERS. ee 


Stocked in semi-finished condition 
for quick completion to specified 
size from 14" to 34” diameter. 


* SHELL REAMERS. 


Standard design. Not stocked. 
Supplied in all required sizes 
promptly. 


ae. 











WRITE TODAY FOR THIS LITERATURE Re 









wi 
Descriptions, illustrations, prices and complete details of Super Carbide ; E 


Tipped Tools for turning, facing, reaming, spot-facing, forming, grinder 

rests, wear parts, boring, drilling, grooving, counterboring, shaving, centers 
and special purposes are given in a series of folders. One or all of these 
folders will be sent to you upon request. Write today. 





21650 Hoover Road, Detroit 13, Michigan 





66 MILL SUPPLIES * AUGUST, 1945 





UMI 





4 
es te ie, 
- ow . . 
i t. _ 


OFFICIAL U. S. NAVY PHOTO 


Among the innumerable tasks in which rope serves best, on 


shipboard, is towing . . . nothing has ever been fabricated that 


equals Manila Rope for this service. It has great strength, 
elasticity, and handles fast. The deck crew, in the photograph 
above, is undergoing a Navy training course in handling rope. 

Rope, a sinew of war, is fast being expended in the war 
areas, and the demand for it increases as the war against Japan 
is stepped up. After complete victory, Columbian Rope will 
again be available to everyone. 


COLUMBIAN ROPE COMPANY 


320-50 Genesee Street 
Auburn “The Cordage City” N. Y. 
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Look! 


It’s Alemite’s New 


LUBRIKART 


FOR INDUSTRY 


A complete, portable Lubrication Department on wheels 


It saves time because of less frequent returns to the oil storage 
room by the oiler. It provides greater assurance that lubrication 
will not be neglected because of lack of proper lubricants or 
equipment at the point of use. Pushed like a perambulator, it is 
intended for one-man operation and is able to travel between 
rows of machines or anywhere in a plant where space is limited. 


FOR 
Filling Hydtaulic Systems, 
Servicing Oil Reservoirs, 
Lubricating Gear Housings, 
Refilling Oil Cans, 
Refilling Grease Guns. 





FULLY EQUIPPED 
With grease pump, hose and hy- 
draulic coupler; hand gun loader; 
gear lube and oil pumps; compart- 
ments for oil cans; space for fittings, 
tools, waste etc. 





WRITE 
for complete information. Address, 
Alemite, 1886 Diversey Parkway, 
Chicago 14, Illinois. In Canada: 
Belleville, Ontario. 


1 


21” wide, 31° long, 37%” 
high. Mounted on five-inch 
ball bearing casters. 


ALEMITE wa iil 


Finet in Modern Lubrication 















In Industry! 











EQUIPMENT + LUBRICANTS + LUBRICATING SYSTEMS + ENGINEERING © MAINTENANCE 
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“For the want of a 
nail” . .. well, you 
know the rest. And for 
; . want of genuinely prac- 
Gor those PO TTA TANT jobs of a etornageat sn 
electrical tools, de- 
signed, engineered and 


DRILLING, GRINDING, POLISHING omg 


be cut in two with costs 
doub'ed and time lost. 


U NITE iW ST A T he UNITED STATES ELEC- 

. . —- TRICAL TOOLS are 

right at hand to- give 

P, Walsh ‘ rgy ‘ production that boost 

ELECTRICAL TOOLS which is tll needed 

through V-J Day and 
from then on. 





Zi 


VCCCCC@@CHCMlll 






MODEL 14RG REGULAR DRILLS 
MODEL 14HD HEAVY DUTY DRILLS 


Ball Bearing throughout. Un'versal motor. 
Chrome nickel steel gears, heat treated, 
packed in grease and sealed. 3-jaw screw 
back chuck; cable and plug. 


Wa 


.. ‘a8: nen 















MODEL S8HD %” HEAVY DUTY DRILLS 
MODEL 34HD %” HEAVY DUTY DRILLS 


Super-powered drill, especially designed for driving portable 
cylinder hones and heavy production work. Ball bearings on 
armature. Universal motor. Chuck spindle mounted in two 
radial thrust ball bearings. 3-jaw chuck; cable and plug. 
Model 34HD can be furnished with Morse Taper Secket for 
use with Morse Taper Twist Drills. 










MODEL SU9 SUPER-SERVICE SURFACER 


Exceptionally powerful machine designed and built for heavy duty 
sanding, gouging, right angle grinding, p’aning or rubbing operations. 
Streamlined design with straight line ventilation which prevents clogging 
and assures cool motor operation, Air outlets divert dust-laden air away iS 
from operator. 


> & 


FOR PLANING FOR GRINDING FOR SANDING 


HECECEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEEHLH ELECTRICAL 


TOOL CO. 

























CINCINNATI 14, OHIO 
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LOOK FOR THIS 
) r 


HANDWHEEL 


In high octane gasoline, synthetic 
rubber, powder, chemical, steam, and 
hydraulic plants, and marine service 
—IT identifies Vogt Drop Forged 
Steel Valves at work for Victory! 


TOMORROW — Vogt Valves will 
again be available to ALL industries 
where sure and safe control of high 
pressure and high temperature liquids 


and gases is a MUST. 


*Now available—a new line of mal- 
leable iron chain wheels, inter- 
changeable with Vogt knobbed hand- 


wheels, for remote control of valves. 


" \No QU 


Consult Catalog F-8 WALVES, TYTTINGS 
for the world’s most or 
complete line of AED TLARG 


Drop Forged Steel 
Valves, Fittings and ‘i:bog F8 


Flanges. 


oP Gt? V | 
oot DR oR EEF a ves 
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MOUNTED WHEELS 


This reason for repeat business 
is the best lead to new business 


The outstanding characteristic of Bay State’s 
relationship with its market is the high per- 
centage of repeat business. It is apparent that 
once a customer has decided that Bay State 
can meet its specifications, those specifications 
are found to be consistently duplicated in all 
repeat orders. 

This point is worth stressing when soliciting 
new business. Bay State’s precise control over 
manufacturing ...including their exclusive 
feature of Fractional Grades (three distinct 


grades within each usual single grade range 
offered by other manufacturers) ...is assur- 
ance of consistently accurate duplication. 

It is the major theme of Bay State adver- 
tising, which appears, in full pages and color, 
in leading metal-working publications and in 
printed literature which we are preparing for 
our distributors’ use in 1945. 


BAY STATE ABRASIVE PRODUCTS CO. 


12 Union Street, V/estboro, Mass. 





ABRASIVE PRODUCTS 


KD 
GRINDING WHEELS J HONING AND SUPERFINISHING STONES (({{@)) 


f 
f) CUT OFF WHEELS “) INSERTED-NUT DISCS 


I AND POINTS 
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PORTABLE SNAGGING WHEELS 


Ty * 
yr) AND CYLINDERS ©) 
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Can Be Matched to the Exact 


Requirements 


equently hidden from view in the base of 
the machine—usually neglected by the 
user —that’s why there’s extra quality, depend- 
ability, durability built into Century Motors. 
They are production tools, too — a component 
part of the production machines they drive. 
Century Motors run quietly and continuously 
with an unusual freedom from vibration that 
contributes to precision workmanship, particu- 
larly on machine tools. 
As a result of many years of 
working closely with design 
engineers, Century Application 


ff 


of Your Machine 


Engineers have the knowledge and experience 
that enables them to accurately match the 
correct Century Motor to your machine. There 
is a wide range of AC and DC types and sizes 
from 1/20 to 600 horsepower from which 
to choose. 

Specify Century Motors on all your electri- 
cally powered equipment. Engineered to the 
functional characteristics of the machines they 

drive to assure top performance 
—Century Motors are a vital 
factor in producing a better 
product at a lower cost. 


ORS a a 


CENTURY ELECTRIC COMPANY, 1806 Pine Street, St. Louis 3, Missouri 


Offices and Stock Points in Principal Cities 
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Nowadays, there’s only one sure way to 
lower costs— more production per man- 
hour! And “thru-the-air” materials handling 
is a proved method of freeing skilled hands 
from unproductive work. 


Take the P&H Zip-Lift. With this modern 
wire-rope hoist, your production man never 
wastes his energy — or skill — on load-lift- 
ing. He just presses buttons . . . and his 
loads are carried, lifted, lowered and placed 
with smooth, fast efficiency. Traveling “thru- 
the-air,” they move direct, without congest- 
ing aisles. 


Zip. LIFT 
HOISTS 






HANDI- LIFT 
HOISTS 








TRAV-LIFT 


HEVI-LIFT CRANES 


Many of your materials can move with this seine 


same economy — from raw to finished state 
—and without costly rehandling. It’s this 
speed and ease which have enabled Zip- 
Lifts to pay for themselves twice over in a 
single year. Let them work to lower your 
costs! Ask a P&H Hoist Engineer to look 
over your handling needs . . . or write us 
for Bulletin H20-2. 


HEAVY DUTY CRANE 














ELECTRIC HOISTS 


4538 W. National Avenue, 
Milwaukee 14, Wis. 
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OUT OUR WAY 

























































































IM SURPRISED AT A GUY Y MAYBE TH’OFFICE | 
OF HIS MENTAL CALIBER NEEDS SPEEDI- 
DOIN’ EXACTLY AS I WOULDA \ DRI JUST LIKE TH’ 
BG UNDER TH’ CIRCUMSTANCES! | REST OF TH’ PLANT! 
Uj A , HE GRABBED TH ELECTRIC / A BROKEN NECK 
YA |e LIGHT, TH’ TYPEWRITER ISN'T ANY DIFFER- 
La C4 AN’ TH’ TELEPHONE ENT IN THERE 7< 
Uj Bu _ WHEN HE FELL,AN’ THAN OLJT ‘ 
Z PULLED THEM : 
y ALL DOWN WITH = 
—. HIM? = 



































ba) 


























pH 


lem + \ 
oo ==> — your pri 


T-R.WiILUAMSsS Gage E 
THE FALL GUY 





service 
COPR. 1945 BY NEA SERVICE, INC. T. M. REG. U. S. PAT. OFF. 
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VARD IN 


HAVE YOU SEEN THIS ONE? Covad, 


moke an 
productic 
° ° : ‘ required 
skid. It doesn’t require a lot of complicated machinery. of fits, ‘i 
Or a big crew of workmen. You just spread it on an clear-cut 


4 é , for every 
oily floor, let it work, and then sweep it up. product, 


Without 
It cuts-down accidents from falls, eliminates the Control, 


2 Reach fe 
danger of fast-spreading fires. tive. Let 





Speepi-Dri, the fast-growing, new material for taking 
oil and grease off floors, is heavily advertised in nine- 
teen important industrial magazines. 


Every month, some 680,000 sales-messages go 
to shop-foremen, superintendents, executives, and 
engineers. . ; , ; VARD 

Speept-Dri sells itself to all kinds of industrial plants. 


BRMINGHA 
7 S : r OS ANGE 
It’s already one of the best profit-items in the supply oo me 
° . . oe! , 
business, but there's a lot of territory to be covered. If postive Ba 
. . ° ATLANTA, | 
, CHICAGO 
you're interested, write us today. Seaeaee 
DES MOINI 
WICHITA, | 
NEW ORLE 


Speepi-Dri is Safety's Magic Carpet. It’s upsetting all 
previous ideas of floor-cleaning. It knocks the stuffing 


out of sawdust, doesn’t burn, leaves floors dry and non- 


SUPPLIERS : East —Refiners Lubricating Co., New York 1, New York. maeco 
Midwest & South—Waverly Petroleum Products Co., Philadelphia 6, Pa. cate c 
West Coast — Waverly Petroleum Products Co., Russ Bldg., San Francisco 4, Calif. y 


DEED DR. 


ROCHESTE! 
oil AND GREASE ABSORBENT 


SYRACUSE 
CINCINNA 
CLEVELANT 
TOLEDO, « 
OKLAHOM 
TULSA, OF 
PORTLANE 
BALA.CYN 
PITTSBURC 
YANKTON 
MEMPHIS 
DALLAS, 7 
HOUSTON 
SALT Lak! 
SEATTLE, | 
SPOKANE 
WASHINC 
MLW AUK 
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THE A LOAD OFF YOUR SHOULDERS... Your gaging prob- 


lem + VARD gage engineering = quality control of 
your product. 


Gage Engineering is a Quality Control consultation 
service which you will purchase just as you employ 
other expert counsel. 


VARD INC. is preparing to furnish complete Gage Engineering 
service, available to manufacturers in the United States and 
Canada. Highly trained Production and Gage Engineers will 
make a minute examination of your requirements, specifications, 
production drawings and processes. On the basis of the quality 
required, a careful decision will be furnished concerning limits 
of fits, sizes and accuracy of all threads, bores and shafts. A 
clear-cut specification of gages and gaging will be provided 
for every step in the manufacture and assembly of your finished 
product, with recommendations as to where you can procure it. 
Without competent Gage Engineering you will sacrifice Quality 
Control, speed, uniformity and economy ** Start the ball rolling. 
Reach for your phone and call the nearest VARD representa- 
tive. Let him tell you more about Gage Engineering. 


VARD GAGE SERVICE ACROSS THE CONTINENT 


BIRMINGHAM, ALABAMA. 

(OS ANGELES, CALIFORNIA. . 
SAN FRANCISCO, CALIFORNIA . 
DENVER, COLORADO ° 
BRIDGEPORT, CONNECTICUT 
ATLANTA, GEORGIA 

CHICAGO, ILLINOIS 

INDIANAPOLIS, INDIANA . 

DES MOINES, IOWA . 

WICHITA, KANSAS 

NEW ORLEANS, LOUISIANA . 

DETROIT, MICHIGAN... ° 
MUSKEGON HEIGHTS, MICHIGAN . 
MINNEAPOLIS, MINNESOTA . 
KANSAS CITY, MISSOURI 

ST. LOUIS, MISSOURI 

NEW YORK, N.Y. 

ROCHESTER, NEW YORK 

SYRACUSE, NEW YORK . 
CINCINNATI, OHIO 

CLEVELAND, OHIO 

TOLEDO, OHIO. Ci; 

OKLAHOMA CITY, OKLAHOMA . 
TULSA, OKLAHOMA . 
PORTLAND, OREGON 
BALA-CYNWYD (PHILA.), PENNSYLVANIA 
PITTSBURGH, PENNSYLVANIA 
YANKTON, SOUTH DAKOTA 
MEMPHIS, TENNESSEE 

DALLAS, TEXAS . 

HOUSTON, TEXAS : 

SALT LAKE CITY, UTAH 

SEATTLE, WASHINGTON . 


. TOOL ENGINEERING SERVICE 
MACHINISTS’ TOOL & SUPPLY CO 
» DOUGLAS & STURGESS 
JOHNSON SUPPLY COMPANY 


; vn NAGEL TOOL SUPPLY CO., INC 


. FULTON SUPPLY CO 

. ENGIS EQUIPMENT CO 

DACO TOOL & ENGINEERING CO 
GLOBE MACHINERY & SUPPLY CO 


WHITE STAR MACHINERY & SUPPLY CO 


MURRAY.BAKER.FREDERIC, INC 

. « B A TAYLOR COMPANY 

- O. R A. INDUSTRIAL SERVICE 

THE JOHN C. EIDE CO 

. « FRED A ELLFELDT CO 

* mitt SUPPLY & MACHINERY CO 
WALTER D BRIGGS CO 

° THE SIDNEY 8 ROBY CO 

. SYRACUSE SUPPLY COMPANY 

THE BINGHAM TOOL & SUPPLY CO 
. « MARK E MOFFETT 

* KLATT & WOOD MACHINERY 

HART INDUSTRIAL SUPPLY CO 

HART INDUSTRIAL SUPPLY CO 

THE GENERAL TOOL CO 

CARLIN & COMPANY 

A D. ‘BERT’ SUTHERLAND 

. « DAKOTA SuPPLY CO 

. . HAYS MACHINE TOOL CO 
. TOOL SUPPLY & ENGINEERING CO 
. . HUGE-FAYLE CO 
. INDUSTRIAL SUPPLY CO 
CAMPBELL HARDWARE & SUPPLY CO 


SPOKANE, WASHINGTON : ; w ® MATTHEWS MACHINERY & TOOL SUPPLY CO 


WASHINGTON, D.C 
MILWAUKEE, WISCONSIN 
VANCOUVER, BRITISH COLUMBIA 


UMI 


W WAECHTER COMPANY 
TRIPLEX SUPPLY CO 
| MALL EQUIPMENT & PRODUCTS, LTD 
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Talk of the Trade 





: 


TRAVEL TIPS: What with travel difficulties becoming greater and greater, 
Marty Bernhardt (R. C. Neal Co., Buffalo) is a good one to know. . . . 


Marty’s hobby is the building of miniature railways and in this connection 








he collects timetables. . . . He knows the routes of virtually every line in for Je 
the country and can tell you how to reach most any point indirectly if it pac 
you can’t make it direct. valve 
“unde 
omme 


JOLTED: Charley Merritt (Reed Mfg.) narrowly escaped electrocution 
while attending a Hardware Trade Association outing. . . . While leaning 
against a pillar on the caddy house porch during an electrical storm, 
Charley received a shot of electricity that threw him to the floor and 
lamed his right arm for several hours. . . . He said he felt the bolt leave 


his body through one of the spikes in his shoes. 


TALE OF WOE: It'll have to be a “very, very necessary trip” before Hugh 
Hirshon and Wally Steinert (both of W. S. Wilson Corp., New York) 
venture beyond the metropolitan area in the coming months. . . . Sched- 
uled to fly back from Norfolk, Hugh and Wally found themselves 
stranded when the flight was cancelled because of weather. . . . They 
finally obtained accommodations though—they rode home in the vestibule 
of a day coach, using their suitcases for seats. 








SERVING: R. W. Hudgins & Son is well represented in the armed forces 
with its entire sales staff of pre-war days. Roy C. Ivey, Dan Friery and 
Web Lawler are lieutenants in the Army, Eldridge Rawls is a chief 
petty officer in the Navy, and Eddie Rockefellow is in the Coast Guard, 
leaving W. D. Fogleman, mill supply manager, holding down the fort. 


HOBBY: “If you’re going to have a hobby,” advises Al Cooper (Electric 
Tool & Supply Co., Los Angeles) “get one you can ride.” . . . His hobby 
is raising Arabian horses. ; 


REUNION: D. Ed Doyle (Southern Railway Supply, Richmond) enjoyed 
a reunion with a former colleague of the Richmond Blues, Maj. Gen. 
Herbert L. Earnest, commander of the 90th Division of the Third Army, 
at a luncheon given in the General’s honor by the Richmond Kiwanis Club. 











LICENSES: Bob Russell (J. Russell & Co., Holyoke) got quite a few 
laughs when he sported a “wolf license” but his brother, Stuart, topped 
the gag by returning from a trip with an “overaged wolf license.” 


THE LONG AND SHORT OF IT: Charlie Unrath, who is six feet, 
seven inches tall, (John Pritzlaff Hardware Co., Milwaukee) looks tall 
in most any company but when he gets in the company of the new office 
boy hired by Frank Summers his height appears even greater. . . 

The new office boy is four feet tall. R.W.B. High, Low 
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It’s the new Piping Layouts advertising 
for Jenkins Valves! The Jenkins Distributor will find 
it pack-jammed with easily-understood information on 
valve selection — sound reference material he can tuck 
“under his hat”, with a little study, to guide him in rec- 
ommending valves that will serve better and save more. 

This, of course, is just a plus on the main purpose 
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Industry — Chemical and Metallurgical 
Feod Industries — Industrial and 
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THIS JULY AD is No. 2 of Jenkins’ series of ‘Practical Piping 
Layout” ads which your customers will see each month in Power, and regularly in 
Domestic Engineering — Heating, Piping and Air Conditioning — Southern Power & + 

Engineering — Engineering News-Record — 
Engineering Chemistry — Industry and Power — 
qj National Engineer — Power Plant Engineering — and Official Bulletin. 









-.-AND SELL MORE VALVES! 


of the Piping Layouts — building good-will for Jenkins 
Distributors by helping valve buyers plan for recon- 
version, by helping them choose the right valves and 
place them properly. 

Watch for this new series, and see how Jenkins Adver- 
tising, at all times, takes every opportunity to win 
friends, and smooth the way to ever-mounting valve sales! 







LOOK FOR THE 


SINCE 1864 














DIAMOND MARK 
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JENKINS VALVES 






Corrosion-resisting Alloys . . . 125 to 600 Ibs. pressure. 





For every Industrial Engineering, Marine and Plumb- 
ing-heating Service .. . In Bronze, lron, Cast Steel and 





Seld Through Reliable Industrial Distributors Everywhere 
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REPUBLIC’S 
5-POINT POLICY 


A Line of rubber items sufficiently 
complete to permit effectively supplying the 
requirements of the trade solicited. 


A Oualit) of product uniformly 


good and capable of delivering service results 
that should reasonably be expected. 


A Price basis inducing and making 
possible aggressive competition with reason- 
able profit return. 


Freedom from competition from his 


source of supply, either direct or indirect, 
among the trade covered by his day to day 
solicitations. 

(T 
Selli Ng helps of reasonable amounts 
so that his sales force may be given the ad- 
vantage of specialized training and a knowl- 
edge of the product sold. 


WE ARE 


PANTS IN THE 


PANO OPERATION 








MAKES RUBBER 
PRODUCT SALES 


E. very salesman for a Republic Distributor 
has business-getting cooperation behind him. 
He can count on not only his own organi- 
zation—but on invaluable assistance from 
Republic. The plant, the laboratory, the 
sales organization—each backs him up. Re- 
public’s Distributor Policy is a model in the 
business—read the five important points. 


There is teamwork! 
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W. F. CROWDER, Executive Editor 


AUGUST, 


R. W. BARNETT, Managing Editor 
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Salesmen’s Compensation Again 


| N RECENT WEEKS the editors of MILL Suppties have had 

occasion to talk with the management of a large num- 
ber of houses and with an even larger number of sales- 
men. The matter of compensation for salesmen was a 
topic that came up with surprising frequency. It was not 
surprising that compensation should be of interest to both 
management and salesmen. Rather, the surprising thing 
was the apparent dissatisfaction with the existing systems 
in a substantial number of the houses and the talk of 
change to almost all kinds of systems. 

One house, for example, would express dissatisfaction 
with its system of compensation and indicate a desire for 
change to another system. While a second house having 
this other system would be dissatisfied with it and express 
a desire to change to the system used by the first house. 
Obviously the requirements of the systems of compensa- 
tion may logically vary from house to house depending 
on the types of products handled, areas served, selling 
job required, nature of the business, etc. Still there are 
over all criteria, or general principles, for evaluating sys- 
tems that are broadly applicable. What are the essentials 
of successful compensation systems? 

There are a number of common sense principles which 
can be suggested. Perhaps no plan will meet all of the 
requirements. But judicious combinations and compro- 
mises can result in a pay-pattern that covers the human 
needs of salesmen and the economic needs of business. 


1. It should be simple, easily understood and operate 
at moderate office cost. 


2. It should get the selling job done at a reasonable 
unit cost. 


3. It should supply incentives fo1 salesmen which enable 
management to get prompt, complete and effective effort 
applied by the sales force to stated sales objectives. 


4. It should provide the salesmen with a basic security 
wage as 4 means of holding good men. It should also give 
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the salesmen a chance to advance both in earnings and 
responsibility. 


5. It should be fair to both the salesman and the com- 
pany in good times and bad, in periods both of prosperity 
and depression. Changing the compensation plan with 
changes in business conditions will tend to unsettle the 
sales organization and cause dissatisfaction. 


6. It should be objective so that the salesman can rea- 
All the factors 
going to make up his total pay should be on the table. 
Results should be reported regularly and payments should 


sonably predict earnings in advance. 


be made promptly. 


7. It should be flexible enough that management can 
occasionally make necessary changes to adapt to altered 
conditions without destroying the basic fairness of the 
plan. 


8. It should discourage unsound selling practices and 
any action that might incur the i!l will of the customer or 
The positive approach through rewarding 
proper methods should be followed rather than applying 


prospect. 


penalties for improper actions. 


9. It should encourage missionary work and the devel- 
opment of new accounts. as well as the necessary work 
with old accounts. 


10. It should develop loyalty to the house and encour- 
age salesmen to remain with the company. 


No sales compensation plan that a company can work 
out will be 100 percent efficient. It will not fit the idiosyn- 
crasies of all salesmen and insure the attainment of perfect 
salesmanship. The compromises involved in every com- 
pensation plan are a challenge to good sales management. 
More over, a compensation plan is not a substitute for 
management. It may be very helpful but will not take the 
place of adequate supervision, training and direction. 
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Currently Important 


The Cutbacks 


Full data for measurement purposes are not yet available 
on the status of the economy under the impact of the 
changes brought by VE Day. Nevertheless, it is clear that 
the initial half of 1945 saw the high point in the gross 
national product. On the basis of preliminary estimates 
of the Department of Commerce, the value of goods and 
services produced at current prices in the first four months 
of the year was running at an annual rate of close to 205 
billion dollars. Last year’s total was slightly less than 
200 billion dollars. The chief reason for this added rise 
was the expansion of consumer expenditures. 

Portents of the coming change in the economy were 
already in evidence before the end of the first half of 
the year. Employment in munition industries, which 
had declined 200,000 between March and April, expe- 
rienced even sharper reductions in the succeeding two 
months. The effects of the declining war program will 
be magnified in the early stages of production and will 
result in the same kind of deceleration that is associated 
with declining demand under usual business cycle condi- 
tions. 

The drop in manufacturing payrolls has already re- 
flected itself in a decrease in income payments. During 
the first four months of 1945, income payments to indi- 
viduals reflecting a continuation of the rising trend 
ranged between 160 and 165 billion dollars. This may be 
compared with income payments of 157 billion dollars 
last year. The high, however, was reached in the first 
quarter and small declines have been registered each 
month since that time. 


Salesmen Scouts 


His eyes having been opened to the possibilities of a 
new line by a manufacturer’s representative, an industrial 
distributor, who requested that he not be identified, began 
to think of the “good old normal days” and came up with 
this timely bit of advice: 

“In those days, | remember that it was one of the func- 
tions of the distributor’s salesmen to be continually scout- 
ing their territories for types of industrial items that were 
going well and were coming into wide use but the like 
of which we were not handling. As soon as one of our 
men found such a line he would come back and jump on 
my neck about it and keep riding me until we got the 
line or its equivalent. 
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“Today, under war conditions, the salesmen seem to 
have almost forgotten that function. Out of our twelve 
salesmen at present there is only one doing this scouting 
work in any measure whatever. 

“I am not blaming the boys any more than I blame 
myself for not urging them to do it. We have both been 
so eternally busy and harassed trying to keep up with 
demands for our established lines that we have not spent 
much time looking for new opportunities for getting into 
more trouble. 

“But the incident mentioned, coming on the eve of post 
war reconversion, surely set me back on my heels. From 
now on I am going to insist that every salesman start 
scouting and getting back to the position he once held 
in the eyes of many, and that is being virtually the pur- 
chasing agent for his house when it comes to knowing 
what will sell and consequently: what we should buy, and 
telling me. 

“I want to see them in here once more pounding my 
desk and swearing that if we had such and such a line 
they could sell a million.” 


In The Air 


Advertising writers, with their flair for capturing the 
imagination of readers, have done an excellent job of 
making the public conscious of the developments in avi- 
ation as they will affect our post war living. Even the 
most serious-minded individuals fail to bat an eyelash 
when they talk of making hops around the country or to 
various parts of the world in minutes and hours instead 
of days and weeks. 

It is no wonder, therefore, that industrial distributors 
in many localities are wondering whether aviation will 
open a broad, new field to service as a supplier. Even 
time probably will not supply an answer that will suit 
every one of us for you can still get an argument among 
distributors as to whether the industrial supply industry 
“missed the boat” when, as an industry, it did not take 
over the automotive field. 

Servicing various branches of the aviation industry 
is not a new thing for many distributors and their expe- 
riences can serve as an invaluable guide for others. You'll 
find on pages 94 and 95 a complete story of the feelings 
of two distributors toward aviation business. In addition, 
the article includes a list of industrial items which one 
transport company purchased during an average month. 
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INDUSTRIAL 
PLASTICS . . 


Their Importance 


To The 


DISTRIBUTOR 


Here’s a non-chemical discussion of plastics, designed 


to give distributors and salesmen basic background 


information on these new engineering materials. 


MysTERY AND SALES talks tend to 
cloud the subject of plastics and to 
imply that there is a great deal of 
magic in the materials and their ap- 
plication. This is, of course, not at 
all true. Although some plastics ma- 
terials have been used in many glam- 
orous products, they also serve in- 
dispensable industrial applications, 
Hence, background knowledge of the 
basic types and their engineering 
uses is of importance to the indus- 
trial distributor and his salesmen. 
Many distributor products will have 
plastic components, and plastic tub- 
ing, plastic-protected cable and ex- 
tended plastics probably will become 
standard items in some distributors’ 
stocks. 

In discussing plastics, it is impor- 
tant that a clear interpretation of the 
word be established. The dictionary 
definition “anything that can be 
molded” is too broad. We can define 
plastics as “synthetic organic poly- 
mers processed into parts or articles 





The Cover: The machine shown 
in the cover photo is extruding 
heated Tenite, a shatter proof 
plastic, in continuous lengths much 
as toothpaste is squeezed from a 
tube. The material hardens when 
cool. The photo above is of am- 
munition rollers molded of cellulose 
acetate-butyrate. They are tough, 
light in weight and easy to manu- 
facture. Such a development may 
well lead to numerous industrial 
applications. Both photos are pub- 
lished through the courtesy of Ten- 
nessee-Eastman Corp. 











by molding, laminating, casting, ma- 
chining, but not including surface fin- 
ished, fibres or those compounds 
known as synthetic rubber.” Although 
by no means a completely accurate 
definition, it does serve to set the 
scope of this article. 

Plastics are chemical compounds 
synthesized from organic materials 
such as coal, air and water and their 
derivatives. They are available in a 
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By JOHN SASSO 


wide range of forms: molding pow- 
ders, cast sheets, bars, rods, 
tubes, and as liquid impregnating 
Outstanding 


and 
resins or adhesives. 
characteristics of plastics in general 
are lightness in weight, colorability, 
ease of forming to finished shape, 
chemical and dielectric resistance and 
adaptability to mass production meth- 
ods. A minimum of machining is re- 
quired on molded plastic parts. An 
advantage of plastics for some appli- 
cations is that they are poor conduc- 
tors of heat and electricity. 


Two Basic Types 


There are two distinct basic types 
of plastics: thermosetting and ther- 
moplastic. Thermosetting plastics 
change chemical state under the ap- 
plication of heat and pressure, be- 
coming hard and infusible. Such 
plastics cannot be resoftened. Ther- 
moplastic materials soften under the 
application of heat and harden when 
cooled. They may be resoftened and 
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remolded many times. These funda- 
mental characteristics have an impor- 
tant bearing on proper applications 
of plastics to manufactured products. 


THERMOSETTING COMPOUNDS 
Phenol formaldehyde 

Phenol Furfural 

Urea formaldehyde 
Malamine formaldehyde 
Allyl alcohol resins 


THERMOPLASTIC COMPOUNDS 

Cellulose acetate 

Cellulose acetate butyrate 

Ethyl cellulose 

Vinyl compounds 

Acrylics 

The thermosetting materials are 

also available laminated with fabric, 
paper or fiber. The phenolics may 
also be cast. Thermoplastics are also 
available in sheets, rods and tubes. 
They can be used as a laminate for 
low pressure work. In cast form, 
some thermoplastics are used for 
forms, jigs and dies. 


Thermosetting Compounds 


Thermosetting molding compounds 
pass through two phases when sub- 
jected to heat and pressure at tein- 
peratures from 275 deg. F. to 450 
deg. F. At first the material softens 
to a doughy plastic consistency. Con- 








The Author: Recognized nationally 
as an authority on plastics, Mr. 
Sasso is managing editor of Prod- 
uct Engineering. He is the author 
of the book “Plastics for Industrial 
Use” (1942) and with M. A. Brown 
wrote “Plastics in Practice’ which 


was published last year. His latest 
book, “Handbook of Plastics for 
Product Engineers” will be pub- 


lished this fall. 











tinuation of heat and pressure after 
a period causes a chemical conversion 
to a hard, infusible mass. Once cured 
or set, thermosetting materials no 
longer soften when heated. Thermo- 
setting molding compounds are mix- 
tures of synthetic resin, a filler, ac- 
celerators, coloring matter and lubri- 
cants. Catalysts which induce curing 
may be present. With a given type 
or resin, physical properties are de- 
pendent largely on the filler. 
Wood-flour filled phenolics—These 
are the so-called general purpose type 
phenolic compounds used principally 
for closures, sockets and such ordin- 
ary applications. They are readily 
moldable with short molding cycles. 
filled 
rials produce parts of high gloss, uni- 
with 
strength characteristics. Electrical in- 


As a class. wood-flour mate- 


form color, relatively low 


sulating properties are satisfactory 


for many applications but where this 
requirement is of particular impor- 
tance, special compounds are used. 
They are lowest in cost of all plastic 
materials, ranging upward from about 
133 cents per pound. 

Cotton-flock filled _phenolics— 
When phenolic compounds of higher 
resistance to shock are required, for 
parts such as switch plates, cams, han- 
dles, wood flour is replaced in com- 
pounding by cotton flock consisting 
of separated short fibers of waste cot- 
ton. This filler supplies a fibrous re- 
inforcement in the molded part which 
therefore has greater shock or impact 
strength. Molded flock-filled parts 
are more water absorbent; electrical 
properties are not as good and mold- 
ability is somewhat impaired. They 
are somewhat more expensive than 
general purpose types. 

Fabric- or cord-filled phenolics— 
Where high impact or shock strength 
is required, as in telephone handsets, 
switch handles and the like small 
pieces of cotton duck or lengths of 
cotton or rayon tire cord are used as 
filler. Such compounds are difficult 
to mold because they are seven to ten 
times as bulky as the part produced 
from them. Water absorption is high, 
appearance relatively poor and elec- 
trical properties poor. They are the 
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= ~ Westinynouse Mfg. Co 


Laminated plastic used for retainers for ball bearings furnishes strength at light weight, good servicecbility. 
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ere this), most expensive of phenolic materials. Pump head of transparent 
Asbestos-filled phenolics—Asbestos, 






























ianpor- Methyl Methacrytate. 
e used. in the form of short fibers, is used Y Y 
plastic as a filler to provide higher heat re- 


n about § sistance than in the types where the 
filler is basically cellulose in the form 


olics— of wood-flour, flock, or fabric. Asbes- 
higher tos-filled materials have low water 
ed, for absorption, high chemical resistance, 


1s, han- high specific gravity and fair mold- 
ability. They are used in industrial 


















n com- 
sisting parts subjected to high temperatures, 
ste cot- such as soldering iron handles, oven 
ous re- switches, etc. 
- which Mica-filled phenolics—Mica, be- 
impact cause of its excellent insulating prop- 
parts erties is used in compounds where 
ctrical these properties are critical. Such 
mold- phenolic material is particularly val- 
- They uable in electrical moldings as dis- 
> than tributor heads. Mica causes mold 
wear. Parts molded of it have low 
alics— water absorption, high specific grav- 
rength ity, relatively low strength. 
ndsets, Phenol-furfural —§ compounds—In 
small many respects, properties of the fur- 
ths of 
sed as 
ifficult 
to ten 
duced 
high, 
| elec- fural compounds resemble those of 
re the the phenol-formaldehyde types. Wood- 
flour, asbestos and fabric fillers are 
used. 

Urea formaldehyde—This type of 
thermosetting plastic resin is manu- 
factured from urea and formaldehyde 

a a "ATO mae and is generally combined with a 
fa Ono as ee ' pure cellulose filler. Outstanding 
120 Bettie characteristics are wide range ol col- 
ors from pure white pastels to deep 
hues. Ureas may be translucent or 
opaque. They have good electrical 
properties and are resistant to “track- 
ing” the formation of a carbon path 
under sparking conditions. Resistance 
to water and heat is not as good as 
that of phenolic materials. 

Melamine _formaldehyde—These 
resins are of the thermosetting type 
and are made of combining melamine 
with formaldehyde. Fillers are woo! 
cellulose, cotton, or fabric. The mold- 
ing compounds have the appearance 
value characteristic of thermoplastics 

9. Co. Terminal blocks of molded melamine-formaldehyde are used in Sangamo but in addition provide excellent elec- 
meters to eliminate termina) block failures from arc-trackiny. (Continued on page 224) 
L MILL SUPPLIES * AUGUST, 1945 83 
UMI 








“Appraising The Distributor” 


Harvard professor, after correspondence and conversations with buyers, finds 
in many cases customers are not altogether satisfied with products and service. 


A MILL SUPPLY DISTRIBUTOR can im- 
prove his position against all forms 
of competition by adding desirable 
service and eliminating objectionable 
practices, according to an article, 
“Appraising the Mill Supply Distribu- 
tor” by Charles A. Livesey, Assistant 
Professor of Business Administra- 
tion, Harvard Business School, pub- 
lished in the summer number of the 
Harvard Business Review. Profes- 
sor Livesey bases his deduction on 
correspondence and _ conversations 
with purchasing officials and finds: 
“The competitive position of any 
particular distributor depends largely 
on whether or not the industrial buy- 
ers who are his customers are satis- 
fied with the products, prices, and 
services he offers. As it is now, in 
many cases these customers are not 
altogether satisfied.” 

Working on the premise that set- 
ting prices is usually a routine pro- 
cedure about which distributors have 
little to say, Professor Livesey says 
the method sometimes leads to sub- 
stantially similar prices in instances 
where there is a wide disparity in 


the terms or conditions of purchase 
and that “industrial purchasers re- 
sent paying prices that they consider 
do not take into account differences 
in the cost of filling particular or- 
ders.” He cites the case of one buyer 
who is convinced distributor’s price 
schedules on cutting tools are preju- 
dicial to his firm. This buyer can 
anticipate his requirements for sev- 
eral months ahead and he orders one 
to two months supply, thus his or- 
ders do not require immediate at- 
tention. Over a period of a year 
his purchases will be equal to those 
of a small to medium sized distribu- 
tor. The usual distributor’s services 
entitled to reimbursement are not 
asked for or given and the distribu- 
tor does not provide a convenient 
inventory on which to draw but has 
the tools shipped direct from the 
factory to the purchaser. No solici- 
tation was made because the make of 
tool was chosen with reference to 
quality and as a result of the manu- 
facturer’s own promotional efforts. 
No credit risk was involved. Yet the 
order had to be placed with the 








Marketing Costs? 


As support for the conviction of some buyers that prices of supply 
products especially those of brand products promoted extensively by 
the manufacturer, are too high, Professor Livesey draws attention to the 
table of total marketing costs as a percentage of sales of manufacturers 
of nine different types of products sold to industrial customers. 

Industrial product manufacturers’ average marketing costs, as a per- 
centage of net sales, 1941-44, taken from “A National Survey of Indus- 








trial Advertising Budgets,” N.1.A.A., Ine.: 
Adver- Other 
tising Selling 
Product Group Costs Costs Total 
Operating Supplies . 1.66% 20.06% 21.72% 
Miscellaneous ......... 2.72 12.47 15.19 
Building Materials . 1.16 12.63 13.79 
Major Equipment 2.32 10.59 12.91 
Accessory Equipment 1.69 8.72 10.41 
Fabricating Parts 1.53 7.17 3.7 
Process Materials 1.36 6.36 7.72 
Fabricating Materials _ . 0.65 4.40 5.05 
{ Containers or Packaging Materials. 0.38 4.38 4.76 
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It is interesting to note that the 
results of Professor Livesey’s 
study of the mill supply indus- 
try are very much the same as 
those obtained by MILL SUP- 
PLIES in its recent study (Suc- 
cessful Post War Selling, May, 
1945). Your comments on 
Professor Livesey’s conclusions 
are solicited.—The Editors. 











distributor at the regular resale price. 
In this case, Professor Livesey writes, 
if an opportunity to by-pass the dis- 
tributor ever arose, the buyer would 
certainly do so. Under another price 
schedule, he might feel differently. 
Professor Livesey admits that on 
some supply items, such as bolts and 
cap screws, quantity discounts actu- 
ally reflect the differences in cost of 
handling orders of different sizes as 
the price per unit declines rapidly 
as the number bought increases. Buy- 
ers appreciate the practice because of 
lower costs, and it seems a more 
equitable way of allocating charges 
to customers who create the expense. 
Prepayment of freight and allow- 
ances of cash discounts, says the ar- 
ticle, may cause some deviation from 
price uniformity among distributors. 
In at least one instance, both were 
applied but, there was no difference 
in distributors’ final prices. 
Professor Livesey found some buy- 
ers, mostly those whose orders are 
large, distrust uniformity and would 
like to see a greater emphasis on price 
as a selling point. As a rule, these 
have been encouraged to seek manu- 
facturers selling on a direct basis. 
Professor Livesey expects the prac- 
tice to become more widespread after 
the war when a number of manu- 
facturers not “committed” to a pol- 
icy of distributor sale and territory 
(Continued on page 232) 
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Scaling Down Adjustment Losses 


Weighing items on every order provides distributor with sound 
argument on requests for adjustments because of alleged shortages. 


By WALLACE CAMPBELL 


President, 
Campbell Hardware & Supply Co., 
Seattle, Wash. 


ADJUSTMENTS ARE IMPORTANT at any 
time, and during these war times, with 
help scarce and often inexperienced, 
with divided responsibilities in the 
receiving departments in plants large 
and small, they have become a much 
aggravated problem to the distributor. 

We can make a mistake now and 
then ourselves, for we are not infall- 
ible. But a great majority of mis- 
takes, on which adjustments are in- 
variably asked, originate in the plant 
of the customer. At the time the ad- 
justment is asked, which is usually 
weeks after the alleged loss occurred, 
it is not so easy, indeed it is often im- 
possible, for us to prove that a pack- 
age contained what we said it did. 
Even when we know that it was han- 
dled by a competent packer in our 
plant, that it was checked by another 
party, and again double checked by 
a “committee of two,” still, the cus- 
tomer says: “Ten, only, drills were in 
shipment so and so last March, which 
you invoice as 10 dozen drills. Give 
us credit for 110 drills”, or something 
to that effect. Then the hunt is on. 
It may take us weeks to get all the in- 
formation together to try to make a 
case and prove we were right. Often 
we can’t do it even then, and have to 
stand the loss or lose a customer. 
When, as is frequently the case, Uncle 
Sam is the customer, you know that 
we probably only argue up to a cer- 
tain dignified point. 

There are ways in which these 
things can happen in the hurried war 
plants. One of our packages comes 
along and is opened. Before the con- 
tents are checked and put away, in 
comes a hurried foreman or super- 
intendent. He sees something they 


Peaaiece 


for his own personal use. 
claims for adjustments. 


have been waiting for, grabs it and 
hurries off. He intends to send in a 
memo to the stock clerk, but neglects 
to do so. This is not light-finger 
It is done under force of cir- 
cumstances. that 
happen in a_ well-regulated plant. 
But we know it can happen because we 
have traced such instances down and 
obtained acknowledgements. 

To handle this adjustment busi- 
ness all down the line, including re- 
ceipt of merchandise by us from the 
well own 


work. 


You say it can’t 


manufacturer as as our 
shipments to customers, we have em- 
ployed one man, George Knox, full 
time. On every situation that comes 
up, he first accumulates all the details 
and information he can lay his hands 
on before anything is said to the cus- 
tomer making the claim. He has a 
flair for this kind of work and meth- 
odically goes about collecting every 
possible shred of information bearing 
on the case and assembles a folder of 
facts, logically arranged, before he 
tries to go to town on the case. 
One thing that we have done re- 
cently, the advantage of which is al- 
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The order assembly clerk at Campbel 





1 Hardware & Supply has this scale 
Here is George Knox who handles all customer 
By knowing the weights of all items in the order 
he can quickly put an end to adjustment argument. 


ready manifest, has been to buy high- 
speed scales for each of the four main 
order assembly points. These scales 
“tipped the beam” at better than a 
thousand dollars, but we can already 
see that they are going to be a profit- 
able investment. 

Now, every order as it is packed 
for shipment is not only checked and 
double checked as to the individual 
items entered on the shipping order, 
but in addition each of these items, 
(sometimes unit packages or groups) 
is weighed and the weight of each 
item entered in the weight column, a 
column heretofore only used for such 
items as are sold by weight only. 

When the order is completely as- 
sembled and individual weights en- 
tered, the weights of the items are 
totaled. Finally, when the package is 
wrapped the total weight of the pack- 
age is marked on the outside. Who- 
ever receives the package therefore 
signs not only for the total weight 
but for the weight of the various in- 
dividual items in it. 

Several weeks later, if a request for 

(Continued on page 214) 
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In Business For Themselves 


Distributor pays salesmen a percentage of gross profit on items they sell, 
providing incentive but eliminating traveling and entertainment expenses. 
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The key to salesmen’s compensation at The Hardware ai 
f- ee & Supply Co., Akron, is found on invoices. In the column 

noted “for office use only, salesmen must not use,” cost 
prices are entered in code and from these the gross 
profit on each item sold is determined. Customers’ copies, 
: of course, do not include this column. 
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SALESMENS COMPENSATION, a con- 


stantly recurring problem in both 
hoom and depression times, is solved 
easily at the Hardware & Supply Co.. 
Akron, O., 


of putting the salesmen in business 


by the simple expedient 


for themselves. This is accomplished 
by basing each man’s earnings on the 
gross profit of the business he brings 
into the company. 

Variations of the commission plan 
are almost as numerous as the com- 
panies that employ the basic idea of 
having a salesman’s income depend- 
ent upon the amount of business he 
obtains. Hardware & Supply's plan. 
however, calls for no extras—there 
is no expense account for traveling; 
no allowance is made for entertain- 


86 
































ing customers or potential customers, 
and there’s no reimbursment for auto- 
mobile expenditures. There is, though. 
a drawing account for each man. 

In operation the system of compen- 
sation is extremely simple. As each 
invoice is made out the cost price is 
entered in code and from these in- 
voices a clerk figures the gross profit 
for the company. It is then just a 
matter of assigning a percentage to 
the salesman. 

Employment contracts are made on 
an annual basis and the percentage 
which the individual salesman will 
receive is made a part of the annual 
contract. The amount of traveling 
and entertaining a salesman should 
do, the type of accounts he will serv- 
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ice and his selling ability are all fac- 
tors which H. H. Kuhn, president, 
takes into consideration before pro- 
posing a percentage figure. 

Percentage rates range from 18 to 
30 percent of gross profit earned and 
drawing accounts start at $175 a 
month and go as high as $350. 

On the surface, the greatest weak- 
point in the system is the danger that 
a salesman will become penny-con- 
scious and seek to avoid entertain- 
ment expenses which under other 
compensation systems would be paid 
by the company. In practice, how- 
ever, the danger is almost non-ex- 
istent. Mr. Kuhn explained it this 
way: 


“The average man quickly realizes 
£ q ; 
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r sell, 
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the value of entertaining whether the 
money is coming out of his own 
pocket or the company’s. He realizes 
that a dollar spent in the right place 
at the right time will pay dividends.” 

Mr. Kuhn bases this statement on 
years of experience. He said he finds 
it necessary only on rare occasions to 
be critical of a salesman’s non-enter- 
taining practices. On the other hand, 
Mr. Kuhn pointed out, the fact that a 
man spends his own money makes 
him doubly sure that he is spending it 
wisely and not doing extensive but 
foolish entertaining. 

Once a man is established in his 
territory the “no expense account” 
policy is in effect 100 percent but 
when a man starts out on a new 
territory or is new to outside selling, 
Mr. Kuhn frequently makes a “deal” 
with him so that the company will 
bear half the cost of a party or an 
evening of entertainment for a group 
of customers. 

One such case which Mr. Kuhn 
recalled involved the promotion of an 
inside man. Financially it would 
have been a drain on the man to stage 
a party but from the business stand- 
point it seemed advisable. It was not 
long after the first party that the man 





H. H. Kuhn president of The Hard- 
ware & Supply Co., checks over a 
listing of salesmen’s accounts. 


rent living expenses. During several 
years of operation there have been 
only a few cases where salesmen have 
requested increases in their drawing 
accounts. These instances, Mr. Kuhn 
said. usually result from a salesman 
purchasing a house and thereby con- 
tracting for greater monthly outlays 
or when there has been prolonged ill- 
ness with unusually high bills. 
While many companies that oper- 
ate on similar plans pay commissions 
monthly or quarterly, Hardware & 


their annual commission check they 


- are in a position to make a down 


payment on a home, buy an automo- 
bile or do any one of the numerous 
things which involve sizeable amounts 
of cash. The annual checks are dis- 
tributed as soon after the first of the 
year as the accounting department 
has its records completed. 

While, in effect, he is in business 
for himself, each salesman is under 
contract to work under the direction 
and supervision of the company. 
There is no lack of sales manage- 
ment; each man is held to account for 
his activities just as though he were 
working on a straight salary. 

Providing of an incentive for get- 
ting more and more business is the 
obvious advantage of the commis- 
sion plan but Hardware & Supply 
goes a step further than some com- 
panies. Hardware & Supply puts no 
ceiling on the amount of money a 
salesman can make. This is in con- 
trast to cases where the percentage a 
salesman receives is lowered as the 
volume of profit goes up. The per- 
centage figure remains the same for 
Hardware & Supply salesmen no mat- 
ter how great or small the gross 


profit. Any change in percentage 













held another one and met all the ex- Supply has found that its system of figures after gross profit reaches spe- 
penses himself. having one commission pay day a_ cified levels has the effect, Mr. Kuhn 
The drawing accounts are set at year is well liked by salesmen. They declared, of limiting a man’s earn- 
figures designed to give salesmen suf- liken it to an enforced saving plan ings and thus eliminating the attrac- 
ficient income to meet normal cur- and point out that when they receive tion of being in business for himself. 
fac- 
e a e * 
— u elin Oo twe lq at bs fu Y 
| . ) 
to +; 
ind For the past year and a half the Marketing Committee of the 
a Committee for Economic Development (CED) has been at work col- 
lecting and collating estimates of post war volume in hundreds of 
k manufacturing industries. The estimates were made by the in- 
onl dividual manufacturers in each industry and in this sense represent 
nat a forecast of what American manufacturing industry itself thinks 
yn- its volume will be in the immediate post war years. The entire 
in- study in book form will be available from CED but MILL SUPPLIES 
= coal will bring you, in a special bulletin, the highlights of this important 
d study as a special, timely service. 
- From this study each industrial distributor and his salesmen can 
W- tc see what his customers in every industry think the post war volume 
X- gl in that industry will be. Since all major industries are shown 
is es separately, the industrial distributor can also see what his suppliers 
: fy think their post war volume will be. These estimates, which are 
i : the estimates of the men in the industries themselves, should prove 
invaluable in determining what the post war volume may be. 
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WHEN TWO HEADS 


From Thor to committee chairman, from Soviet Russia to 


c popular brand of baking soda—the hammer is the sym- 


bol of the artisan. 


Small wonder, then, each trade has 


its special styles—and refuses any others. 


I sTILL REMEMBER THE DAY, early 
in my apprenticeship, when I was 
assigned as helper to a machinist 
cleaning up a newly received bolster 
—a large box-shaped casting in 
which multi-part dies were assembled 
—before preliminary machining. 
Various projections and unwanted 
fillets had to come off, and the easi- 
est way was with hammer and chisel. 
But the chisel was 1-in. hex tool-steel 
2 ft. long, and the hammer a 16-lb. 
sledge. Because I was so green, my 
job was to hold the chisel while the 
machinist swung the sledge. Each 
time he swung, I flinched, expecting 
him to miss—and he almost did. 
“Look, kid,” he said, taking a piece 
of carpenter's chalk from his pocket 
and drawing a cross on the head of 
the chisel, “set the chisel and close 
With misgivings, I did 
—and he landed his first solid blow. 
for I couldn’t see to flinch. Then he 
showed me the sledge head. 


your eyes.” 


In the 
exact center was a blue spot of chalk 
—and on the chisel head were the 
outer ends of the cross marks, but no 
center. Needless to say, I stopped 
flinching. 

This same machinist, short as the 
world measures size, struck the hard- 
est blow with a hand hammer of any 
man He had to 
stand on a piece of 12x12-in. timber 
to work at the bench, but he gripped 


I’ve ever known. 


his hammer handle at the butt and 
swung a full-armed blow on a flat 
chisel—watching, as he should, the 
chisel blade and not the head. He 
insisted that I use the proper hammer 
for each job—he was the machinist 
equivalent of a golf pro. He knew 
that a hammer should be gripped 
so it hit with “snap”—so the inherent 


88 


By E. J. TANGERMAN 
Technical Editor 




















balance in it could do its part. 

“Any craftsman chooses his set of 
hammers carefully. A machinist has 
at least three ball-pein hammers. He 
has a light one (4 to 8-oz.) for lay- 
out, a medium-weight one (1-lb) for 
normal use, and a heavy one (2 or 
2}-lb.) for chipping and driving jobs. 
Like the golfer, he could get along 
with one “club”, but the variation in 
head weights permits him to strike 
a uniform, controlled blow—suited 
to the job instead of straining to hit 
hard enough with a light hammer or 
to hold back on a heavy one. 

If you’ve examined any hammer 
head closely, you'll find the “flat” 
head isn’t flat—it’s more or less con- 
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vex or bellied. Other things being 
equal, the blow will be struck by the 
center of the head, and if it’s on a 
flat surface, the edges of the face 
won't leave those disfiguring “ham- 
mer marks.” Actually, a machinist 
can use his hammer for anything 
from driving taper pins to peining a 
key so it fits the keyway tighter—and 
he frequently does. In either case, a 
bun or hammer mark is the mark of 
the dub. 

The opposite face on a machinist’s 
hammer is a ball-pein, used for bend- 
ing inside angles in sheet, peining 
surfaces, riveting and in any limited 
striking area. He hammer 
weight to the job—a heavy hammer 


suits 
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Machinist's Engineer's Blacksmiths Tock Nailing Ripping Plumber's Mason's Demountable Solid _ interchangeable Brass Mollet 2-way 
(Ball-pein) = 14—3lb. 30z~-3ib. Carpenter's 3b. SOFT-FACE (wood or rubber) 
402.—3 1b. 7-20 oz. 
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A group of typical present-day hammer shapes, with some indications of weights and applications 


would bend thin sheet metal while he 
was riveting or shatter a cast-iron 
wear plate he was cleaning up. In 
layout, center-punch marks would be 
so deep that peripheral points would 
show after a hole was drilled or the 
surface cut to a line. On the other 
hand, chipping, cutting or heavy 
bending would be overly fatiguing 
if the light hammer were used in- 
stead of a heavy one. Both faces of 
the hammer are heat-treated so they 
don’t chip or dent, while the eye is 
not treated so it will stay as tough as 
possible. 

A toolmaker who makes guards 
and other parts of light-gage metal 
will usually add light and heavy 
cross-pein hammers to his kit. The 
cross-pein is useful in bending to 
fairly square corners, and in general 
shaping. All machinists also use so- 
called soft-head hammers—really 
mallets in most cases with heads of 
hard wood, tightly rolled rawhide, 
lead, brass, rubber, plastics or a com- 
bination—in fact, anything but steel 
so it won’t mark a surface. Such 
hammers are used to drive in keys 


without upsetting the key end, for 
tapping in die parts, for general fit- 
ting, dismantling and assembling. 
Even cross-pein soft-head hammers 
are available and hammers with in- 
terchangeable heads. The type used 
on a job depends on the hardness 
and surface finish of the job, the de- 
sired weight of flow and the rebound 
or snapback desired. 

For heavy work, the tool is a 
sledge from 4 to 20-lb. (with cross- 
pein) or occasionally a mallet (two 
flatheads) . 
comes from the 


The former, I’d guess, 
blacksmith, 
hand hammers are also cross-pein 
types. But the blacksmith also has 


his own series of special “hammers” 


whose 


—most of them really handled tools 
driven by his helper’s sledge. They 
include sets, fullers, swages, hot and 
cold cutters, flatters and round and 
square punches—each designed to 
do a specific job and mating with a 
similar shanked head that fits that 
square hole in the anvil. He must 
have a range of sizes in fullers (with 
half-cylinder-shaped face), swages 
(channeled face), and punches. 
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The sheet metal worker (including 
the auto body and fender repairman) 

-still working with metal, remember 

~has his own types of hammers, too. 
He uses the soft-head hammer, of 
course, because they don’t mark 
sheet metal, and the blacksmith cross- 
pein hammer for heavy plate. The 
special hammers include: the dinging 
hammer with long-shanked heads, 
one large for roughing, one small for 
finishing; the 
lighter and smaller and frequently 


finishing hammer, 
with one square-sided or cross-pein 
head; the bumping hammer, with one 
parallel-pein head and one necked 
button-head, and nowadays a long- 
necked variation to clear modern 
crowned fenders; the pecking ham- 
mer with one long-pointed head for 
“pecking” out small dents or shaping 
small areas; and a magnetic trim 
hammer, with long reach and head 
radii so it’s curved to the arc of a 
natural swing. 

The plumber also has his special. 
an octagonal-bodied hammer with 
round heads—weighing about 3 lb. 


(Continued on page 214) 
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peaking of Salesmanship 


Distributors must return to first principles and top on the list is the salesman, 


Allentown executive believes: terms salesmen backbone of every organization. 


By C. A. CROWDER 


Vice-President, 
H. N. Crowder, Jr., Co., 
Allentown, Pa. 


WHEN YOURE COMPETING for a lim- 
ited market with a group of other 
distributors and attempting to get 
by with a half-baked sales force, you 
have evidently resigned yourself to 
one of two alternatives; either you 
are financially able to take a back 
seat, or you should consult your law- 
yer regarding preliminary bank- 
ruptcy procedure. 

Industrial distributors, in common 
with all who have things to sell, are 
going to have to return to first princi- 
ples. And the first “first principle” 
is the salesman. I don’t care how 
you split it, the salesman is the back 
bone of any organization that has to 
turn over its inventory several times 
We have 
taken him for granted during the war, 
used him as a leg-man to drop around 
to plants and pick up orders, but 
he’s going to mean a lot after the 
war. Who is going to pay the stock- 


a year in order to live. 


room boy’s, the stenographer’s, and 
my salary if not the salesman? 
I have no patience with those who 


who _ feel 


that you have to “knock down” the 


soft-pedal salesmanship, 
salesmen every now and then to keep 
On the other hand, 
there must be a feeling of mutual 


them in line. 


respect between management and the 
the 
right of constructive criticism of the 
salesmen’s efforts, and the salesmen’s 
suggestions on policy and_ stock 
should be thoughtfully entertained by 
The relationship be- 
tween the man who has something 
to sell and the man who sells it for 
him must be a give and take affair. 

Good don’t 


trees, and you can’t tell if you have 


sales force. Management has 


management. 


salesmen grow on 
a winner just by looking at him and 
listening to him. The man who im- 
presses you by his appearance and 
conversation may be the one who 
would do you irreparable harm if 
sent out into the territory. Then, 
you can’t tell which will fall 


into one of the two main types; the 


too, 


plugger, who knows the answers and 
carefully studies his customers and 
his approach to them; and the breezy 
character, who gets along very well 
without all the preparation. 

Our first advice to a new salesman 
You 


bones passing the time of day with 


is to be friendly. break no 
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A salesman for 40 years, Mr. 
Crowder insists he will continue to 
be sales minded until that inevitable 
day when he will no longer be in- 
terested in any mundane matters. 


the telephone operator, or saying 
hello to the secretary. You have no 
guarantee that either of them will 
ever be in a position to help you, 
hut you don’t lose anything by it— 
The fourth as- 
sistant purchaser may be just another 
Joe in the office of your customer, 


and you may win. 


hut if you say hello to him, call him 
by name, you gain a possible sup- 
porter for the future. If you repeat 
this with the other assistants, all the 
better. I’ve known cases where the 
opinions of his assistants have swayed 
the purchasing agent in his selection 
And, in a 
quandary about securing some item, 


of suppliers. if he’s 
he isn’t beyond listening to his secre- 
tary for suggestions as to sources. 
Salesmen have nothing to lose by 
spending the extra time and effort in 
making friends. 

Salesmanship is a very live issue, 
and it’s going to get even livelier after 
the war. Anyone who misses. that 
is going to miss the boat. 
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Moving According to Plans 


Availability of building suitable for industrial distributor's 


purposes causes advancement of Atlanta firm’s post war plan. 


SOME POST WAR PROGRAMS may turn 
out to be nothing more than roseate 
examples of wishful thinking but cir- 
cumstances proved to be a highly po- 
tent incentive to immediate realiza- 
tion of the plans of Pye-Barker Sup- 
ply Co., Atlanta, Ga. The circum- 
stance which led this firm to put its 
future expansion plans into effect 
was the termination of a lease on a 
building which, in the opinion of 
Messers. John C. Pye and B. S. Bar- 
ker, Jr., partners, was ideal for an 
efficient plant. 

When the two-storied former auto- 
mobile display, service and _ sales 
building at 231 Pryor Street became 
available, it posed a question for 
Pye-Barker. The company was occu- 
pying a narrow store at 244 Forsythe 
Street, approximately 10,000 square 


feet of floor space. The new building 


has 28,000 square feet of floor space 


and, in addition, has certain features 
of design and installation which the 
partners recognized as contributing to 
highly desirable quarters. They de- 
cided the time to er os arrived. 

Before the actual nfdving every- 
thing was laid out on paper and the 
complete layout in the new building 
was arranged and the when the mov- 
ing began it was only a matter of 
placing everything in its assigned 
place. To accomplish the move, Pye- 
Barker closed down for 10 days. 

One of the features of the new loca- 
tion isa large, paved parking lot at 
the side and rear of the building open- 
ing up on Garnett Street. In the lot 
is a loading pit into which trucks may 
back without any climb. Here the 
trucks can be loaded and unloaded 
with material handling equipment 
easily since the tailboard is flush with 
the raised ground back of the pit. The 
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Layout of Pye-Barker’s new plant on Pryor Street, Atlanta, 
showing ground floor plan. Upper floor is of equal area. 


MILL SUPPLIES * AUGUST, 1945 


firm intends to enclose the parking 
space with a wire mill fence and even- 
tually take some of the space for out- 
door storing of steel and cast iron 
pipe. 

Opening on the parking lot in the 
rear side of the building is a door 
large enough to permit trucks to back 
up inside the building to the freight 
elevator leading to the second floor. 
Again the handling of heavy mate- 
rials is facilitated by the arrangement. 
Racks for tubing are against the wall 
opposite’ this rear door and tubing 
may be handled direct froém truck 
into the racks. 

A concrete block wall partitions the 
building in half and the front portion 
is laid out for offices, display area, 
desks. stock 


and bins and a dust-proof little room 


counters. city shelves 
in which manufacturers’ literature is 


(Continued on page 218) 
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All Lines Can Be Pushed 


Sales manager works out system for immediately spotting the cause for fluctuations 


in sales volume, keeps track of salesmen’s records by volume and number of accounts. 


White tHE Beats, McCartuy & 
Rocers’ perpetual inventory system 
will reveal at a glance the move- 
ment of stock, Paul Evans, as secre- 
tary and sales manager of the Buffalo 
firm, saw the need for supplementary 
records to keep both him and the in- 
dividual salesmen advised as to each 
man’s selling record on the company’s 
major lines. 

Keeping of the additional records 
stemmed from giving consideration 
to specialization. Mr. Evans sought 
the answer from buyers and found 
that they were vitally interested in 
being called upon by salesmen who 
know the products they sell but, at 
the same time, the very same buyers 
expressed a decided preference for 
salesmen who are well acquainted 
with a varity of products rather than 
specialists in one or two lines. The 
opinion of a great majority of the 
buyers, Mr. Evans explained, was ex- 
pressed by one man who declared: 

“T’ll admit that the salesman for a 
specialist firm probably is better 
versed in his products than the aver- 
age general mill supply salesman. 
But, if I order from him [I still have to 
go to the general supply company for 
my other needs. If I keep doing this I 
lose the advantage I get by buying 
from one firm instead of a dozen. I 
think it is much better to do business 
with a company whose salesmen are 
well informed on major lines and are 
equipped to dig up the answers if a 
particularly difficult or technical prob- 
lem arises.” 

Mr. Evans weighed the results of 
his informal study and decided to 
heed the advice of the buyers. To 
meet the demands for technical knowl- 
edge, an engineering department was 
set up and skilled mechanics em- 
ployed. Their knowledge and assist- 
ance are available to all of the sales- 
men and they are kept busy. 
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Periodic checks of his new card file keep Paul Evans, sales manager, 
abreast of sales volume in each and every major line handled by Beals, 


McCarthy & Rogers. 
whether volume is up or down. 


However, to keep constantly push- 
ing a host of lines, Mr. Evans, like 
many other industrial supply men, 
realized that some system had to be 
set up so that any decline in sales in 
a particular line would be noticed 
immediately. In addition to meeting 
this need, the system Mr. Evans 
drafted also provides an answer for 
manufacturers who request that a 
specialist salesman be added to push 
their lines. 

Mr. Evans can now point out to 
each manufacturer that it is to his 
advantage to have 23 men making 
daily calls and discussing the line 
rather than having one man handling 
it even though that one man might 
have greater knowledge of the prod- 
uct than any one of the 23. He has 
found that the argument is especially 
sound inasmuch as the engineering 
department has been set up. 

One of the chief considerations in 
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Green and red tabs are adjusted monthly to show 


deciding upon a system of keeping 
track of sales records was that it had 
to be simple and involve a minimum 
of work in maintaining it. And this 
was done although no additional 
help was employed, Mr. Evans’ sec- 
retary handling the bulk of the detail 
work along with her other duties. 
To keep tabs on the overall picture, 
Mr. Evans available 
Kardex cards, merely substituting 


utilized some 
“No. of customers” for one of the 
column headlines. There is a card 
for each of the major lines and these 
are kept in a compact folder with col- 
ored tabs showing at the bottom of 
each card. The tabs are adjusted each 
month and when sales are up over 
the previous month green shows; if 
they are down, the tab is in red. 

Each month the total sales are en- 
tered, each line taking a separate card. 
In addition to the monthly and quar- 
terly totals a cumulative total is kept. 
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these ing the month. Thus it takes only a Evans had a mimeographed sheet On each card are listed the quanti- 
. col- minute of study to determine the drafted as a sales report. The com- ties purchased and the dates on which 
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over is a result of numerous orders or is_ vided for entering the sales volume proved worthwhile time and time 
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The Lure of Aviation 
Maintenance Supply 


Atlanta distributors answer question of how to approach 


airline business by careful study of new market, risks. 


By J. A. WERTIS Associate Editor 


WITH THE GROWTH of the aviation in- 
dustry, many an industrial distributor 
has found new customers in the field 
of airline and airport service and 
maintenance. This comparatively 
new activity has led to the specula- 
tion on the part of the industrial dis- 
tributor as to the probable potential 
sales volume and as to how far he 
may go in enlarging inventories to 
more adequately service it. 

To many distributors, airport and 
airline service and maintenance pre- 
sents much the same problem as did 
the question of whether or not it was 
advisable to participate in the field 
of automotive supply which began 
its growth after World War I. The 
question then was: Should the dis- 
tributor enlarge his inventories to 
take on the myriad essentials required 





for complete servicing? The answer 
of the great majority of distributors 
was to stick to strictly industrial 
items which could be sold to auto 
servicing and maintenance shops and 
automotive supply grew into a sep- 
arate and specialized field. However, 
the question is still controversial. 
Some distributors have had automo- 
tive supply departments and dropped 
them, others have not had them and 
wish they had. 

There are definite signs that avia- 
tion supply may become a separate, 
specialized activity also. There are 
such establishments as aviation sup- 
ply houses already. They carry many 
industrial supply items but stress in- 
ventories of many and varied spe- 
cialty items needed by the new indus- 
try such as special nuts and bolts, 


Aviation service and maintenance is a growing industry and activity such as 
in the picture above will be more common as civilian air transport increases 
after the war, beckoning the industrial distributor to newer fields for business. 
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William Cathcart (left) and Allen 
Frise (right) unpack sheet aluminum 
destined for an aircraft plant at J. M. 
Tull Metal & Supply Co., Atlanta, Ga. 


fuel lines, shock mountings, bushings, 
bearings, poppet valves, etc. How- 
ever, there are industrial distributors 
who are alert to the possibilities of 
business with airline and airport serv- 
ice and maintenance and who have 
made strides in assuring themselves 
of the sales of industrial items by ex- 
ploiting this new market in a tradi- 
tional and sound manner. 

Atlanta, Ga., is a focal point for 
airline activity with Delta Air Lines, 
Blevens Aircraft and Southern Air- 
ways maintaining service and mainte- 
nance shops there. Many other lines 
make use of the city’s airports as ter- 
minals and stations. In addition, 
Bell Aircraft’s plants are situated in 
the city. The experiences of such in- 
dustrial distributors as the J. M. Tull 
Metal and Supply Co., and the Boy- 
kin Tool and Supply Co., with airline 
and airport service and maintenance 
indicates that the possibilities of in- 
creasing business in this direction 
merits some consideration by other 
distributors throughout the country, 
especially in cities where airlines have 
terminal or maintenance facilities. J. 
M. Tull Metal and Supply, besides be- 
ing an outstanding supply source for 
steel and aluminum tubing in this 
part of the South, has also supplied 
emery wheels, oil stones, sheet as- 
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Aluminum ingots are another aviation 
material which J. M. Tull handles. 
Here is Dan Hamrick, shipping clerk, 
taking some out of stock. 


bestos packing, oxygen hose, oxygen 
valve packing, cutting tips, aluminum 
rivets, aluminum sheeting, bar stock 
and welding equipment to one airline 
while the Boykin Tool and Supply is 
a source for abrasives much used by 
airline service shops. Both distribu- 
tors feel that the business from this 
field is worth soliciting. 


Airline studies purchases 


A study of one month’s purchases 
by the Delta Airlines in Atlanta, pre- 
pared by H. D. Wigley, purchasing 
agent, and which was published by 
Air Transport recently, appears to 
bear out these distributors’ convic- 
tions. Taking July 1943 as a typical 
sample month, Mr. Wigley listed all 
invoices, including purchasing depart- 
ment petty cash and ignoring invoices 
for purchases chargeable to war con- 
tracts such as the modification cen- 
ter where Delta modified more than 
1,000 military planes; spare parts and 
materials involved in contracts with 
the ATC. In that representative 
month, Delta purchased more than 
$40,000 worth of spare parts, serv- 
ices, plant maintenance material and 
supplies. Out of this, some $1,500 
was spent for items which might be 
classified as ordinary mill supply 
products. In addition, Mr. Wigley 





J. P. “Jasper” Burnett (right), super- 
vises selection of tubing from J. M. 
Tull’'s racks which are well supplied 
with all sizes. 


said that Delta’s inventory of spare 
parts and material other than capital 
goods runs about $140,000 on which 
it has a turnover of four times a 
year. 

Included on the list of purchases 
for this representative month were 
the following items and the cost of 
some of them: 

Flat-iron, angle-iron, pipe and 


ee $347.10 
Mill supplies (aluminum 


sheets, steel tubing emery 
wheels, oil stones, rivets, as- 
bestos packing, hose for 


welding, etc.) .......... 231.00 
Grinding disks for machine 

TE sds wn wacwerwnnceris 182.25 
DOME ons sc scvesseces 171.60 
Neoprene and rubber gloves 154.05 
Masking tape ............. 121.44 
Jacks for airplane shop..... 110.00 
Machine shop power tool 

parts and reconditioning.. 76.00 
Fire extinguisher parts ..... 52.50 
De GEN cnc vexdsveees 48.40 
Sheets for metal shop...... 38.80 
Rubber cement ..........- 33.60 
ge eee ee eee 26.62 
Acetylene and oxygen and 

compressed air ......... 25.24 
100-lb. bale cotton rags..... 25.00 
Wiping rags ...........++- 20.00 


Miscellaneous, including small ma- 
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One of J. M. Tull’s own trucks being 
loaded with steel and aluminum tub- 
ing for immediate shipment to one of 
the aircraft maintenance shops. 


chine screws, grease gun, special 
material, hand 
reamers, welding rods, cutting com- 


lubricants, gasket 
pound, stones for instrument shop, 
brushes, high speed drills, 
paint brushes, hand files, soldering 
fluids, screw drivers, leather lacings, 
gages, chucks, cotton belting, welding 
compound, safety valve, lapping and 


wire 


grinding compound for motor shop, 
mandrels, sanding disks, abrasives, 
wire strippers, graphite. 


Naylor advises care 


Being the sole distributor of alumi- 
num tubing in the district around 
Atlanta, the J. M. Tull Metal and 
Supply Co., was in an advantageous 
position to ascertain the possibilities 
of business with the aviation indus- 
try. Speaking of his experiences with 
aviation, J. A. Naylor, general man- 
ager and manager of the mill supply 
department of J. M. Tull, advised that 
the industrial distributor’s approach 
to participation in aviation supply 
should be tempered by a thorough 
understanding of plane manufacture 
and maintenance, and by an equally 
thorough understanding of civil and 
governmental regulations affecting 
manufacture and maintenance of air- 
planes. 

(Continued on page 241) 
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Introducing: The Salesman 


Direct mail pieces, written 
in light vein, tell Ross- 
Willoughby customers all 
about salesmen (and the 
products they sell). 


AN INNOVATION in the use of direct 
mail advertising adds an interesting 
note to literature sent out to customers 
by The Ross-Willoughby Co., Colum- 
bus, Ohio. In addition to informing 
customers about various products 
available at Ross-Willoughby’s, the 
mimeographed copy introduces one 
of the firm’s salesmen. 

A brief biography of the salesman 
is told,—how long he has been selling 
mill supplies for the firm, some of 
his traits, a bit of his past experience 
in selling, something about his home 
and family. The tie-up is the mention 
of the products he sells. 

For instance, one mailing intro- 
duced the customers to Charles B. 
Robinson, who has been selling for 
Ross-Willoughby’s for 19 years. It 
tells of how “Charlie” likes to pro- 
mote products he knows will help the 
engineer, saving time and labor, and 
how “Charlie” assisted in the instal- 
lation of fuel-saving and labor-sav- 
ing supplies, promoting power plant 
efficiency and lowering operating 


C. B. Robinson, subject for one of 
Ross-Willoughby’s direct mail sheets. 
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A sample of direct mail matter introducing the salesman to one of Ross- 
Willoughby’s customers. The self-addressed card containing requests for liter- 
ature on certain products is included in the mailing. 


cost through practical suggestions. 

In a discussion of the products 
promoted by “Charlie”, there is his 
advice about their use and sugges- 
tions for application. 

The page is illustrated by three 
little cartoons, two in the left-hand 
margin and one in the right-hand 
margin. 

. Included in the mailing is a self- 
addressed card by which the customer 
may request free literature on vari- 
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ous products. Each mailing, the 
card is changed to carry a list of 
available literature for different cate- 
gories of technical men such as for 
“Power” men, for “Engineers”, etc. 

Regardless of whether the sales- 
man calls on the customer or not, the 
direct mail has proved interesting 
reading. When the salesman does — 
meet the customer, the introduction is 
facilitated by the customer having 
read about him before. 
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TOPIC OF THE MONTH 


The New Priorities System 


Revised priorities system to be made operative by the end of the year. 


The Setting 


Cutbacks in the production of war 
goods will be a dominating factor 
in the domestic economy over the 
next several months—indeed they 
will continue to be of high impor- 
tance until the final adjustments have 
been completed after V-J Day. If 
they appear gradually and smoothly, 
as they have to date, the compensat- 
ing adjustments on the civilian side 
of the economy can take up most of 
the shock. 

Since the volume of cutbacks are 
subject to constantly changing war 
demands based on reappraisal of 
military requirements, it is necessary 
to review the picture at frequent in- 
tervals. At the 
estimated overall cutbacks, as meas- 


present time the 
ured by the drop in the delivery of 
end products, for the next 8 or 10 
months are as follows: | assuming the 
war with Japan is still in progress | 

20° below March 1945 by the end 
of August 

306° below March 1945 by the end 
of December 

50 below March 1945 by the end 
of March 1946 

Deliveries of end products in 
March 1945 were approximately $5 
billion or were running at an an- 
nual rate of about $60 billion. Thus 
a cut of 50% by March 1946 would 
cut deliveries about $30 billion below 
the rate of March 1945. 
terms of the demands against the 


Viewed in 


industrial resources of the nation, 
the impact of this severe cut in mili- 
tary production will have serious im- 
plications for the whole economy. 
Some idea of the magnitude of this 
contraction in total demand for goods 
may be gained by comparing it with 


the demands for consumer goods as 


1944, 


aggregate sales at retail through all! 


reflected in retail sales. In 
food stores, apparel stores, filling sta- 
tions and drug stores totaled a little 
over $31 billion. 

These cutbacks then set the frame- 
work and suggest the magnitude of 
the reconversion problem over the 
next 8 months. The job requires the 
production and distribution to the 
civilian market of civilian goods of 
the general magnitude of the cut- 
backs. The success with which the 
reconversion is accomplished is de- 
pendent upon how quickly supplies 
of heretofore scarce materials and 
manpower become available. 

It is the opinion of authorities 
in WPB that 


tary production over the next few 


the cutbacks in’ mili- 





NOTICE 


World events, ‘as we all know, 
have moved swiftly in recent 
days. What is today’s paramount 
problem can very likely be his- 
tory tomorrow. So it is with the 
accompanying material in this 
issue’s “Topie of the Month.” 
The article was written on the 
assumption that V-J day would 
not until sometime in 
1946 (the basic of recent gov- 
but 
that the Japs have surrendered 
the volume of cutbacks will, of 


occur 


ernmental planning) now 


course, be very much more se- 
vere and abrupt than is indicated 
here. It is estimated that war 
production will be cut back 80 
to 90 percent from the March 
1945 level within six months. 
It is regrettable that the ma- 
terial cannot incorporate devel- 
opments up until the time this 
is read but “time and tide (and 
the presses) wait for no man”. 


—The Editors 
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months will speed up the release of 
materials so that almost all materials 
will be available in reasonable sup- 
ply by the first of the year. There 
are. however, a few exceptions which 
it is hoped will not be so critical as 
to seriously impede reconversion: 

1. Lumber will continue tight. The 
difficulty here is in getting men and 
material to logging camps, 
tight. 


There may be some easing by the 


2. Textiles are extremely 
fourth quarter with woolens first. The 
cotton textile picture continues dark. 

3. Tin will remain short for a long 
time to come. ‘The stock pile is al- 
most exhausted and it must last until 
after the war. This puts the squeeze 
on cans for the food pack, solder. 


bronze, brass, bearing metal, ete. 


Little 


version industries. 


will be available for recon- 
Some substitutes 
must be found. 

1. Light guage sheet metal still will 
remain short and, with tin, may be 
the serious bottleneck to re- 
conversion. Additional 


might ease this situation somewhat. 


most 


manpower 


De-programing under way 


With the exception of the items 
noted above, WPB believes that the 
supply situation generally is so fav- 
orable over the next four months 
that it can get away from program 
ing of most coods except military 
requirements, by the first of the year. 
As a policy. WPB believes it should 
get away from programing as soon 
As WPB points out “It 
must be clearly understood that the 
release of a WPB control, o1 the lift- 


ing of a WPB order, must not be con- 


as possible. 


sidered as giving any assurance that 
all of the materials required to pro- 
duce a product will be available. The 
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lifting of the control order does per- 
mit the manufacturer to utilize his 
ingenuity to make substitutions and 
to take advantage of idle or excess 
stocks in order to avoid the use of 
scarce materials.” 

The relaxation of controls have 
taken the form of open-ending CMP 
after July 1 to permit delivery 
that date of steel, copper and alumi- 


after 


num, without CMP allotments, where 
delivery can be made without inter- 
ference with authorized CMP orders. 
Orders limiting the production of 
civilian hard goods (the so-called L 
orders) are being progressively re- 
voked as resources are released. A 
considerable number of these orders 
on several important products, how- 
ever, will be retained in their pres- 
ent or modified form. 

Distribution controls governing the 


g 
flow of end items, including the use 


of WPB-547 (PD-IX) will gener- 
ally be retained through the third 
quarter, but will then for the most 
part be removed, except where clearly 
necessary to prevent genuine 
widespread hardship, irreparable 
damage, or failure to meet such needs 
as public health and safety. 


and 


Iny en- 
tory limitations are being retained, 
although they will be amended to per- 
mit some piplining and to cushion 
the shock of contract terminations and 
cutbacks. 

A new simplified priorities system 
is also provided for, the terms of 
which are set forth in Priorities Reg- 
ulation 29. The provisions of this 
regulation cover the transition period 
from July 1 to December 31, 1945, 


wherein the new system will be 


gradually introduced. 


Highlights of the New 
Priorities System 


The present system of AA ratings 
and the Controlled Materials plan 
will be discontinued by the end of 
1945 and will be replaced by the 
following: 

1. The AAA ratings will still be 
assigned in emergencies. 

2. The new MM rating will be as- 
signed by the Army and Navy and 
other military agencies. The WPB 
will assign MM ratings to manufac- 


98 








What PR 29 means to the Industrial Distributor 


There are two distinct schools of thought on what 
effect PR 29 will have on the industrial distributor. 


One school holds that the regulation is premature, that the cutbacks have 
not made themselves felt yet and that the discontinuance of rating assign- 
ments will delay war work and deplete stocks of industrial distributors. 

To illustrate—a distributor of fastening devices as nuts, bolts, screws 
and rivets or a distributor of bearings is engaged in selling these products 
to manufacturers as components of their end products. Under the new pro- 
grams, the distributor may still accept ratings from manufacturers who are 
operating on authorized production schedules but must perforce sell on an 
unrated basis to manufacturers engaged in reconversion to civilian items and 
who must produce without assistance from WPB. 

It follows logically that industrial distributors will deliver large parts of 
their inventories on unrated orders and their suppliers, still loaded with 
ratings by military procurement agencies and by MRO purchasers, will be 
unable to replace their distributors stocks. Furthermore, large industries 
(factory direct buyers) as the auto builders making cars without ratings will 
place heavy buying pressure on producers. 

The open-ending of CMP and the revocation of many L orders which 
previously restrained civilian production have also placed controlled mate- 
rials producers in a tough spot—this is likely to be tougher when CMP is out 
entirely. The mills are deluged with unrated orders which they cannot accu- 
rately schedule because of uncertainties over allotments and MM ratings. 

Preference ratings issued only by military agencies places them in a posi- 
tion to get preferred deliveries up to the capacity of a producers plant at 
the expense of distributors, war contractors and civilian buyers. 

The second school of thought takes a much more optimistic view of the 
situation. In the first place, this group views the whole civilian supply 
picture for industrial distributors in a much more rosy light than the first 
school. They hold that the backlogs of rated business on the books of the 
producers of mill supply items are not so heavy that civilian needs cannot 
be met on an unrated business. Further they hold that the time has now 
come for businessmen to stand on their own feet and take care of their own 


‘affairs without leaning on government regulations for assistance. 


They point out that a lot of questionable business got AA ratings under 
the WRO orders and under WPB 547. Under this bianket system a lot 
of goods in short supply got into the hands of people who had no business 
getting the items. They feel that if the ratings are removed across the 
board supplies previously going to these questionable quarters will be 
freed and the producers of mill supply items will balance the distribution 
of their products among their distributors—the distributors with whom 
they will be doing business in the post war years. They hold that with 
the thousands of producers and buyers, the manufacturers themselves, with 
on-the-spot knowledge, can do a better job of allocation than WPB. 

They go on to point out that for those few items and few producers that 

continue to be tied up with rated military orders, the WPB has already 
indicated the direction it will take in General Preference Order FE-6 as 
amended, relating to the distribution of mechanic’s hand service tools. 
Here the WPB, recognizing the heavy rated backlog which exists, has 
provided for a set aside of 25% on certain specified items for production 
and delivery on an unrated basis. It is felt that this particularized ap- 
proach, as contrasted with the previous blanket approach, will solve indi- 
vidual critical situations and free business generally from priorities. 
Ar THIS WRITING, it is difficult to tell which of these forecasts will be 
borne out by the course of events over the coming months. Since this 
change in the priorities system is quite comprehensive in nature and may 
have far reaching effects for the mill supply distributor, the course of 
wisdom would indicate a constant check of stocks on the part of each 
supply house. If the forecasts of the first school turn out to be correct, 
industrial distributors will find their inventories exhausted as they sell out 
items on an unrated basis and are unable to get replacements from their 
suppliers. Should this situation appear to be developing, they should take 
positive steps to remedy the situation through the proper channels. The 
key to the whole problem, of course, remains the volume and rapidity of cut- 
backs and the speed with which reconversion is accomplished. 
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UMI 


of of 
ponents who are not in a position 
io extend the MM ratings. 


3. Beginning October 1, 


turers certain types com- 


1945, no 
more AA ratings will be assigned by 
the WPB or other agencies except 
for deliveries before January 1, 1946, 

1. Before October 1. 1945, the 
WPB_ will cancel outstanding AA 
ratings calling for delivery after the 
end of 1945, wherever this can be 
done without interferring with war 
production or supporting activities. 

5. On October 1, 1945 all remain- 
ing orders which carry AA ratings 
not previously cancelled by the WPB 
and which call for delivery on or 
after January 1, 1946 will become un- 
rated automatically unless they are 
identified as military orders or have 
been rerated under the new system. 

6. AA ratings may still be used 
till October 1, 1945 on orders call- 
ing for delivery in 1946. Also the 
WPB will continue until October 1, 
1945 to assign AA ratings in some 
cases, even for orders calling for de- 
livery after the end of the year to 
facilitate orderly scheduling. 

7. If you have an AA rated order 
on your books for delivery in 1946 
and are permitted to extend your cus- 
tomer rating, you may until October 
1, 1945 extend the rating for ma- 


terial to be delivered to you in 1945 
1940. 


lober 1, L945, you may not extend any 


or However. beginning Oc, 
of the AA ratings on your customers’ 
1946 orders to orders for deliveries 
to be made to you in 1945 or 1946, 

&. Beginning as soon as possible 
after July 1, 1945 the military services 
will assign MM ratings. They may 
also change AA ratings to MM rat- 
ings to assure delivery on schedule. 

9, The rules for the acceptance and 
filing of rated orders and the use 
and extension of ratings are gener- 
ally the same. During the transition 
period the MM ratings will be equiva- 
lent to an AA-] rating. 

10. As of October 1, 1945, the fol- 
lowing three kinds of orders bear- 
ing AA ratings will be automatically 
rerated MM and suppliers must then 
make any necessary changes in their 
1946 delivery (a) AA 
rated orders or prime contracts or 


schedules. 


subcontracts for delivery after De- 
cember 31, 1945 which bear one of 
the military symbols “W”, “O”, “N”, 
“iM. ana “C”, 


tracts and rated orders placed directly 


(bh) rated prime con- 


by one of the listed military agencies 
to the extent that they call for deliv- 
1945 and (c) 


orders not identified by a military 


ery after December 31, 


symbol, but bearing AA ratings as- 


signed by a military agency on Form 
WPB-512 for delivery after Dec. 31, 
1945, 

Ll. At 
period December 31, 1945, the con- 
trolled materials plan and all regula- 
tions and directions issued under it 


the end of the transition 


will automatically expire except CMP 
Regulation 2, restricting inventories, 
and directions issued before then to 
individually named controlled ma- 
terials producers, warehouses and 
distributors. Deliveries of controlled 
materials will continue to be regu- 
lated by the CMP during the third 
and fourth quarters. Effective imme- 
diately deliveries of controlled mate- 
rials scheduled to be made after the 
end of 19145 will be governed by the 
new rating system. 

12. CMP Regulations 5 5A 


orders assigning pri- 


and 
and P and lt 
orities assistance for maintenance re- 
pair and operating supplies, remain 
in effect through December 31, 1945, 
unless previously revoked. However, 
the use of AA ratings and CMP allot- 
ment symbols is subject to the re 
strictions stated above with respect 
to deliveries after the end of 1945. 
Under the new rating system, after 
December 31, 1945, ratings will gen- 
erally not be given for MRO supplies 


on a blanket basis. 





TWO-FRONT WAR SCHEDULE 
(as of March 1)................. 

ONE FRONT WAR SCHEDULE 
ey) ae 
PINE ck: bvaaieas caren eeaans 


Ammunition 
Combat and Motor Vehicles. ... 


Other Equip. and Sup........ 





Commun. and Electronic Equip... . 


ACTUAL AND SCHEDULED MUNITIONS 


AS OF JULY 7, 1945 


(In billions of dollars) 


Total Actual 
1945 March July Aug. 
... $60.7 $4.9 $5.3 $5.3 
... 49 4.9 4.1 3.9 
ose §=“89 1.2 1.0 9 
“ne 8.5 8 7 7 
ee 2.2 3 2 2 
oe 7.4 7 6 6 
... 42 5 3 e3 
3.5 3 3 3 
12.0 1.1 7.0 1.0 


PRODUCTION 


Schedule 
Sept. Oct. Nov. Dec. 
$5.2 $5.1 $5.0 $4.9 
3.7 3.6 3.5 3.4 
9 9 8 8 
6 6 5 5 
1 ° 1 -1 
6 ° 6 6 
3 ° 2 2 
3 3 o2 e 
1.0 9 9 9 
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WASHINGTON ROUNDUP 


News and Interpretations 





Reconversion Aided by Preference Ratings 


Preferential ratings for construc- 
tion and equipment materials neces- 
for industrial conversion 
amounting to $249,262,000 
granted to 1,388 applicants by WPB 
from April 1 through July 12, re- 
flecting that agency's policy to ad- 


sary 


were 


vance assistance to those industries 
faced with major reconversion prob- 
lems. The automobile and equip- 
ment industry led in the value of ap- 
plications with 287 applications val- 
ued at $141,740,000, of which $46.- 
794,000 for construction 
$94,946,000 for equipment. 


Iron and steel and products was 


was and 


next with 337 applications amounting 
to $50,186,000, of which $21,713,000 
was for construction and $28,473.000 
for equipment. Machinery, exclud- 
ing electrical, was third with 284. ap- 
plications valued at $28,530,000 of 
which $9,078.000 was for construc- 
tion and $19,452,000 for equipment. 
Electrical machinery was fifth with 
125 applications valued at $8,049,000 
of which $3,974,000 for 
struction; $4,075,000, equipment. 
Table of other industries with num- 


was con- 


ber of applications and construction 
and equipment dollar values: 
Non-ferrous metals and products: 
08 applications, $3.804.000 construc- 
tion, $6,717,000 equipment. 
finished lumber 


Furniture and 


products: 80 applications, $834,000 
construction, $992,000 equipment. 

Transportation equipment (except 
autos): 11 applications, $157,000 
construction, $753,000 equipment. 

Rubber products: 20 applications. 
$609.000 construction, — $371,000 
equipment. 

Textile mill products: 22 applica- 
tions, $2.212.000 construction. $667.- 
000 equipment. 

Food and kindred products: 6 ap- 
$187,000 


$72,000 equipment. 


plications, construction. 


100 


Apparel and other finished prod- 
applications, $193,000 con- 
struction, $31,000 equipment. 


ucts: 2 


Paper and allied products: 3 ap- 
$69,000 
$118,000 equipment. 


plications. construction, 

Chemical and allied products: 15 
applications, $396,000 construction, 
$446.000 equipment. 

Stone, clay and glass products: 22 
applications, $355,000 construction, 
$280.000 equipment. 

Other industries: 
$752.000 


76 applications, 
construction, $382.000 


equipment. 


STAINLESS STEEL: Steel warehouses 
may place unrated orders for stain- 
less steel as a result of a drop in mili- 
tary and foreign requirements and a 
freer supply of nickel but it will be 
to the extent that al- 
loys and mill capacity is available 
filled. 


(steel 


available only 


after CMP orders have been 
WPB revoked Dir. 2 to M-21 
for 
houses was effected through amend- 


ment of CMP Reg. No.. 4. 


order). Relaxation steel ware- 


MINING MACHINERY: Production of 


coal-mining machinery (new ma- 
chinery and spare parts for cutting 
machines. loading machines, mine lo- 
shuttle duckbills, 
drills belt 


shaker conveyors) has been placed 


comotives. cars. 


electrit and chain, and 
on the National Production Urgency 
List in an effort to secure additional 


worker s. 


DIAMOND POWDER: With consump- 
tion of diamond powder (crushed 
hort) running approximately 35 per- 
cent over current available supply. 
world stockpiles will be virtually ex- 
i947, WPB told the in- 
The 


yowder is used principally in grind- 
| | pally 


hausted by 


dustry advisory committee. 


Although production in- 


ing wheels. 
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creased 50 percent in 1944 over 1943, 
demand still continues far in excess 
of supply. 


HAND SERVICE TOOLS: Manufac- 
turers of hand service tools may now 
deliver on unrated orders, all of their 
monthly production not taken up by 
rated orders, according to an amend- 
ment to General Preference Order E-6. 


JOB PLACEMENTs: Local USES of- 
fices made 952,098 job replacements 
in May, a three percent increase over 
\pril and 14 percent above the May 
1944. figure, WMC reported. The 
increase reflects stepped up place- 
ments in construction, wholesale and 
retail trade and the service industries. 
STANDARDS: A conference between 
the United States, Canada and Great 
Britain on unification of engineering 
standards and practice will be held 
in Ottawa, Can., on Sept. 24, and will 
treat of 
threads 


standardization of screw 


(including pipe threads), 
limits and fits, drawing practices and 
metrology in mechanical engineering. 
The Combined Production and Re- 
sources Board, sponsor of the meet- 
ing, advised that there is no inten- 
tion of seeking an immediate and 
complete scrapping of plants, equip- 
ment and stockpiles, but that the dif- 
ferences in practices among the three 
countries will be reduced further. 


PERSONNEL: Ed P. Phillips of Rich- 
mond, Va., resigned as head of the 
Division of the Office of 
Department — of 


Machinery 
Surplus Property. 
sCommerce, after a year in the office. 
‘During the past year, the Machinery 
Division disposed of about 35,000 
units of construction and farm ma- 
chinery with a total recovery in ex- 
cess of $17.000,000. Mr. Phillips re- 
turned to full-time direction of his 
own companies in Richmond, Wash- 
ington and Baltimore. Lee Moran 
of Pittsburgh, resigned as head of 
the Automotive Division, having held 


1944. Under his 


supervision of the “spot sales” pro- 


office since June 


gram, his division disposed of more 
than 90,000 vehicle with a disposal 
value of more than $50,000,000. 
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FREIGHT RATES 
and INDUSTRY LOCATION 





SIGNIFICANT decision, announced by the 

Interstate Commerce Commission last May, 

will take preliminary effect on the 30th of 
August. It will eliminate some of the advantage in 
freight rates which Eastern shippers have enjoyed 
over shippers of the South and West. 

The decision has been enthusiastically hailed as 
an Emancipation Proclamation for industrial devel- 
ppment in the South and West. It has also been 
roundly condemned as a meddlesome control meas- 

e that ignores valid differences in haulage costs, 
and recklessly blots out one of the important factors 
in determining the location of American industry. 

Cooler appraisals indicate that the net effect of 

e rate changes will be far less drastic than pre- 
dicted by the more passionate advocates or adver- 
saries. Nonetheless, it is important for the business 
world to be informed both upon the principle at 
issue, and upon the forseeable consequences of the 
ICC ruling. 


What The Decision Calls For 


The Commission’s order, unless modified, or suc- 
cessfully contested in the courts, will require: (1) 
the eventual establishment of a single freight classi- 
fication, or grouping of commodities for rate-making 
purposes, for application throughout the United 
States; (2) a single level of “class rates”—or rates 
established for groups of commodities and primarily 
applying to manufactured and semi-manufactured 
articles of high value—in the area east of the Rocky 
‘Mountains. This level is to be about 15 per cent 
higher than the present Eastern scale. 

Because it will take some time, probably several 
years, to work out a uniform classification in place 
pf the three major classifications now existing, a 
preliminary adjustment is provided. 

Under this adjustment the existing classifications 
will remain in effect, but the rates on articles moving 
on class rates will be increased 10 per cent in East- 
ern or Official Territory—the area east of Lake 
Michigan and the Mississippi River and north of 
the Ohio River. On the other hand, the rates will 
be reduced 10 per cent on articles moving on class 


rates in the South and West, and on those moving 
interterritorially. 


What The Problem Was 


At the present time there are marked differences 
in the levels of the basic scales of class rates in the 
five major rate territories—Eastern or Official, South- 
ern, Western Trunk-Line, Southwestern, and Moun- 
tain-Pacific. It is difficult to average the levels of 
rates, but if the level of the class-rate scale in Official 
Territory is taken as 100, the levels in the other 
territories may be roughly considered as follows: 
Southern, 139; Western Trunk-Line, 128, 146, 161, 
184 in Zones I, II, III, and IV, respectively; South- 
western, 161; Mountain-Pacific, 166, 

These are over-all comparisons. On many indi- 
vidual articles the differences in levels of rates are 
greater or less than indicated because of offsetting 
differences in regional classification schemes. In 
many cases, the use of exceptions to the classifi- 
cations and of special commodity rates has reduced 
the regional disparity in rates. In fact, on some arti- 
cles, particularly on certain low-grade traffic such 
as logs, pulpwood, bricks, coal, sand and gravel, the 
South and the West have actually had lower rates 
than Official Territory. The rate disadvantage of 
the South and West has been principally on manu- 
factured articles. 

The territorial differences in class-rate levels have 
complicated the problem of constructing rates from 
a point in one territory to a point in another. Today, 
such a rate tends to represent a blend of the levels 
in effect at the place of shipment and at the desti- 
nation. Thus manufacturers and dealers in a higher- 
rated territory are likely to see themselves at a 
disadvantage when they attempt to sell goods in a 
lower-rated territory against competition located 
there. 

Now, if differences between territorial rate levels 
are removed, the interterritorial freight-rate prob- 
lem largely disappears. So it is an important ques- 
tion whether such differences are justified. The 
Commission has found that they are not justified 
either by differences in transportation costs or by 














other valid considerations. From that finding came 
‘the order to establish a uniform level of class rates 
and a single freight classification. 


The Decision And The Map Of Industry 


What effect will this decision have on the location 
of industry in the United States; and what effect will 
it have on the economic development of the East, 
the South, and the West? 

Today, many in the West and South believe that 
their higher class rates have seriously retarded the 
industrial development of these areas, and promoted 
the concentration of manufacturing in Official Terri- 
tory. They point out that Official Territory has over 
50 per cent of the population of the country, had 
nearly 70 per cent of the persons employed in man- 
ufacturing in, 1940, and accounted for nearly 73 
per cent of the “value added by manufacture” in 
1939. Boasts of industrial development in the South, 
and to some extent in the West, in recent years are 
accompanied by claims that this would have been 
greater but for the freight rate structuse. 

Another point gets into the argument. Official 
Territory is not only the country’s most highly in- 
dustrialized section, but also its greatest consuming 
territory. It is the market which nearly all manu- 
facturers desire to reach, particularly when they 
have a surplus to sell. Here again is occasion for an 
outcry by producers outside of Official Territory 
against the consequences of their high rate levels 
and the levels of interterritorial rates. Under the 
circumstances it is not strange that the South and 
West have argued long and volubly for mile-for-mile 
equality in rates. 

Those in Official Territory deny that the South 
and West have been handicapped by the rate adjust- 
ment, but at the same time look with apprehension 
at the loss of their rate advantage. 


What’s The Effect? 


However, now that the ICC’s ruling is about to 
be put in operation, it is time for the colorful state- 
ments of the debating period to give way to a sober 
appraisal of what the consequences are likely to be. 

In the first place, it should be noted that the pre- 
liminary adjustment will affect only a small fraction 
of the traffic. Estimates indicate that only about 
4 per cent of the full-carload traffic moves on regu- 
lar class rates. About 11 per cent moves on exception 
ratings which are not affected by the preliminary 
order; and about 85 per cent moves on commodity 
rates, which were not within the scope of the Com- 
mission’s decision. The proportion of less-than-car- 
load lot traffi: affected is much greater, since a large 
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part of it moves on class rates; however, less-than 
carload traffic constitutes less than 1% per cent o 
the total tons carried. 

The permanent rate structure will probably affec; 
more traffic than the preliminary order since, in 
establishment of a uniform classification containing 
more classes than at present provided, many articles 
now moving on exception ratings are likely to he 


brought within the scope of the classification, andf 


the same may be true of some articles moving on 
commodity rates. 

But, even if a large proportion of the traffic were 
affected by the Commission’s order, or if the prin- 
ciple of equality in rate levels is eventually extended 


to much of the traffic moving on commodity rates, : 
these freight-rate adjustments cannot be expected) 


to revolutionize the pattern of industrial location in 
the United States. 

It seems evident that most industries now found 
in Official Territory are located there for other ad- 
vantages than that of a lower level of freight rates, 


undeniable as such an advantage is. Insofar as that 3 
is the case, they have little to fear from equalization} 
of the rate levels. For those which have, indeed,§ 


been dependent upon preferential rates and other- 
wise badly located, the removal of the preference 
and their consequent shift to some area possessing 


a real locational advantage would be desirable from | 


the point of view of the national economy. 


While the high degree of industrial concentration | 


in Official Territory does not rest on such a flimsy 
basis as a lower level of class rates, the Commission’s 
decision does remove one existing handicap to the 


growth and development of the South and West. The F 
new adjustment should permit all sections of the’ 
country to develop the industries for which they 


have natural advantages. It should contribute to a 
sounder regional specialization than we have here- 
tofore had. 

This decision will neither destroy the economy of 
the industrial East, nor will it, overnight, assure the 
industrial flowering of the South and West. It con- 
stitutes one sound step toward establishing that 
equality of opportunity for all sections of the coun- 
try which is essential to a nation that bears the 
proud title of The United States. 





President, McGraw-Hill Publishing Co., Inc. 
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Edward P. Welles, chairman of the 
board of Charles H. Besly and Co. 


It WAS ONLY FOUR YEARS after the 
disastrous Chicago fire of 1871 that 
Charles H. Besly and Co., was 
founded by the then 25-year-old 
Charles H. Besly with little capital, 
some borrowed money and tools and 
machinery on consignment, in the 
basement of a small building on Lake 
Street, near Clark. After 70 years of 
steady and sound growth in the mill 
supply business, Charles H. Besly and 
Co., now occupies its own building, a 
roomy three-story brick structure at 
118-124 North Clinton Street, and. 
under the guidance of Edward ( Ned) 
P. Welles, chairman of the board, is 
marking the anniversary by setting 
its sights optimistically on post war 
business. 

Mr. Welles retired as president of 
the firm in 1942 after serving in that 
capacity since 1908, when Mr. Besly 
died. A nephew of the founder, he 
had started with the company as office 
boy in 1887 at $5.00 per week, and 
worked up as stock clerk, inside sales- 
man, outside salesman and executive. 
Edward K. Welles, one of his twin 
sons, is president. A graduate of 
Yale, Edward K. had 15 years busi- 
ness and banking experience and has 
taken an active interest since 1936 
when he was made vice-president. 

Less than two years after founding 
the firm, Mr. Besly moved to larger 
quarters on Lake Street and three 
years later, moved to still larger 
accommodations on the same street, 


there until 1891. The 


remaining 


movement of the machinery trade and 
kindred lines towards Chicago’s west 


Besly Firm Hits 70 


Many old-time employees on hand as Chicago industrial 


distribution concern marks anniversary; company sets 


its sights optimistically on post war business. 

































































Workers at Charles H. Besly and Co., manufacturing plant at Beloit, Wisc., 
in 1904. The plant was acquired by the distributor in 1887. 


side prompted Mr. Besly to shift his 
quarters to 10-12 North Canal Street 
in 1891. The expansion of business 
induced the move to the present 
quarters in 1901. 





Leo E. Jacobs, executive vice presi- 
dent, (left), and Edward K. Welles, 
president and treasurer, discuss 
Besly’s problems. Mr. Welles suc- 
ceeded his father as head of the firm. 
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Meanwhile Mr. Welles was learn- 
ing about selling. Those were the 
days when it wasn’t unusual for 
a firm, wanting to purchase a couple 
of lathes and lacking money, offered 
in payment a safe or some other 
item. If the salesman wanted the 
sale, he had to dispose of the safe. 

Near catastrophe overtook the firm 
in 1917 when fire gutted the plant and 
stocks were completely ruined. In- 
surance took up most of the financial 
burden; an empty building around 
the corner temporarily housed the 
firm and manufacturers rushed new 
stocks. 

Mr. Besly started a mill supply 
business but, in 1887 the firm ac- 
quired the Huston Iron Works in 
Beloit, Wisc., a manufacturing estab- 
lishment. Frederick Gardner, then 

(Continued on page 220) 
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Cutting tools protected, literature kept clean, trav- 
eling product library, parking for employees, 
waste space utilized, bin storage 


\ 


for coal. 
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Dustproof Storage 
For Literature 

When the outside salesmen of the 
Odell Mill Supply Co., Greensboro, 
N. C., took over supervision of manu- 
facturers’ promotional literature and 


data sheets, their first thought was to 
keep the material clean and fresh 
looking. To accomplish this, they ar- 
ranged storage shelving protected by 
dark curtains which seal off the fad- 
ing rays of the sun and keep flying 
dust from contact with the papers. 





Blacksmiths’ coal stored in bags rotted the fibres and burst the seams, so 
the Hunt & Mottet Co., Tacoma, puts it in bags only for delivery. 


Idea for Using 
Waste Space 


With the necessity of finding space 
for its V-belt stock, the Georgia Sup- 
ply Co., Savannah, management 
looked around and discovered a lot 
of waste space over the stock shelving. 
Studding a light beam with hook rods 
and then fastening it between two 
pillars over the shelves, the distribu- 
tors found sufficient space to take 
care of their stock of small belts, thus 
bring them out of the stock room 
and on display. In these days of 
cramped quarters, every bit of extra 
space uncovered in valuable. 


104 





A beam studded with hooks helped the Georgia Supply’ Co., Savannah, 
utilize waste space and find a place for its small V-belts. 
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Manufacturers’ literature is selected 
from the storage shelves of the 
Odell Mill Supply Co., Greensboro, 
N. C., by Ruth Charpia. 


Coal In Bin 
Handles Easier 


The Hunt & Mottet Co., Tacoma, 
found that its stock of blacksmith’s 
coal, if bought by the bag and stored 
in that fashion, rotted out the bags, 
and burst out either in the warehouse > 
or when delivered to the customer. 
Cleaning up and resacking had be- 
come a major task for the warehouse- 
men, whose services could always be 
used elsewhere. To beat this situation, 
the management built a 50-ton capac- 
Now the 
sacks are weighed and filled in the 
warehouse, a method found to be 
much more satisfactory. 





ity bin for bulk storage. 
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CUTTING PLATE FOR UNION WELD 
—lIt is difficult to shear the edges of long 
plates absolutely true and the use of 
double torches results in considerable 
loss of metal and cutting gases. The J. A. 
Jones Construction Co. is now using the 
single burning torch illustrated. This fix- 
ture uses the edge of one plate to guide 
the cut on its companion piece. The ma- 
chine rolls along a fixed path and sup- 
ports the torch, but the actual control of 
the cut rests in the finger or roller at- 
tached to the torch, and held in contact 
with the edge of the guide plate by a 
spring. The torch follows the irregulari- 
ties of the guide plate because the 
pivoted arm supporting it is governed by 
the reflexes of the roller. The fixture 
does a very good job of mating the cut 
plate to the guide plate. 























BROKEN SAW BLADES FOR PARTING 
TOOLS—To avoid waste of material, part- 
ing or cutting-off tools are made as nar- 
row as possible and are provided with 
side rake. The use of broken hacksaw 
blades in shop-made chucks has decreased 
cutting-off tool expenses at the New York 
Navy Yard. There are always enough 
pieces of blade available to be made into 
parting tools by grinding off the teeth 
and fitting them in soft steel chucks. The 
chucks are slotted deeply enough to per- 
mit a clamping plate to press against the 
blade. Setscrews support the blade and 
prevent the tool from backing away from 


tthe cut. 


SEALED BEARINGS REGREASED—Sealed 
ball bearings contain lubricant expected | 
to last for years of active service. After 
long use, or a long period of inactivity, 
such bearings can run dry and should be 
lubricated. Because of their construction, 
ordinary lubrication does not penetrate 
the raceways and oil must be introduced 
under pressure. For this purpose, the 
California Shipbuilding Corp. designed 
the fixture illustrated below. After bor- 
ing a tapered hole in a metal bar, an inlet 
hole is drilled and tapped close to the 
bottom of the taper. The small hole is 
fitted with a pressure grease fitting. A 
bail, fastened to the top of the body, is 
drilled and tapped for a screw having a 
handle and a conical end. When a bear- 
ing is inserted in the tapered hole and 
held in position by the cone, grease is 
pumped into the grease inlet until some 
excess appears on the free side of the 
races. With this fixture, serviceable bear- 
ings can be repacked and used again. 








FORCEPS HOLD SMALL PARTS—Among the many fixtures, some simple and others 
elaborate, born of industry’s efforts to speed production during the war years, the 
illustrated shop-made forceps are an example. This simple holding device was brought 
to the attention of the Osborn Mfg. Co. by a manufacturer of small splines who uses 
power brushes to remove burrs and other surface irregularities. The forceps were 
developed by one of the workers and have proven a great help in speeding production, 
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Dustproof Storage 
For Literature 

When the outside salesmen of the 
Odell Mill Supply Co., Greensboro, 


N. C., took over supervision of manu- 
facturers’ promotional literature and 
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data sheets, their first thought was to 
keep the material clean and fresh 
looking. To accomplish this, they ar- 
ranged storage shelving protected by 
dark curtains which seal off the fad- 
ing rays of the sun and keep flying 
dust from contact with the papers. 





Blacksmiths’ coal stored in bags rotted the fibres and burst the seams, so 
the Hunt & Mottet Co., Tacoma, puts it in bags only for delivery. 


Idea for Using 
Waste Space 


With the necessity of finding space 
for its V-belt stock, the Georgia Sup- 
ply Co., Savannah, management 
looked around and discovered a lot 
of waste space over the stock shelving. 
Studding a light beam with hook rods 
and then fastening it between two 
pillars over the shelves, the distribu- 
tors found sufficient space to take 
care of their stock of small belts, thus 
bring them out of the stock room 
and on display. 
cramped quarters, every bit of extra 
space uncovered in valuable. 
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In these days of- 
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A beam studded with hooks helped the Georgia Supply Co., Savannah, 
utilize waste space and find a place for its small V-belts. 

















Manufacturers’ literature is selected 
from the storage shelves of the § 
Odell Mill Supply Co., Greensboro, j 
N. C., by Ruth Charpia. 








Coal In Bin 
Handles Easier 


The Hunt & Mottet Co., Tacoma, 
found that its stock of blacksmith’s Ff 
coal, if bought by the bag and stored 
in that fashion, rotted out the bags, 
and burst out either in the warehouse 
or when delivered to the customer. 
Cleaning up and resacking had be- 
come a major task for the warehouse- 
men, whose services could always be 
used elsewhere. To beat this situation, | 
the management built a 50-ton capac- 
ity bin for bulk storage. Now the 
sacks are weighed and filled in the 
warehouse, a method found to be 
much more satisfactory. 
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CUTTING PLATE FOR UNION WELD 
—lIt is difficult to shear the edges of long 
plates absolutely true and the use of 
double torches results in considerable 
loss of metal and cutting gases. The J. A. 
Jones Construction Co. is now using the 
single burning torch illustrated. This fix- 
ture uses the edge of one plate to guide 
the cut on its companion piece. The ma- 
chine rolls along a fixed path and sup- 
ports the torch, but the actual control of 
the cut rests in the finger or roller at- 
tached to the torch, and held in contact 
with the edge of the guide plate by a 
spring. The torch follows the irregulari- 
ties of the guide plate because the 
pivoted arm supporting it is governed by 
the reflexes of the roller. The fixture 
does a very good job of mating the cut 
plate to the guide plate. 
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BROKEN SAW BLADES FOR PARTING 
TOOLS—To avoid waste of material, part- 
ing or cutting-off tools are made as nar- 
row as possible and are provided with 
side rake. The use of broken hacksaw 
blades in shop-made chucks has decreased 
cutting-off tool expenses at the New York 
Navy Yard. There are always enough 
pieces of blade available to be made into 
parting tools by grinding off the teeth 
and fitting them in soft steel chucks. The 
chucks are slotted deeply enough to per- 
mit a clamping plate to press against the 
blade. Setscrews support the blade and 
prevent the tool from backing away from 


tthe cut. 


SEALED BEARINGS REGREASED—Sealed 
ball bearings contain lubricant expected 
to last for years of active service. After 
long use, or a long period of inactivity, 
such bearings can run dry and should be 
lubricated. Because of their construction, 
ordinary lubrication does not penetrate 
the raceways and oil must be introduced 
under pressure. For this purpose, the 
California Shipbuilding Corp. designed 
the fixture illustrated below. After bor- 
ing a tapered hole in a metal bar, an inlet 
hole is drilled and tapped close to the 
bottom of the taper. The small hole is 
fitted with a pressure grease fitting. A 
bail, fastened to the top of the body, is 
drilled and tapped for a screw having a 
handle and a conical end. When a bear- 
ing is inserted in the tapered hole and 
held in position by the cone, grease is 
pumped into the grease inlet until some 
excess appears on the free side of the 
races. With this fixture, serviceable bear- 
ings can be repacked and used again. 





FORCEPS HOLD SMALL PARTS—Among the many fixtures, some simple and others 
elaborate, born of industry’s efforts to speed production during the war years, the 
iJlustrated shop-made forceps are an example. This simple holding device was brought 
to the attention of the Osborn Mfg. Co. by a manufacturer of small splines who uses 
power brushes to remove burrs and other surface irregularities. The forceps were 
developed by one of the workers and have proven a great help in speeding production. 
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Veterans Like Selling Jobs 


Previous experience in industrial distributor's plant 
helps readjustment of Georgia youths to civilian life. 


THE MEAGER EXPERIENCE of mill sup- 
ply operations which two young men 
in Atlanta, Ga., obtained before the 
nation girded itself for a two-front 
war turned out to be good ground- 
work for their adjustment to civilian 
life following war service in the 
U. S. Army. The two young men, 
Robert H. Causey, Jr., and Charles 
Anthony, are only two of the 12 men 
drawn from the staff of Boykin Tool 
and Supply Co., for service with the 
armed forces in the past four years 
but they are the latest to return, both 
having been honorably discharged. 
Mr. Causey returned to work last Sep- 
tember and Mr. Anthony on June 18. 

Although employed at Boykin Tool 
for six months before entering the 
Army, Mr. Causey found industrial 
distribution much to his liking and 
planned to return. He had cause to 
worry when a shell fragment hit him 
at Anzio, necessitating the amputation 
of his right arm. However, E. C. Boy- 
kin, owner of Boykin Tool, quieted 
his fear by inviting him to come to 
work as a counter salesman, an ad- 
vancement over his old position in 
the stock room. 

Mr. Causey is twenty-four years 
old, was graduated from high school 
and attended Georgia Tech which he 
finds helps him a lot in understanding 
mill supplies and customers. He be- 





CHARLES ANTHONY 


came a member of the 68th Coast 
Artillery Anti-Aircraft Battalion and 
participated in three major invasions 
—the Tunisian, Sicilian and Italian, 
taking part in the winning of the 
Anzio beachhead. He was wounded 
on March 19, 1944 and was dis- 
charged on Aug. 26, 1944. He was 
back on the job at Boykin on Sept. 9, 
1944 and is definitely enthusiastic 
over mill supply work. 

Mr. Anthony, who is twenty-three, 
is a graduate of Technical High 
School, Atlanta, which prepared his 
liking for mill supply work at Boy- 
kin where he was a year before Pearl 


Harbor. On Dec. 17, 1941, he 





ROBERT H. CAUSEY 


answered the call and became a mem- 
ber of the ground crew of the First 
Fighter Group, 94th Fighter Squad- 
ron, U.S.A.A.F., and saw service in 
England, North Africa and the 
Chinese-India-Burma theater. Honor- 
ably discharged on May 27, he was 
glad to return to Boykin as an inside 
salesman and his main ambition was 
to become an outside salesman. 

Bill Cannon in shipping, and Glenn 
Strother, bookkeeper, are other Boy- 
kin men who have returned after see- 
ing military service, both having been 
back on the job for more than a year 
now. Six others of Boykin’s staff are 
still in uniform. 
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To Our Country 


MILLIONS OF AMERICANS have yet to become familiar with 
the Honorable Service Emblem awarded to veterans of World 
War II. A man may have sacrificed an arm or a leg for 
the privilege of wearing the insigne and yet many civilians 
will not even notice it in his lapel. 
to have the respect they richly deserve, the emblem should be 
as readily recognizable as the uniform they once wore. 


If these veterans are 
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There are thousands of little, remote, hard- 
to-get-at surfaces on hundreds of diversified 
products which MUST be cleaned of scale, 
burrs, rust and corrosion in order to make 
the finished product perform perfectly. 


There will be thousands more when 
new products come on the market. 


Pipe tubing, recesses in machined and 
fabricated parts—tough, hard-to-get-at in- 
ternal areas—are exactly what Osborn 
Ringlock Sections are designed to get at. To 
improve the product’s performance—and 
saleability! 

This important power brushing tool has 
proved its mettle in wartime, speeding 
production and bettering product. It’s just 
one of the big family of Osborn brushes 











WORLD'S LARGEST MANUFACTURER 
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gooM| (Good IN A TIGHT SPOT 


Osborn Ringlock Sections move right in 
where there’s ‘‘NO ROOM”’ 


which can help you make a better, better- 
selling product. 

Whatever it is that you plan to make— 
your old product or a new one—regardless 
of the material, the brushing techniques 
developed by Osborn can help you make 
it a better product. 

And a less costly one to make! 

And a faster selling one! 

Now is the time to have an Osborn field 
engineer make a study of your operation 
or plans. He will submit specific recom- 
mendations with no obligation to you. 


THE OS80RN MANUFACTURING COMPANY 
Cleveland, Ohio 


5401 Hamilton Avenue 











OF BRUSHES FOR INDUSTRY EE 


AUGUST, 1945 111 





IN THE BEGINNING... 


“a 


MONG THE EARLIEST TOOTHED . 
GEARS WERE THE COGS USED BY 
HERO OF ALEXANDRIA, EGYPT, ; 
ABOUT 200 B.C, FOR ACYCLO- 
METER THAT MEASURED THE 
DISTANCE TRAVELED BY CHARIOTS. © 
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URPRISINGL 
MODERN IN TYPE 
WERE THE CHAIN DRIVE AND i 
GEARS DEVELOPED IN THE 00'S . 
BY LEONARDO DA VINCI. ne 
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3. 
fa 
dr 
HE FAMILIAR “LAN- ste 
TERN AND CROWN” WHEEL 4, 
TYPE OF GEARING APPEARS D 
FIRST TO HAVE BEEN m 
USED ON A WATEQWHEEL ” 
THAT GROUND GRAIN AT 5. 
ROME BEFORE 69 A.D. ; 
Pee PR a idl = 
ees 50 CRUDE ; 
fob, “A. WERE THE GEARS 
; 5th AN ee spas ae 
i -T 
WILLIAM } $ \ y _ f}\ MILLWRIGHTS THAT 
FAIR BAIRN , — THEY CLATTERED 
BRITISH MECHANIC, lo FOR DANS BE-. 
EARLY IN THE (800!'s WwW FORE ADJUSTING 
REDUCED GEAR- MAK- THEMSELNES TO h 
ING TO A SCIENCE. we EACH OTHER 
FUAST 0 we 06 
EARING WAS INSTALLED 
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OSTER No. 422 POWER VISE STAND 


This portable power drive 
for hand pipe tools is a 
“natural” sales-maker for 
you. Your prospects are 
among that big army of 
owners of hand die-stocks, 
cutters, and reamers who 
still thread pipe by 
“muscle-power.” Here’s 
the sales line-up for quick 
reference: 





1. Your customer can use 
his present hand die-stocks, 
cutters, and reamers on the Oster Power Vise Stand. 











2. The machine does the work from two to four times 
faster than any worker can do it using the same tools 
by hand. (See table of comparative speeds on this page.) 


3. Standard range of machine is 34” to 2” pipe; extra 
range 1” and 14” pipe; equipped with special, universal 
drive shaft the machine drives geared, receding die- 
stocks and cutters up to 6” capacity inclusive. 


4. The machine is powered by a 4 H. P. Black & 
Decker universal, reversible, variable speed motor 
mounted in base and fully protected. Operates from any 
standard light socket. 


5. Front chuck of forged steel is universal, quick-acting, 
bar-operated, positive gripping. 

6. Rear chuck (see illustration below) is universal 
centering—instantly centers all sizes within range of 
machine. Eliminates all loose bushings and out-board 

e wean _ pipe supports. 

7. At $125.00 user 
price, F.O.B. Cleveland 
or Distributor’s Stocks, 
it is easy to convince a 
customer how quickly 
the machine can pay for 
itself in actual time 
savings. 


on a 








Threading, cutting and 
by hand 
takes from two to four 
times longer than the 
same man, using the 
same hand tools, can 
do the work with the 
Oster No. 422 Power 


reaming pipe 


Vise Stand. 
















OSTER No. 422 POWER VISE STAND versus HAND THREADING 


HAND METHOD (Time in minutes and seconds) 

































































PIPE SIZE y,” 3/4” i 144” | 1%” ° eg 
Cutting-off time . 33 39 1-00 1-06 1-12 1-36 
Reaming time . . 12 24 27 30 39 45 
Threading time . | 1-30 1-48 3-00 3-39 4-00 5-00 
TOTAL TIME 2-15 | 2-51 | 4-27 | 5-15 | 5-51 | 7-21 
OSTER No. 422 POWER VISE STAND (Time in minutes and seconds) 
PIPE SIZE iy” | ¥" 1” | 1%" | 1%’ | 2” 
Cutting-off time . 12 15 18 21 24 27 
Reaming time . . 7 10 11 12 13 14 
Threading time . 55 1-00 1-07 1-09 1-11 1-13 
TOTAL TIME 1-14 | 1-25 | 1-36 | 1-42 | 1-48 | 1-54 
TIME SAVED WITH OSTER No. 422 

PIPE SIZE | %” | 3%” | 1” | 1%" | 1%” | 2” 
TIMESAVED | 1-01 | 1-26 | 2-51 | 3-30 | 4-03 | 5-27 





for faster, better threading=a 





THE OSTER MANUFACTURING COMPANY, 2041 EAST 6lst ST., CLEVELAND 3, OHIO, U. S. A. 
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Orders Orders 
per per 
Sales Sales- Volume Size of Work- 
Indi- man per Average __ing 
Area cator perDay Salesman Order Day 


North May 322.0 18 $15,200 $32.60 92 
Atlantic June 322.0 16 15,300 31.60 87 


South- May 266.0 18 $16,750 $35.60 111 
erm June 275.0 17 16,800 37.00 101 





North May 275.0 19 $15,000 $29.10 110 
Central June 274.0 20 14,900 29.00 107 





Western May 255.0 * $9,500 we * 
June 401.0 *% 11,100 * — 
THE SALES INDICATOR surged ahead a little in 
Pacific May 281.0 12 $9,900 $38.60 50 June and reached 286. A steadying influence was ap- 
June 290.0 11 9,890 29.50 62 parent in all sections, and the only major change was 


felt in the Western area. The dollar value of the aver- 
age order was $34.50, on 96 daily orders. The sales- 
man received approximately 17 orders a day and his 
volume for the month was $14,500. 


*% Omitted because of insufficient data. 
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Yale Midget King Electric 
Hoist is the ideal, econom- 
ical, light-duty power hoist 
for speedy handling of many 
production and mainte- 
nance tasks in large and 
small plants. Hook and 
trolley types. 


Difficulties of installation and 
removal of heavy machinery 
are greatly reduced by use of 
Yale Hoists and Trucks. This 
trolley-operated Cable King 
and hand lift truck simplify 
the accurate spotting of a 
heavy generator field. 






























Yale Spur-Geared Chain 
Hoists—"‘from hook to hook 
a line of steel”—permit 
quick and safe lifting and 
spotting with little effort, 
but maximum efficiency. 
Supplied with trolleys for 
use on overhead track. 
















Yale Pul-Lift — the tool of a 
thousand uses—cuts han- 
dling costs, safely and effi- 
ciently performs innumer- 
able hoisting and pulling 
jobs both in production and 
maintenance operations. 



















YALE CABLE KING 


air-cocling sells it... 








performance keeps it sold! 








@ Air-cooling permits the Yale Cable King Electric 
Hoist to work on a heavier duty cycle—assures new 
high levels in performance—because it minimizes the 
excess heat resulting from = sustained, high-speed 
operation. 

That is why the Yale Cable King Electric Wire Rope 
Hoist—the only AIR-COOLED electric hoist—e¢an 
operate at full-rated capacity longer, faster, more efli- 
ciently, and with complete safety. 


Tell your prospects and customers how this power- 





HOISTS — HAND AND ELECTRIC e TRUCKS — HAND LIFT AND ELECTRIC o 
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MATERIALS 


CUTS PRODUCTION COSTS... SAVES TIME... SAVES EFFORT. 


ful, economical, stick-on-the-job hoist erases hidden 
costs which result from slow, haphazard materials han- 
dling methods. Point out how it lifts, lowers, and spots 
heavy loads quickly, easily, and accurately; how it 
saves time, conserves worker energy, eliminates waste- 
ful rehandling. Cable King air-cooled efficiency makes 
a powerful argument at the point of sale—and out- 
standing Cable King performance, day in and day out. 
convinces your customer that you and he, were right. 
The Yale & Towne Manufacturing Company, 4530 
Tacony Street, Philadelphia 24, Pa. 








HANDLING MACHINERY 


PROMOTES SAFETY 
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Relax Controls 
On Heavy Electric Units 


The WPB has put through a major 
relaxation of its controls governing the 
production of most types of heavy elec- 
tric utility equipment. The change was 
effected by amendment of Table 8, 
Order M-293. Generators driven by 
steam turbines, hydraulic turbines and 
diesel engines, soot blowers, watthour 


meters and_ intergrating — electrical 
meters have been removed from the 


Table and are no longer subject to 
future scheduling controls. All other 
“X” items listed on Table 8, except oil 
and air circuit breakers and metal clad 
switchgear, are reduced to “undesig- 
nated” items. An additional change is 
the elimination of the “Y” listing of 
boilers, making it no longer necessary 
for purchasers to obtain WPB approval 
before placing orders with boiler manu- 
facturers. 


Advocates Return 
To Good Manners 


“War has been a destructive task mas- 
ter. We have all been kicked araund, 
stood in line and told what to do. Busi- 
ness niceties have been sadly neglected. 
After the war, as before, we must 
return to good manners. The perform- 
ance of some extra service for a cus- 
tomer, however small, a_ friendly 
manner, a slight courtesy or a pleasing 
telephone response pay big dividends,” 
says L. O. Head, president of the Rail- 
way Express Agency. 

“When the buyer instead of the 
seller once again becomes a dominant 
factor in business, let us try for a 
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return to old-fashioned good manners, 
cordiality and efficient business prac- 
tices,” he says. 


Hike Production 
Of Work Gloves 


Production of five types of work 
gloves will be increased by a new 
method of granting manufacturers fab- 
ric priorities, says WPB. The board 
believes that its new system of grant- 
ing priorities only when the actual fab- 
ric has been set aside for the manufac- 
turer will have the effect of increasing 
production. Under the old self-assigned 
ratings, manufacturers complained that 
the cloth was not always available. 

The five types of gloves in question 
include canton flannel gloves and mit- 
tens; canton flannel hot mill gloves; 
canton flannel two-thumb _ husking 
gloves and mittens; leather combina- 
tion gloves and mittens; and jersey 
gloves and mittens. 


War Device 
To Aid Farmers 


Smoke generators, an electrical in- 
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dustry development which created the 
weapon of artificial fog used so effec- 
tively in the battles of Europe, will have 
an important peacetime application in 
farms and orchards for the distribution 
of insecticides over wide areas. 


Term “Unemployable” 
Held As Negligible 


Experiences of interviewers at local 
offices of the U. S. Employment Service 
with respect to selective placement of 
the handicapped have proved that in the 
majority of cases there is no such term 
as “unemployable”, the War Manpower 
Commission claimed. The _ selective 
placement approach, developed by the 
service over a period of years, is being 
emphasized and expanded in the re- 
vised manual “Selective Placement for 
the Handicapped,” which was _intro- 
duced at the recent WMC conference 
held at Ann Arbor, Mich. 

The manual is now in the hands of 
local USES interviewers but, because of 
its significance to employers, especially 
as it concerns the hiring of disabled 
service men, arrangements are being 
made for copies to be made available 
to the public through the Government 
Printing Office later this summer. 

At present, it was pointed out, blind 
workers are sorting mica because of 
their extraordinary sense of touch, deaf 
workers are doing riveting work in noisy 
war plants that would distract those 
with sensitive hearing and those with- 
out arms or legs are doing many types 
of jobs heretofore thought impossible 
to perform by anyone but the able- 
hodied. 
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UBE TURNS distributors and their sales- 

men have a consistently high batting aver- 

age in welding fittings sales. One reason is 

. the home office and all the Tube Turns 

branshes make it their business to “play ball” 

with the\men who are doing the selling out 
in the field. 

These men have_much to sell: Tube Turns 
was first to introduce Seamless welding fittings. 
Tube-Turn welding fittings~are still first in 
strength, safety, economy and efficiéney.Tube 
Turns’ complete line of over 4,000 items holds 
the answer to even the most complicated job. 
And we offer close co-operation in continuous 
advertising, in engineering and technical serv- 





TUBE: TURN 


TRACE MARK 
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How we play ball 
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SEAMLESS 
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ice, and in the moathty ‘Fitting Comments” 
bulletin which carries a wealth of selling sug- 
gestions to every distributor salesman. 
Reconversion, replacement and moderniza- 
tion mean vastly expanded markets for Tube- 
Turn welding fittings. We will continue to 
“play ball” to help every Tube Turns distrib- 
utor make the most of these increased selling 
opportunities. , 





TUBE TURNS (Inc.) Louisville 1, Kentucky. 
Branch Offices: New York, Chicago, Philadelphia, 
Pittsburgh, Cleveland, Dayton, Washington, D. C., 

Houston, San Francisco, Seattle, Los Angeles. 


Welding Fittings | 
and Flanges 
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Easily-Made Gadgets 
Speed Production 


Devices developed by hard working 
production men often pass unnoticed 
because they are not intricate in design 
or operation. We cannot help but feel 
that gadgets are worthy of greater at- 
tention; we describe two here. 

The first idea is a simple method of 
removing liquids from solids when both 
are discharged from a flume. The idea 
finds application in fruit and vegetable 
canneries and in pickle, olive-packing, 
quick freezing and vegetable dehydrat- 
ing plants. In all of these plants, flumes 
may be used at some point or other to 
wash the product, cool it or simply con- 
vey it. A “dewatering shoe” does an 
eficient job of water removal. Mate- 
rials needed are 20-gage galvanized 
sheet solder, rivets and metal rods of 
1% to Ys-in. diameter. Welding rods 
serve as excellent material. (A catch 
pan is made of the sheet.) 

The second idea is a simple one that 
can be applied in a hurry. A_hack- 
saw and pipe are the only things needed 
to rig up an effective spray pipe. Slots 
may be cut diagonally or crosswise to 
obtain almost any spray needed. The 
resultant job will do a good job of 
spraying or washing.—Food Industries, 
June, 1945. 


Proper Selection 
Of Grinding Wheels 


In order to obtain satisfactory re- 
sults in grinding milling cutters, the 
properties of grinding abrasives and the 
correct shapes of wheels should be un- 
derstood. The selection of a proper 
wheel is aided by familiarity with the 
standard designations compiled by the 
Grinding Wheel Manufacturers Associa- 
tion. The user should realize, however, 
that variations in wheel properties 
will exist in the products of different 
manufacturers despite standard desig- 
nations and be guided by his own experi- 
ence with specific makes of wheels. 
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FROM THE TRADE PRESS 


Most items appearing in this department 
have been reduced to their elemental facts. 
Where the reader's interest is particularly 
\great, we recommend that the original 
article be sought out and read in detail. 


The selection of a grinding wheel is 
governed by the type of operation, the 
speed available in the machine and the 
degree of finish desired. The surface 
speed of the grinding wheel is gener- 
ally 4,500 to 5,500 ft. per min. When- 
ever practicable, the grinding wheel 
should rotate in a direction so as to 
press the sintered carbide tip against 
the body of the tool rather than away 
from it. This will cause the grinding 
wheel to approach the tip on the face 
side. It will prevent flaking of the tip, 
produce a clean cutting edge, and it 
will result in cooler grinding action 
than if the wheel is run in the opposite 


direction.—American Machinist, May, 
1945. 


Conditions Inventory 
Of Service Equipment 


The chief inspection points are given 
for a conditions inventory of commonly 
used types of monorail systems: (1) 
General Condition. (2) Condition of 
motors—winding, commutator, brushes. 
shafts, bearings, airgap. (3) Pitted, 
burned contacts, loose connections in 
pushbutton or controller. (4) Condition 
of contactors and overload protection. 
(5) Condition, proper operation of 
limit switches and other safety devices. 
(6) Condition of shoe or wheel collec- 
tors, conductors, conductor insulators 
and supports. (7) Condition of drum, 
gears, shafts, bearings. (8) Condition 
of brakes—wheels, shoes, disks, other 
parts. (9) Condition of cable, need for 
replacement. (10) Wear, deformation 
of chain, need for replacement. (11) 
Condition of hook, load block, sheaves, 
shafts, bearings. (12) Wear, other de- 
fects in trolley wheels, bearings, shafts. 
(13) Condition of cab. (14) Wear, 
condition of switches, operating mech- 
anisms, locking devices. (15) Condi- 
tion of track, splices, hangars.—Fac- 
tory Management and Maintenance, 
May, 1945. 


¢ 





“Gentlemen, I want it clearly understood, Miss De Vere was sent back here 
to help you-—not the other way around!” 
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wow EVALIZING* CUTS VALVE WEAR, 
GALLING AND FREEZING 








fests when : 

nie The. ay 
B problem abra- 
sion has been un- 
der 3 in the. 
Edward !aborcto- 
ries on such equip- 
ment for decades. 





One Edward answer to 
abrasion is EValizing, * 
an exclusively Edward 
process for coating steel 
valve parts with a bearing material which re- 
duces friction between moving steel parts by 
about 25 per cent. It is applied electrolytically to 
such parts as the internal stem threads of all 
inside screw forged steel valve bonnets, junk 
rings, packing nuts, and, in the case of large high 


TMistibaiad the’ lidword: BVctizing ‘depastment, ¢ ial 
temperature, high pressure valves, the nuts used i. , ve ere ones gsc plone tll ary pecia 
in body-bonnet bolting. 








Edward makes wide 
use of EValizing and 
the dividends are in 
much longer valve life 
and easier valve operation. For instance, long 
time tests show that a stainless steel stem can be 
rotated nearly 1000 per cent more in an EValized 
bonnet than an ordinary unprocessed steel bon- 
net. EValizing is a standard feature for many 
Edward valve parts, and is especially important 
on such valves as Fig. 2698 forged steel globe 
‘valve, right. Built in 14 in. to 2 in. sizes, screwed 
or welding ends, and with a companion angle 





: . : : ? “il ; heck 

design, this low-cost, all-purpose valve is ideal een a ee ee eee 

oY ry idely use wor ig. ' h b de. los n 

for a multitude of services. 2698 forged steel stop valves weight due te wear in Evolized 
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Hartford Branch Sold 
By Hunter & Havens Inc. 





and 
treasurer of the newly organized Sullivan 


E. C. Sullivan (left) is president 
Tool & Supply, Inc., Hartford, Conn. W. J. 


Garin is secretary and assistant treasurer. 


The Hartford branch of Hunter & 
Havens, Inc., Bridgeport, Conn. in- 


dustrial supply firm, has been sold and 
will operate under the name, Sullivan 
Tool & Supply, Inc. The company will 
remain at 340 Capitol Avenue, and con- 
tinue with the lines handled by Hunter 
& Havens. Four outside salesmen will 
cover a territory of approximately 3 
miles surrounding Hartford. 

The officers of the new company are 
E. C. Sullivan, president and treasurer, 
and W. J. Garin, secretary and assist- 
ant treasurer. It is the intention of the 
management to keep the present or- 
ganization intact, increase inventories 
in the hope that good service may be 
rendered the industrial trade. 


Twenty-Fifth Year 
For Erskine-Healy 


Ray Healy and Don Erskine have 
been in the industrial supply business 
in Rochester, N. Y., for a quarter of a 
century. Back in 1920, the firm was 
known as Ingersoll-Erskine-Healy, Inc., 
but Mr. Ingersoll left the business in 
1925 and the company name was re- 
duced to its present length. 

The new supply firm’s first customer 
is still one of its very best. The North 
East Electric Co., now the Delco di- 
vision of General Motors, has traded 
with Erskine-Healy, Inc.. from the be- 
ginning, as have other industries in the 
territory. 

With the opening of the firm’s small 
tool department in 1933, Bill Ward 
moved in to take charge. The fact 
that he was made a vice-president of 
Erskine-Healy in 1941, makes it un- 
necessary to comment on his abilities. 


<0 





These three attractive young ladies are the guiding lights of “Rusco News”, and are 
shown rounding up final copies for distribution to friends now serving in the Army 


and Navy. 


Olive Currie (left) is the editor, Nellie Prior (center) does the art work, 


and Betty McDonald handles production and runs that slick new mimeograph machine. 


News From Home For 
Friends in the Service 


Knowing how important news from 
home is to the boys and girls serving 
our country, employees of J. Russell & 
Co., Ine., Holyoke. Mass., publish a 
mimeographed booklet each month, un- 


der the title “Rusco News”. It gives 


DON ERSKINE 


Mr. Healy is very active in municipal 
affairs, and can generally be counted 
upon to pull his weight in charity drives 
and community enterprises. Mr. Erskine, 
president of the firm, it at his best 
when called upon to examine industrial 
areas where material handling equip- 
ment or industrial lighting is needed. 

Erskine-Healy, Inc., has always made 
use of advertising and general pub- 
licity. An advertising agency keeps 
Rochester and the surrounding terri- 
tory completely aware of the services 
offered by the firm. 
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the news and jokes and gossip from the 
office, letters from service personnel, 
and sports highlights. 

This project is handled entirely by 
the employees and the work is done 
after office hours. The management 
wholeheartedly endorses this worthwhile 
undertaking and all equipment and 


supplies are furnished by the firm. 





W. P. WARD 





R. W. HEALY 
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“This is for keeps!” 


In YOUR business, you’re playing “for keeps” 
too. And if you use industrial rubber products, 
you can profit by Hewitt’s FOURTEEN YEARS 
of experience with not one, but many different 


types of SYNTHETIC rubber. 


Hewitt successfully developed many highly 
needed synthetic rubber compounds way back 


Specify ‘‘Hewitt’’ for quality indus- 
trial rubber products. Phone the 
Hewitt distributor listed in the Clas- 
sified Section of your telephone direc- 
tory...or write Hewitt Rubber 
Corporation, 240 Kensington Avenue, 
Buffalo 5, New York. 


QUALITY RUBBER PRODUCTS FOR 


MILL SUPPLIES 


in 1931, at a time when these compounds were 
still a mystery to most of the manufacturers 
now producing and marketing them. 

This time-tested experience is your “best bet” 
that Hewitt products will do your job BETTER 
... do it LONGER . . . COST LESS per work- 
ing hour. Investigate them today. 


HEWITT RUBBER 22. 


Job-Engineered Industrial Hose + Belts + Molded Goods 


INDUSTRY FOR 85 YEARS 
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USE HARPER NON-FERROUS AND 
“ STAINLESS FASTENINGS 





Rust is the Great Destroyer. Every year it causes dam- 
age of ‘‘war debt” proportions. 

Fortunately, the cost of preventing rust and corrosion 
through the use of Harper Everlasting Fastenings is low. 
Of course, the first cost of a bronze bolt or a stainless 
screw is more than a comparable fastening made of com- 
mon steel. Yet the difference in price is small, particu- 
larly when considered in relation to the total cost of a 
machine, instrument or other fastened assembly. Everlast- 
ing fastenings add longer service life to your product... 
and the ability to perform under tough conditions. Such 
qualities provide a big advantage over competition. 


4360 ITEMS IN STOCK 


Harper is known as ‘‘Headquarters for Non-Ferrous and Stainless 
Fastenings”’ . . . carries large and complete stocks of 4360 different 
items and is continually adding others . . . maintains large stocks of 
metals in bars, rods, wire, sheet and other basic forms from which 
special fastenings can be quickly made. Write for 1945 Catalog. 


THE H. M. HARPER COMPANY 
2622 Fletcher Street © Chicago 18, Illinois 


BRANCH OFFICES: 


New York City + Philadelphic - Los Angeles - Milwaukee - Cincinnati - Houston. 


Representotives in Principal Cities 














BRASS © BRONZES * COPPER © MONMEL © STAINLESS 
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Jack Davis, P. O. W.., 
Surprises Parents 


On the evening of June 8, Price M. 
Davis, president and general manager 
of the Shadbolt & Boyd Co., Milwaukee, 
was at home celebrating Mrs. Davis’s 
birthday. In prior years, the eighth of 
June afforded a double celebration be- 
cause one of the family’s sons, Jack, 
was also born on that day. Except for 
a cable two months earlier, Mr. and 
Mrs. Davis hadn’t heard from Jack for 
more than a year, but knew he was a 
prisoner of war in Europe. Their 
other sons Capt. P. M. Davis, Jr., of 
the Army, and Robert R., a major of 
the Marines, were not at home. 

With all these factors, Jack couldn’t 
have staged a more Hollywoodian en- 
trance even with the assistance of Cecil 
B. DeMille. Mr. and Mrs. Davis were 
thunderstricken as Jack strolled in, 
tossed his duffle bag in a corner and 
eased his large frame into a chair. 

Jack Davis had been with the Special 
Service Force, a group of men trained 
for ‘extremely hazardous missions’, and 
known as ‘supercommandos’. The 
original concept of this force was that 
it would be used for suicide raids 
against the Germans in Norway, raids 
from the air against continental power 
plants, and other equally dangerous 
missions. While none of these schemes 
ever did mature, the SSF did a lot of 
rugged work in the Italian campaign 
inching their way up rocky crags for 
silent knife work among the foe. Jack 
was captured one night when the SSF 
was forced to withdraw. 

Although his family was advised that 
he was dead or missing, they did not 
give up all hope. Early in 1944, the 
Red Cross notified them that their son 
was a prisoner, but no word came di- 
rectly from Jack. It was in April, 
1945, that a cable was received saying 
he had been released from a prison 
camp near Munich. Mr. and Mrs. Davis 
heard nothing further until that June 
evening when Jack came home to cele- 
brate his and his mother’s birthday. 








PRICE M. DAVIS 
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Pick up a New Britain Hand Tool. You'll sense the fact—instantly—it took some 


that real engineering to get that “sweet feel” of business-like ability. 

, a No other Hand Tool manufacturer can call upon as extensive engineering facilities 
hon as New Britain. Here, an acre of engineering science is devoted not alone to Hand 
sil, Tools but-to the development of the famous New Britain Machines that produce them. 
ying Significantly, this Company not only manufactures these superb Hand Tools but 
= builds the big, amazingly precise Automatics that form many of them . . . New 
June Britain Automatics, built to a degree of permanent accuracy as fine as 2/10,000ths 
“al of an inch—1/10th the thickness of a human hair. 





You'll see and “feel” it the very first time you pick up a New Britain Hand Tool. 
Ask to see the Line . . . once your customers try one of these Tools, they'll go for 
them all—they’re that good. The New Britain Machine Co., New Britain, Con- 
necticut. . 


ap | - 


GREATER STRENGTH «© BETTER FIT 
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y 3-way sales op- 
Bnity in reconversion — 
with the Delta-Milwaukee line 





The almost unlimited possibilities for 


time applications of Delta-Milwa ine 





Muction ex- 





Tools — suggested by a 





perience of A at war—provide 






ing sales arguments 





you with timely 
. and unmatched opportunities for making 


the most of the retooling market. 


The Delta-Milwaukee line provides you with 
a practical approach to your customer’s retooling 
problem. By using standard, stock-model Delta- 
Milwaukee machines — either as individual 
units or adapted for special set-ups — he can 
tool up at big savings, yet stay in a position to 
maintain volume and quality. He can reconvert 
faster, by getting his machine tools quicker than 
if he waited for deliveries of special-purpose 
units that are ordinarily slow to build. He can 
stay flexible to meet the uncertainties that lie 


Study your copy of 
the Delta Blue Book for 
dozens of examples 


like these. 





ahead, by using tools that are readily converted 
to other uses when tequirements change. 


With Delta-Milwaukee Machine Tools, you 
offer the diversified line that is needed to meet 
a variety of industrial applications ~ in work- 
ing metals, plastics, or wood. You can fill the 
retooling requirements of almost every depart- 
ment of large plants. And, frequently, you can 
sell all the main or supplementary equipment of 
smaller establishments — sign shops, pattern 
shops, repair shops, cabinet makers, upholsterers, 
and other service shops — with famous Delta- 


Milwaukee tools. 


Take advantage of this outstanding oppor- 
tunity. Enjoy the security of a diversified busi- 
ness — with the Delta-Milwaukee line. 


THE DELTA MANUFACTURING COMPANY 


636H E. VIENNA AVENUE MILWAUKEE 1, WISCONSIN 
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You're on the right side of the 
buyers when you sell Corbin Screws because you're selling 


Uniformity: Careful manufacture and close inspection in- 
sure a very high standard of uniformity. We do everything 
possible to remove all trouble-makers. 


Adequate Line: Enables you to serve your customers’ 
screw requirements, and set up profitable repeat order 
schedules. 


High Production Schedule: Keeps ahead of your customer 
needs. 


Clear Labeling and Strong Packaging: Save time and avoid 
stock room troubles. 


CENTERED DRIVING*. . . An advantage with Corbin- 
Phillips Screws that is saving screw buyers as much as 
50% in mass assembly time. 


You don’t have to be a Politician to sell Corbin Screws. 
Ask for the Corbin-Phillips Folder 


sT-s 


CORBIN-PHILLIPS AND-CORBIN SLOTTED 


Wood Screws, Machine Screws, Hardened 
Sheet Metal Screws, Self-Tapping Machine 
Screws, Stove Bolts. Aircraft Screws to gov- 
ernment specifications . . . 

Also — Steel Drive Screws, Lag Screws, 
Cap Screws, Set Screws, Hex Semi-Finished 
Nuts, Machine Screw Nuts, Escutcheon 
Pins and Chain. 


THE CORBIN SCREW CORPORATION 


The American Hardware Corp., Successor 
NEW BRITAIN, CONN, Warehouses: New York, Chicago 
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Newspaper Recounts 
Madsen & Howell History 





JOHN E. MADSEN RAY D. HOWELL 


Devoting more than two columns to 
pictures and a story of Madsen & 
Howell, Inc., the Perth Amboy Evening 
News recently described the founding 
of the former Perth Amboy Hardware 
Co. in 1909, its growth from quarters 
in a small frame building to the two 
three-story buildings it now owns, and 
the company’s future plans for com- 
pletely redesigning the main building 
in preparation for an expanding pro- 
gram for the future. The article showed 
how the industrialization of the sur- 
rounding area gradually drew the old 
Perth Amboy Hardware Co. into the 
industrial supply field and finally made 
it advisable to change the firm’s name 
to Madsen & Howell, Inc., to meet the 
changing times. 

The same issue of the newspaper 
carried a three-quarter page advertise- 
ment in which the distributing firm ex- 
plained its reasons for the change in 
firm name, and expressed appreciation 
for the patronage of its customers. 


Blackhawk Salesmen 
End Factory Training 


Three new field men for the Black- 
hawk Mfg. Co., Milwaukee, Wisc., have 
completed their factory training courses 
and are now out at their regular posts 
in the field. They are David W. Shaw, 
John D. McHugh and Don Gottschalk. 

Mr. Shaw is an addition to the staff 
of Dale Stenz, district manager in St. 
Louis. He has had considerable ex- 
perience in automotive service, both as 
an operator of service outlets and as 
an official of the National Petroleum 
Retailers Association. 

Mr. McHugh was appointed New 
England territorial manager, service on 
District Manager Jack Kuhn’s staff. He 
is widely known in New England distri- 
bution circles. 

Mr. Gottschalk will serve in the 
North Central states on the staff of 
Fred Pierce, district manager, and H. 
F. Van Horne, district representative. 
He saw service in Blackhawk’s methods 
engineering department. 
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Are your customers looking for the speed- 
iest and smoothest cutting curved-tooth files 
in the world? Let them examine, “feel,” try 
today’s Nicholson Superior Curved Tooth 
Files. 

Improved milling machinery—made only 
by Nicholson—forms the teeth with an ac- 
curacy, uniformity and “razor-edge” sharp- 
ness never before achieved in files of this type. 

Special attention has been given to proper 
rake and clearance. Correct curve provides a 
double-shearing action that makes it easy to 
prevent file running off the line. Exclusive 
Nicholson toughening and hardening methods 
keep the teeth cutting longer. 

Superior quality fully justifies the name of 
these files— Nicholson Superior. They can be 


Dressing aluminum casting of exhaust fan propeller 
with a 12” Nicholson Superior Curved Tooth File 


used on cast iron, sheet steel and commercial 
annealed tool steel—as well as on aluminum, 
magnesium, babbitt, brass, lead and soft 
alloys; on plastics, hard rubber and wood. 
There are standard, fine and smooth cuts— 
for fast metal removal down to fine-finishing 
of brass, phosphor bronze and sheet alumi- 
num; for lathe, die, tool and extra-smooth 
work. 

There’s the rigid tanged type—in flat, 
square, pillar and half-round cross sections. 
And there’s the blade type—both rigid and 
flexible—for use in special holders . . . for 
flat, concave and convex surfaces; for bear- 
ings and for mouldings. 

Have you our Catalog Sheet of available types 


and sizes? 


FREE BOOK, "File Filosophy,” for making better 
mechanics and better mill-supply salesmen. . . . 48 
interesting, illustrated pages on kinds, use and care 
of files. How many copies can you use? 


NICHOLSON FILE CO. © 42 ACORN STREET, PROVIDENCE 1, RHODE ISLAND 
(In Canada, Port Hope, Ont.) 


2 


MILL SUPPLIES °¢ 


AUGUST, 1945 


SUPE 


: er het 


RIOR 





Examples how te clo the job RIGHT. 


BY USING THE RIGHT ROD! 








SALVAGE BROKEN high speed 
tools, dies and punches with 
Tool-Rod No. 650—also make 
new tools, dies and punches 
from low carbon steels and 
hard surface cutting edges 
with Tool-Rod No. 650, 


FABRICATE DRILL JIGS and 
fixtures with Marquette Type 
{51 Electrode. 


REPAIR BROKEN GEARS, gear 
housings and other cast iron 
parts with Marquette Nicol- 
Rod No. 44 or Cast-Rod No. 
42. 











USE TYPE 151 Electrodes for 
high speed production weld- 
ing. 


REPAIR ALL STAINLESS STEEL 
parts with Marquette Stain-Rod 
Type 308. 


USE MARQUETTE RED - ROD 
TYPE 130 in 5/64" and 3/32" 
sizes for light gauge steel 
welding. 


USE MARQUETTE NICOL-ROD 
No. 44 for machineable cast 
iron welds. 


Jobber Salesmen, here's your opportunity to get in some real selling. show 
your customers how to get the most out of their welding equipment. do a little 
ground work for post war business and establish an enviable repeat order 











R. W. Case, Jr., former advertising and 


sales development manager of the 
Thermoid Co., Trenton, N. J., has been 
made sales manager, Merit Division, Basca 
Mfg. Co., Indianapolis. 


Archer Assists 
Bluefield Fete 


When Bluefield, W. Va., welcomed. 
home its “one man army”, Sgt. Junior J. 
Spurrier, the town turned out to watch 
the mile-long parade and the ceremonies 
at the municipal stadium. Among the 
participants was F, M. Archer, head of 
the Superior-Sterling Co., who pre- 
sented Sgt. Spurrier with $5,000 in War 
Bonds. The Bonds, a gift from the 
soldier’s fellow townspeople, were 
secured through the efforts of Mr. 
Archer, in his capacity as chairman of 











business for yourself. Introduce your customers to these superior Marquette the finance committee. The Bluefield B 
Electrodes with this quick selling, low cost Marquette Electrode Kit. Daily Telegraph carried a three-column e 
Refineries, Factories, Foundries, Textile Industries, Machine Shops, Highway picture of Sgt. Spurrier, Mr. Archer, a 
Construction and Coal Mines . . . they're all looking for new, better welding and Mr. Richardson, master of cere- b 
equipment and electrodes. The Marquette Weld-All Electrode Kit literally monies, showing the presentation. A 
sells — — its pao meget — = a and the fact that copy of the program for Bluefield’s re 
pater ee ae ee ee Heroes’ Day shows that all three of the ¥ 
Don’t miss this profitable repeat order’ business. It's all ready for you to town’s industrial distributors were b 
pluck ... this juicy market, with its lucrative commissions. Sell the complete th Al ith th 
line of Marquette Gas Welding, Electric Welding Equipment and accessories among ‘he sponsors. oag wi e n 
as well as Marquette Electrodes. Superior-Sterling Co., were listed the 
The Marquette Weld-All Electrode Kit i» the “Key to Better Welding”. It Bluefield Supply Co., and the Bluefield T 
contains a generous supply of twelve different types of rod. Every rod a Hardware Co. by 


leader in its class!—Each type is specially designed to meet the exact require- 
ments of its particular kind of welding. Sell Marquette Electrodes by the 
pound or by the TON. 


MARQUETTE MFG. CO., INC. 


Minneapolis 14, Minnesota 


REGISTERED U.S. PAT. OFFICE 












EQUIPMENT 
ELECTRODES And SUPPLIES 








Honor Gerard Swope 
With Scholastic Fund 


The General Electric Co., Schenec- 
tady, has set aside $400,000 as a scholar- 
ship fund to be known as the Gerard 
Swope Foundation. Mr. Swope served 
as president of the company for more 
than 19 years and, on his resignation 
at the close of 1944, had been a director 
for more than 22 years. The fund will 
be used to assist in higher education 
and fundamental research work in 
scientific and industrial fields. 
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Bearing bushings are designed to wear out... 
eventually. If they weren't, maintenance would be 
a really serious problem and machine life would 
be a few years instead of decades, Since bushings 
reduce friction, they also reduce wear. But in time 
wear does occur and it’s a lot better to wear a 
bushing than a shaft. Replacing a worn bushing 
means time out from production. 


Time and money can be saved by replacing worn 
bushings with Shook precision machined, bronze 








| dldtiial cxernvasres 


bushings which come finished to size . . . ready for 
immediate installation. Made from Shook 664 
phosphor bronze, these standard bushings are 
engineered for long service, yet offer maximum pro- 
tection to bearing surfaces of costly shafts. 


Shook dealers stock over 850 different sizes of 
bushings ranging from !/,” ILD. x 4%” O.D. x I” L. 
to 8%” ILD. x 9” O.D. x 6” L... . sizes for nearly 
all industrial applications. Every bushing is guaran- 
teed to give complete satisfaction. 


Dealers! The Shook franchise offers you a full line of bushings, bar stock, 


babbitts . 






too. It offers full protection. 


trade in recommending Shook products. 


. . backed by a liberal guarantee which permits you to go “all out” to your 


You'll find Shook’s dealer policy to your liking 


A line from you will bring our representative. 
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ALL STEEL 


PEERLESS TROLLEY 


HOISTS 


TYPE C H 


satisfy the most exacting demands 
for close head room conditions... . 


- also... 


PEERLESS HOISTS 


of many styles and a wide range of capaci- 
ties to suit every condition, backed by 
three-quarters of a century of experience 


in building good chain hoists . . . 


IT PAYS TO SELL THE HARRINGTON LINE 


THE 


HARRINGTON 


COMPANY 
PHILADELPHIA 30, PENNSYLVANIA 
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Reference Manual 
Assists Purchasers 


A one and one-half pound catalog, 
providing a ready cross reference of 
several leading manufacturers’ catalog 
numbers on 25 lines and called “Ham- 
ilton’s Quick Cross Reference Man- 
ual” has been prepared and published 
by Norman Hamilton, purchasing agent 
for Cessna Aircraft Co., Wichita, Kan. 
Mr. Mamilton designed the manual as 
an aid to purchasing agents engaged in 
unaccustomed war time buying. 

These lines embrace abrasives, bat- 
teries, bearings, brass fittings, builders’ 
hardware, casters, milling cutters, dies, 
electrodes, and mills, involute gear cut- 
ters, lubricants for cutting tools, power 
bits, precision tools, reamers, rotary 
files, slitting saws, slotting says, sockets, 
steel sockets, taps, twist drills, v-belts 
and wrenches. 

Features of the manual are a con- 
densed interchangeability chart for 
bearings, a grade comparison chart for 
cemented carbide, SAE properties of 
various grades of steel and a table giv- 
ing the weight of sheets of wrought 
iron, steel, copper and brass. Some 
arbitrary editing was required on the 
part of the’compiler and lines of some 
manufacturers were necessarily left out. 
Nevertheless, the manual provides a 
handy and compact compilation which 
should be of value to industrial dis- 
tributors as well as purchasing agents. 

“We find,” writes Harold M. Tidwell, 
secretary, Ellfeldt Machinery & Supply 
Co., Kansas City, “this book to be of 
great value to us in making compari- 
sons, reference given on requisitions, 
and inquiries; and we have purchased 
a number of them and distributed them 
to key accounts and have been very well 
pleased with the reception and adver- 
tising value obtained hereby.” 








James G. Geddes, H. K. Porter, Inc., 
Everett, Mass., has been elected to the 
executive committee of the American 
Supply & Machinery Manufacturers’ 
Association. 
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Sell #-dot-ification. Only a Threadwell 
carries the color dot on the shank for 
quick, sure identification—tred dot for 
high speed cut thread, white dot for 
commercial ground thread, blue dot 
for precision ground thread. 
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Sell the sap-capsule. Every Thread- 
well Ground Thread Tap is pro- 
tected by its individual transparent 
plastic tube — sealed against dirt, 
rust and damage — visible for size 


dt ithout ing. 
Sell COLD-TEMPER. All a ee 


con- Threadwell High Speed Taps 
for are cold-tempered at 120° be- 
+ for low zero to give them 
s of greater strength through 
giv- and through, yet increased 
ught ductility. They are ideal 
ome for tapping steels, cast iron 
the and alloys as well as 
ome plastics and other abrasive 
out. materials. No extra cost. 
Ss a 
hich 
dis- 
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pari- 
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ased 
hem 
well 
lver- 
Sell Threadwell personal attention 
service. You get it from the factory 







= Sell greaselessness. Threadwell Taps are and your company is selected as a 
alwaysclean, dry and shining. Thread- Threadwell distributor because of 
well greaseless rust-proofing keeps its ability to give prompt, intelli- 
them that way. gent personal attention to every tap 


order. That means a lot to tap 
users. Capitalize on it! 

Only Threadwell Taps give you all of these selling advantages. 

Use them to build volume, profit and steady repeat business. 








THREAD WELL TAP AND DIE COMPANY - GREENFIELD, MASSACHUSETTS, U. S.A. 


CALIFORNIA OFFICE, THREAOWELL TAP & DIE CO. OF CALIF., 1322 SANTA FE AVE., LOS ANGELES 21 
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COGSDILL 


DRILLS 


THEIR SUPERIOR 
CRAFTSMANSHIP 
MORE THAN MEETS 
THE TRADE'S 
EXPECTANCY 


I 
= 
cy 
PC 
a 
a 
ES 
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% Our slogan is “strive to 
improve that which has been 
accepted as good enough.” 
We want our distributors to 
become familiar with that 
slogan because we have ab- 
solute confidence in our 
products. We are proud of 
our growth—our more than 
thirty years of continuous 
healthy growth which has 
been made possible in great 
part by industry's accept- 
/- ance and wide usage of 
Drills hove COGSDILL Products. The 
five distinct drill types 
shown have each been 
evolved by the slow process 
Drills of experimentation and de- 
met veloped to match modern 
methods and materials—we 
now offer the trade 
COGSDILL Twist Drills to 
meet every need—no matter 
how unusual or complicated. 








— Ga See 


se Drilling. 


We are ready to assign some new 
distributorships to well established 
and reputable organizations who are 
looking ahead to the future—to 
peace-time markets. Check with us 
at once on franchise possibilities. 


TWIST DRILL CO. 


PARK STATION, DETROIT, MICH. 
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Robert R. Miller, Minnesota Mining & Mfg. 
Co., St. Paul, has been promoted to sales 
manager, industrial trades, in the Cin- 
cinnati territory. Mr. Miller has been with 
the company for 21 years. 





Herbert J. Winn Dies, 
Taylor Instrument Head 


Herbert J. Winn, chairman of the 
board, Taylor Instrument Co., Roches- 
ter, N. Y., died at his home in Rochester 
on June 27. He was 74 years old. 

In 1898 Mr. Winn was instrumental 
in opening a branch of the company in 
England and, during his six-year stay in 
that country, purchased the Short & 
Mason Co., which is still part of the 
Taylor group and has been one of Eng- 
land’s greatest producers of war goods. 
He was president of his company from 
1913 to 1938. 

Mr. Winn was president of the 
Rochester Printing Co., 1921-28, when 
the firm owned the Democrat and 
Chronicle. He had been chairman of 
the board of the Lincoln Alliance Bank 
and Trust Co., a director of the Roches- 
ter Trust and Safe Deposit Co., and a 
trustee of the Rochester Savings Bank. 

Mr. Winn was not married. A sis- 
ter, Miss Jennie I. Winn, survives. 


Campbell Purchases 
Keystone Seattle Branch 


The Campbell Hardware & Supply 
Co., Seattle, has purchased the inven- 
tory, incoming shipments, and back 
order file of the Seattle branch, Key- 
stone Tool & Supply Co., Los Angeles. 
The former Keystone premises have 
been closed, and the inventory moved 
to the Campbell establishment, where 
business will continue with former Key- 
stone customers, 


UMI | 
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if you offer the 


PALMETTO tine 


You do not have to be a technical packing en- 
gineer to sell PALMETTO packings to Chemical, 
Process and By-Products Plants. 


With a stock of the simple PALMETTO line and 
a supply of the self-indexed PALMETTO A.B.C. 
chart of specific Packing Applications, you will al- 
ways be prepared to recommend and to sell ex- 
actly the right packing for every service in 
chemical plants . . . and in every other type of 
plant in your territory as well. 


Each PALMETTO sale is profitable because of the 
large, convenient size packages . . . and each sale 
wins repeat orders because of PALMETTO’s long, 
satisfying, economical service. 


Write for a supply of our convenient pocket-size 
Bulletin P3 with A.B.C. Chart, concise description of 
each PALMETTO Packing, and list of weight and foot- 
age of each standard package. Your company name 
and address will be imprinted on the front cover. 


GREENE, TWEED & CO. 


Bronx Bivd. at 238th St., New York 66, N. Y. 
Plants at New York, N. Y. and North Wales, Pa. 


For Final Victory, Buy MORE Bonds 


PALMETTO #Ackinc? 
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‘PALMETTO: 
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PALMETTO Packings 
for CHEMICAL PLANTS 


CUTNO 
for caustic soda and all other 
alkalis 
SUPER-CUTNO 


(Blue Asbestos) . . . for sul- 
phuric and other acids 


PELRO 


for gasoline, fuel oil and all 
solvents 


PALMETTO Braided 


for steam, water, air and 
general utility services 


PALMETTO SUPERSHEAT 
for all flanges 
Blue Asbestos Rope 


Packing 
for all acids 


sill 
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No longer 
Expendable! 








Fighting men, as pawns of war, take their chances in the line 
of duty. The victory in Europe has released some of these men 
to help furnish the sinews of war. These veterans are no longer 
expendable and it’s up to industry to protect them. . . by cut- 
ting work hazards to a minimum... by providing the best in 


safety approved equipment. 


Justrite Safety Products 
Feature a famous line of Safety Approved 
Lan*erns and Flashlights for wherever 
safety portable lights are required in 
mines, oil fields, chemical plants, etc. 
Also a complete line of Safety Cans for 
the handling and storing of flammable 
liquids and as containers for dangerous, 
oily waste. Justrite Safety Products pro- 
vide maximum protection at a mini- 
mum cost. 


The New Handy-Safety Flashlight 


The most popular flashlight for safety 
and service on the market. 1500 candle- 
power from 3 standard Dcells. Equipped 
with high-efficiency, low drain bulbs 
that insure long battery 
service. All the Famous 
Justrite Safety Features are 
“sealed-in” a sturdy plastic 
casethat fits the palm of the 
hand, on belt clip or stands 
alone. A “he-man’”’ Flash- 
light that is absolutely 
dependable and safe on 
Model No. 17-S hazardous locations. 





Approved for Safety 

This No. 17-S Safety Flashlight is listed for 
safety by Underwriters’ Laboratories, Inc. 
for,Class 1 Group D locations, by U. S. 
Bureau of Mines ke safety in methane gas 
and air mixtures and by the Bureau of 
Marine Inspection for safe use in pump 
rooms of tankers. 


Safety Cans and Oily Waste Cans 


For transferring gasoline and other 
flammable and volatile liquids or dan- 
gerous oily waste with minimum fire 
risk. Tested and labeled for safety by 
Underwriters’ Laboratories, Inc. and 
Associated Factory Mutual Fire Insur- 
ance Companies. 


Oily Waste Can 
Wherever oily, dangerous waste is 
handled Justrite Oily 
Waste Cans should be 
on the job. Ruggedly 
built from 24 gauge 
steel, 4” band iron legs 
and handle. Made with 
or without foot lever. 
Top closes automat- 
ically. Sized to suit your 
needs. 


Ask your Supply Distributor for Specifications and Prices. 


JUSTRITE MANUFACTURING COMPANY 
2063 N. Southport Ave., Dept. A-1, Chicago 14, Ill. 


SAFETY CANS 


FILLING CANS 























OILY WASTE CANS 





APPROVED SAFETY ELECTRIC LANTERNS 
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Guy W. Donahue, president of Stacy Sup- 
ply Co., Springfield, Mass., ponders the 
future, studying market trends and 
formulating plans for increased service 
and sales to neighboring industries. 





Personnel Changes 
In Hewitt Rubber 


In a move to lay foundations for the 
company’s future progress, the Hewitt 
Rubber Corp., Buffalo, has made several 
changes within its organization and ap- 
pointed new personnel in various de- 
partments. 

Lester D. Bigelow, who has been in 
charge of manufacturing during the 
war, has returned to the Chicago office 
to supervise midwestern sales. He is a 
vice-president of the concern. 

Frank W. Blanchard, who has been 
with Hewitt nine years, has been pro- 
moted from chief engineer to factory 
manager in charge of all production in 
both Buffalo plants. Clayton H. Skin- 
ner has been moved up to chief engi- 
neer; T. C. Zinter, with the company 
since 1919, has been made manager of 
belt sales and development; Harold C. 
Patterson, former assistant sales man- 
ager, has been made manager of hose 
sales and development; and R. G. Mack, 
formerly with the Sponge Aire Seat Co., 
Buffalo, has joined the latex foam prod- 
uct division. This last division has also 
acquired the services of Stewart Ogilby, 
former technician of the General Cable 
Co., New York, who has been assigned 
to chemical research. 


Homeyer And Blake 
Cover California 


William H. Homeyer and Francis J. 
Blake have been promoted to district 
sales managers in the California terri- 
tory of the Carborundum Co., Niagara 
Falls. Mr. Homeyer, with headquarters 
in Los Angeles, will have charge of the 
southern California area, and Mr. Blake, 
headquartering in San Francisco, will 
direct sales in the northern part of the 
State. Both men are known to west 
coast industry, having previously repre- 
sented their company as_ industrial 
salesmen. 
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YOUR CUSTOMERS BENEFIT - 


e e e e from the highly specialized knowledge 
that enters the manufacture of Brown & Sharpe Milling 
Cutters—the careful selection of steels—the scientific heat 
treatment individualized for the type of service a par- 
ticular cutter must render—and designs that result from 
extensive research and experimentation. With these good 


cutters, work is finished accurately—and finished fast. 


Brown & Sharpe Mfg. Co., Providence 1,R.1.,U.S.A. 


. . « We wrige buying 
through the Distributor 





There’s a 
BROWN & SHARPE 
MILLING CUTTER 
for Most Milling Need 


PLAIN © COARSE-TOOTH 
HELICAL PLAIN 
STAGGERED TOOTH SIDE 
SIDE © HALF SIDE 
INSERTED TOOTH © END MILLS 
SHELL END MILLS 
ANGULAR ¢ CONVEX * CONCAV 
CORNER-ROUNDING 
METAL SLITTING SAWS 
SCREW SLOTTING 
SPROCKET WHEEL 
GEAR 





TNO a 
CUTTERS 





Cost of Special Bearings 
was dobbers Nightmare 


Pad e 
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Air Express solves his problem — for 5% of selling price! 


Maybe your business isn’t like this. 
Maybe it is. A lot of them are, Anyway, 
here’s this jobber’s story: 

He stocks a standard line of preci- 
sion bearings—a big investment. If he 
had to carry all special types and sizes, 
his investment would run into a night- 
mare of high-cost slow-turn “specials.” 

So in order to give 100% service, 


what does he do? Simply this. When a 
customer wants a “special”, the jobber 
wires the manufacturer and has the 
order shipped Air Express. Same-day 
delivery is often made on orders placed 
early in day. 

Cost of Air Express? Only 5% of 
his selling price — and on goods he 
doesn’t have to carry! 


Specify Air Express-4 Good Business Buy 


The inventory of any supplier in the nation is within a 
matter of hours of your business when you specify- this 


fastest delivery service. 


Shipments travel at a speed of three miles a minute 
between principal U. S. towns and cities, with cos? including 
special pick-up and delivery. Same-day delivery between 
many airport towns and cities. Rapid air-rail service to 
23,000 off-airline points in the United States. Direct service 


to scores of foreign countries. 
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AIR 


ites 2 tbs. 





250 | $1.04 | $1.25 | $1.57] $2.63 





$00 | $1.11 | $1.52 | $2.19) $4.38 





$1.26 | $2.19 | $3.74) $8.75 





$1.68 | $4.20 | $8.40/$21.00) 























ZSS 


GETS THERE FIRST 


Write Today for interesting “Map of Post- 
war Town” picturing advantages of Air 
Express to community, business and in- 
dustry. Air Express Division, Railway 
Express Agency, 230 Park Avenue, New 
York 17. Or ask for it at any Airline or 
Express office. 





Phone AIR EXPRESS DIVISION, RAILWAY EXPRESS AGENCY 


Representing the AIRLINES of the United States 
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W. W. Kemphert, Worthington Pump & 
Machinery Corp., Harrison, N. J., has been 
elected to the executive committee of the 
American Supply & Machinery Manufac- 
turers’ Association. 


Tips On Saving 
Typist’s Time 

Time can be saved in the typing of 
office memoranda when forms are prop- 
erly designed and typists correctly 
trained. Motion study applied to the 
design of forms and the utilization of 
typewriters brings out certain general 
principles relating to the efficiency of 
typing: 

1—-Design the form for the type- 
writer. The use of inter-office letter 
forms, on which the date appears on 
the right and the standard items (names 
of persons sending and receiving the 
communications, subject, etc.) on the 
left, involves extra hand settings of the 
typewriter carriage. Starting each line 
(including the date line) at the left- 
hand stop and eliminating all inden- 
tations saves time and improves the 
flow of correspondence. 

2—Provide spacing on the form to 
correspond to the typewriter. This is 
quite obvious but often neglected, par- 
ticularly with the line on forms that are 
to be reproduced with a photographic 
process. All accounting, shipping and 
expense forms should be spaced for the 
ty pewriter, 

3—Place as many items as possible 
against the left-hand stop. In typing a 
standard business letter, extra hand 
motions and manipulations of the car- 
riage can be reduced to a minimum by 
bringing the date, salutation, closure, 
and sender’s name to the left margin 
and by using no indentation. 

4—FEliminate all excess material from 
typing. Further economies in time can 
be realized by dispensing with punctu- 
ation within the date, at the end of each 
line of the address, in the greeting, and 
in the closure. The initials of the dic- 
tator and two of the typist’s three in- 
itials can be left out. The initials of 
the dictator must appear only when the 
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A COMPLETE LINE OF SIZES AND TYPES 


The completeness of the Diamond G Line in 
sizes and types to meet all operating and 
service conditions forms a basis for standard- 
ization on a tried and proved method of hold- 
ing every kind of bolted assembly. 


Diamond G Distributors are in a position 
not only to satisfy customer demands insofar 
as application requirements are concerned, 


but are servicing their customers with a 
product which assures “Controlled Tension” 
and has proved itself a superior type of lock- 
ing device. 


Whatever your customers’ needs in Lock 
Washers, there’s a Diamond G to answer 
them. Prices, specifications and samples 
upon request, 


GEORGE K.GARRETT CO., INC. 


1114 MORRIS BLDG., 1421 CHESTNUT ST., PHILADELPHIA 2, PA, 
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DISTRIBUTORS 


get COMPLETE 


To maintain the OTC 
Basic Service that has 
built a continuously in- 
creasing demand for 
OTC TOOLS, and to as- 
sure each OTC Distrib- 
utor a real opportunity 
in his trade area, OTC 
is committed to the fol- 
lowing policy: 


] to grant the OTC Franchise 

only to selected distribu- 

tors with organizations and 
facilities that measure up 
to the high OTC standards 
and to the Market Possibil- 
ities of the OTC line. 


te back up OTC Distribu- 
tors with complete, whole- 
hearted cooperation in tool 
engineering service, in 
sales educational effort, in 
advertising and selling 
help. 
to protect the interests of 
OTC Distributors by main- 
taining fair prices and 
rofit margins and by re- 
Cotes to each OTC Dis- 
tributor all inquiries from 
his territory. 


Full details are given in booklet 
“OTC Merchandising Plan”. 
Write for a copy. 


OWATONNA 


TOOL CO. 


312 Cedar Street 
Owatonna, 
Minnesota 
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letter is signed by another person. It 
has been found that application of 
points 3 and 4 to the arrangement of 
standard business letters reduces typ- 
ing time by 25 percent. 

5—Provide as automatic and con- 
sistent a sequence of spacing on forms 
as possible. Scattering material hap- 
hazardly over a form that has to be 
filled in makes for slow typing. Such 
commonly used forms as application 
blanks are easier to fill in and read 
back later if items are rearranged so 
that only the left-hand margin stop and 
one or two tabulating stops are used. 
One office reports a 40 percent reduc- 
tion in typing time resulting from appli- 
cation of this method.—Factory Man- 
agement and Maintenance. 


Kenny Plans Withdrawal 
From Retail Business 


T. J. Kenny is in the process of a 
thorough analysis of the sales, account- 
ing and operating practices of the S. B. 
Hubbard Co., the Jacksonville distribut- 
ing firm he recently purchased. “The 
immediate major change,” -says Mr. 
Kenny, “will be the withdrawing from 
the retail market and placing all of our 
efforts back in the wholesale business. 
The S. B. Hubbard Co, will be one of 
the very few suppliers conducting an 
exclusively wholesale business in the 
State of Florida.” 

“We are now in the process of build- 
ing up our Industrial Supply division, 
one of the six major sales divisions we 
will form,” says Mr. Kenny. 

The Hubbard firm has been in con- 
tinuous operation since 1867, the 
founder having migrated from Connecti- 
cut to Florida shortly after the Civil 
War. The main building is four stories 
in height, embracing 30,000 sq. ft. of 
floor space, and the firm owns several 
large warehouses in Jacksonville. 


Home Water Systems 
Seen As Good Items 


“Dealers are going to be up to their 
elbows in the next four or five years 
selling rural home water systems as 
one of their regular appliances. Despite 
the production of 300,000 automatic 
water systems units a year, including 
gas engine driven setups, 75 percent of 
the rural homes of the country are still 
without the conveniences of running 
water,” says Electrical Merchandising. 

“An automatic water system consists 
of a pump and motor unit; a pressure 
switch for automatic starting and stop- 
ping of the water system; a pressure 
tank for storing water, and an air 
volume control for replacing the air in 
the tank,” the article points out. 
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F... industries engaged in wartime production faced 
more numerous or more complex problems than the builders 
of our bombers and fighting planes. One development fol- 
lowed another in close succession. Quick manufacturing 
adjustments had to be made, usually under high pressure. 
Cutting tools designed for specific types of work were given 
new duties to perform. Naturally, the highest degree of 
efficiency was not always possible. 


Because of his wide experience with cutting tools and their 
applications, a Disstoneer* was called in for consultation by 
some of the country’s largest aircraft builders. Complete sur- 
veys were made of each machine, its method of operation 
and materials being cut. Performance records were studied, 
operations carefully watched, and finished work examined. 


Detailed written recommendations followed each survey. 
Disston suggestions were adopted and, with gratifying results. 
Production was speeded up, down time of machines reduced, 
operating costs lowered, and the product improved. 


Another clear-cut cate of Disston leadership 


This consultation service which proved so valuable to America’s great 
aviation industries is also available to you. Write fully regarding your 
own machine cutting problems. You will be advised frankly, in con- 
fidence and without obligation. 


on *DISSTONEER—2 man who combines the experi- 
ence of Disston leadership and sound engineering 
knowledge to find the right tool for you—to cut metal, 
to cut wood and other materials—and TO CUT 
YOUR COST OF PRODUCTION — not only on spe- 
aco Orn cial work but on ordinary jobs as well. 


You may not be a manufacturer of aircraft, but your cutting problems, 
like his, may include the use of band saws. Then you will be interested in— 


DISSTON HARD EDGE, FLEXIBLE BACK, METAL BAND SAWS 


Blades are hardened on tooth edge only, and are 
designed for low speed operation in the cutting of 
steel, cast iron, and the tougher alloys. Teeth are not 
punched, but milled and then accurately set by 
machine. Noted for their ability to hold their sharp- 





F ness longer and stand up well in service. 
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for you 


This advertisement, with adap- 
tations, will be seen by your 
patrons in the August 6th issue 
of Newsweek, the August 4th 
issue of Business Week, the 
August 15th issue of Moderna 
Industry, the August 2nd and 
30th issues of American 
Machinist, and the August 
issues of Mill and Factory, 


and American Forests. 


HENRY DISSTON & SONS, INC. 
823 Tacony, Philadelphia 35, Pa., U.S.A. 


Branches: Boston, Chicago, Detroit, Memphis, New 

Orleans, Seattle, Portland, Ore., San Francisco, 

Vancouver, B.C. Canadian Factory: Toronto 
Australian Factory: Sydney, N.S.W. 
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DISTRIBUTOR POLICY 


TODAY and without deviation in 35 years, the keynote ot 
Allen Distributor policy is SELECTIVE DISTRIBUTION 
through Mill Supply Distributors only. 


Our aim is to make the Allen line profitable to a restricted 


number, rather than less profitable to a larger number. 


The allocation of Allen Distributors is governed by the size 
and industrial importance of each buying center, — planned 


to avoid duplication of Distributors’ sales -effort. 


That Allen has probably the most complete distribution of 
any line of hollow screws, implies no over-lapping of sales- 
territories. On the contrary, certain areas hold undeveloped 
markets. New products have multiplied new prospects. 


If there’s not an Allen Distributor in your sales-territory, — 
and if it’s a distinct sales territory, potentially yours, — 
it offers a mutual opportunity that we wish you would 
write us about. 
ALLEN HOLLOW SET SCREWS ¢ PRESSUR-FORMD CAP 
SCREWS + TRU-GROUND SHOULDER SCREWS «+ PIPE 


PLUGS « SQUARE HEAD SET SCREWS « TRU GROUND 
DOWEL PINS « FLAT HEAD CAP SCREWS « TAP EXTENSIONS 


THE ALLEN MANUFACTURING COMPANY 


HARTFORD, *& ALLEN te «CONNECTICUT, U.S.A. 
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Presenting the star bowlers of the 1944- 
45 season, Reichle Supply Co., Saginaw, 
Mich., left to right: Abner C. Sager, Henry 





W. Graebner, Joseph S. Gerhart, Earl 
Sadenwater, Norman E. Sturm and 
William Abbs. 

Industrial Production 


Gradually Declining 


Shifting industrial production to meet 
the requirements of a one-front war and 
at the same time preparing for partial 
reconversion to turn out normal peace- 
time products has been the significant 
developments of the past month, accord- 
ing to LaSalle Business Bulletin. The 
stock taking which followed the end of 
the war in Europe has now been largely 
completed and future trends in business 
can be more clearly ascertained. Only 
an unexpected major change in the war 
situation would greatly modify current 
plans for keeping war output not far 
below the maximum while also devoting , 
all spare materials, labor, and produc- 
tive facilities to making goods for con- 
sumers. Present indications are that 
the combination can be carried on much 
more smoothly than was formerly 
thought possible. 

Manufacturing in Canada continues 
to decline gradually and it is now about 
5 percent lower than it was a year ago. 
It is about at the 1943 level and it may 
decline somewhat further even though 
war spending and large foreign demand 
will tend to keep up production. 

Several lines of industry have ad- 
vanced, including food, wood products, 
non-ferrous metals and minerals. The 
automotive trades are also slightly 
higher. All branches of the steel indus- 
try have declined as has the output 
of chemicals. 


Some Controls Lifted 
On Small Tractors 


The smallest types of tracklaying 
tractors and certain types of self-pro- 
pelled earth-moving graders are no 
longer subject to the distribution con- 
trols of the construction machinery 
order, L-192, according to WPB. While 
machines on List 2 are still covered by 
L-192, those known as Class V can now 
be bought without authorization. 
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Vhen you help a _customer lick a special tooling 
problem through adapting W-T Drill Press Heads, you 
build good will, and in addition you pave the way for 
the sale of meny related items. Every drill head set-up 
requires cutting tools - dville, reamers, taps, counter 
bores, etc. Many offer the opportunity for the sale of 
vises, clamps, air devices, coolant pumps and motor 


controls. 


WALKER-TURNER DRILL PRESSES 


Increase the sale-ability of MANY of your products 


MILL SUPPLIES 








W.-T Drill Press Heads are ideally suited to this type 
of selling . . . because of their wide ranges of cutting 
speeds... compact, space-saving design . . . simpli- 
fied operation . . . rugged, accurate construction. 
You can make the most of these features, by looking 
for opportunities to apply the diverse “know-how” 


you have collected in hundreds of plant contacts. 


WALKER-TURNER CO., INC., PLAINFIELD, NEW JERSEY 





DRILL PRESSES — HAND AND POWER FEED © RADIAL DRILLS 
METAL-CUTTING BAND SAWS e@ POLISHING LATHES © FLEXIBLE SHAFT MACHINES 
RADIAL CUT-OFF MACHINES FOR METAL @© MOTORS © BELT & DISC SURFACERS 
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Smoot Writes 
Of Travel In Germany 


The ECONOMICAL, EFFECTIVE WAY 


to apply coolants on Lt. Col. George W. Smoot, a peace- 


-rE ' time associate of the Superior-Sterling 
A L L mac h nin | o Pp erations Co., Bluefield, W. Va., recently wrote 


home describing an air and motor trip 
he had taken from Paris to Leipzig and 
FLOW-CONTROL VALVE to Berchtesgaden. The account of the 
FLEXIBLE STEEL TUBING journey was of such interest that the 
supply company had it printed in an 
eight-page brochure. 

Col. Smoot wrote of flying over the 








COOLANT APPLIED 
TO CUTTING 
OPERATION 


















“FLO-BAC” PANS }“*— NEOPRENE HOSE 


RECOVER COOLANTS sea ee ruins of Cologne and the contrast that 
VALVE blackened group of ruins presented to 


the surrounding countryside. Landing 
outside Leipzig, the group of which the 
Colonel was a member took to armored 
cars and jeeps for the trip to General 
Terry Allen’s headquarters. That eve- 
ning the party enjoyed a hearty meal of 
chicken, wild game, lobster salad, cold 
cuts, etc. Incidentally, Col. Smoot 
wrote at some length of the eating dur- 
ing the trip, but apologized for his 
mouth-watering descriptions. 

The Colonel also took several side 
trips via Club Scout plane and wrote 
enthusiastically about the beauties of 
German scenery. The party went to 
Heidelberg by way of one of the coun- 
try’s famous Autobahn highways, and 
the writer was reminded of the West 
Virginia section around White Sulphur 
and Gauley Bridge. 

The final leg of the tour was accom- 
GRAY-MILLS Portable COOLANT SYSTEMS plished by air to Berchtesgaden, where 
the Colonel examined Hitler’s bomb 


. : . proof shelters and the maze of passage- 
The diagram above shows the simple, efficient ways tunntied through the reck under 


construction of the Gray-Mills unit that sup- the dwelling. 

plies coolants to machines having no built-in In closing his account, the writer re- 

system of their own. This complete, portable er —, vo on oe 

unit puts makeshift methods to shame by pro- eed en oc gol ge ' 

viding more efficient, dependable and econom- week eoniiiat. 

ical coolant application, in controlled volume, 

constantly or intermittently on all types of 

machine tools. 3 Models — Capacity 
The increased production, longer tool life —_ pn eccaieeal 

and improved work that result pay for the in- 

stallation of these Gray-Mills Coolant Systems 

in a short time. Thousands are now in use in 

modern machine shops all over the United States. 
Gray-Mills Coolant Systems come in a variety 

of models with pans and fittings for every re- 

quirement. Write for complete information. 


MOTOR DRIVEN 


COOLANT RETURN 
PIPE PUMP 


BAFFLE PLATES 
SETTLE OUT 
CHIPS 

















6 Models—Gear and 


GRAY-MILLS co. Centrifugal Pumps— 


Capacity 60 to 2640 
1949 Ridge Avenue, Evanston, Illinois gallons per hour. 


Complete Portable 
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FRACTIONAL H. P. PUMPS © PARTS CLEANING SYSTEMS 
INDUSTRIAL FLUID REFRIGERATING SYSTEMS 


COOLANT SYSTEMS | tis Sonat ros Goo neguna, Go, 


is now buyer and head of the industrial 
supply department of C. M. McClung & 
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Co., Inc., Knoxville, Tenn. 
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(above) Note how pat- 
ted d ble aligni 
pi hat ach WIRE. and increase flexibility. Packaged in 


GRIP BELT Hook at 5 standard boxes and handy packages for 
convenient display. 












Catalog Sheets 


ompt Delivery on BOTH Types 


ARMSTRONG-BRAY 


waren? 


Have not only regular card which pro- 
tect fingers from sharp points, but with 
extra double (patented) blue aligning 
cards that hold hooks securely, prevent 
hook loss either from handling or in 
short end waste—every hook can be 
used. 6 sizes. Wiregrip is applied with 
a wiregrip lacer or any other standard 
make lacer or lacing machine. 


ARMSTRONG-BRAY 


ose 


applied with a hammer in a few min- 
utes. STEELGRIP penetrates all types 
of belting easily, clinches down flatly, 
gives a smooth "humpless' joint. It is 
especially recommended for fabric and 
rubber belts because it compresses and 
protects belt ends and prevents fray- 
ing. Comes in II sizes, with double 
hinge’ rocker pins that take up wear 


The Most Complete Line of Gear Wheel and Bearing 


Pullers—Both Standard and Universal 


STEELGRIP —Standard Rigid Arm Pullers (both 2-arm and 3-arm) 
with forged heat treated arms and special steel screws. Safely de- 


16 types WIREGRIP LACERS 
and sizes. STEELGRIP SPECIAL Pullers include Fan Propeller Puller, 


Battery and Electric Terminal Puller, and Pitman Steering Arm Pullers. all standard make belt hooks. The Vise 


signed—the greater the pull the surer the grip on the work. 


CHAINGRIP—Universal Pullers (3 ton and 12 ton capaci- standard lacing machines. 
ties). Pull spoked wheels, solid gears, pinions or sheaves 

nd 
either close to or at considerable distance from the end of PLEXGR! For Row 
the shaft. Proof tested chains with chain hook on one end eee Belting 


ings, etc. 


and on the other end special hooks for motor pulleys, bush- 


5356 Northwest Highway, Chicago 30, U.S.A. 
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STANDARDII 


'y LACER } 


VISE LACER 





The Wiregrip Lacing Machine applies 


Lacer is operated by any ordinary bench 
vise. Parts of the #3 Lacer are inter- 
changeable with similar parts of other 


COUPLINGS ~~ “#4 

a a rLexente 
wy Couplings and 
, SUREGRIP 
Hooks are pro- 


A. 
oon vided for 
ROUND BELT 


Round Belting 


HOOKS oneness 


Delivery on 
Both Types 





With double and redoubled manufactur- 
ing capacity ARMSTRONG-BRAY & CO. 


continues to give prompt delivery on all 


of your belt lacing needs . . . not only on 
one but on both standard types of belt 
lacing. 


ARMSTRONG - BRAY & CO. 


"'The Belt Lacing People"’ 
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and 
we do mean 
young! 


Past the century mark, yet 
modern as tomorrow. That is 
Charles Parker today. 


Keeping superior product 
quality in pace with a highly 
inventive and progressive na- 
tion, in peace and throughout 
three wars, is no mean accom- 
plishment! 


Yet product design, plant 
versatility and distribution 
methods of The Charles Parker 
Company are as up-to-the- 
minute as any in the industry! 


Distributors of Parker Vises 
value, too, the repeat business 
and assured profits made pos- 
sible by the Parker policy of 
“distributor protection”. 


The Charles Parker Company, 
Meriden, Connecticut. 








As President Truman's representative, Capt. H. K. Clark enters the main gate of 
Plant 1 to take possession of the five plants of the Goodyear Tire & Rubber Co., Akron, 


breaking a 19-day strike. 


Before the war, Capt. Clark was a vice-president of the 


Norton Co., Worcester, and a senior consultant for the Office of Production Manage- 


ment in Washington. 


Airline Trip Insurance 
Under Revised Policy 


Sale of new airline trip insurance 
under a revised policy coverage is ex- 
pected to begin this month, Aviation 
News, reveals. 

A flat charge of 25 cents will be 
made for all policies issued, instead of 
a premium based on the number of 
hours a passenger is in flight as now 
provided. For this 25 cents premium, 
a passenger will receive $5,000 death 
and dismemberment insurance 
ing any trip as follows: Any regular, 
special or chartered trip on any air- 
plane of United States or Canadian 
registry operated by a scheduled air- 


cover- 


iF 


line, originating and finally terminating 
within a period of seven days. Between 
any two points (not served by the same 
airport) located within the Territory of 
Hawaii or between any two such points 
located within the geographical area 
composed of the continental United 
States and that portion of the Domin- 
ion of Canaaa within 150 miles of the 
international boundary between the 
United States and Canada, or between 
any point in the geographical area, via 
or connecting with any scheduled U. 
S. flag airline or Trans-Canada Air 
lines, and any point in Newfoundland. 
A round trip is considered as two 
trips in the new policy, and passenger 
will need another policy for return. 








Members of the Page, Steele & Fiagg Co., New Haven, gather around the twenty- 
five-candle cake marking the recent completion of the company’s quarter-century 
Seated, left to right, W. F. Doolittle; Otto Burckardt; G. E. Steele, 
treasurer; F. H. Page, president; N. W. Flagg, secretary; G. G. Hotchkiss, and Herbert 
Murphy. Standing, F. R. Cannon; C. J. Donohue; F. M. Cohee and W. W. Woodruff. 


‘anniversary. 


PARKER VISES 


America’s Oldest 
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STRONG Steam Specialties give you these 7 advantages 


* The STRONG line is complete—enables you to 
meet any need with the right steam trap, and to 
take the whole order, including strainers, reducing 


valves, etc. 


* Experienced sales engineers are always available 
to assist in solving individual steam problems, to 
increase your sales and to insure your customers’ 


satisfaction. 


* Quality of STRONG Steam Specialties, the result 
of this continual contact with practical problems, is 
known and accepted throughout the United States, 


Canada and foreign countries. 


* Every STRONG Steam Specialty is guaran- 
teed, and backed by the reputation and resources 


of Strong, Carlisle & Hammond Company ... 


STRONG...THE NAME THAT MEANS 


a selling advantage that cannot be duplicated. 


* Years of national advertising, emphasizing both 
the completeness of the STRONG line and the 
value of its engineering service, have pre-sold your 


customers on STRONG Steam Specialties. 


* Selected distributors, operating in protected terri- 
tories, comprise a nationwide pool of sales and tech- 
nical experience that provides material advantages 


to every firm handling STRONG Steam Specialties. 
* In 37 years, STRONG has built and justified a 
nationwide reputation for being “good people to do 


business with”. Each year adds to the value of that 


reputation and experience for STRONG distributors. 


STRONG, CARLISLE & HAMMOND COMPANY 
Cleveland 13, Ohio 


“EVERYTHING” IN STEAM SPECIALTIES 











Rec 
TRADE 
MARK 


Anum-Meti 


Reg Trade Mark 


STRONG 


STEAM SPECIALTIES 








Strainer 


Reducing Valves 








Open Bucket Trap 
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RECOMMENDATIONS 


for water, steam, oil and gasoline service 





PACKING 





Belmont's current advertising features the handy PACKING 
RECOMMENDATION CHARTS which help your customers select 
the right packing. 


There is 4 BE 








LMONT p 
for Every Service Po aaa 


THEM AL 


Belmont working to 


bring you additional business . . 


advertising 
. urges 
equipment operators to have Belmont’s 
PACKING RECOMMENDATION CHARTS 
near at hand when giving stuffing boxes 
the regular, frequent check they need 
under today’s operating conditions. 

We also tell them that there is a Bel 
mont distributor in every large industrial 
center, ready toserve them promptly from 
local stocks. Inquiries from this advertising 
wtll be turned over to you. 


They'll See Belmont Advertising in: 
POWER «¢ POWER PLANT ENGINEERING 
e SOUTHERN POWER & INDUSTRY  - 
INDUSTRY & POWER e MILL & FACTORY 
e NATIONAL ENGINEER e THOMAS’ 
REGISTER « REFINERY CATALOG. 


This is one side of the two-colcr 


insert we have prepared for our 
distributors associated with 
MILL & FACTORY 
uled this yer? 


Hav e you sc hed- 


on the blue-and-orange box 


THERE’S A BELMONT PACKING FOR EVERY SERVICE 


Steam, Water, Oil 
Gas, Air, Acids, 


Rings, Spirals Coils 
Reels. Spools, Sheets 


Alkalies, Ammonia Gaskets 


THE BELMONT PACKING & RUBBER COMPANY 
BUTLER AND SEPVIVa STREETS ¢ PHILADELPHIA 37, PA. 














Paul W. Bernhard has been made adver- 
tising manager of the Morse Chain Co., 
Ithaca, N. Y. He was formerly with Bell 
Aircraft and Curtiss-Wright at Buffalo. 





Charles Robinson Dies, 
Youngstown Sheet Man 


Charles Snelling Robinson, until a 
short time ago a vice-president of the 
Youngstown Sheet & Steel Co., Youngs- 
town, O., died at his home in Ohio on 
July 22 at the age of 81. 

Mr. Robinson was active with the 
company from 1906 on, and was a leader 
in its expansion program. In recent 
years he was in charge of mining and 
materials. He was a negotiator in the 
absorption of the Brier Hill Steel Co. 
by the Youngstown firm in 1923. 

As a boy he attended school in Bos- 
ton, his birthplace, then studied mining 
and geology in Massachusetts Institute 
of Technology, being graduated in 
1884. Prior to joining the Youngstown 
firm in 1906, he was a steel chemist 
with various steel manufacturers in 
Illinois, Michigan and Colorado. 


Infra-Red Battles 
Formation Of Rust 


Aircraft machinery, packed for over- 
seas shipment, is given infra-red heat 
treatment on conveyor lines before being 
submerged in grease. The infra-red re- 
moves all moisture and the grease seals 
off outside dampness. 


Anderson Joins 
Johnson Gage 


C. Roy Anderson, formerly assistant 
superintendent of the gage department. 
Pratt & Whitney Division, has been ap- 
pointed works manager of the Johnson 
Gage Co., Bloomfield, Conn. 
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YOu PLACE the abrasive products vou 
carry ‘‘on a pedestal’’, and rightly so, 
for quality pays off. But do you give 
equal attention to bolts and nuts 
which, as you know, are bread and 
butter to a distributor? They can be 
gravy, too — if the fasteners are right 
and are properly merchandised. 





A DETROIT distributor picked this 
RB&W EMPIRE Bolt and Nut from 
his stock. Had his hand fallen on 
another from the same RB&W stock, 
it would have photographed as well, 
for all RB&W fasteners are uniform in 
their clean-cut heads, fine-finished 
barrels, perfect threads. No wonder 
RB&W fasteners assemble faster. 





FOR 100 YEARS RB&W’s policy has 
been to make its line one on which 
distributors can build reputation, as 
well as volume and profit. To this 
end, a continuous program of re- 
search and development work has 
constantly improved quality. To this 
end also, RB&W has invested in ad- 
vertising the extra values of its prod- 
uct—the same values which you will 
find work so well in actual selling. 


RBcW 
UIP RDS L027. Leb l 


AND ALUED FASTENING PROOUCTS - SINCE 1845 \ 


' RUSSELL, BURDSALL & WARD BOLT AND NUT COMPANY. 


besa sil 
Factories at Port Chester, N. Y., Constiautitn “i Pe Falls, ul. Sales ate at Philadelphia, eek: iain Siienieiie, Los denten Portland, Pate 
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You can rock or swivel... 


with FORD TRIBLOCS 


+ phe 























Frequently it is necessary to turn or twist a 
load into position. FoRD tristoc hook assem- 
blies permit swiveling. Occasionally it is nec- 
essary to rock or tip a load into place. ForD 
trisLoc hook assemblies allow for rocking... . 
Just one of the many features which make ForD 
TRIBLOCS preferred everywhere. 


FORD TRIBLOCS are ideal for constant hard 
usage. Spur gear construction, ball-bearing 
load wheels, both high tensile strength and 
elasticity in load chain, and many other fea- 
tures assure enduring efficiency. Capacities: 
1% to 40 tons. 


FORD SCREW GEAR HOISTS are used where 
smoothness in lifting and lowering of loads is 
desirable and where portability is essential. 
Lightweight: highly portable. Capacities: % 
to 10 tons. 


FORD DIFFERENTIAL HOISTS are constructed 
for light service where speed, portability and 
price count. Capacities: % to 2 tons. 


Order from Your Distributor 


Philadelphia, Chicago, Denver, Los Angeles, 
Portiand, San Francisco, Bridgeport, Conn. 


FORD CHAIN BLOCK DIVISION 
AMERICAN CHAIN & CABLE 


In Business for Your Safety 
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James H. H. Bradford, who served as a 
captain in the Army Air Force until his 
recent retirement, has been made sales 
| and advertising manager of the William 
Schollhorn Co., New Haven. 





Officials Present 
Employment Views 


Sponsors of the 60,000,000 jobs-full 
employment bill (S. 380) have obtained 
a long list of solicited statements from 
heads of government departments and 
agencies for use in a drive for Con- 
gressional consideration of their con- 
troversial measure, reports Business 
Action. 

Just published by the Senate Bank- 
ing and Currency Committee in a lit- 
tle-noticed 100-page pamphlet, these 
statements probably will be used as evi- 
dence to support the contention that 
the nation must have a carefully-bud- 
geted economy, with the federal gov- 
ernment taking the major responsibility 
for assuring employment for a hypo- 
thetical number of persons. Yet the 
statements themselves speak directly 
of the necessity for that prime respon- 
sibility to rest on private enterprise. 
They pledge renewed allegiance to the 
competitive capitalist system. 

Senator Wagner, Committee Chair- 
man, sent a round-robin letter to all 
government heads and 34 of them re- 
plied; some of them since have been 
replaced in the reshuffling directed by 
President Truman. The replies referred 
to “full employment” without defining 
the term. 


Owen Made Officer 
Of Thermoid 


John Owen has been elected assistant 
vice-president of the Thermoid Co., 
Trenton, N. J. He will continue as 
manager of the industrial rubber di- 
vision, a position he assumed in Janu- 
ary, 1944. 
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A nylon-bristled brush, you'll find, 
Leaves all the others ’way behind. 


JOEBEBE 


—_—, P 








With any kind 
Of paint you choose, 
You'll find that mine’s 


The brush to use. 













Hog bristles can't 
Compete with me; 
When they’re worn down, 


I’m as fresh as can be. 

















In the Navy today 


I'm giving full time; 





















Ask for me when 





The Victory bells chime. 
























THERE’S A PAINTBRUSH waiting for you after the war 
better than any you’ve ever used. It’s a fact that 
nylon-bristled brushes wear at least 3 to 5 times 
longer than hog-bristled brushes. More spring to 
them, too. They spread paint evenly . . . leave few 
brush marks. The brushes are made not by Du Pont, 
but by your regular paintbrush manufacturer . . . 
we supply the bristles. WPB-allocated, they’re 
all in the Navy now. To date no nylon-bristled 


DU PONT NYLON BRISTLES 


rou PONT 9 BETTER THINGS FOR BETTER LIVING 
».. THROUGH CHEMISTRY 
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paintbrushes have been sold through regular com- 
mercial channels. , 


FREE BOOKLET tells why nylon bristles are better, gives 
results of thorough tests by master painters on 
all kinds of surfaces. Ask for yours today. Write: 
E. I. du Pont de Nemours & Co. (Inc.), Plastics 
Department, Arlington, N. J. In Canada: Cana- 
dian Industries, Ltd., Box 10, Montreal. 


Buy and Hold—WAR BONDS 





“WHEN AVAILABLE... LOOK FOR 
THE BRUSH WITH THE WORD 
NYLON ON IT.” 


It’s your guarantee of bristles possess- 
ing a combination of advantages unob- 
tainable in any other type of bristle— 
either hog or synthetic! 
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STEADY PROFIT 


for You... 
with Stanloid Drivers 


During the war these Stanley screw drivers 
have shown the stuff they are made of... alloy 
steel blades hardened and tempered all over and 
accurately cross-ground flat to size .. . celluloid 
handles, practically break-proof and shock-proof 
that will not soak up oil or water. A particular 
favorite is the electrician’s driver with narrow 
blade and parallel-sided tip. 

There'll soon be ample stock of “Stanloid” 
Drivers and other Stanley Tool favorites to help 
you build business. There’ll be tool mer- 
chandising, too, to help you make the \ con 


most of the opportunity. 







STANLEY TOOLS 
146 Elm St.. New Britain, Connecticut 


1. Standard Blade 

and Tip FY 

2. Electrician’s- 
Small Blade, , 
Parallel Sided-Tip 

3. “Stubby” Driver 


for Close Quarters 





THE TOOL BOX OF THE WORLD... 
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R. F. Seeley will represent Henry Disston 


& Sons, Inc., Philadelphia, in the midwest 
with headquarters in St. Louis. J. C. 
Allen, who formerly covered this territory, 


| has been transferred to the Chicago area 





| George Knapp Dies, 
| Ex-Union Carbide Head 





George Owen Knapp, former presi- 
dent and chairman of the board of di- 
rectors of the Union Carbon & Carbide 
Corp., New York, died in Santa Bar- 
bara, Calif., on July 22. He was 89 
years old. 

Mr. Knapp helped to form the orig- 
inal Union Calcium Carbide Co., later 
Union Carbide, in 1894. He was presi- 
dent and a director from 1903 to 1917. 
when the company became the Union 
Carbon & Carbide Corp. Serving as 
president and chairman of the board 
of the new corporation until 1929, he 
became honorary chairman until 1933 
when he retired. 

Surviving are Mr. Knapp’s daughter 


| and son by his first marriage, Sarah 


E. and William Jared Knapp; seven 
grandchildren and six great-grandchil- 
dren. 


Mills Leaves Yale, 
Joins Clinton Lock 


Victor E. Mills, formerly purchasing 
agent and factory superintendent of the 
Sager Lock Works, and Barrows Lock 
Works, North Chicago, IIl., both di- 
visions of Yale & Towne Mfg. Co., 
Stamford, has been»made general man- 
ager of the Clinton Lock Co., Clinton, 
Iowa. Connected with Yale & Towne 
fore the last ten years, Mr. Mills was 
an employee of Johns-Manville Corp., 
Waukegan, Ill., prior to joining the 
lock company. 
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itory, Capacity: 4x4 
No. 2 


area. 
Capacity: 6’x 6" 


No. 4B 
Capacity: 6°x 6 


STEEL WAREHOUSING COMPANY, CHICAGO, 
FEATURES PROMPT DELIVERY 


Pieces or lengths cut from bars, tubes or structural shapes can be 
delivered promptly by this steel warehouse, because they have the 
4 MARVEL Saws to handle any cut-off job. Three No. 9A 
Past = MARVEL Automatic Bar Feed Saws (capacity 10” x 10”) which 
automatically feed, measure and cut-off identical lengths or slices 
(as gear blanks) from single or nested bars at terrific speed. The 
fastest hack saws built—these automatic saws require no more 
operator attention than an automatic screw machine. They are 
extremely accurate, too, and can be stopped any time in a 
quantity run, a miscellaneous cut made, and automatic operation 
resumed by simply re-engaging the bar push-up. 
Structural shapes up to 18” and large bars of equal diameters are 
saw-cut on the No. 18 MARVEL universal Roll Stroke Hack 
Saws. Cuts are accurately “square” and clean with practically no 
burrs. This modern saw which is completely armoured to stand 
the rough handling unavoidable where large work is done, intro- 
duces the new roll-stroke principle which enables it to cut-off the 
toughest steel in the largest sizes rapidly and with extremely long 
blade life. 


For quick reference see our section in Sweet’s File—Mechanical 
Industries or write for catalog. 


ARMSTRONG-BLUM MFG. CO. 


“The Hack Saw People’ 
5700 BLOOMINGDALE AVE. CHICAGO 39, U. S. A. 


225 Lafayette St., 
New York 12, “'>~ York 


No. 8 
Capacity: 18°x18 


No. 18 
Capacity: 18 x18 





Eastern Sales Office: 
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®@ Socket Set Screws 


®@ Socket Head 
Cap Screws 


@ Socket Head 
Stripper Bolts 


@ Socket Screws— 
Dardelet Thread 


© Socket Screw Keys 


@ Socket Pipe Plugs— 
Cold Drawn or Alloy 
Steel 


@ Square Head Set 
Screws—Alloy Steel 


®@ Studs—Cold Drawn 
or Alloy Steel 





@ Tool Post Screws 





—Alloy Steel 
@ Headless Set Screws Ss ©. Stryker has been mode sales 
—Cold Drawn manager of lighting equipment promo- 


tion, General Electric Lamp Department, 
Nela Park, Cleveland. Mr. Stryker joined 
the company in 1918 as a _ lighting 
engineer. 





TIME TO MAKE 


FUTURE SELLING PLANS 


War time production changed previous selling plans 
and schedules. When we again swing to civilian pro- 
duction there will have to be a complete readjustment 
in selling methods — a new sales era will be born. 


Survey On 
Training Expenses 

Companies training new salesmen fre- 
quently raise the question of whether 
or not other representative organizations 
pay the expenses of such trainees. The 
question is on in which sales managers 


generally will be interested. 
Various policies are reported. In 


BLUE DEVIL Products will have no adjustment to 
make in their design and workmanship — they will 
be just as painstakingly made — just as uniform — 
every piece a perfect fit. They will fit right in with 
this new set-up — they'll continue in the BIG SALES 
CLASS . .. good business anytime. 


some cases, a flat amount of, say ten 
dollars a day is allowed. In others, 
salesmen are reimbursed for all out-of- 
pocket expenses. In still others, they 
are expected to pay all daily expenses, 
aside from travel, on the theory that 
they would be paying their own ex- 

penses in any event. 

What the majority practice will be in 
the future cannot be predicted for cer- 
tain, but it appears reasonable to be- m 
lieve that trainees’ expenses will prob- 
ably be paid in most cases. At any 
rate, the following cross section of pres- sti 
ent practice leads to that conclusion. 
| Charging salesman’s expenses to ter- 
| ritory. Many organizations list expenses 
| of salesmen in training under general 
operating cost of the training program. 
Larger companies, however, were found 
to be charging the expenses of new men 
back to the sales district or territory in 
which he operated, because the train- 
ing involved was designed, primarily, 
to benefit the operation of the individual 
and the sales district. 
| Establishing a basic salary for sales- 
| men in training. This entails the fix- 
ing of a base salary for trainees con- 
sistent with their territories and gov- 
erned by other factors. 

Allowing an open expense account. 
Several organizations, having only a 


% Adequate stocks are 

- always necessary for the 
distributor who sells BLUE 
DEVIL Socket Screws. 
They fill a very definite 
and important place in to- 
day’s production because 
normal manufacturing 
needs will be as great as 
was war needs and these 
new manufacturing de- 
mands must be supplied. 
Get all facts now and 
study them. 


SDEU COMPAT 


CHICAGO 30, ILL. 











Ire SOCKE 


4445 N. KNOX AVE, 
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LLUSTRATED above is an operator testing the 

tensile strength of the individual wires that go 
into Upson-Walttn wire rope. It is only one of 
many tests, of both wire and the finished cable, 
which enables Upson-Walton to maintain its out- 
standing record of performance-satisfaction. 


This is an important test because inferior wire 





Established 1871 


weuld seriously affect the service 
life of the finished product. Wire 
must measure up to Upson-Walton’s 
standard of “toughness,” must with- 
stand fatigue caused when the wires 
are bent over sheaves and drums. 


If the wire does not measure up 
to those standards (and they are high ones!) it is 
rejected. 


By this method of control, uniform strength is 
assured in Upson-Walton wire rope—which pays 
off in long service life and ultimately lower costs. 


It’s worth while specifying Upson-Walton for 
wire rope—LAYRITE for Preformed. 





THE UPSON-WALTON COMPANY 


Manufacturers of Wire Rope, Wire Rope Fittings, Jackle locks 


MAIN OFFICES AND FACTORY: CLEVELAND 13, OHIO 


114 Broad Street 
New York 4 


737 W. Van Buren Street 
Chicago 7 


MILL SUPPLIES 


241 Oliver Building 


Pittsburgh 22 





AUGUST, 1945 153 





short training period for new salesmen, 
have found it feasible to allow the men 
to have open expense accounts. These 
take care of reasonable expenses such 
as hotel and railroad accommodations, 
meals, and small items of incidental ex- 
pense. 

Salary and expenses. Companies 
dealing in heavy machines, where a 
single sale involves many hundreds of 
dollars, have found that the best way 
to get and keep salesmen is to start 
them on expense accounts plus salary. 
The amount of salary would not be as 
great as that paid the older salesmen, 
of course. 
| Conclusions. The trend among all 
| companies surveyed is toward paying 
full expenses of salesmen while in train- 
ing. Some organizations place a defi- 
nite ceiling on expense accounts, while 
others sanction open accounts but re- 
quire the salesman to submit an occa- 
sional report for approval. 

From a survey report by the Datnell 
Corp., Chicago. 





Textile Reconversion 
Viewed As Easy 


The textile industry as a whole will 
be faced with negligible mechanical re- 
conversion problems, says Textile 
World, pointing out that it will find 
itself in a far better position than most 
of the munitions industries. 

“Heavy staple-goods cotton mills, 
which stayed on practically the same 
fabrics they had always made, will have 
the least reconversion difficulty, while 


a Powerful Profit- Producer 
by PEERLESS 
carpet mills and upholstery and tapestry 


ERE is a power pipe and bolt threading ma- sams ts cone ts dk ae 
chine designed and constructed for high pro- have the greatest mechanical difficulty,” 
duction jobs. It handles 44" to 2” pipe; 4%," to 134” 
bolt stock; with universal drive shaft and geared 
head, 214" to 6” pipe. It incorporates simple me- 
chanical settings easily understood by new operators. 












the article says. 





PEERLESS STOCK REST . Pes : , . ; 
And here is a profit-tip for alert mill supply men: 

Peerless Stock Rests are e K ‘ . 

made in nine heights The Peerless line of fine tools includes a wide range 

with four roller widths, 2 : ‘ ny 

in heavy duty and med- of time, labor and money-saving machines — with 

ium weights All have 5” : 4 

vertical adjustment. prospective sales in every shop—large and 


small. You will want to know about the 
complete line and about the valuable Peer 
less franchise. Just write us and we will | 
be send you the facts. | 
- 
S ‘ 
eS Builders of Fine Tools for Thirty Years 


Z R 7 71 vr “ ] pb eee 
PEERLESS BOLT AND PIPE Dies 2°70”alic G rinders Hydraulic Pumps 

are “everyday” items that assure your 1 ransmission Units...Blades...Coolant... 
salesmen an order on almost every Special Machinery...Write Dept. MS-845 


call. Peerless Saw Blades, too, are 
nice repeat business 





A veteran of almost five years of service, 
this diamond dresser contains the largest 
industrial diamond ever used, according 
to the Diamond Tool Co., Chicago. From 


October, 1940 to February, 1945, the 
4 - tie dresser was used by the Northwest Engi- 
= he | = 4 - neering Co., Green Bay, Wis. The 


diamond originally weighed 62.5 carets 
and now, after seven re-settings, weighs 
19.2 carets. 


MACHINE COMPANY 
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=: || PIPE REAMING 
same 


| have 


‘it pays to SELL threading with 


lous of foe les time 


with self-contained, quick-setting 
| with this extra-long-taper | === =| No.65R 
—| Rikeibp 


eyeeneary 
be Ree 











© It cuts smooth perfect threads— 
its 1 set of high-speed steel chasers 
that stay in it (instead of 4 sets to 
fool around with) adjust to thread 





@ It whisks the burr—and only the burr— _—i1”, 1%”, 1%” or 2” pipe in a mere 
from any pipe with easy feather-light ratch- 10 seconds—its nearly automatic 
eted strokes. No thinning of pipe or conduit | workholder sets to pipe size in- 
wall, no splitting or flaring—because of the — stantly: there you have the reasons { 
~ extra long taper of this remarkable tool. why this rugged steel-and-malleable 
S That saves pipe for your customers—as well No. 65R is so widely popular with 
as work and time. Complete with ratchet men who know pipe threaders—and at 


handle—or it fits the handle of the RIDGID therefore such a profitable repeat +55 

‘ = . No. 65R stands 
f= = OOR threader; you can sell the reamer unit seller. We're doing our best to keep yp handily on 
ervice, alone. It pays you to feature this better supply up to demand. the floor. 


largest RIDGID Reamer. 
ording 


From 
5, the 
t Engi- 

The Millions of RIFAID The Ridge Tool Company 


carets Tools in use WORK ™ SAVER PI PE TOOLS Elyria, Ohio, U.S. A. 


weighs 
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YOUR CUSTOMERS 
AVOID BREAKAGE 
AND SPILLAGE 














Tell users of bottling, filling, capping or 
sealing machinery about Rex Table Top 
chain belt. 


| W. J. Streicher has been made sales 

manager, distributor trades, in the Cincin- 
| nati territory of the Minnesota Mining & 
| Mfg. Co., St. Paul. With the company for 
17 years, he was recently its representa- 
tive in Indiana. 


Table Top is simplicity itself. It’s a 
one-piece platform link with a simple pin 
connection. Contrast this with the com- 
mon flat top chain belt with its multiple 
parts. Fewer parts mean less chance for 
breakage, greater steadiness, greater all- 
around efficiency. 





Goldstrohm Rejoins 
American Chain 


Conrad A. Goldstrohm has returned 
to American Chain division of the 
American Chain & Cable Co., Inc., with 
headquarters at York, Pa. He had 
served as chief, chain section, tool di- 
vision, WPB, since November, 1942. He 
will remain on the staff of WPB as a 
consultant. 

Mr. Goldstrohm, who is a graduate in 
Metallurgical Engineering from Penn- 
sylvania State College, represented 
American Chain in the southwest for 
| fifteen years prior to his transfer to the 
| Pittsburgh area in 1939. 


Table Top’s accurately beveled links 
and smaller gap between links when 
flexing over sprocket permit smooth 
transfer without tipping. It does not 
catch or trip the containers, and slides 
freely from under them if they are 
blocked, preventing pile-ups, spillage 
and breakage. It’s cleaner—no pockets 
to catch and hold refuse. 





Table Top’s driving sprocket engages 
the full width of the hinged joint for 
greater bearing area, smooth action and 
long life. There is no load on the pins 
when flexing over sprocket because 
sprocket teeth engage both leading and 
following links. 


Manhattan Receives 
| Advertising Awards 


| The Manhattan Rubber Mfg. division, 

| Raybestos-Manhattan, Inc., Passaic, 

| N. J. has received two First Awards 

| from the National Advertising Agency 
Network. The first of the top awards 
was given the company for its advertis- 
ing and merchandising campaign, the 
second for Manhattan’s employee re- 
lations program. The company also re- 

| ceived a First on the employee program 
last year. 


If you are not already familiar with the 
Table Top story, send for the informa- 
tive booklet No. 464. It gives you all 
the facts about the chain belt that 
puts a stop to breakage and spillage. 
Send for your copy. Chain Belt Com- 
pany, 1622 West Bruce Street, Mil- 
waukee 4, Wisconsin. 


Heller Joins Board 
of Belknap Hardware 


Edward W. Heller, assistant comp- 
troller, Belknap Hardware & Mfg. Co., 
Louisville, has been elected a member 
of the company’s board of directors. He 
has been with the company since 1939. 


CHAIN BELTS 











CHAIN BELT COMPANY OF MILWAUKEE | 


_ ) 
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Higher and higher soar the extra profits of those who sell MYSTIK 


Self-Stik Cloth Tapes! Here’s your chance to tie up with the largest, fastest selling industrial cloth tape in the world, 


and sell a product that’s in tremendous demand. 1 1 
} 






ee ---------. 
= 

1 

_ 


New, war-proved and sold in huge volume, Mystik offers you the 
hottest money-making opportunity in the industrial field today. 
In the production line, the maintenance department, and 1000 
other uses as an all-purpose general utility repair tape in manu- 
facturing plants, MystTIkK serves in countless ways in reducing man 
hours of labor, in saving time and materials. Liberal markup 
assures big, fast-repeating MystTIk profits today. 


One Jobber Alone Will Sell a Million 
Dollars Worth of Mystik: $50,000 
orders are not uncommon — $500,- 
000 volume was reached by several 
jobbers last year — one jobber will 
sell a million dollars worth of Mys- 
TIK this year! Imagine their profits! 


Cooperation You Can Cash In On: 
Mystik Cloth Tape is widely and 
consistently advertised in fourteen 
leading national trade publications. 
Plenty of sales aids. Our factory- 
trained experts help you land those 
big orders. You get all our inquiries 
from national advertising. 


New Products Just Around the Corner: 
New developments for new mar- 
kets are already past the creative 
stage. Marketing of new, unique, 
universally-wanted Mystik Self- 
Stik products await only the avail- 
ability of materials. 


Don't Miss Profits Like This: Other 
jobbers are making Mystik Self- 
Stik Cloth Tape one of their most 
profitable money-makers. Even 
greater sales and greater profits 
are in the immediate offing. Deal 
yourself in! For complete details, 
write or wire today. 


Write for sample roll of MYSTIK and interesting fact-filled literature 


MILL SUPPLIES * 


AUGUST, 1945 


I 
cs 





gaysrik 


ADHESIVE ProDuUCTS 


A Division of Chicago Show Printing Company, 
2635 North Kildare Ave., Chicago 39, Illinois 


SelHt-Stik Cloth and Paper Tapes, Protective and Masking Materials, Waterproof Packaging Papers, Advertising Signs and Displays, Self-Stik Stencils 
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HI-SPEED END MILLS 


THERE’s only one reason for the tremendous acceptance of 
Putnam End Mills throughout the metal-working industries. 
Users know they have done and will do their job well. 


It is that continuous record of proven performance which has 
prompted many companies to use Putnam End Mills exclusively 
... which has been the deciding factor in causing many more con- 
cerns to constantly increase their use of these tools. For future 
production, these end mills will continue to be purchased on the 
basis of their performance qualities. That's why Putnam distribu- 
tors will always be assured of a steady voiume of profitable sales. 


Over 1000 standard cutting 
tools (nearly 800 end mills 
alone) comprise the complete 
line carried in stock by Putnam. 
All of them are described and 
listed in the new 92-page 
Putnam catalog, a copy of 
which is yours for the asking. 


Ce. PUTNAM TOOL COMPANY 


2981 Charlevoix Ave. 
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Among this group of people associated 
with the C. R. Davis Co., Los Angeles, 
are F. J. Hitchin, a partner, (third from 
left, front); J. R. Egqgstaff, another partner, 
(rear, under the R.); M. Christy, engi- 
neer, (second from left, front); and Les 
George, head of the belt shop, at the far 
right. 


Technical Problems 
Facing Reconversion 


Technical problems of recenversion 
—terminations and settlements, surplus 
disposal, plant clearance, pricing—are 
giving more and more trouble, says 
Business Week. 

Heretofore, the end of a war contract 
has meant placing of a new ene more 
often than not. Often facilities and in- 
ventories could be used in the new job; 
extensive settlements weren’t necessary. 
Now all that is changing. Terminations 
now mean full settlements with Uncle 
Sam and moving his stuff off the floor. 
Similarly, when we were just talking 
about reconversion, price tags on re- 
turning civilian goods were somewhat 
academic. Now they may mean the dif- 
ference between staying in business or 
going broke. That is why OPA is feel- 
ing a rising tide of resentment toward 
its policies. Fortunately, there still is 
time to clear some road blocks. 


Green and O'Dea 
Get New Posts 


The Mystik Adhesive Products di- 
vision, Chicago Show Printing Co., Chi- 
cago, has promoted Marvin T. Green 
to a new post of sales manager, and 
John M. O’Dea to advertising manager. 
Mr. Green will direct national sales of 
the 40-year-old firm, which maintains 
sales offices in 26 key cities throughout 
the country. 


Walling Advanced 
By Blaw-Knox 


Frank E. Walling, vice-president in 
charge of operations of the Lewis 
Foundry & Machine division of the 
Blaw-Knox Co., Pittsburgh, has been 
named acting manager of the division. 
Before making his present connection in 
1941, Mr. Walling was associated with 
the Lukens Steel Co., Coatesville, Pa., 
and the Duquesne plant of the Carnegie- 
Illinois Steel Corp. 
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IMPERIAL TUBE 
WORKING TOOLS 
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THE IMPERIAL BRASS MFG, CO., 511 South Racine Avenue, Chicago 7, Illinois 
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When your buyer asks you— 
SAY VICTOR BLADES ARE THE 


BEST VALUE MONEY CAN BUY 


From time-tested metal cutting experience, VICTOR 
knows exactly what hack saw blade features are required 
to meet today’s cutting needs of mechanics everywhere. 

In selling VICTOR, scientifically heat-treated hack saw 
blades, with teeth accurately set for fast clean cutting, 
distributors are meeting today’s tremendous wartime 
cutting needs with blades that have 








long been the peacetime choice of 
expert mechanics. 

Write for your copy of VICTOR 
Metal Cutting Handbook. It’s FREE. 







VICTOR SAW WORKS, Inc., Middletown, N. Y. 


MAKERS OF HAND AND POWER HACK SAW BLADES, 
FRAMES AND METAL CUTTING BAND SAW BLADES. 
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Twenty-Five Years Ago 


G. D. Crain, Jr., declares “Machine 


| Tools Should Have a Real Place in the 
| Supply Trade” and P. M. Brotherhood, 


Manning, Maxwell & Moore, Inc., New 
York, and Benjamin Bernsten, vice- 
president of the H. Channon Co., Chi- 
cago, concur. 


The Chandler-Boyd Supply Co., 


| Pittsburgh, celebrates its tenth anni- 


versary. When founded in 1910, the 


| company occupied 1,300 square feet. 
| but its tenth year finds it using eight 


floors in the same building with a total 
area of 15,000—and doing $80,000 
worth of business a year. Lee Chandler 
is treasurer. 

William S. Roe moves to River Street 
| in Newark, to obtain better facilities 
for handling his lines of factory and 
heating supplies. The new place has a 


| frontage of 210 feet. 


A reader reports portable electric 
drills are doing new and unbelievable 
things. He says they are doing work 


| ordinarily assigned to hand punches. 
| “Portable drills are even used for 
| tightening bolts on harvester frames by 
| means of a special chuck,” he declares. 


Henry C. Graton, founder of the 
Graton & Knight Co., Worcester, cele- 
brates his ninetieth birthday with de- 
partment heads and a few old em- 
ployees. 


| The Briggs-Weaver Machinery Co., 


Dallas, increases its capital stock from 
$500,000 to $750,000. 

Joseph T. Ryerson & Son, Chicago. 
awards a contract for the erection of a 
four-story office building, to be built on 
North Rockwell Street, Chicago. 


Ten Years Ago 


A sales manager, writing on “Sales- 
| men—the heart of a supply house”, 
cites the honesty, know-how, and sin- 
cerity of the successful industrial sup- 
| ply salesman. The writer was George 
| Evans, general sales manager of Beals, 
McCarthy & Rogers, Inc., Buffalo. 

Oscar Iber, Chicago distributor, is- 

| sues a booklet to customers explaining 
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Buffalo Bolt Company is ready for the dutomstive 
industry when it shifts into-high gear—ready to supply its every need with 
standard or specially built circle © fasteners as we have been doing since 


the beginning of the “horsele 






Carriage” days. 
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COMPANY 


NORTH TONAWANDA, NEW YORK 
SALES OFFICES IN PRINCIPAL CITIES 


¥ One of the modern Buffalo Bolt machines 
—capacity 4200 pieces per hour. 
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the firm’s policy in the handling of 
Illinois Sales Tax charges. 

The Lindquist Hardware Co., Bridge- 
port, purchases the four-story building 
it has been occupying for sixteen years. 

L. W. Smith is appointed manager of 
the supply department and buyer of in- 
dustrial supplies for Morley Bros., 
Saginaw, Mich. He has been with the 
firm for twelve years. 

Gilbert Silliter and H. D. Holden 
form Silliter-Holden, Inc., Elmwood, 
Conn. 

The J. E. Dilworth Co., Memphis, 
stages a three day industrial show, 
formally opened by the Mayor of Mem- 
phis. Thirty-six manufacturers ex- 
hibited and total attendance was esti- 
mated at 5,000 persons. 

The Reading Country Club is the 
scene of the Hajoca Corp., Philadelphia, 
industrial exhibit. Some 600 visitors 
examined the booths of 32 manufac- 
turers. 

The State Machinery & Supply Co., 
Des Moines, moves out of rented 
quarters into a_ recently purchased 
building with 13,000 square feet of 
floor space. 


Lambert, Frescoln 
Moved By Link-Belt 


Roy FE. Lambert, formerly district 
engineer, ball and roller bearing divi- 
sion in the New York office of the Link- 
Belt Co., has been made district engi- 
neer of the same division in the Chi- 
cago area with headquarters at the 
company plant there. 

John B. Frescoin, until recently a 
district engineer in the firm’s Phila- 
delphia plant, has succeeded Mr. Lam- 
bert in the New York office. 


Canipe Joins Hajoca 
In North Carolina 


J. Frank Canipe, an industrial sales 
engineer, has joined the industrial sales 
personnel of the Hajoca Corp., Phila- 
delphia, in the Charlotte, N. C., terri- 
tory. 








The Seattle branch of J. E. Haseltine & Co. 
more than doubled its personnel in the 
last year. Front row, left to right, Sam 
Mitchell, Dan Wagner, Ola Smith, P. W. 
Jarvis and Wiliam Grubb. Back row, D. C. 
Ferguson, J. H. Tadlock, manager, and 
M. Stephens. 
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MARINE PRODUCTS COMPANY 


6636 CHARLEVOIX AVE. © DETROIT 7, MICHIGAN 
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M-P Sea-Tested Pumps Provide Industry 
with Tough, Reliable, Long Lasting Service 


Industrialists are now joining ship 
builders, naval architects and other 
sea-wise experts in their praise of M-P 
many purpose pumps. 

These sturdy, compact units have 
proved their worth in tens of thou- 
sands of boats . . . running continu- 
ously, wet or dry, tossing out bilge, 
circulating raw water for engine cool- 


Arduitiiel Q) Marine 


MILL SUPPLIES 


EQuIiPMENT 


ing systems, flushing out holds. Quan- 
tity production, uniformity of design 
and engineering simplicity combine to 
make this high capacity, low pressure 
series adaptable to industrial purposes 
where belt drive for proper speeds is 
available. 


Each pump tested and built to high- 
est standards. Perfect interchangeabil- 
ity of parts, highest operating efficiency. 

For further information on the com- 
plete M-P line of pumps, clutch and 
throttle controls, write us direct. 
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WERNER 








HYDRAULIC JACKS 


are great for lifting heavy loads... 


moving machinery...pressing gears, etc. 


In war, as in peace, industry has found many time and labor 
saving uses for Hein-Werner Hydraulic Jacks. 

A person doesn’t have to look very far in any factory to 
find uses for these compact, super-powerful, easy-operating, 
absolutely dependable jacks ... A 30 ton capacity model is 
illustrated above. It has a low of 11”, and a high of 18%”... 
It has a tandem arrangement of two pumps so designed that 
the operator uses both the speed pump and the pressure 
pump until the load is contacted; then the handle is pulled back 
from the speed pump and pressure pump is used to lift the load. 


Complete H-W line includes models of 3, 5, 8, 12, 20, 30 
and 50 tons capacity , .. Write us for details. 


HEIN-WERNER MOTOR PARTS CORP. 
WAUKESHA, WISCONSIN 


H-W Jacks are Built Right and Priced Right 
ioe eR ee ee Oo et 
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W. A. Atkins, vice-president of E. C. 
Atkins & Co., Indianapolis, has been ap- 
pointed president of the new Indianapolis 
City Aviation Commission. 





Maxwell Krause Dies, 


| Lebanon Distributor 


Maxwell Krause, president and sales 
manager of the George Krause Hard- 
ware Co., Lebanon, Pa., died on June 


| 20 at the University of Pennsylvania 


General Hospital, Philadelphia. A 
former treasurer of the Pennsylvania 
Wholesale Hardware & Supply Associa- 
tion, he was a member of the fourth 


| generation of the Krause family to be 





active in industrial distribution, and be- 
came president of the concern in 1940, 
following the death of the late George 
D. Krause. 


Fleming and Barker 
Form Chicago Firm 


E. I. Fleming and Fred J. Barker 
have combined their sales efforts to 
form the distributing firm of Barker & 
Fleming, 17 South Desplaines Street, 
Chicago 6. Confined to the States of 
Michigan, Minnesota, Illinois and Wis- 
consin, the new firm will handle hard- 
ware, industrial, marine and automo- 
tive supplies in its territory. Mr. Flem- 
ing was formerly sales manager of the 
Eagle Mfg. Co., Wellsburg, W. Va. 


Hughes Quits Pelican 
For Peerless Supply 


W. F. Hughes, formerly sales man- 
ager of the Pelican Well Tool & Supply 
Co., Shreveport, has purchased the 
controlling interest in the Peerless Sup- 
ply Co., Shreveport, from H. C. Efurd, 
who is retiring from business. Mr. 
Hughes will be president and general 
manager of the firm. 
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IN SMALL DRILLS AND LARGE 
DRILLS, MORSE QUALITY 
STANDS FOR PRODUCTION 
EFFICIENCY... REGARDLESS 
OF SIZE, YOU CANNOT BUY A 
BETTER DRILL THAN MORSE 


<sise4 TWIST DRILL AND 
ae seRCER MACHINE COMPANY 
NEW BEDFORD, MASS., U.S.Az 


NEW YORK STORE: 130 LAFAYETTE ST. = = = = CHICAGO STORE: 570 WEST RANDOLPH ST. 
SAN FRANCISCO STORE: 1180 FOLSOM ST. 
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4, 

Scores of Clark Electric brits 
-.. in a variety of different 
war plants . . . have out-per- 
formed, by many hours, the 
fine records of other makes. 
This shattering of records 
proves Clark's ease-of-handling 
and in-built quality. 


618 BERGMAN ST., LOUISVILLE 3, KENTUCKY 
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ELECTRIC TOOLS 





drills ¢ grinders © sanders 


JAMES CLARK, JR. ELECTRIC COMPANY 
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George Harris of The Harris Supply Co., 
Portland, Ore., stands amidst some of his 
stock of belting and steam specialties on 
the first floor of his quarters. 





Complete Stocks 
Westerner's Key © 


Always on the confident side in pur- 
chasing, the Harris Supply Co., of 
Portland, Ore., watched priority accu- 
mulations carefully from the very be- 
ginning and renewed stocks whenever 
possible. As a result, Harris Supply 
is better supplied with stock in all lines 
than most supply firms and George 
Harris, owner, has recently enlarged 
his space by taking two additional 
floors in the same building. Each floor 
is 50 by 100 fet. 

“IT don’t let red tape get me down,” 
Mr. Harris said. “I don’t have any com- 
plicated purchasing department exer- 
cising caution as a matter of routine. 
If I want to buy something I go ahead 
and do it, for it is George Harris’ 
money I am using. Then I turn around 
to George Harris and tell him that it 
is up to him to see that it gets sold. 
If some items hang around a little 
longer than others, I don’t let that 
worry me. I took that into considera- 
tion when I bought them. Obsolesence 
is not only a tough word to spell but 
it is also a tough customer if you once 
let it bluff you and scare you into dis- 
posing of stock at cost or below. Times 
are constantly changing and I never 
bought anything yet that I could not 
sell—some time. If I have a lot of 
merchandise around me at all times, I 
can sell at all times.” 


Refiners Lubricating 
Names New Division 


The Refiners Lubricating Co., New 
York, has announced a new division of 
the company under a new corporate 
name, Safety & Maintenance Co., Inc., 
New York, The manufacturers felt that 
the original name had little relation to 
the company’s two war time products, 
Speedi-Dri and Sol-Speedi-Dri, and set 
up the new division to continue the 
manufacture and distribution of these 
products while the original company 
returns to the automotive lubricating 
field it knew before the war. 
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QUICK-CHKANGE 
ARTISTS...at Work! 


CTION! Fast Action! That’s what change-over 
demands. And that’s where Blackhawk Prod- 

ucts really shine! There’s nothing like the magic of 
Blackhawk Porto-Power, the hydraulic tool of 1001 
uses, for speeding up difficult, aggravating, time- 
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wasting jobs. Why, Porto-Power is almost human— 
it does everything the hands can do, but with tons 
of power. ‘x Likewise, Blackhawk Hydraulic 
Hand Jacks, Gauge-Equipped Jacks, Wrenches and 
Torque Indicators bring exclusive time-saving advan- 
tages to the reconversion job. They're designed for 
speed, efficiency and safety. Make sure your customers 
know about this needed equipment! 


BLACKHAWK MFG. COMPANY 


Department M1785, Milwaukee 1, Wisconsin 
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NOW. . . IT’S EASY TO 


.. USE THIS 


Nz. matter what type of Coated Abrasive Product you Use - * * you can 
identify # quickly - - - and order it easily when you specify Coated Abra- 
sives by CARBORUNDUM.” 
ped by «CARBORUNDUM™ to help you 


¢ works: 


een develo 
duct identification. Here’s how i 


A new system has just b 
save time and assure yOu of easier PFO 


]-Eno USE IDENTIFIES propuct 


Coated Abrasive Products produced 
SC ARBORUNDUM” have 
ames that indicate their 
ce, in the 


oducts you 





)- SPECIFICATION 


; yw further in specifying 
the corre the specifica- Coate 
arked. They are: °C ARBORUNDUM” a 


tions are pia 

Grit Size, P* . Type of Abra- °° r your 
sive; TYP of Coatings and Finish. quickly 4° 
You can locate them on both the Tionsarealwaysi 





_ COLORFUL LABELS provid 


en designed for your stock room. 

i rominent information you 
i is reproduced in 

fications. Ff in brig large, bold, e4sy- 

black, they ickly i to-read letters. 
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ORDER COATED ABRASIVES 


NEW MARKING SYSTEM 


SEND FOR THIS 
NEW BOOK 


It provides important informa- 
tion about Coated Abrasive Prod- 
ucts and their uses. Features in- 
cluded are: 





1 Sanding and Finishing Proc- 
esses. 
Abrasive Grains. 
Classification of Grain Sizes. 
Bonding Materials. 
Coatings. 
Backing Materials. 
Flexing. 
Suggestions for stocking. 
How to identify and specify 
Coated Abrasive Products by 
“CARBORUNDUM.” 
Recommendations for Belt 
Splices. 
Machine specifications for Belt 
Sanding. 
Specifications for Standard 
Coated Abrasive Products. 


70 OS Pree 
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| Robinson To Rejoin 
| Brother After Discharge 








WILLIAM ROBINSON, BM1/c 


After three years’ service with the 
Seabees, Boatswain’s Mate, First Class, 
William Robinson is looking forward to 
his honorable discharge following 
which he expects to return to assist his 
brother, John D. Robinson, in the indus- 
trial distributing firm of John D. Rob- 
inson Co., Savannah, Ga. William 
Robinson saw extensive service in the 
Pacific theater of operations, having 
taken part in the Guadalcanal, Russell 
Islands, New Ireland, Emiru, Leyte and 
Samar campaigns. 





Victor A. Jevon Dies, 
Jones & Laughlin Man 


Victor A. Jevon, assistant general 
manager of sales, Pittsburgh district, 
of ' Jones & Laughlin Steel Corp., Pitts- 
@ It takes years to produce “thoroughbreds” burgh, died on July 18 at his home in 
and nearly a century of toolmaking skill is back | suburban Edgeworth of a brain hemor- 
| rage. He was 49 years old. 

Born in Lorain, O., Mr. Jevon at- 
spite of insistent demands for increased tended the University of Pittsburgh, 
production, Klein pliers are still individually _ served in the armed forces in the first 
World War and later joined the sales 
section of the Bethlehem Steel Co. He 
“thoroughbred” of the toolmaker’s art. joined Jones & Laughlin in 1938 at 
Good workmen can often do a good job with Baltimore and was transferred to Pitts- 
burgh several months later. 
| He leaves a widow, Lillian Wallace 
better job with Kleins. This is why Klein pliers | Jevon, and three sons. 





of the pliers carrying the name Klein. In 





manufactured tools—each pair of pliers a 


inferior tools—but any workman can doa 






still remain the favorite of men who take pride 
in the work they do—as they have “Since 1857.” 


| Willhite In Southwest 
For Chicago-Latrobe 


Jack M. Willhite, who formerly repre- 
sented the Chicago-Latrobe Twist Drill 
Works, Chicago, in Oklahoma, Missouri, 
Kansas, and part of Illinois, has been 
made district representative for his 
company in the states of Louisiana, 
Arkansas, Texas, Oklahoma and 
Kansas, except that portion of the state 
comprising the Kansas City area. 







This book on the care and safe use 
Since 1857 of tools will be sent on request. 


~ Mathias Se as | & Sons 


3200 BELMONT AVENUE on Rom Weneomun & ILLINOIS 








170 MILL SUPPLIES -* AUGUST, 1945 i. 





Yow find American Reduction Drives 
build customer goodwill that results in repeat sales for you. For 
this easy-to-sell unit offers exceptional economies to users of slow- 
speed machines such as mixers, feeders, conveyors, agitators and 
similar equipment. 


You will cash in on the flexibility of American Reduction Drives 
by showing your customers that these drives deliver any speed 
from 1] to 154 rpm. and that six standard sizes will handle jobs 
from 14 to 25 hp. Speed changes are easily made by simply 
altering the ratio of the primary belt drive. 










American Reduction Drives are easy to install, too. They mount 


ith the 
- Class, 
yard to 
lowing 
sist his 
indus- 
). Rob- 
Villiam 
in the 
having 
Russell 
te and 





eneral 
istrict, 
Pitts- directly on the shaft of the driven machine—there’s no need for 
aos va costly, space-wasting foundations or supports. And they pay extra 
dividends in reduced maintenance costs. Motors and gears can’t 

n at- be damaged by heavy starting and shock loads because the 


a. primary belt drive acts as a cushion to absorb the impact. 
e frst 


Sales Pave the way to increased profits by offering your customers the 
7 benefits of American Reduction Drives. You'll find they are quick- 


3, 
Pa. selling items that build profitable repeat business! 


allace Te Gs, e G2, tlley 3 


4218 WISSAHICKON AVE., PHILADELPHIA 29, PA. 


repre- Winks S 
Drill Fuct0X paives. WRITE FOR 
Reorir Me §=6COMPLETE HANDBOOK 
been - Here’s all the data you need to do a 
r hi real selling job on American Reduc- 
: 18 tion Drives—typical installations, 
slana, selection tables, specific applications, 
and and full instructions. Your copy will 
tat be mailed promptly. 
state 
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ae distributors benefit from handling one line that 
answers so many building maintenance problems. One Sonneborn 
product sells another. 

Sonneborn Building Savers listed in the Business-Finder Chart 
below are regularly specified by architects and used extensively by 
builders in every type of construction, and are recognized for out- 
standing performance in building maintenance. 

Cash in on this ready-made market for profitable sales in your 
territory. For details of the Sonneborn Building Savers franchise, 
check the list below and write Dept. MS. 








_ 2.  BUSINESS-FINDER CHART 
PE 38 1S ae 
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L. SONNEBORN SONS, INC. 


88 Lexington Avenue, New York 16, N. Y. 


MILL SUPPLIES * AUGUST, 1945 





T. D. Slingman has been made manager 
| of industrial sales, Baldwin-Hill Co., Tren- 


ton, N. J., manufacturers of thermal insula- 


| tion products. Mr. Slingman was formerly 


vice-president of mechanical sales, Day- 
ton Rubber Mfg. Co., Dayton. 


New Tires Allowed 


| Civilians Who Move 


Passenger car owners using their 
automobiles for a bona fide change of 
address for which special gasoline 
rations are issued will be eligible for 
Grade 1 passenger tire purchase certifi- 
cates, subject to quota and other restric- 
tions, according to OPA. In making this 
allowance, OPA explained that the 
need for civilian automobile tires is now 
increasing as numbers of persons are 
moving from one city to another. It 
will allow the following groups to apply 
for new tires if they have a tire failure 
while making a permanent change of 
address: 

War workers moving from one city 
to another as production shifts from 
one type of war goods to another, and 
to civilian commodities. 

Members of the armed forces moving 
to new posts. 

Discharged war veterans returning 
home or moving to another city for 
work. 


Stanley Metcalf Returns 
To Head Columbian 
Lt. Col. Stanley W. Metcalf has re- 


turned from service with the Army to 
his office as president of the Columbian 
Rope Co., Auburn, N. Y. 

A veteran of two wars, Col. Metcalf 
saw service in the first World War in 
both the French and American Armies 
and, during the present conflict, served 
in the Quartermaster Corps, the Army 
Transport Service and the Ordnance 
Department. He has been president of 
the cordage company since 1941. 
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@ This scene shows a corner of the final inspection produc- 


tion line in a La 


nN rows of ins 


inspectors are seated with 


WS passing 


Pection tables at which women 
special lighting equipment for 


their particular job. In some instances, as for aircraft parts 
especially, every individual Screw is hand inspected, not 


once, but several times. Live 
these individual inspections. 
such “individual Piece” inspe 
for Carriage bolts, machine sc 
cotters, nuts and cap screws 
made by highly skilled peopl 
ment. We manufacture to onl 
at Lamson & Sessions. When 
reaches you, you can be sure t 


full weight and count. 


S of the air crews depend on 
For ordinary commercial uses 


ctions are not necessary—as 


rews, stove bolts, lag screws, 


—but their inspection too is 
€ with the most modern equip- 
y One standard of quality here 


a Carton of Lamson products 
he contents are as nearly per- 
fect as modern manufacturing can make them—and you get 


THE LAMSON & SESSIONS COMPAN 


Plants at Cleveland and Kent, 


NUTS 
Your Jobber Stocks the 


Y, General Offices, Cleveland, 0. 


Ohio; Chicago and Birmingham 
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IT’S A MATTER OF RECORD... 














Republic's NEW ROLL-FORGED DRILL 


@ Sales of this new kind of drill follow a pattern. A 
drill user learns about ‘‘Shankless” through Republic’s 

advertising or salesmen. He buys a few for test, tries 
them out on his toughest jobs. He finds they out-perform 
any drill he ever used. He gets more holes per grind, more 

grinds per drill, less drill breakage, higher scrap value from 
used-up drills. Yet, he actually paid less per drill. He standard- 

izes on ‘‘Shankless’”’ and becomes a steady customer. If you are 
thinking of your business in terms of getting and holding cus- 

tomers, rather than of individual sales, you will certainly want to 
know all about “‘Shankless’”’ drills. 


Write for YOUR FREE COPY OF REPUBLIC’S NEW MANUAL 
NO. S-4 WHICH TELLS A COMPLETE STORY OF THE "SHANKLESS” DRILL. 


# Registered at U. S. Patent Office. 


DRILL & TOOL COMPANY 
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SPANG-CHALFANT 


Division of The National Supply Co. 


Executive Offices: Pittsburgh, Pa. 


District Sales Offices: Atlanta; Boston; Chicago; Denver; Detroit; Houston; Los Angeles; New York; 
Philadelphia; Pittsburgh; St. Lovis; San Francisco; Tulsa; Washington. 
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Every Year There Is An Increasing Demand for Weinberg 
& McKee Photo Offset Printed Catalogs 
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SAMUEL HARRIS CO. 
Chicago, Illinois 

R. C. DUNCAN CO. 
Minneapolis, Minnesota 

HOUSH INDUSTRIAL SUPPLY CO. 
Evansville, Indiana 

STANDARD EQUIPMENT & SUPPLY CO. 
Hammond, Indiana 

PHILLIP & EASTON SUPPLY CO. 
Wichita, Kansas 

IOWA MACHINERY SUPPLY CO. — 
Des Moines, Iowa 

PULVER MACHINISTS SUPPLY CO. 
Chicago, Illinois 

NEAL & BRINKER CO. 
New York City, New York 

CLEVELAND TOOL & SUPPLY CO. 
Cleveland, Ohio 

TRIPLEX SUPPLY CO. 
Milwaukee, Wisconsin 

INDUSTRIAL SUPPLY CO. 
Sait Lake City, Utah 

BARRETT HARDWARE CO. 
Joliet, [llinois 

CENTRAL RUBBER SUPPLY CO. 
Indianapolis, Indiana 

TRACY, ROBINSON & WILLIAMS 
Hartford, Connecticut 

BALDWIN SUPPLY CO. 
Indianapolis, Indiana 

KASPER & KOETZLE, INC. 
Brooklyn, New York 

HARRIS RUMP & SUPPLY CO. 
Pittsburgh, Pennsylvania 

GALIGHER CoO. 
Salt Lake City, Utah 

HARRIS IRON & SUPPLY CO. 
Memphis, Tennessee 

LINDQUIST HARDWARE CO. 
Bridgeport, Connecticut 

HARPER FOUNDRY & MACHINE CO. 
Jackson, Mississippi 

LEWIS SUPPLY CO. 
Memphis, Tennessee 

PERTH AMBOY HARDWARE CO. 
Perth Amboy, New Jersey 

R. C. NEAL CO., INC, 
Buffalo, New York 

MACHINISTS TOOL & SUPPLY CO. 
Los Angeles, California 

McCONKEY-DOCKER & CO. 
Phoenix, Arizona 

HART INDUSTRIAL SUPPLY CO. 
Oklahoma City, Oklahoma 

PRODUCTION TOOL & SUPPLY CO. 
St. Louis, Missouri 

JONES & AUERBACHER, INC. 
Newark, New Jersey 

WALTER A. CARR CO. 
San Francisco, California , 

FUCHS MACHINERY & SUPPLY CO. 
Omaha, Nebraska 

GLOBE MACHINERY & SUPPLY CO. 
Des Moines, Iowa 

BARRETT-CRISTIE CO. 
Chicago, Lilinois 

COGGINS & OWENS CO. 
Baltimore, Maryland 

METROPOLITAN SUPPLY CORP. 
Los Angeles, California 
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MACHINERY SALES & SUPPLY CO. 
Dallas, Texas 

A. V. WIGGINS CO. 
Syracuse, New York 

THE BALBACH CO. 
Omaha, Nebraska 

MECHANICAL SUPPLIES CO. 
Cincinnati, Ohio 

WM. H. TAYLOR CO. 
Allentown, Pennsylvania 

RAILEY MILAM, INC. 
Miami, Florida 

STACY SUPPLY CO. 
Springfield, Massachusetts 

CRAMER HARDWARE CO. 
North Tonawanda, New York 

TERRE HAUTE HEAVY HARDWARE 
Terre Haute, Indiana 

M. D. LARKIN CO. 
Dayton, Ohio 

HARTFIELD-HEALY CO. 
Buffalo, New York 

CROSBIE CO. 
Washington, D. C. 

SAMUEL HARRIS CO. (Repeat Order) 
Chicago, Illinois 

MIZE SUPPLY CO. 
Waynesboro, Virginia 

INDUSTRIAL SUPPLY CO. 
Richmond, Virginia 

STEEL SALES & SUPPLY CO. 
Kansas City, Missouri 

CLARK HARDWARE CO. 
Jamestown, New York 

PEDERSEN BROS. CO. 
Chicago, L[llinois 

PATRON TRANSMISSION CO. 
New York City, New York 

McCRACKEN, R. 8. & SONS 
Philadelphia, Pennsylvania 

WARNER HARDWARE CO. 
Minneapolis, Minnesota 

TOOL HARDWARE & SPORTING GOODS (0. 
Detroit, Michigan 

MORIS ABRAMS, INC. 
New York City, New York 

OLIVER ABRASIVE & TOOL CO. 
Buffalo, New York 

ABRASIVE MACHINE & SUPPLY CO. 
Newark, New Jersey 

ERNST HARDWARE CoO. 
Seattle, Washington 

J. T. WING & CO. 
Detroit, Michigan 

YARROW INDUSTRIAL SUPPLY CO. 
Philadelphia, Pennsylvania 

HARRIS PUMP & SUPPLY CO. 
Pittsburgh, Pennsylvania (Repeat Order) 

STAR MACHINERY CO. 
Seattle, Washington 

AIRCRAFT STEEL SUPPLY CO. 
Wichita, Kansas 

HART INDUSTRIAL SUPPLY CO. 
Oklahoma City, Oklahoma (Repeat Order) 

CENTRAL RUBBER & SUPPLY CO. 
Indianapolis, Indiana (Repeat Order) 

W. T. WEAVER & SONS 
Washington, D. C. 

LEWIS SUPPLY CO. (Repeat Order) 
Helena, Ark. & Memphis, Tenn. 


© Tools Made of HIGH SPEED STEEL, are priced in red. 
@ Nationally Advertised Lines are tied up with manufacturers adver- 


tising by use of their trademarks. 


e Action illustrations demonstrate the use of many products. 
e@ Every catalog is printed from New Plates. 


WEINBERG & MCREE, Inc. 





610 W:"VAN BUREN ST. ii 
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C. T. Haller Resigns, 
Headed Colonial Supply 





“PAT” HALLER 


c. f, 


C. T. “Pat” Haller, associated with 
the Colonial Supply Co., Pittsburgh, 
since the company’s organization in 
1911, retired from the presidency of the 
firm on June 13. A veteran of fifty 
years in the mill supply field, Mr. Haller 
was forced to rest because of ill health. 

Mr. Haller has been associated with 
the National Supply and Machinery 
Distributors Association for many years 
and has worked closely with its officers 
and fellow members for the advance- 
ment of industrial distribution. He has 
enjoyed the friendship of a great many 
of the country’s industrial men. 

Due to the resignation of C. T. Haller, 
Colonial Supply has elected new 
officers to carry on the business. H. E. 
Haller is now chairman of the board; 
G. W. Gebhart, president; L. G. Nie- 
hoff, vice-president; L. E. Havekotte, 
secretary, and E. G. Ernst, treasurer. 
J. C. Mock is assistant sales manager, 
and C. O. Perts, manager of the engi- 
neering department. 


Butts To Direct 
Baldwin Paris Office 


In a move to provide coverage for its 
heavy machinery in France, Belgium, 
and Holland, the Baldwin Locomotive 
Works, Philadelphia, will open head- 
quarters in Paris next month under the 
direction of Thomas Butts. A native 
of Whitehall, Pa., Mr. Butts holds de- 
grees in mechanical engineering and 
economics in universities here and 
abroad. Immediately after the last war, 
he installed and managed several Euro- 
pean offices for the Chicago Pneumatic 
Tool Co., Chicago, and, in the last few 
years, has been connected with WPB 
and the North African Economic Board. 
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asurer. He’s bringing in orders—thousands of ‘em—to jobbers all over the country. (FILMONIZE 
mney, orders always mean jobber profits!) * One reason he’s so good is because his product 
dial is so good. It’s FILMONIZE Self-Sealing Tape—the line that big commercial and indus- 
trial users have found so head-and-shoulders outstanding. Check up on that fact! 
FILMONIZE is a versatile line, too. It comes in Transparent Tapes, Colored and Multi- 
Colored Tapes, Printed Tapes, Riveting Tapes, Identifying Tapes, Splicing Tapes, Acetate 
Fibre Tapes, Metal Tapes, Specialty and Packaging Tapes—all in widths of 1” 
for its to 18”. © Let this Star Salesman bring more profits to you—write us about him today! 


neem. P.S.—As priorities ease up, there'll be even more of your 


— customers buying FILMONIZE TAPES. Be ready for ‘em. 
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Stephen A. Pylar has joined the Billings 
& Spencer Co., Hartford, as plant manager. 
He brings to the forging concern experi- 
ence gained over the past 29 years with 
the Chevrolet-Forge division of General 
Motors, the Austin Motor Car Co., England, 
and the Timkin-Detroit Axle Co. 











Army Service Officers 
Grinding Praise June Port Story 


General Brehon Somervell, Com- 
R E mander of the Army Service Forces, and 


Maj. Gen. C. P. Gross, his second in 









command, wrote the following letters to 
Cc ad r e the Editor in praise of the New York 
Port of Embarkation story appearing 
Every plant manager in your territory can use VINCENT in the June issue of Mitt Suppuies: 
HUNTINGTON Grinding Wheel Dressers and Cutters. Help Editor: 
industry in general to get the most efficient service possible _ I have been looking over the June 
out of grinding wheels — advise them to true them regularly issue of Mill Supplies and feel that the 
to square off face and remove nicks and to dress them regularly Seema ae ~ —— P yes a 
to remove impregnated metals and then supply the proper psi a ie perf Begs Fs = 
equ:pment to do a first class job — VINCENT HUNTINGTON aaiais Saute per seni of the 
New Improved Grinding Wheel Dressers and Cutters. Our Port. Sincerely, Brehon Somervell, 
catalog sheets are punched to fit your binder. General, Commanding. 
Our 2 production heat treating <= (largest in the Editor: 
country) turn out approximately 300 tons of war Thank you very much for the copy 


werk dalty—J days © woch—3t hows © dey. of the June issue of Mill Supplies. This 


is an interesting story of the New York 
FOR CORRECT DRESSER Port of Embarkation, and I am very 


glad to have it. Sincerely, C. P. Gross, 
SIZE USE THIS CHART Major General, Chief of Transportation. 





@ Use #0 Dressers on Wheels 


up to 12" Face New Ration Books 


@ Use #1 Dressers on Wheels In December 
5, Ai) Li 
a War Ration Book Five, ‘smaller than 
© Use #2 Dressers on Wheels a dollar bill’ and containing just half 

over 2" Face as many stamps as the last book, will 
© Use # 11 or # 22 Dressers | be distributed through the public 
on Wheels of extra wide schools in December, says OPA. At the 








Fese same time, the new ‘A’ gasoline ration 
books will be issued. 
J ES a ee Distribution will take place at school 
| “If it's a Huntington Dresser or Cutter Vincent Makes It” houses or other public buildings 


oe . throughout the nation from Dec. 3 
434 Bellevue Avense through Dec. 15. The new gasoline 
THE VINCENT STEEL PROCESS CO. DETROIT 7, MICHIGAN books will go into use on Dec. 22, and 
War Ration Book Five will be used 
soon after the first of the new year. 
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that does far more 
than merely 


“fasten together’ 


Originally, the word “yoke” was applied 


to the contrivance that kept two oxen or other draft ani- 
mals in line. But the yoke of a Kennedy outside stem and 
yoke valve is far from merely a contrivance for align- 
ment. Note these features for extra strength, conve- 
nience, and ease of operation in Kennedy Standard 
Iron Body Wedge Gate Valves: 


One-piece yoke, wide and ribbed 

Four large bolts at yoke cap 

Extra large bolts at yoke-bonnet connection 
Bronze-to-bronze stem thread contact surfaces 

Stem contact surface in yoke cap 1'%2 times stem 
diameter 

Collar to keep stem in alignment and to prevent side 
thrust of stem against packing 

Provision for lubricating yoke nut bearing surfaces 
Shelves to hold gland well out of the way when 
repacking 

Every bolt nut accessible to a standard open-end 
wrench 


These details are typical of the many provisions for 


long-continued satisfaction built into every Kennedy 
Valve type... they indicate why users get best service 
from these high quality valves and why it will pay you 
to recommend and sell them to your customers. 


THE KENNEDY VALVE MFG. CO. 


ELMIRA, NEW YORK 





One of a series of advertisements explaining how Ken- 
nedy gives careful attention to the details of valve de- 
sign, construction and workmanship that provide maxi- 
mum effectiveness, convenience, and length of service. 
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Today's Ist lathe for 


your broadest markets 


SHELDON 


Model S-56 





first: 


as a maintenance lathe (selected 
by the Navy and Maritime Com- 
mission for escort carriers and 
many other craft). 

as a small-parts and second- 
operation lathe (1” collet, 11%” 
swing and rigidly built to hold 
close accuracy under round-the- 
clock operation.) 

as a school lathe (with 5 drawer 
steel cabinet, completely enclosed 
underneath motor driven and full 
bowl headstock). 

as the outstanding small toolroom 
lathe with big lathe features and 
accuracy. 

as an automotive repair lathe 
(selected by the Army and Marine 
Corps for mechanized machine 
shops and instrument repair shops). 


ALL SHELDON lead screws 
are cut on the finest Pratt 
and Whitney “Super-Preci- 
sion” lead screw machine. 


“Industrial Distributors are findi 


11"* and 12°’ lathes extremely table 





10” Precision Lathe 


this outstanding line of 10°' 
Write for Catalog G-44. 






Heavy bronze bearings 
1" Collet capacity 
11% inch swing 
Double-walled apron 


Large hardened 
ground spindle 


and 


Extreme accuracy 
Convenient controls 


Underneath V-belt motor 
drive 


All Steel Bench 






SHELDON MACHINE CO., INC., 4232 N. KNOX AVE.; CHICAGO 41, U.S.A. 





BUILDERS OF GOOD LATHES SINCE 1919 
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New Lines Taken On 
By Distributors 


Northern Machinery & Supply Co., 
Minneapolis, is distributing the punch- 
ing and shearing machinery of the 
Thomas Machine Mfg. Co. 

Boviard Supply Co., Tulsa, is handling 
the equipment of the International Der- 
rick & Equipment Co. 

Gilbert Engineering Co., New Orleans, 
is stocking the elevators, lifts and 
trucks of the Revolvator Co. 
Washington Belting & Rubber Co., 
Tacoma, is handling the flexible tubing 
of the American Metal Hose Co. 
Western Iron Stores Co., Milwaukee, 
is now stocking the pneumatic tools of 
the Aro Equipment Corp. 
Chamberlain Co., Los Angeles, is dis- 
tributing the tools of the Paasche Air- 
brush Co. 

Peerless Supply Co., Shreveport, is 
stocking the products of the Link- 
Belt Co., the industrial leather items 
of the Graton & Knight Co., and the 
transmission equipment of the Allis- 
Chalmers Co. 

Bryant Machinery & Engineering Co., 
Milwaukee, has taken on the machin- 
ery of the Thomas Machine Mfg. Co. 
C. S. Kegerreis Supply, Inc., Elkhart, 
Ind., is stocking the pneumatic tools 
of the Aro Equipment Co. 

Howard Supply Co., Los Angeles, is 
handling the products of the Interna- 
tional Derrick & Equipment Co. 


Raniville and Sparks 
Head Ton-Tex Officials 


F. F, Raniville has been elected presi- 
dent and general manager, and A, J. 
Sparks, vice-president and director of 
sales, of the Ton-Tex Corp., Grand 
Rapids. Others recently elected to of- 


fices in the firm include W. H. Beaman, 
Jr., secretary-treasurer and comptroller; 
J. S. Meyers, sales manager of eastern 
division; and Edward Lesperance, sales 
manager of the western division. 





The pipe and wire stock of the Peterson 
Wholesale Hardware Co., Seattle, must 
draw envious glances from others not so 
well supplied. 











To an already unusually complete line 

McKay has added two new mild steel, — iy ny 
shielded-arc welding electrodes with McKay Grade A.WS.Ne. 
characteristics suited to modern weld- 

ing needs. With these additions, the 

McKay researched line now offers a 

wider range of standard mild steel 

electrodes than ever before! 


From this variety it is possible to 
select a “stock” rod that will fill most 
any specific need, without delay or 
premium cost for specials. 


GENERAL SALES OFFICES: YORK, PA. 


PITTSBURGH, PA. 





WELDING ELECTRODES _ COMMERCIAL CHAINS ... TIRE CHAINS 
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Dayton Rubber Wins 


Wheels 
a) pl] vf J ¢ A f. 10 UY / /f 4. E Production Award 

a 4 [4 HY we The Army-Navy E pennant and pins 
have been presented to the employees 
| $3 ; and officials of the Dayton Rubber Mfg. 
£ : . . Co., Dayton, for outstanding war pro- 
| / ' duction. The plant, employing 2,000 
workers has been in war production 
since Pearl] Harbor manufacturing tires 
and tubes for all types of combat 
vehicles, V-belts for war plants, and 

mobile fighting equipment. 


Fifth Award 
For Union Wire 


Marking the start of the company’s 
fourth year of war production, the 
Union Wire Rope Corp., Kansas City, 
recently received its fifth renewal of its 
Navy E flag, an award antedating the 
current Army-Navy pennants. The 
original flag, one of the first awarded, 
was given the company in May, 1942. 


Independent Wins 
Fifth Award 


The Aurora, Ill., plant of the Inde- 





Millions of whirling abrasive wheels, trained 





in war's tough school of precision finishing, pendent Pneumatic Tool Co. has re- 
each doing a prime job in laboratory, tool | ceived its fifth Army-Navy E award for 
. R * excellent production in the war effort. 
room, aboard ship, on production line. And The elated’ yesnent wen aweedel is 
—they're all set and eager to tackle civilian October, 1943, 
goods. 
Pomona Pump 


Whether it's removing burrs, smoothing edges, squaring surfaces 

so accurately that the finish can be measured in micro inches, or oe pee ae 
' . bd bd t t 

cut-off work—there's a Chicago ready to do a top-ranking job oie bso Res mahiieed tha ester 


for you. forces of the country to do away with 
the factors that, until a few years ago, 


Wins Safety Award 


VITRIFIED GRINDING WHEELS with a 50-year pedigree. Up to 3" wore Ganaing the lees af Beas Gnd te 
in diameter in various abrasives and bonds including the famous FV Bond. maiming of bodies, was illustrated when 
MOUNTED WHEELS. The largest assortment made with a shape and the Council recently awarded its Dis- 


tinguished Service to Safety Award to 


abrasive to take care of every internal and external finishing job. 


CUT-OFF WHEELS. All types and sizes. Now offered with the sensa- 


tional new special-formula RT Bond (rubber or resinoid). 


— DISTRIBUTORS — 


This advertisement is appearing in leading industrial publications. Write 
for Catalog and Engineering Survey Forms helpful in solving your cus- 
tomer's grinding probems. 

Send coupon for illustrated Catalog 


CHICAGO WHEEL & MFG. CO. 
1101 W. Morroe St., Dept. MB, Chicago 7, Ill. 


* Half a century of specialization has established our reputation as 
the Small Wheel People of the industry. 











Send Catalog. Interested in (| Grinding Wheels (] Mounted Wheels J. J. Stennett praised the workers of the 
) Cut-off Wheels [7] Send Test Wheel. See......... Pomona Pump Co., Pomona, Calif., before 
presenting the National Safety Council's 
Distinguished Service to Safety Award to 
this division of Fairbanks, Morse & Co. 


Name 





Address 
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America’s Leading 








ENGI 
STUD 


Precision is a Principle at Ferry Cap 





i. the production of this Pratt & Whitney 2,000 
h. p. two-stage supercharged aircraft engine*, 
studs by Ferry Cap perform a very important func- 
tion. Ferry Shinythreads—America’s Leading Air- 
craft Engine Studs—are used at most critical points 
throughout the aircraft engine. 


In keeping with the high order of excellence of 
the airplane engine, Shinythreads are of the tough- 
est aircraft quality alloy 

om steel, finished to ex- 


y ad >, 
4 


SHINYTHREADS 


Step Type—ore skillfully thread-tapered 
(first 1 to. 3 threads) at the stud end to 
make driving Ferry Studs ' 


BY 






D 
Sy 


@ The same workmen who make Ferry Shinythread Studs ni 
our fine line of Shinyheads— America’s Best Looking C 
Screw—and our other Ferry products. Precision has been a prg 
ciple with us for the past 38 years. It is your assurance gf 
sanding accuracy and guarantee of highest qualit 


*Built only by” 


THE FERRY CAP & SET SCREW CO. 


ee » 2153SCRANTON ROAD e 












tremely close thread and body tolerances. They re- 
ect outstanding accuracy, workmanship, and finish. 


Fetty Shinythreads—Straight or Step Type—are 
precision rolled threaded to Class 4 fit, resulting 
in va%ly greater production and 15% to 20% 
greater \strength, due to compression of metal 
and resuljant thread grain flow by our thread 
rolling pracess, than by other known methods. 
Every Shinytread must be an exact duplicate of 

ag by which the thread gauge is set. 


sa i 


6 








‘astener problem? We'd like tagld id "you. 


pews ope 
Wiea@evision of United Aircraft Corp. 


CLEVELAND 13, OHIO 





8 4 ga ee 


Pioneers and Recognized Specialists Cold Upset Screw Products since 1907 
CAP AND SET SCREWS @ CONNECTING ROD BOLTS e MAIN BEARING BOLTS @ SPRING BOLTS AND SHACKLE BOLTS e HARDENED AND GROUND BOLTS 
SPECIAL ALLOY STEEL SCREWS © VALVE TAPPET ADJUSTING SCREWS © COMMERCIAL AND ALLOY STEEL STUDS © FERRY PATENTED ACORN NUTS 
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YOUR GUIDE TO 
BIGGER PROFITS 






Every mill supply house interested in expanding post-war 
volume and profits’ will welcome this practical 

new guide to light-weight pipe sales. It is chock-full 

of selling facts. Presents the story of Naylor’s exclusive Lockseam 
Spiralweld structure. Introduces revolutionary coupling 
methods that save time, work and money 

for pipe users. And it lists Naylor Pipe applications by 
markets to guide you in your post-war operations. 


Write for your copy today. 


NAYLOR PIPE COMPANY 


General Office 
1253 EAST 92ND STREET * CHICAGO 19, ILLINOIS 
New York Office 
350 Madison Avenue New York 17, N.Y 





NAYLOR LOCKSEAM 
SPIRALWELD PIPE 
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| the Pomona Pump Works of Fairbanks, 


Morse & Co. in California. 

The Pomona plant had 107 lost-time 
accidents in 1943, totalling 7,434 man 
days of production lost. In 1944, after 
the Council’s Safety Program was put 
into effect, however, Pomona suffered 
only 28 lost-time accidents and only 
223 man days lost. In 1943 there were 
four permanent disabilities and one 
fatality, while 1944 showed no fatali- 
ties or permanent injuries. This year 
to date the accidents at the Pomona 
Works have been negligible. 

The dissemination of safety knowl- 
edge throughout the plant has helped 
immeasureably to create an active in- 
terest by everyone. It has eliminated 
particularly the tendency to depend 
upon chance for the prevention of ac- 
cidents. It is now understood that 
chance has no part in safety work. 


Builders Dislike Curb 
On Property Turnover 


Construction interests are becoming 
concerned over proposals to curb real 
estate turnover. High down payments, 
they feel, would be a serious handicap 
to home building, says Business Week. 

“Flexibility is imperative, builders 
insist, if a curb is imposed. One way 
out, many feel, would be to let some 
agency adjust down payments up and 
down as the Federal Reserve handles 
stock market margins and the cash-and- 
term restrictions on installment mer- 
chandising,” the article says. 





Robert Wier, Jr., has been made general 
sales manager of the brush division of the 


Osborn Mfg. Co., Cleveland. He was 
formerly sales manager of the Western 
Cartridge Co., New Haven. 
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ELECTRIC DRILLS 
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ELECTRIC SAWS 


“a 


SHEET METAL SHEARS 


VALVE RESURFACERS VALVE SEAT GRINDERS 





HERES a story you can use to clinch many a sale of 

Van Dorn Electric Tools. No matter where your 
customers are in the U.S.A., Van Dorn has a factory- 
owned, factory-operated service branch* within quick 
reach . . . ready to give fast “factory” service with 
genuine factory parts. 


For example, if a Van Dorn armature wears out, a nearby 
Van Dorn Service Branch has an exact duplicate ready 
to replace it quickly. That saves time-out for the tool... 


It Pays to Push 
(66) 


PORTABLE 


MILL SUPPLIES 


PORTABLE GRIN 


a 


er 
By soP uN 


BENCH GRINDERS ELECTRIC HAMMERS HOLGUN DRILLS 


and saves your customer from the risk of burnouts that 
come from hit-or-miss rewinding. The same quick inter- 
change can be made on gears, housings or other parts. 
Talk nation-wide “factory” service and you'll get more 
customers to “Standardize on Van Dorn.” The Van 
Dorn Electric Tool Co., 717 Joppa Rd., Towson 4, Md. 


* FACTORY SERVICE BRANCHES in Atlanta, Ga.; Baltimore, Md.; Boston, Mass.; Buffalo, 
N. Y.; Chicago, Ili.; Cleveland, Ohio; Dallas, Texas; Denver, Colo.; Detroit, Mich.; Indianap- 
olis, Ind.; Kansas City, Mo.; Los Angeles, Calif.; Memphis, Tenn.; Minneapolis, Minn.; 
Newark, N. J.; New Orleans, La.; New York, N. Y.; Philadelphia, Pa.; Pittsburgh, Pa.; San 
Francisco, Calif.; Seattle, Wash.; St. Louis, Mo.; Towson, Md.; Toronto, Ont.; Montreal, Que. 





(DIV. OF BLACK & DECKER MFG, CO. ) 


ELECTRIC TOOLS 
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James M. LaVier, Jr., who returned to 
civilian life as a Major of the Army in 
May of this year, has been made the 
Virginia representative of Sylvania 
Electric Products, Inc., New York. 





New Manufacturers 
Look For Outlets 


The industrial committee of the Los 
Angeles Chamber of Commerce, recog- 
nizing the fact that the southern Cali- 
fornia area has acquired new manu- 
facturers who will be looking for dis- 
tributors after the war, recently spon- 
sored a meeting to which they were in- 
vited for the purpose of presenting a 
picture of the various types of distri- 
bution that can be employed to reach 
the industrial buyer. 

One of the speakers, E. E. Hey, 
Union Hardware & Metal Co., Los 
Angeles, based his talk regarding the 
industrial supply distributor on the 
May survey in Mill Supplies. He spoke 
of the distributor’s function in the eco- 
nomic scheme, how the distributor op- 
erates, how his salesmen function, the 
relationship between the manufacturer 
and his distributor, and how their co- 
operative efforts help to increase the 
profits of both. 





Bassick’s complete line of truck casters puts the Bassick distributor in the 
position to provide each customer with the proper caster for his needs. 





Whether the prime requisites are the strength to support several thousand Roy N. Phelan, district manager of 
pounds each, or utmost ease of mobility, or silent operation . . . or a protective the McGraw-Hill Publishing Co., out- 
tread — there is a caster in the Bassick line to answer any combination of re- lined distribution generally. He ex- 
Seeneaes. plained the positions of the electrical 

The Bassick line is the world’s most complete . . . and contains more ex- wholesales, the hardware wholesaler. 
clusive selling points to help you ‘‘trade up '’and make more money by selling the various types of manufacturers’ 
better quality. ; agents, and machine tool distributors 

THE BASSICK COMPANY, Bridgeport 2, Conn. Division of Stewart- a 

: , , The Chamber’s industrial committee 


Warner Corporation, Chicago, II. Canadian Division: Stewart-Warner- 
Alemite Corporation of Canada, Ltd., Belleville, Ont. 





judged the meeting a success, feeling 
that the perplexed manufacturers left 
with a much clearer picture of their 
| post war distribution outlets. 


| Welty Promoted 
By Oliver Iron 


Edward M. Welty, a member of the 
company for 34 years, has been made 
general manager of sales, industrial 
fasteners division, Oliver Iron & Steel 
Corp., Pittsburgh. 
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Better Check Your Stock of Hh | ae 
KWIK-HEAT a 
HOT WATER 
FURNACE COILS 
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STRAIGHT LOOP 


The Capitol Kwik-Heat Coil is a one-piece, scientifically designed coil made from tested pipe of 
full wall thickness. It has more heat-exposed surface and its full flow bend assures quicker heat 
ing efficiency. Each coil is pressure tested after bending and fabrication to insure a leak-proof coil. 


TO FIT ALL FIREBOWLS, KWIK-HEAT COILS ARE MADE IN VARIOUS SIZES. 


Stock sizes, Straight Loop Coils, 34" and |" pipe-20" to 30" inclusive (overall length) 
Stock sizes, Contour Coils, 34" and |" pipe-22" to 34" inclusive (overall length) 


< Manufacturers of Capitol Pipe Couplings and Nipples 


er (Se Manufacturing & Supply 
omen CITIES Co., Columbus, Ohio 
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e GOOD PUMP BUSINESS 

e LOWER PUMPING COSTS 

e SUSTAINED PUMPING CAPACITY 
e PUMP DEPENDABILITY 


Write for Catalog 106 


Planned for distributors, it sim- 
plifies selection of the RIGHT 
PUMP for every job. 

It also explains why the “Bucket 
Design” (swinging vane prin- 
ciple) maintains pumping ca- 
pacity by automatically compen- 
sating for wear and how the 
buckets, when finally worn out, 
are easily replaced and the 
pump restored to its normal ca- 
pacity. 


A DISTRIBUTOR'S LINE OF ROTARY PUMPS 


BLACKMER PUMP COMPANY 


1810 Century Avenue Grand Rapids 9, Michigan 
: q 


POWER PUMDS - HAND BUMDS 





- EZY-KLEEN STRAINERS - 
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H. J. Cain, associated with the Chamber- 
lain Co., Los Angeles, for several years, 
has been made sales manager of that 
concern. 





Cain Manages Sales 
For Chamberlain 


H. J. (Ted) Cain has been made sales 
manager of the Chamberlain Co., Los 
Angeles industrial supply firm. The 
company, of which Henry Chamberlain 
is president and Gordon Sondraker, 
vice-president, was established in 1898 
as a supplier of foundry equipment and 
supplies. In the past few years, how- 
ever, its activities have been extended 
to include general industrial and mill 
supplies, which now constitute the bulk 
of its business. 

Mr. Cain was previously in charge of 
the company’s aircraft division. Born 
in Georgia, he has been located in 
California for 23 years, with the excep- 
tion of an interval spent in Cleveland as 
assistant sales manager of the Peerless 
Motor Car Co. 


Develop New 
Plastic Protector 


The Westinghouse Electric Corp., 
Pittsburgh, has developed a new protec- 
tive covering for electrical windings 
and coils. The moisture-proofing plastic 
flows almost as freely as water and 
hence fills every tiny opening. When 
heated, however, it hardens permanently 
to a tough, protective skin that leaves 
no air gaps through which moisture can 
seep. The material is named Foster- 
ite, after Newton C. Foster, young re- 
search chemist at the Westinghouse Re- 
search Laboratories. Chief among its 
advantages is the fact that it contains 
no solvents. Consequently, when the 
liquid is heated to form a solid, no sol- 
vents are boiled off to leave gaps in 
the material. Ordinary varnishes, on 
the other hand, contain as high as 60 
percent solvent matter. Most of the 
Fosterite now being produced is going 
to the armed forces, but the new mate- 
rial will have a wide variety of uses 
after the war. 
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‘The Right Tools 
for Your Metal 


Milling Cutters e 
Hobs « Special Tools 


Your milling or hobbing opera- 
tions are only as good as the 
cutting tools you use. National 
milling cutters, hobs and special 
tools—like National twist drills, 
reamers, counterbores, and end 
mills—are tools of character, built 
for hard use, long life, and ex- 
There 
National tool in the size and 


acting precision. is a 


style best suited to your metal 
cutting needs. 


Leading distributors in every section of 
the country carry National Cutting 
Tools. National distributors offer factory 
trained engineers to serve you. Call 
your National distributor for cutting 
tools or any staple industrial product. 








IXON PRODUCTS ARE EASY TO SELL, 


because their very appearance reflects the quality design and construction 

that makes them so efficient and reliable. That is one important reason 
why Distributors and their salesmen prefer to handle the DIXON line... 
couplings, nipples, menders and clamps that have set the standards for industrial 
hose fittings for more than 25 years. And once sold, they stay sold ... no 
similar products can equal them in performance and long-life economy. 


Three leaders in the DIXON “Quality Line’’ are described below . . . three 
different types of Air Hose Couplings meeting the full range of pneumatic 


tool requirements. 
“G J-BOSS” AIR HAMMER COUPLING 


The strongest and most efficient coupling for air 
hose, designed for heaviest service in construction, 
tunneling, mining, etc. Ground Joint feature pro- 
vides washerless, leakproof seal and eliminates 
need for washer replacements. Strong ‘‘Boss”’ 
Interlocking Clamp anchors coupling to hose with 
powerful, evenly distributed grip. Made in Com- 
pact and Heavy Types. 


“AIR KING” HOSE COUPLING 


Universa! coupling, with shanks for hose, or male 
or female I.P.T. ends. Has no mechanism to foul- 
up or cause trouble, thus making it ideal for 
outdoor service as well as shop and plant con- 
nections. Locking heads are identical for all sizes 
of hose and threaded ends. Quickly connected 
and disconnected. Provided with auxiliary locking 
arrangement for absolute safety under excep- 
tionally severe conditions. 


“DIX-LOCK” AIR HOSE COUPLING 


A modern, light-weight coupling widely used for 
riveting, chipping, tamping, pavement breaking, 
shop and factory work, and practically all other 
pneumatic tool services. Connection is made be- 
tween male and female locking heads, each with 
shank for hose, or male or female I|.P.T. ends. 
Quickly connected and disconnected by spring- 
lock action. Interchangeable with Bowes and 
Dalbo fittings. 


Sold in Accordance With Our Established Distributor Policy. 


El 


evitt}) PJ 





“G J-BOSS” 
Ground Joint, Washerless 
AIR HAMMER COUPLING 





“AIR KING” 
Quick-Acting, Universal Type 
AIR HOSE COUPLING 


ee tee me 


“DIX-LOCK” 
Quick-Acting, Universal Type 
AIR HOSE COUPLING 
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John A. MacMillan, co-founder of the Day- 
ton Rubber Mfg. Co., Dayton, has retired 
as chairman of the board. Mr. MacMillan, 
who served as general manager, presi- 
dent, and chairman during the past 35 
years, will continue as a consulting mem- 
ber of the board. 





Railroads Seen As 
Machine Tool Market 


The country’s railroads are looming 
as potentially large buyers of machine 
tools, says American Machinist. The 
war has depleted the number of tools 
owned by the industry, some of which 
were taken away to be put to war work, 
while wear and tear has taken its toll 
of the remaining equipment used in 
maintenance work. In addition, the 
railroads would like to do maintenance 
work on their diesel engines, instead of 
sending them back to the original build- 
ers for repair. These factors add up to 
thousands of tools needed by railroads, 
and the urgency of this need is now 
greater than ever, as the roads strain 
to meet the demands upon them for 
the deployment of men and materials 
across the continent, the article says. 


Munroe And Burmester 
In Field For Hewitt 


Charles F. Munroe has joined the 
eastern sales division of the Hewitt 
Rubber Corp., Buffalo. He will travel 
out of New York. 

Larry Burmester, formerly with the 
Gates Rubber Co., Denver, will repre 
sent Hewitt in the Pacific coast division, 
with headquarters at San Francisco. 


Fervier Advanced 
By Eagle Manufacturing 


A. F. Fervier has been made sales 
manager of the Eagle Mfg. Co., Wells- 
burg, W. Va., succeeding E. I. Fleming, 
who resigned to enter his own business 
in Chicago. 
































ITH the 4 different Gauges in the CorniNG and 
Pyrex Line you can give gauge glass counsel 





ming § to your customers—show them how there is a 
— particular Pyrex Gauge Glass that best meets the 
tools | Yequirements of their operations. 
which 
work, ‘ _ ; ; eae 
s toll Where conditions require maximum visibility, 
ed in where lighting is poor, the Pyrex Broad Red 
_— Line makes watching the water line easy even at 
ot al a distance. 
build- 
up to 
ee For high pressure duty where an extra measure 
| now of visibility is desirable the Pyrex Red Line 
pH Gauge Glass gives protection against pressure as 
ed well as added visibility. 
erials 
ys. 
Where pressures are high and _ temperature 
changes are extreme but visibility is good, Pyrex 
High Pressure Gauge Glasses can be counted ere are 4 steps on which you can climb 
4 - upon to stand up under severe service. to more sales and to better business rela- 
Ww . . 
niin tions with your customers. Be sure to have 
Where pressures are moderate and low cost an a complete stock of Pyrex and CorninG 
p 
h the important factor, Corninc Standard Gauge Gauge Glasses so that you can make good 
re Glasses are the ones to recommend. on your recommendations. 
J 
50. “CORNING” and “PY REX” are registered trade-marks and indicate manufacture by Corning Glass Works, Corning, N. Y. 
| , 
’ 
SURNING. i, 
sales ij 
bag , Glass Works Fl 
ming, A Corning, New York 
ness 
MILL SUPPLIES * AUGUST, 1945 191 
= 











—GE 





| TORCHES and 
for FIRE POTS 


Safety 
Speed 
Power 


Economy e 





MODEL 32A TORCH 


A general purpose torch built 
for long and dependable serv- 
ice. Patented design, sturdy 
construction. Preferred by 
mechanics who use good tools. 










BUDA Model 25-8-10™ 
Hydraulic Jack—saves 
effort throughout industr 


i The BUDA 25-ton Hydraulic 
Jack, like all BUDA Models, is 





Model 2510 
thoroughly tested at the factory ~~ 
to assure your customers of 
uniform, first-grade performance. BUDA 
The BUDA Model 25-B-10 holds ty 


The truck of 
a thousand 


uses MODEL 22A FIRE POT 


Unsurpassed melting speed. 

Starts easily, burns perfectly 

in any weather. An experi- 

ence-proven tool for long 
years of service. 


its load under safe control at all 
times. The two-speed principle’ 
provides faster handling of 
moderate loads and easier 
lifting of heavier loads. This 
model is used on all types of 
industrial jobs and is especially 
effective where operating space 
is limited. Write or wire today 
for literature on BUDA’s complete 
line of jacks. 





BUDA 
Universal 
Diese! Nozzle 
Tester 


C&L products are sold through 
the jobber. 





BUDA 
Model 2215-SB 
oe 1 Ramet WRITE FOR CATALOG 
— Jacks (Wartime Issue) 
Priority requirements and 


delivery information. 











15413 Commercial Avenue 
Harvey (Chicago Suburb) Illinois 
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IN GAGING PRACTICE 






Our machine age is based on the mass production 
of interchangeable parts. Such production, in turn, 
depends on gages which make the measurement 
of even the most precise metal parts a quick and 
easy job. Each metal part has maximum and 
minimum manufacturing “limits” of size within 
which it must be held. IF a threaded hole is 
within the limits, this “GO” gage will enter it, 
proving that it is not too small. 





And — IF the same threaded hole will not permit 
this “NOT GO” gage to enter, it is not too large 
either. Thus—by checking the hole with these 
two gages— one a “GO” gage and the other a 
“NOT GO” gage—it can be quickly determined 
whether it is too large, too small, or just right 
(that is, within the manufacturing limits). 


THAT, BRIEFLY, IS THE PRINCIPLE 
BEHIND ALMOST ALi METAL-WORKING GAGING 
he PRACTICE. 


"Piste To Uvelubulor-' te above is a brief excerpt from the July 
dssue of "The Greenfield Distributor", a news bulletin which every month keeps 
"Greenfield" distributors and their salesmen informed of current trends in 
the threading tool field and provides them with "know how" information to.’ 
help them seli. 
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from designers’ dreams... 
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--.- and Armour’s 






abrasives can 










help make 
them better! 








CY pws EXCITING new products, like 
the washing machine shown above, 
have long since left the drafting boards. 
Now is the time to consider the methods 
and materials‘needed for their production. 
J Today, Armour is sharing the knowledge, 
gained through years of abrasive manufac- 
ture, with many of your customers... 
helping them choose wisely the tools and 
techniques necessary for their new products. 
As for the coated abrasives they'll need tomorrow, specialized Armour 
products will do the work more efficiently, more economically. The faster, 
sharper, cooler-cutting Armour-clad Fibre Combination Sanding Disc is 
only one of Armour’s complete line of better metal-working abrasives. 
Yes, tomorrow’s better living is near at hand. Half a Victory 
has been won—but until final Victory, industry’s chief aim is sup- 
plying the weapons of war to our fighting men. 


For practical abrasive advice, write or call 


Armour Sandpaper Works 


DIVISION OF ARMOUR AND COMPANY - 1355 WEST 31st STREET + CHICAGO 9, ILLINOIS 
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W .W. (Wick) Foster is now sales manager 
of the southwest territory, Plomb Tool Co., 
Los Angeles. With the company for 20 
years, he recently served as factory rep- 
sentative for northern California. 





' Revise Procedure 


On Delivery Trucks 


The Office of Defense Transportation 


| has revised and simplified the procedure 


for the allocation of new light and 
medium trucks that are scheduled to 
come off the truck assembly lines in in- 
creasing numbers in the coming months. 

Beginning in August, ODT district 
managers will have full authority to 
allocate light and medium trucks and 
to issue certificates of transfer without 
forwarding requests to Washington. No 
changes will be made in the method of 
submitting applications, however, and 
the form, ODT-663 (Rev.), will not be 
changed. 


Five Promotions 


| By Ferry Screw 


The Ferry Cap & Set Screw Co., Cleve- 
land, has promoted five of its personnel. 
Elmer Greene, formerly vice-president 
in charge of manufacturing, is now sen- 
ior vice-president and consultant on fac- 


| tory matters. Mr. Greene’s former posi- 
| tion is now held by John R. Haysack, 


who recently left the Army with the 
rank of Major. William J. Murphy is 
factory manager; Glen A. Dute, as- 
sistant controller; and D. J. Cantillon, 


| industrial sales engineer. 


Toeplitz Advanced By 
Bound Brook Bearing 

W. R. Toeplitz, associated with the 
company for the past ten years, has 


been made vice-president in charge of 
the Bound 


engineering research of 
Brook Oil-Less Bearing Co., Bound 
Brook, N. J. 
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WILLIAMS 
“C” CLAMPS — 
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for Ogsitive Molde 1g Cower 


For those countless holding jobs daily encountered in shop 
or plant, you can't beat the slip-proof grip of Williams “C” 
Clamps. They are drop-forged from tough, selected steel— 
specially heat-treated to further increase their strength and re- 
duce any liability of springing. 


Williams Clamps are available in a variety of patterns and 
sizes for light, general and heavy duty. The clamps illustrated 
have a special spatter-resist- : 

ing finish for welding service. 

All screws are hardened, 

tempered and threaded U.S. 

Standard. Sold by Industrial 

Distributors everywhere. J.H. 

Williams & Co., Buffalo7,N.Y. 
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Now Available... 


De-Sta-Co Shum STOCK 


STEEL OR BRASS ... 12 STANDARD THICKNESSES 
from .001 to .015 


4 (A) Sheets 6” by 12” 
Rolls 6” by 120” (B) > 





Made from selected materials, rolled to precision limits . . . carefully oiled 
to resist rust and stains... all stock is clean and free from burrs or ragged 
edges . ... DESTA-CO is the finest shim stock available. 


Two convenient styled packages . . . (A) contains twelve sheets of assorted 
thicknesses, .001 to .015, each sheet measuring 6” by 12” and each iden- 
tified to indicate thickness . . . (B) contains a roll measuring 6” by 120’, 
identified every six inches of its entire length to indicate thickness. These 
packages allow ease in storage and prevent waste and damage to stock. 






& PRECISION PRODUCT © 


Essential for close tolerance work. 
Used for fitting piaene, valve tap- 
pet clearance, spark plug gaps, for 
inspection and pr —— work 
where accuracy must main- 
tained. 


12” lengths . . . Ya” wide 
Rounded on Both Ends 


14 standard thicknesses from .0015 
thru .015. Every piece identified 
to indicate thickness. Each piece 
is packed in a moisture-proof, 
cellophane envelope. 12 pieces of 
a thickness to a box. Standard | 

display carton, packed with ten | 

boxes of most popular thicknesses, | 
is available. . 
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and SHIMS. 


for fast, accurate spacing of Milling Cutters, Gang 
Saws, Slitters. 


*xSPACER 
*SHIMS 


for Gears, Bearings, etc. 


THICKNESSES .001 to 3” 
20 STANDARD SIZES from 3/8” to 4” 














De-Sta-Co ARBOR SPACERS 











A new distributing company in Seattle, 
the Production Products Co., numbers 
among its members Geraldine Norwood, 
left; L. W. Lippincott, a partner; and Elsie 
Pedersen, bookkeeper. 





Control Industry's 
Reconversion Scanned 


Little or no trouble in reconversion 
of the electric industrial control indus- 
try was anticipated as far as facilities 
were concerned, the industry’s advis- 
ory committee reported at a recent meet- 
ing. The committee said that no recon- 
version of the facilities is necessary to 
resume civilian production but man- 
power promises to be a problem in the 
near future both in meeting military and 
essential civilian needs and in resuming 
civilian production. 

Recent Selective Service rulings on 
men under 30 years of age, the com- 
mittee claimed, will also have an effect, 
as most of the men in this age group 
are men in either technical or supervis- 
ory positions. Moreover, nearly all of 
their plants are located in critical labor 
areas, members pointed out. 

In a discussion of overall WPB con- 
version plans, committee members ex- 
pressed concern over the possibility that 
the open-ending of the Controlled Ma- 
terials Plan and the withdrawal of 
priority and allotment assistance might 
interfere with the industry’s ability to 
meet war needs. They said that the 
industry, although contributing heavily 
to the war program, receives only a 
small portion of its orders direct from 
the military and, that since they are 
“B” producers, they cannot operate 
under a direct extension of their cus- 
tomer’s ratings. WPB should make cer- 
tain, the committee said. after the CMP 
is superseded by a simplified rating sys- 
tem, that the industry be given ade- 
quate priority ratings to assure com- 
plete coverage for indirect as well as 
direct militray requirements. 


O'Connor Made Officer 
Of M. M. & M. 


William T. O'Connor, formerly gen- 
eral purchasing agent of Manning, 
Maxwell & Moore, Inc., New York, has 
been named vice-president in charge of 
purchases. 




















10 ADVANTAGES 


1. Extreme flexibility — easy to 


handle and surges with wide mar- 


: in of safet 

2. Resists kinki a y 

3. Li me — 6. Uniform inside diameter 
+ Light in weight 7. Less elongation and ex 

4. Practically inseparable Pansion : 


cover and plies—b 
— balanced 8. Less fatigy 
homogeneous construction gue to operator 


: 9. Mor . 
5. Withstands high pressures € production 


10. Lower ultimate cost 





Gondor HOMO-FLEX HOSE 


contributes to greater production 
and longer hose life 


Every one of these 10 advantages contribute to the multiple economies of long service life; 
resistance to high working pressures and surges; easy handling with less operator fatigue; 


; toughness to withstand wear, abrasion and kinking. 


‘Still another MANHATTAN advantage— Turnate Vulcanization — imparts added strength 
. to Homo-Flex Hose. This process gives uniform inside and outside diameters, uniform tex- 
ture and resiliency to the MANHATTAN Strength Members and the FLEXLASTICS 


tube and cover. 

Condor Homo-Flex Hose is or will be available in types for the following services: Air, 
a. ‘Water, Steam Pressing Iron, Orchard Spray, High Pressure Mine Spray, High Pressure 

Oil Spray. Write for Bulletin No. 6879. 


The term FLEXLASTICS is an exclusive MANHATTAN 
trade mark. Only MANHATTAN can make FLEXLASTICS. 


THE MANHATTAN RUBBER MFG. DIVISION 


OF RAYBESTOS-MANHATTAN, INC. 
PASSAIC, NEW JERSEY 


nee Peacror 





ALWAYS 
e A DEMAND FOR 


TRAP LEADER | Etleo (meek 


IN SUPPLY HOUSE DRILLING anc TAPPING 


SALES | PRODUCTION BOOSTERS 


KEYLESS DRILL CHUCKS 


Elimination of key speeds 
up drilling, saves energy, 
makes chucks ideal for 
women operators. Also 
ends slipping and re- 
tightening. Highest qual- 
ity precision construction 
assures long, hard service. 
5 sizes for No. 0' to 5" 
drills. Also available for 
portable drills. 


For full details 
ask for BULLETIN No. 6 


TAP CHUCKS 


Grip is visible, assuring 
proper insertion of taps 
every time. 5 sizes, for 
No. 0 to I" taps. 


For full details 
ask for BULLETIN No. 6 


TAPPING ATTACHMENTS 


Make a high-speed, sensi- 
tive tapper of any drill 
press. Quickly mounted 
without altering press. 7 
sizes for No. 0 to I" taps. 
QUILL CLAMPS available 


to assure absolute rigidity. 


For full details 
ask for BULLETIN No. 2 


. . . SPEED RAIL SHIPMENTS FOOT-OPERATED 
. . KEEP FREIGHT CARS MOVING TAPPING MACHINE 


: Has hair-trigger sensi- 
AND DO IT EASILY AND SAFELY five central. friction 
clutch, automatic re- 
verse and sensitively 
counterbalanced foot 
1s All the operator 
as to do is feed the 
work and step on the 
pedal. Unskilled opera- 
tors can maintain pro- 
duction rates up to 
12,000 holes per hour. 


‘ For full details 

Bapcer Car Movers have proved their ask for BULLETIN No. 4 
adaptability and efficiency by handling the nation's tremendous car load- sialiainaieentind 

ings of war goods with such dispatch. They insure immediate loading and | WRITE FOR BULLETINS AND 
ete and make freight cars available for instant use again. Easy DETAILS OF DEALER SET-UP 


to handle—safe to operate— no maintenance expense. Keep your stocks 


read e'll fill your orders promptly. —__ 
ee eet seieuneia ETTCO TOOL CO. 


ABVANCE CAR MOVER COMPANY WISCONSIN 600 Johnson Ave., Brooklyn 6,N.Y. 
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Not actually, of course—for even fine \, : | ; 1 
> WITT Cans have not yet attained the >| 
” estate of heirlooms. Still, we can't feel the 
above idea is entirely fantastic. Many a proud 

es owner does regard his long-wearing, good-looking 

WITT Can as a treasured possession. And not without 
rl reason. ... 
ed 
7 The WITT Can—backed by more than 50 years of spe- 
rm : P P 
ale cialized experience—is and always has been the finest 
” quality heavy corrugated Can possible to produce. 
i. Covered with a super-thick coating of rust-preventing 

zinc... rolled with deep, rugged corrugations . . . armored 


with heavy steel shock-absorbing bands . . . fitted with 
a sturdy, shape-retaining lid . . . a WITT will out- 


wear a Can of the ordinary kind 3 to 5 times. 
| @ Heavy military requirements 
WITT Cans build satisfied customers... pr raat epenes alia 
production. But we're looking for- 
satisfied customers build your business. ward to the day—perhaps not very 


distant—when all our customers’ 
orders can again be filled promptly 
and completely. 
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This 1s a good time 

to plow back some of your 
present earnings 

into post-war sales 


R.R. Donnelley & Sons Company 


350 EAST TWENTY-SECOND STREET ; CHICAGO 16, ILLINOIS 
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Albert E. Paxton, former editor and 
manager of Mill Supplies, has been made 
publisher of the McGraw-Hill publications, 
Construction Methods and Engineering 
News-Record. 





Inventory Kit 
To Aid In Reconversion 


To facilitate quick, easy reconversion 
inventories of industry’s most widely 
used general purpose equipment, the 
Allis-Chalmers Mfg. Co., Milwaukee, 
will soon begin to distribute a newly 
prepared reconversion inventory kit, cov- 
ering centrifugal pumps, V-belt drives, 
and electric motors. For about four 
years, throughout industry far greater 
emphasis has been placed on setting 
production records than in keeping 
maintenance records, the company sur- 
vey shows, and the calendar age of 
much equipment may mean little now. 

The kit, which will be distributed 
free, contains a set of three fact sheets, 
one for each type of unit, and a set of 
three check lists which summarize the 
procedures and permit detailed ap- 
praisal of each unit. Detailed instruc- 
tion as to how to go about a correct 
inventory are given. 


Lumber Production 
Decline Continues 


Continued decline in lumber produc- 
tion and in mill and concentration yard 
stocks was reported by WPB in a sum- 
mary of April production and the posi- 
tion of stocks as of April 30. Manpower 
and equipment shortages, accentuated 
by unfavorable weather and return of 
labor to farm work, accounted for the 
decline in production, and withdrawals 
from stocks to fill the gap between pro- 
duction and consumption resulted in 
the downward trend of stocks, WPB 
said. 

Lumber production in April was es- 
timated at 2,462,356,000 board feet, a 
decline of 8.3 percent from production 
in April 1944, and of 1.2 percent from 
that of March 1945. 











ABILE! 














Wire rope toughness 





means Cong useful life 


Only by selecting wire rope of the proper strength and toughness can 
you secure true rope economy—long, useful life! For built-in strength 
and toughness give wire rope the reserve resistance which means greater 
rope efficiency. 


Strength and toughness are put into wire rope when the steel is 
refined and processed. Here quality begins with the scientific blencing 
of the proper ingredients in their correct proportion to produce the one 
wire rope best suited for your specific purpose. 


Metallurgical research and control are added ingredients of every 
Wickwire Rope. This close watch over quality continues through the 
production of the correct alloy for use in each type, size and construc- 
tion of wire rope, and then through each successive step of wire drawing 
and wire rope manufacture. 


Thousands of wire rope users— 
old hands and new—have found 
our specially orepared manual, 
“Know Your Ropes” valuable in 
making their work easier and 
prolon ing rope life. It contains 
78 “right and wrong’ ’ pictures, 40 
wire rope life savers, 20 diagrams, 
tables and charts. Send for your 
Ik REE COPY today. 


Sa ee any 


500 FIFTH AVENUE, NEW YORK (18), N. Y. 
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COFFING ‘<<. HOISTS 


% Actual photos of COFFING HOISTS on essential indus- 
trial applications, giving unfailing. dependable service. 
Each type is right for a particular job... ETY-PULL 
RATCHET-LEVER ... SPUR GEAR .. . “QUIK-LIFT” ELEC- 
TRIC ... they'll help your customers solve tough produc- 
tion problems. 
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Frank M. Hawley has been made vice- 
president and general manager, and a 
member of the board of the Morse Chain 
Co., Ithaca. Formerly manager of the 
company’s Detroit plant, he has been con- 
nected with Morse since 1919. 


Curb Placed on Sale 
Of Welders’ Gloves 


The sale of new welders’ gloves by 
manufacturers or dealers for resale is 
prohibited except on rated orders bear- 
ing a certification that the gloves will 
be sold only for use in welding opera- 
tions under Dir. 1 to Conservation Or- 
der M-375 issued by WPB. 

A dealer, in selling these gloves to a 
consumer, must satisfy himself that the 
latter will use the gloves for welding 
operations and he may, but need not, re- 
quire a written statement to this effect 
from the purchaser. A shortage of 
leather, partly caused by the demand 
of the Army for the type of leather for 
its shoe program, made the order neces- 
sary. 

It was also charged that large quanti- 
ties of these gloves were being diverted 
into other occupations. 





Hartnett Joins 


New Buffalo Firm 

Benjamin Hartnett, formerly ‘associ- 
ated with the H. D. Taylor Co., Buffalo 
distributor, has been made head of the 


hardware department of the Buffalo 
Builders Supply Co., a new concern. 


Martin Joins 
White Tool 


George Martin has joined the sales 
staff of the White Tool & Supply Co., 


Cleveland, as an abrasive specialist. 
DANY ILLE, ILLINOIS He has a background of 21 years in the 
grinding wheel and abrasives field. 
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BALL BEARING 
LUBRIPLATE 


FOR ALL TYPES OF 
ANTI-FRICTION BEARINGS 


BALL BEARING LUBRIPLATE is a single 
grease type lubricant developed for gen- 
eral use en roller, ball and plain sleeve 
beorings operating at speeds up to 5000: 
RPM and at temperatures up to 300° F. 
its performance is outstanding. BALL 
BEARING LUBRIPLATE not only does a 
better lubrication job, but it definitely 
gives protection against the arch ensmy 
of bearings . . . corrosion. Increase the 
life of yeur bearings with LUBRIPLATE. 


——, 




















LUBRIPLATE 
Lubricants defini 
tion ond — bth 
pro pine ae equipment to an 


LUBRI- 
reater degree. 
pm progressive wear. 


AT 
proncoonb od machine —_ 
inst the destructive action © 
a ond corrosion. This feature 
ys puts LUBRIPLATE far out in 
front of conventional lubricants. 


ATE 
— ore extremely eco- 
pes for reason thet they 
sess very long life and ‘‘stoy- 

- properties. A little LUBRI- 


PLATE goes o long WY: 
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to @ minimum. 
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Write for @ booklet, ‘The LUBRIPLATE Film’, 
written especiolly for your industry. 








PICK A PRODUCT 
WITH A SOUND 
TALKING POINT 


When you can talk about some 
special characteristic of a product 
that is of vital interest to a cus- 
tomer, you are pretty sure of a sale. 
LUBRIPLATE Lubricants are easy 
to sell for introductory order and 
they always repeat so you can sell 
them again on return calls. 


Here is the big talking point about 
LUBRIPLATE Lubricants. They 
are not only tops as lubricants, 
reducing friction and wear to a 
minimum, but they positively pre- 
vent rust and corrosion. That is 
something that will make any ma- 
chine operator prick up his ears. 
In every plant there are places 
where rust and corrosion play the 
devil with moving metal parts and 


bearings—LUBRIPLATE is a sure 


cure, 


The LUBRIPLATE Tag Plan is of 
special interest to industrial supply 
salesmen. Here is how it works. 
Many machinery manufacturers 
use LUBRIPLATE for _ initial 
lubrication. In order to be assured 
that the buyers of their machines 
use LUBRIPLATE for service 
lubrication, the machines carry a 
tag recommending the proper den- 
sity of LUBRIPLATE and have a 
return post card addressed to us. 
Upon receipt of this post card we 
notify the industrial supply house 
of a prospective user of LUBRI- 
PLATE in its territory. Thus the 
tag plan furnishes them with red 
hot leads and gives the opportunity 
to use the talking point. The leads 
are often from plants you have 
never sold before, so LUBRI- 
PLATE offers avenues for new 
business contacts. 


If your house does not regularly 
handle LUBRIPLATE Lubricants, 
ask your sales manager about 
them. Maybe your territory is 
open... if it is, you have a sure- 
fire money maker in LUBRI- 
PLATE. 
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LUBRIPLATE 
No. 205 











































MAKE ONE BEARING 
OUTLIVE TWO 


LUBRIPLATE No. 205 is a lubricant de- 
veloped for use in grease type anti-fric- 
tion bearings operating at speeds from 
5000 RPM to 20,000 RPM. Users of high 
speed machinery tell us that this remark- 
able lubricant often more than doubles 
the life of bearings. For the lubrication 
of anti-friction bearings with oil type 
housings LUBRIPLATE No. 1 or No. 2 
is recommended depending upon the 
operating speed. 





































FOR Your 
MACHINERY 
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Write for o booklet, The LUBRIPLATE Film”, 
written especially for your industry 
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Here’s another of Dayton’s preselling messages 
that is solidly behind every Dayton V-Belt 
Distributor. Another of over two million adver- 
tisements which tell customers that you repre- 
sent the experience of the World’s Largest 
Manufacturer of V-Belts. Messages that tell 
your customers you can reduce production 
costs, save valuable floor space and prevent 
wasteful loss of power. Read how this adver- 
tisement highlights the exclusive advantages 
which you bring your customers as a Dayton 


V-Belt Distributor: 


1. Dayton Rubber, as the World’s Largest Manu- 
facturer of V -Belts, offers all industry its vast 
experiencein Power Transmission Engineerin g. 


This experience is brought to industry through 
the trained specialists in your organization! 
3. The technical excellence of Dayton Rubber 
results in V -Belts unsurpassed both in mechan- 
ically correct design and quality of construction. 


Today your market is responsive to the name 
Dayton! Sell Power Transmission Engineering— 
the Dayton way—and you'll get extra business 
at reduced sales expense! 
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USE ALL THE SALES HELPS DAYTON SUPPLIES: 


1. EXCLUSIVE Packaging for 5. New, Comprehensive Catalog, ae- 

Low-cost Handling Claimed most complete in the field 
2. Warehouse Stocks to Back 6. Unsurpassed V-Belt Quality 

You Up 7. Telephone Directory Advertising 
3. Complete, Simplified Enginesr- Plan 

ing Data at Your Fingertips § = 5. sate Promotion Tools Created to 
4. Factory Manin YOUR Territory Fit Your Needs 


THE DAYTON RUBBER MANUFACTURING COMPANY 
DAYTON 1, OHIO 


The World’s Largest Manufacturer of V-Belts 
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THE MARK OF TECHNICAL EXCELLENCE IN SYNTHETIC RUBBER 
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OIL WELL DRILLING... MANILA DRILLING CABLE and CRACK- 


For eighty-five years rope cable drilling rigs ERS. Among oil producers, just as in other 
have been important equipment for tapping _ fields where service-value determines prod- 
petroleum deposits. Many a well has been uct selection, you will find a consistent pref- 
drilled with “AMERICAN” SUPERWEAR erence for “AMERICAN” ROPE, 


Care Saves Rope ... a Vital War Material 


AMERICAN MANUFACTURING COMPANY, BROOKLYN 22, N. Y. - ROPE + TWINE - PACKING + OAKUM 


Branch Factory: ST. LOUIS CORDAGE MILLS, ST. LOUIS 4, MO. 
Soles Offices: BALTIMORE * BOSTON * CHICAGO + HOUSTON * NEW ORLEANS * PHILADELPHIA 
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ERFORMANCE records of 

Cleveland Twist Drills and 
other tools prove their superi- 
ority beyond question. Over and 
over they illustrate the money- 
saving, work-saving qualities that 
are built into every Cleveland 
tool. Remember, to get the largest 
number of holes per grind, be sure 
to investigate Cleveland Drills. 


e Your Industrial Supply Distributor 
can be mighty helpful in solving 
your retooling problems. Just as he 
worked with you in normal times 
before the war, and during the con- 
version era... so now he stands 
ready to help you again. 


Today as always, it pays to 


elephone your 


7” 
hk. o7 £2. FIRST! 


TWIST DRILL 

COMPAN Y CLEVELAND 

1242 EAST 49" STREET DISTRIBUTORS EVERYWHERE 
PrP CLEVELAND ARE READY TO SERVE YOU 


TRADE MARK REG U S PAT OFF AND FOREIGN COUNTRIES 
20 THOMAS ST. NEW YORK 9 NORTH JEFFERSON ST. CHICAGO 650 HOWARD ST. SAN FRANCISCO 
6515 SECOND BLVD. DETROIT BRUNEL ROAD. OLD OAK COMMON LANE. ACTON, LONDON W. 3. ENGLAND 


This advertisement appears in current issues of leading magazines in the metal-working field. 
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Pre—, in—, or postwar, Taylor Spiral is a great idea 


Even after an idea has been thoroughly out-moded it 
takes a long time for it to die off completely. Take the 
old idea that weight and strength go hand in hand, for 
example. It belongs to the age of the walking beam 
engine, but it still has a way of creeping up into this 
age of functional design. Nothing less could explain the 
widespread use of heavy pipe for low and moderate pres- 
sure services that could be handled equally well and far 
more economically by light-but-strong Taylor Spiral 
Pipe. 

By heavy pipe, we do not mean the extra heavy kind; 
we simply mean pipe heavier than needed for the job 
at hand. The pipe ordinarily used for the wide range of 
services like those listed below is Standard Thickness. 
Yet far lighter Taylor Spiral Pipe can handle any of 
these everyday piping requirements adequately and with 
strength and service life to spare. In keeping with all 


modern engineering practice, anything heavier than 
needed is too heavy . . . too cumbersome . . . too costly. 


The high strength-to-weight ratio of Taylor Spiral 
Pipe is due to the spiral seam which reinforces it from 
end to end—gives it greater strength than any other 
type of pipe of equal weight. In many cases, this lighter 
weight cuts the installed cost of Taylor Spiral to half 
that of the heavier pipe it replaces. Think what that 
means in terms of run-of-plant piping! 


Changing to Taylor Spiral for such services is made 
practical by the range of sizes and variety of fittings. 
Thicknesses range from 12 to 6 gauge; sizes from 6” to 
42”; joint lengths up to 40 ft. All types of end joints and 
couplings, all kinds of fittings and specials or fabricated 
assemblies, are produced by Taylor Forge, assuring a 
complete service and undivided responsibility. 


TAYLOR FORGE & PIPE WORKS 
* 


General Offices & Works: Chicago, P. O. Box 485 it 
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New York Office: 50 Church St. 


Philadelphia Office: Broad Street Station Bidg. 





SELL TAYLOR 
SPIRAL PIPE FOR: 


@ High and Low Pressure Water Lines 
@ Low Pressure Steam and Air Lines 
@ Steam and Diesel Exhaust Lines 

@ Vacuum and Suction Lines 

@ Blower Piping 

@ Sand and Gravel Lines 

@ Industrial Gas Lines 

@ Oil and Gas Gathering Lines 

@ Swing Pipe 

@ Spray Pond Piping 

@ Hydraulic Mining 

© Dredge Lines 
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You run no risk when you stock 
up on MAGNOLIA ANTI-FRICTION 
BEARING METAL. Here’s why: 


Quick turnover — The best known, most 
widely used of all maintenance bearing met- 
als, MAGNOLIA is easy to sell. 


Repeat orders — Has the lowest coefficient 
of friction of any known bearing alloy — 
300% lower than genuine babbitt. Will 
absorb grit and dust and still provide an ex- 
cellent bearing surface. As a result, customers 
are satisfied—come back for more. 


No priority required — No fuss or bother. 
You can order a supply, and sell to your cus- 
tomers without priority restrictions. Packed in 
convenient 28-lb., 56-lb. and 112-lb. boxes. 


Why not lay-in a supply of MAGNOLIA 
ANTI-FRICTION METAL today? 


MAGNOLIA METAL COMPANY 
18 West Jersey Street, Elizabeth 4, N. J. 


MAGNOLIA METAL CO. OF CANADA, Ltd. 
2028 Manufacturers St., Point Ste. Charles, Montreal 


MAGNOLIA BEARING METALS 
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lar type of target was demonstrated by 








The new $2.5 million wind tunnel at Cal. 
Tech. includes a decompression sphere 
so engineers can get to a model during 
test without disturbing tunnel air, a 
multipoint recorder which punches 
tapes and cards, cooling coils to pro- 
vide desired low temperatures—even a 
television unit so engineers can see 
what’s going on inside a model. 


For big, fast planes, the gas turbine 
geared to a propeller looks good. It has 
the low drag and ease of installation of 
the jet engine, with the high efficiency 
of the propeller at low speeds. It per- 
mits shorter take-off run, higher rate of 
climb, longer range and greater cargo 
capacity. 





Tomato plants were simply pulled from 
the ground of a Georgia farm one morn- 
ing and transplanted on an Ohio farm 
700 mi. away before sunset. The answer 
was flying, of course, 4 hr. replacing the 
usual 4 days and permitting such 
cursory treatment. 





Uncanny ability at missing one particu- 


both planes and artillery in Europe. 
The targets, as you may already have 
guessed, were the local breweries, now 
supplying beer to occupation forces. 





Excess water and entrapped air make 
concrete “soft” and reduce its resistance 
to wear. So, at Shasta Dam, spillway ‘ 
concrete was “hardened” by applying 
suction panels to the surface. Panel 
faces were wire lath covered with screen- 
ing and muslin, and the back was sub- 
divided into boxes forming vacuum 
chambers. About 0.58 lb. of water per 
sq. ft. was pulled out by a rotary vacuum 
pump which applied 15 to 20 in. Hg. 
suction to panels in turn. 


Among best-kept secrets of the war in 
Europe were the 20 3-in. pipelines under 
the Channel, four from the Isle of Wight 


= 
UMI 





MAKE TOMORROW’S SALES NOW! 
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Retooling for reconversion is as great a sales challenge as 
preparing for war. Every industrial firm — large and small 
— who will use small parts in tomorrow’s intensive produc- 
tion program is a prospect for compact Atlas precision tools. 
urticu- They are eager for information about these low cost tools 
red by that will help them get under way quickly when the green 
urope. light flashes. Atlas Press Company, 810 N. Pitcher St, 
» have Kalamazoo 13D, Mich. 


5, now 
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make 
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illway © Photograph is of the Embry-Riddle Company’s Aircraft 
plying and Engine Division, Miami, Florida showing Atlas 
Panel tools used in the overhaul of approximately 3,000 Army 


Air Forces trainer engines. 
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An Experienced Factory Is Behind 
. “Chicago Screw”. Products 


When you specify any product manufactured by The 





Chicago Screw Company you receive the finest there is. 

Outstanding producers of fine threaded products for 
more than 73 years has resulted in an organization that 
is rich in experience, engineering ability and modern 
production facilities. Every piece is manufactured with 
the care and precision accorded a fine watch. Machining is 
done on the most modern precision equipment designed 
and built to maintain the closest production tolerances 
resulting in a product of increased strength, greater accu- 
racy, perfect uniformity and improved appearance...By any 
and every test or comparison —"Chicago Screw” Products 


are unsurpassed for the needs for which they are made. 


THE GHicaGo Screw Co. 


ESTABLISHED 1872 


1026 So. HOMAN AVENUE CHICAGO 24, ILL. 
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tu unervourg and 16 from Dungeness 
to Boulogne. Over 120 million gal. of 
oil products were pumped through them, 
finally as far as Frankfort-am-Main. 


As against 346 present civil transports, 
domestic airlines want 626 by the end 
of next year. They'd have a combined 
seating capacity of 11,645 and _ total 
payload of 4,685,100 lb. Airlines also 
want 41 more, with 2,458 seats, for 
international service, plus some con- 
verted military planes. 


To prevent distortion of an aluminum 
hopper during welding, the jig is 
heated by twelve electric heating ele- 
ments 30-in. long on 6-in. centers. 
Heaters are held by thermostats to pro- 
vide 125-225 deg. F., preventing build- 
up of weld metal, yet giving full 
penetration. 


Three 300-ft. spans of an Illinois Cen- 
tral Railroad bridge were rendered 
useless by the new Kentucky Dam. So 
TVA engineers loaded ’em on barges 
and hauled ‘em 78 mi. upstream. 
Jacked up onto new piers, they now 
form a bridge for the N. C. & St. L. 
RR. over the reservoir at Trotter’s 
Landing, Tenn. 


Air Transport Command now has routes 
totalling 160,000 mi., topping every 
continent, flying every ocean, sampling 
every climate and piling up more than 
2,000,000 mi. every day. Just before 


There’s more than gams here. These are 
mass-production stockings of lace. Even 
rayon yarn is limited, so hosiery mills are 
making full-fashioned stockings of lace, 
with rayon welts and feet. The lace is 
form-cut in stacks and is made to ‘have 
proper stretch to fit any leg. Looper and 
seamer operators who are out of a job 
otherwise do the work on a mass-produc- 
tion basis, with each worker doing only 
one little part of the job. 
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TOOL HOLDERS LATHE DOGS 
For Every Operation Squore Heod or Sofety Type 


“C'' CLAMPS 


For Every Requirement 


CUTTERS HOLD-DOWN and 
All Types for Tool Holders SET-UP TOOLS 
All Types ond Sires 


ts & Washe 


WRENCHES KNURLS 


ervice 


EYE BOLTS 


Proof Tested. Dependab/e 


ARMSTRONG BROS 
PIPE TOOLS 


MACHINE SHOP Rot Re 
SPECIALTIES Pipe er Whee 
Euciutive Features 

ARMSTRONG BROS 
CHAIN TONGS 


For Pipe and Fittings 










Eye Bolts are Sales Builders 


Eye Bolts are both MAINTENANCE and STAND- 
ARD EQUIPMENT ITEMS. Most manufacturing 
plants use Eye Bolts as a maintenance item 
for lifting and carrying dies, jigs and work 
in process. Others furnish Eye Bolts as stand- 
ard equipment with their products. 


ARMSTRONG Eye Bolts are drop forged, 
proof tested, available in 2 types, 13 sizes, 
blank or threaded, standard or special lengths. 


Stock, catalog and sell Armstrong Eye Bolts. 


ARMSTRONG BROS. TOOL CO. 
“The Tool Holder People” 


Eastern Whse. and Sales: 199 Lafayette St., New York 12, N.Y. 
Pacific Coast Whse. and Sales Office: 1275 Mission St., San Francisco 3, Calif. 
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NORTON ABRASIVES _ 


sUOs OAS 0. @ Gn Ole) 5) ere): 


SET-UP WHEELS 


HERE’S WHY so many plants have cast out set-up 


wheels for 


Abrasive Belts—Idler-Backstands 





They gained all these advantages: 


Factory-controlled, uniformly sharp cutting surface 
Choice of 17 grit sizes (24-Coarse to 500-Fine) 
Instant Change from one grit to another 

Higher Speeds, Cooler Cutting, Better Finish from 
Greater abrading area (averages 3 to 1) and 
Resilient Contact Wheel 


VE day, ATC crossed the Atlantic 
every 19 min., the Pacific every 51 
min, 


To survey their property, three iron 
companies in the Marquette. Range are 
cooperating in an aerial photographic 
mapping job. Pictures will be studied 
for new orebodies. Property corner 
posts were marked with long strips of 
white cheesecloth and drill holes with 
circles of lime to give clear markings 
on the film. 


A thread generator that works on the 
centerless principle cold-forms preci- 
sion-threaded parts up to 2%, in., in 
diameter of soft stock and 1¥s in. in 
diameter of heat-treated stock. Accu- 
racies up to half-a-thousandth in pitch 
diameter have been attained. 


Two out of three indoor power trans- 
formers in industry are now dry rather 
than wet types. They avoid fire hazards. 
Utilities prefer the wet type—but are 
not so prone to overload ’em. 


Lithium, a mineral you may never 
have heard of, is booming, 1944 pro- 
duction being seven times that of 1930. 
It does a lot of odd jobs, controlling 
moisture in batteries and air condition- 
ing, making greases and soaps better, 














improving strength and weather resist- 
ance of glass and preventing “crazing” | 
(surface cracking during cooling) of 
ceramics, among others. 


As Contrasted with: 


Difficulty of duplication—at best a massive surface 
Wasteful, messy job of rolling loose abrasive into wet glue 
Down-time to make grit (wheel) changes 

Time and space lost in preparation and storage 

Hard, unyielding cutting face 


Standard radio-communica- 


two-way 


tions sets in planes are used with a new 
type of ground-control unit for landing 
planes regardless of weather. 


TO INDUSTRIAL DISTRIBUTORS 


YOUR CUSTOMERS SHOULD SEE our new, illustrated eight-page 
folder, “PLUS FACTORS,” telling the advantages of Idler-Backstandsin 
greater detail. It describes ease of change-over, shows pictures of actual 
installations, gives reports on increased output (up to 17 to 1), the makes 



































of machines on the market and convincing testimony to the benefits of pee 

this modern, easy, economical conversion method. OC 

Use the Coupon | 

@ and 

Perr 

tape 

BEHR-MANNING, TROY, N.Y. met 

(DIVISION OF NORTON COMPANY) cee 

Electron velocity of 185,000 miles per sec. seed 
—highest created by man—the most 
BEHR-MANNING, TROY, N. ¥. powerful X-rays, and investigation of 
ee 2 new 8-page folder, “PLUS FACTORS,” on Idler Backatande ; cosmic-ray effects all are possible with 
cH ay Deas CSE Eshiet this queer-looking gadget, the betatron. 
The “secondary” — really an evacuated 
, . 4 doughnut-shaped chamber between two 

* heavy primary coils—accelerate electrons 'N 
é to tremendous speed and beam energy. 
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m Do you know...? 


“Ml What part will airships play in the postwar world? 
yhic 
lied What's the simplest way to guard against corrosion? 
moor’ - What'sthe booklet, “A New Tool forIndustry,”’ about? 


; of 
#16 







vith 
ngs 








the 


eci- 


Cus 
tch 


ns- 
her 
‘ds. 
are 















1S Q. Airships are capable of carrying pay loads on non-stop flights Greatly increased pay-load capacity and decreased operation 

of: costs have been made possible in airships by new developments 
in engines, metal alloys and construction. One such development 
—small but important—is the use of Permacel pressure-sensitive 
tapes in the construction of airship fins and rudders. Permacel 
cloth tape (Jonflex) and Permacel’s companion, Texcel cello- 
phane tape, are applied over rivets and joints on rib sections to 
help prevent damage to the fabric from friction. 


[] 1,000 miles C) 5,000 miles C] 8,000 miles 


A. Airships can carry pay loads on non-stop flights of 8,000 
miles—and, after the war, experts predict that transoceanic pas- 
ew senger and freight service by airship will be established at leading 
ng airports all over the world. 
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Q. Biggest pre-war obstacle to shipping ma- 
chinery overseas was: 


C) Corrosion (] Tariffs (J) Shifting cargoes 


A. Corrosion. But this is no longer true. Out 
of wartime experience in packaging tanks 
and planes has come a new development. 
Permacel moisture-proof cloth tape (Utili- 
tape), used to seal vents and openings in 
metal, seals against outside moisture perfectly, 
assures arrival of materials in good condition, 
teady for immediate use. 


Q. The title of this booklet refers to: 


(] Electricity () Pressure-sensitive tape 
C) Wrenches 


A. Pressure-sensitive tape. This booklet 
shows how Permacel Industrial Tapes help 
speed production and cut costs all along the 
production line. Illustrates and lists many 
tape uses that may prove helpful in your busi- 
ness during and after conversion. Write for 
your free copy today: Dep’t MS-16, Indus- 
trial Tape Corporation, New Brunswick, N. J. 


Q. What part will color play on streamlined 
trains of tomorrow? 


() Speed [) Decoration [] Insulation 


A. Decoration. Modern railroad designers 
are turning more and more to bright colors 
to give beauty and individuality to interiors 
and exteriors of railway cars and locomotives. 
Tomorrow, as today, jobs calling for two or 
more colors can be finished more quickly, 
neatly, economically with Permacel paper 
masking tape. 


IMPORTANT: Our research laboratories are at your disposal for development of special tapes to meet war and postwar needs. 


Permacel Industrial Tapes 


INDUSTRIAL TAPE CORPORATION = New Brunswick, N. J: 


MILL SUPPLIES * AUGUST, 1945 


Makers of Texcel Tape 
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Whittaker Metal-Workers’ 


CRAYONS 


WRITES WHITE 
STICKS TIGHT 


The heavy demand for metal-working crayons can now be met 
with WHITTAKER STEELRITE and CLOVER crayons. New and 
increased production of both natural and composition crayons 
account for large stocks on hand which are available without 
priority for distribution. 

STEELRITE crayons are made of powdered soapstone, contain- 
ing no wax binder and are free of grit. They are uniform in 
strength, will not flake and actually wear twenty percent longer 
than natural crayons. STEELRITE can be used on dry, grimy, hot 
or cold metals producing a clear, sharp, easily discernible mark. 

CLOVER, a clear white talc crayon is cut with the grain from 
selected soapstone. It is free from hard spots, or other impurities, 
and takes a fine, long-wearing edge that 
will not feather or flake in use. 

Both grades are made in standard five 





g 





inch lengths in square, wide flat, thin flat 


TABLE OF SIZES) — 
2 i and round shapes. _ 


‘SxVxle..j square 
SxVxVe 
Bue...... round 
Sr Vax Vis . wide flet 


pee 


5 x Va x Va large square | 
Sx Vax Vis . . thin fot 


Write today for additional information 
on this urgently needed product. Samples 
of STEELRITE and CLOVER crayons are 
available upon request. 








an ittaker, 
Clark ¢ 











260 West Broadway, New York 13,N.Y. 


D cniels, INC. Plant: South Kearney, New Jersey 
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Scaling Down 
Adjustment Losses 
(Continued from page 85) 





adjustment comes along we have the 
strongest kind of an argument right 
at the start, in those weights, for 
which the customer has signed. When 
confronted by the fact that he signed 
for so many pounds as correct, and 
the weight of the items in the ship- 
ment represents that many pounds, 
the customer usually agrees that we 
must be right. 

However, there may be one who 
still says that he is shy a dozen 
wrenches, our figures regardless. The 
next step, then, is to assemble an 
exact duplicate of that order before 
his eyes and weigh it. Every item 
therein he has already accepted, ex- 
cept the wrenches. It is easy to show, 
then, that taking out the wrenches, 
the package could not have weighed 
the number of pounds he signed for. 
But putting them in would make it 
weigh that amount exactly. So far, 
that has always settled the case in our 
favor “out of court”. 





Two Heads Are 
Beiter Than One 


(Continued from page 89) 





—used for calking joints in cast-iron 
pipe and for shaping lead pipe. His 
hammer, in fact, is so handy that 
many other shop men use it. The 
same thing is true of the woodwork- 
er’s mallet, picked up not only by 
all the woodworking trades but also 
by machinists and millwrights for 
use where dents must be avoided. 
The mason has his hammer, too, a 
short-handled tool with one square 
head and one long-bodied dull-chisel 
With it, he can chop 
brick or stone to size and hammer it 
into place, using either the square 
steel head or the handle butt, depend- 
ing on the blow he wants to strike. 
Our old friend, the carpenter, uses 
the hammer most familiar to most 
people, with one “flat” head and one 
nail-pulling claw. Here, too, how- 


cross-pein. 
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J&L PERMASET PRECISIONBILT PRE-FORMED WIRE ROPE 















PERMASET 


WIRE. 
ROP 


Precisionbilt and Pre-formed for long, 


profitable service » J&L builds wire 
rope as a fine piece of machinery — 
builds it as a precision product like a 
fine stop-watch. 

From raw materials, through the mak- 
ing of the steel, drawing the wire, and 
building the rope, every step is J&L 
—controlled for quality all the -way. 

Wire rope so made—by men of skill 
on modern machines—and pre-formed 
to install more easily, work better, re- 
sist fatigue, naturally lasts longer, serves 
you better, pays higher dividends on 
your investment in equipment. 











JONES & LAUGHLIN STEEL CORPORATION 


GILMORE WIRE ROPE DIVISION 





PITTSBURGH 30, AND MUNCY, PENNSYLVANIA 


rit 
J&L PERMASETYE PRECISIONBILT PRE-FORMED WIRE ROPE 
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GM rlenCceALlo Y 
SLING CHAINS 


boast service records 
as long as your arm 


Ask any plant executive or safety engineer who has 
used CM Herc-Alloy Sling Chains...their experiences 
will prove the reasons why that once they are put 
on a job they “stick.” In fact, CM Herc-Alloy Sling 


Chains shipped years ago are still in service 


The patented Inswell electric welded links and al! 
fittings are of Herc-Alloy formula steel with a tensile 
strength of 125,000 Ibs. per square inch...a safety 
factor of 150% compared to ordinary sling chair 
Herc-Alloy seldom, if ever, requires annealing 
There is a size and type to handle your job and 
prove in service that-here is sling chain 
value plus by any method of figuring 
Get all the details now from -your mill 


supply distributor or write us. 


COLUMBUS2McKINNON | 


CHAIN CORPORATION 


(Affiliated with Chisholm-Moore Hoist Corporation) 
GENERAL OFFICES AND FACTORIES: 120 Fremont Ave., TONAWANDA, N. Y. 
SALES OFFICES: New York, Chicago and Cleveland 
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ever, there are variations in shape, 
weight and balance. A little crown 
or belly in the head is sometimes pre- 
ferred, although most carpenters in- 
sist on grinding the face flat so a 
square blow a little off center won't 
bend a thin nail. Some, too, want the 
straighter ripping claws, which can 
be used like a miniature wrecking 
bar. 

So it goes, with each trade using 
its own hammer or hammers, but 
meantime adapting those of other 
trades when advisable. Thus, you'll 
be able to sell millwrights, power 
engineers and shop men generally 
the ball pein hammer; steel men and 
construction workers the engineer’s 
hammer; all trades the soft-faced one 
the sledge, the tack hammer and 
other general purpose ones. Inci- 
dentally, the man himself buys his 
major hammer or hammers in most 
cases, but not the “extras”. For ex- 
ample, the machinist will buy ball- 
pein and one seft-faced hammer, 
while the company supplies lead and 
babbitt hammers, sledges, mauls and 
probably engineers hammers. The 
blacksmith provides only his own pet 
hammer, the carpenter and mason 
likewise. Some companies now claim 
to provide all tools but the hammer 
symbol is a hard one to put down. 
Men who take pride in their work 
insist on using pet tools of their own 
—I remember a die setter who always 
left our shop carrying a flexible scale 
and a 2-lb. ball-pein hammer, while 
I, as helper, struggled after him with 
an air motor, two lengths of hose, 
three or four wrenches, drills, a 
sledge and whatever other tools he 
thought was needed. If there was a 
die to go out, I went back and 
brought it on a dolly. He never both- 
ered with such things, his hammer 
was a symbol of craftsman rank. 


All of which reminds me of an old 
but solid story. A steam engine be- 
gan to knock, and nothing the engi- 
neer could do would stop it. So he 
called in a consultant. The latter lis- 
tened, then asked for a hammer and 
smacked the cylinder a healthy blow. 
At once the knocking stopped. The 
bill was $150. Indignantly, the en- 
gineer asked for an itemized bill. 
Here’s what he got: 
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wer CIRCULAR LAMPS } 
ally _ ? 
ae Tube Coating Sheds Moisture, Assures 
’ A new rotating base developed by > Y o,e 
prs 
fail Sylvania Electric appears destined to Starting Under Adverse Conditions 
1 broaden the postwar markets for cir- 
anc ai . - el 
sei. cular fluorescent lamps yas as the Instant starting of fluorescent lamps has Instant-Start lamp subjected to same 
his circular lamps are expected ” widen the now become entirely practicable — even treatment. Note how special coating pro- 
field of fluorescent lighting itself. With | under the high humidity conditions that: | hibits continuous film of water—moisture 
ost this new base, the pins can be set at any once made such starting a questionable collects in tiny drops — each separated 
eX- angle to the plane of the lamp. matter. Instant starting circuits have, of from the other by a completely dry area. 
all- FIXTURE DESIGN SIMPLIFIED course, been known for some time, but a The new lamps, currently available 
er, new Sylvania Electric development now 
ind This feature will greatly simplify the assures their successful operation even 
ind design of lighting fixtures and other under adverse conditions, 
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ia other outstanding advantage, improving 
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ork : accompanying photo shows how effective 
wn ae. this coating is. At top is a standard 40- 
ays Preliminary information on these watt, T-12 fluorescent lamp subjected to 
ale lamps — not yet in commercial produc- a fine spray of water vapor. Complete only in the 40-watt T-12 size, require a 
‘ile tion—is available from Sylvania Electric coverage is indicated by large drops on special ballast, details of which can be 
ith as a guide in postwar planning. underside. Below is a new Sylvania obtained from Sylvania Electric. 
se, 
a 
he 
5 a 
ind ans 
th- y 
ner 
DESK 
old LAMP 
be- 
- ———— | 
gi be ee FLUORESCENT 
he , u FLUORESCENT | THREE LAMP 
lis- —- O ILLUMINATED CLOCK | WALL BRACKET 
| 
ind 
Ww. 
‘he 
en- 
ill. 
MAKERS OF FLUORESCENT LAMPS, FIXTURES, WIRING DEVICES; ELECTRIC LIGHT BULBS; RADIO TUBES; CATHODE RAY TUBES; ELECTRONIC DEVICES 
a MILL SUPPLIES * AUGUST, 1945 217 
, 





UMI 








standardize 


here’s a real terror,/ 
, of a fire. . /magnesium 


| | = | oF 
“ia, a 
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Put water on a magnesium metal fire 
and the flames will flash up like a fire 
bomb. Other chemicals have no better 
effect. Even under a blanket of sand 
a magnesium fire will continue to 
burn so intensely that it may destroy 
a metal floor. It’s highly dangerous! 








PYRENE G-1 POWDER WILL KILL A MAG. 
NESIUM FIRE DEADER THAN COLD ASHES. 





HOW YOU GET MAXIMUM FIRE PROTECTION BY STANDARDIZING ON PYRENE 


All Pyrene Fire Extinguishers are precision 
built ef durable materials te give fast posi- 
tive action on fires and tong Tife for the 
equipment. The instructions for operation 
and care are simply stated and plainly 


testing‘new ideas for Fire Protection stand 
firmly behind the production of standardized 
Pyrene Equipment for every Fire Hazard. 
All Pyrene Fire Equipment has been tested, 
listed and labeled by the Underwriters’ 
Laboratories, Inc., and approved by Factory- 
Mutuals. Standardize, be safe with Pyrene. 


SY THE WAY: WHEN DID YOU LAST TEST 
THE FIRE EXTINGUISHERS IN YOUR HOME? 


Purene Nanufacturing Company 


stamped on the face of the extinguisher. 38 
years of experience, creating, developing and 


Founded 1907 


NEWARK 8, NEW JERSEY 


AFFILIATED WITH THE C-O-TWO FIRE EQUIPMENT CO 
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For pounding with a ham- 


ge ee ere $1.00 
For knowing where to 

eee eee 149.00 

TE dccxenivaens $150.00 





Moving According 
To Plans 


(Continued from page 91) 





filed. Fluorescent lighting is used 
throughout and the partners devised 
their own ventilating system for the 
offices which utilize two large fans 
and maintains a normal temperature. 
The offices are partitioned with frosted 
glass being used where the office faces 
the street and clear glass where it 
faces the back. All activity at the 
counter and at the stock shelves may 
be observed without inconvenience. 
The counter is to the rear and left 
of the offices but is clearly seen from 
the entrance at the front left. The 
passage from the entrance to the coun- 
ter is broad. Eventually much of this 
space will be used for display pur- 
poses, the floor being covered with a 
linoleum tile. Before converting the 
building into an industrial supply 
firm, this space was a driveway which 
ran from a wide entrance to the rear 
of the building where the servicing 
was done. Messers. Pye and Barker 
entertained the idea of leaving this 
driveway as it was in order to permit 
“It would be 
the only distributor house,” remarked 
Mr. Barker with a laugh, “in which a 
customer could drive right up to the 
counter, get what he wants and leave 
without getting out of his car.” 
Stairs behind the office lead up to 
the second floor which has the same 


customers to drive in. 





View from rear doorway of parking 
lot, showing loading pit for trucks. 
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Something Mew 
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i WILL pay you to look into the complete line of OIC 
Cast Steel Valves .. . for they are different. 





You will find a RIGHT OIC Valve for every application with Mail this 

the right combination of trims to give you the best performance. ™» COUPON 

Take, for example, the OIC Cast Steel Globe and Angle Valves 

that assure you greater dependability and greater flexibility . . . QO. I. C. 

positive and accurate flow control . . . maximum performance 350 Ejector St., 

.. - longer trouble-free operating life. Wadsworth, Ohio 

These great OIC Valves are completely described in our new oo OIC Brochure 
meee Tip. mag ‘Cast Steel Globe 
Why not send today for this brochure and get the inside story rh Angle Valves. 


of the superior service these valves will render? 





Company ..-----s09080" 


THE OHIO INJECTOR COMPANY Address 


WADSWORTH, OHIO . PP es <5 


Leaders mn a ae ee a Saimce 1883 
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Grinding Wheel 
Dressers & Lulters 





















area as the ground floor. Pye-Barker 
isn’t worried about the lack of floor 
space and doesn’t intend to be for 
some time to come. The firm started 
out with power transmission as its 
feature of supply service but has 
broadened its lines to meet succes- 
sive demands, especially along the 















— An —. direction of perishable tools. 
Huntington Cutters grinding wheel me . 
made in all sizes seneins® P roblem ca 
wed with © : 
be ES MOND tool Besly Firm 
very . © 
There's = yo pote Still Gr owing 
ind © i 
saeco each cont (Continued from page 103) 
F to gi 
is designed 
results of a sort that r ‘ ° 
a k e customers Pratt & Whitney representative with 
m oe 
come ack tor were. headquarters at Besly’s, joined Besly’s 
resser talog * @ . . 7 
Desmond Hex Drews eS isn and, originating an improved die 
_ ak ie stock, was placed in charge of its 
nat 
encarta manufacture in the new plant. Taps 
supplied oO 
quest. Write to were made also. 
day: Besly came out with the first disc 





Desmond Huntington 
Dressers 


grinder in 1891 (the original is in 
the Ford Museum). In 1922, Besly’s 
arranged a working agreement with 
Titan Abrasive Co., under which 
Titan manufactured and Besly’s took 
the entire output of abrasives to be 
sold under the name, “Besly Titan 
Abrasives.” 

Acquiring majority stock control 
in 1936, Mr. Welles instituted a profit- 
sharing plan for all employees. The 
company’s employee policy has been 
one of its most solid props and is 
summed up by Edward K. Welles: 
‘We'd use plenty of red ink before 
we'd cut employment ruthlessly. And 
we did just that during the depres- 
sion. Aside from other considera- 
tions, there is a dollars and cents 
reason for such a policy. Experience 
gained by Besly employees through 
long years of continuous employment 
has conditioned them to accept re- 
sponsibilities and discharge them 
successfully. For this reason, the 
| company has been able to draw on its 
| own organization for executive mate- 
en tee | rial—one of the leading factors in 

the company’s ability to grow and 

prosper.” 

The employment records bear out 
Mr. Welles. Leo E. Jacobs, executive 
vice president, has been with Besly’s 
38 years; Arthur Olson, purchasing 
agent, 40 years; Howard Learn, in- 
dustrial supply manager, 36 years; 
Henry G. Haars, tap sales manager, 
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tc If your customers call for it... 
re- 


them Then send for a free copy of the R/M book 

the ... 48 pages... 45 illustrations . . . chart show- 
ing proper type of packing for every industrial 
use . . . complete dimensions, weights, and de- 
scriptions of more than seventy types of packing 
... in hundreds of different sizes. 


The R/M book is made for heavy-duty service, 
* out on strong paper with wear-resistant cover. It’s in- 
utive dexed for easy reference, and fits handily into 
sly’s the ordinary office-file or briefcase. 

sing 
» in- 
ars; 
ager, It’s “Packed with Satisfaction”—When You Use R/M 





IF YOU SELL PACKING, if you want to sell it, or SEND FOR YOUR FREE COPY TODAY 


want to sell more of it... 


mn its 
nate- 
‘sin 

and 


And it’s packed with information on the 
greatest packing line in history. 
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THE FIFTY-TO-ONE FILE 


IT’S CARBIDE—the Ford Carbide Rotary Cutter. 
IT’S NEW—on the market only a few months. 


ITS PERFORMANCE is so superior that its production econ- 
omy can’t be denied—outlasts high speed steel fifty to one. 





IT’S BACKED BY an extensive and intensive advertising pro- 
gtam which is telling the story of Carbide Cutters to the key men 
in all the metal working industries. 


IT CARRIES the name of FORD—the name of the oldest manu- 
facturer of rotary files and cutters in America. 


IT’S YOUR CHANCE to cash in on the sales possibilities of our 
COMPLETE LINE of rotary tools—CARBIDE CUTTERS— 
HAND CUT FILES—GROUND FROM THE SOLID CUT- 
TERS. Write today for full particulars—catalogs, prices, discounts. 
M. A. Ford Mfg. Co., Inc., 742 W. First Street, Davenport, Iowa. 


anplelt Live 
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Norman C. Minehart, 


abrasives manager, 21 years; Henry 
H. Moehling, pricing department 
manager, 28 years; Thomas J. Giblin, 
shipping department head, 46 years; 


William Zierk, city order department 
head, 38 years; Alex Kamin, city 
shipping head, 28 years; William 
Gorski, assistant manager, supply de- 
partment, 30 years, and Casey Gor- 
sky, assistant manager, shipping, 28 
years, 

In manufacturing: R. W. Young, 
vice president of engineering, 29 
years; J. B. Krebs, office manager, 39 
years; K. Y. Taylor, vice president 
of manufacturing, and W. C. Oliver, 
chief tap engineer, and S. M. Napp, 
chief engineer, date back to the 30’s. 


In sales: Olaf C. Hansen, 38 years; 
Clarence G. Black, 37 years; Arthur 


C. Wolfrum, 37 years; and George 
Peterson, 22 years. Robert J. Curns, 
manager of grinder sales, joined 
Besly’s in 1919, two years after his 
father, John F., now New England 
representative, was hired. 

Miss Roselyn F. Kruse, head of the 
accounting department, has served 
the firm for 19 years; Mrs. Frances 
M. Mandeville, head billing machine 
operator, 17 years; Mrs. Marie L. 
Freier, head of the order writing de- 
partment, 17 years, and Mrs. Lillian 
Poole, senior secretary, daughter of 
Mr. Zierk, has 20 years. There are 
many with a dozen or more years of 
continuous service but the average 
is 20 years. 


27 ~=«‘years; 





All Lines 
Can Be Pushed 


(Continued from page 95) 





a “week or two ago” when in reality 
the date of sale could have been “a 
month or two.” 

“T'll check over the cards,’ Mr. 
Evans said, “and call in a salesman 
to discuss the situation with him. I'll 
ask him why he hasn’t been getting 
for such-and-such product 
In 
most cases he'll immediately reply by 
calling my attention to an order of 
several weeks previous but he'll iden- 
tify it as an order received ‘just the 


»rders 
from such and such a customer. 


| other day’. There’s no argument 
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Brightboy 
TUFF-TEX 


Tougher texture, for finishing 
hard metals. The tougher 
binder accents the abrasive ac- 
tion, yet retains the soft rub- 
ber cushion, finishing 
and pre-polishing in 
one operation. 


TELL YOUR 
CUSTOMERS TO INCLUDE 


Rubber - Cushioned 


Brightboy 


IN THEIR 


PRODUCTION 
PLANNING 









XTENSIVE time-saving 

procedure achieved in war 
industries by Brightboy’s 
rubber-plus-abrasive finishing 
action, is being adapted in production planning by 
many of your customers. 


Brightboy’s pioneering of this new method and 
material for finishing all metals is paying sub- 
stantial sales dividends to distributors. Brightboy’s 
dealer-franchise policy combines  distributor- 
protection, on-the-territory sales promotion, ex- 
tensive advertising, full-line sales opportunities. 
BE IN ON THE WIDE BRIGHTBOY SALES 
POTENTIALITIES OFFERED BY METAL- 
PRODUCT MANUFACTURING. WRITE FOR 
DETAILS OF THE BRIGHTBOY SALES 
PLAN. 


A Complete Line in 3 Textures for All Manual 
& Machine Operations 


BRIGHTBOY INDUSTRIAL DIVISION 
WELDON ROBERTS RUBBER CO. Newark 7, N. J. 





Brightboy Brightboy 
STANDARD FINE-TEX 
A favorite for burring, Smoother, finer texture 
finishing and _ polishing for work on softer met- 
on the widest variety of als, producing special 
metals and metal parts. finishes and for applica- 


tions where the coarser 
wheel might not be suit- 
able. 
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| when I produce the record; there’s 
no wasting time looking up invoices, 


¥ * 
SONS Cia ® etc; and, what’s most important. 
17 RE there’s no time wasted in investigat- 


IRE ROPE AND CHAIN ing the reason. 

SIER TO SE LL Salesmen, though, are not the only 
E EA ones who find it difficult to keep 
track of the dates of events in the 
past. Mr. Evans recounted an experi- 
ence he had that caused him a minute 
or two of embarrassment. This hap- 
pened when, while talking with a 
manufacturer’s man, Mr. Evans found 
himself in the same position sales- 


LAUGHLIN Ww 
FITTINGS AR 














men are in when they are questioned 
about an account. Sales in the line, 
it seemed to Mr. Evans, were holding 
up well but the manufacturer’s man 
said he thought they were dropping 
| off. Mr. Evans’ own record showed 
that he had been basing his state- 
| ment on sales of several weeks pre- 


vious. 

| He doesn’t draw on his memory 
any more—he looks up the records. 
As a final touch to the system, Mr. 

Evans each month drafts an “Accom- 

plishment Report” which is posted 

| in the various offices and warehouses 


TION | 
a uIPM 


of the company. It has proved to be 
a well-read report for it lists the var- 
ious lines and then names the sales- 
men who obtained the greatest dollar 
volume on the line and the man who 


obtained orders from the greatest 





number of customers. 





Industrial Plastics— 


Their Importance 
(Continued from page 83) 





These 17 magazines blanket your entire prospect list. 





In them, Laughlin carries steady advertising schedules . . . from 6 to 13 appear- 
ances a year. These ads, along with full pages in important Buyers Guides and trical and heat resistance properties. 
Annual Directories, keep the Laughlin name and products before your customers. Th . . 

lide oe ey have high arc resistance and ex- 
Featured in these ads are such unusual sales leaders as ‘‘Fist-Grip"’ Safety Clips, 





Improved Safety Hooks, Genuine “Missing Links’’ and the most complete line _ cellent acid and water resistance, in 
of Wire Rope and Chain Fittings. A new catalog containing valuable engineer- addition to good dimensional stabil- 
ing information is offered. Laughlin’s ‘buy from your distributor’’ policy is . 

emphasized. Backed up by Laughlin’s reputation for quality, these sales mes- | ity. 

sages will help build volume sales for you. Laminated Materials—Built up of 


Plan now to catalog and stock the Laughlin line. 


LAUGHLIN PROTECTS THE DISTRIBUTOR 


[.AUGHLIN IS 


layers of material bonded under heat 
and pressure with phenolic, or urea 
resin, laminated materials are exten- 
sively used in mechanical and elec- 
trical fields. 

Characteristics are high strength, 
high shock resistance, low water ab- 
sorption and good dielectric proper- 
ties. Laminated phenolics are avail- 
able as sheets, rods, and tubes and be- 
cause of the wide ranges of laminat- 





\_4 
THE MOST COMPLETE LINE OF DROP-FORGED WIRE ROPE AND CHAIN FITTINGS 
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\\ orking on a sheave offers 


no swivel arm sinecure for these 
husky SSUS{P’ Spherical Roller 
Bearing Pillow Blocks. Their 
job is a tough one: to retain 
lubricant and to keep dust and 
water from reaching the bear- 
ings. Yet they have been doing 
that sort of job on Vulcan sheaves 
for years, eliminating the need 
for frequent lubrication and 


helping the bearings to reduce 
both power requirements and 
rope wear. Made in two rugged 
pieces for easy assembly, inspec- 
tion and lubrication, SOS 
Pillow Blocks pay their way 
within a short time. Whenever 
SXlS Bearings and Pillow 
Blocks are present, lifting power 
becomes paying power. 5843 


SSSI INDUSTRIES, INC., PHILADELPHIA 34, PA. 





BALL AND ROLLER BEARINGS 
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A BIG LIFT FoR SHEAVES WITH 
SKF PILLOW BLOCKS 








@ Built by VULCAN IRON WORKS 
of Wilkes-Barre, Pa. 












Pioneering in practically 
all industries, 0S pro- 
duces ball and roller 
bearings of all types and 
sizes, from %" to 59” O.D. 
SKF 
PUTS THE RIGHT 
BEARING IN THE 
RIGHT PLACE 
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Super-sterling: 


The Complete Line... PLUS 


. « « THAT GUARANTEES 
MORE SAW BLADE SALES! 


Sterling and Super - Sterling 
hacksaws and bandsaw blades 
are supplied in every standard 
type and size. But more, there is 
the patented Broach Saw — and 
the High-Speed Steel flexible 
Hand Blade, both originated by 
“Super-Sterling”. 


Here is everything you want in 
Hacksaws and Bandsaws.... 
PLUS 


% Broach Saw, S.A. high speed steel 
hand blades 

% Broach Saw, high speed steel 
power blades 

* Broach Saw, molybdenum high 
speed power blades 

% Flexible S.A. high speed steel hand 
blades 

% Power, high speed steel standard 
tooth 

% Power, molybdenum high speed 
standard tooth 

% Flexible standard steel tungsten 
alloy hand blades 

% All-hard standard steel tungsten 
alloy hand blades 

% Band saws cut to 
welded, all sizes 


% Band saws furnished in coils of 100 
ft. or more 


length and 


It will pay you, as an aggressive 
merchandiser, to learn more 
about the Super-Sterling policy 
of friendly co-operation with our 
distributors. 


WRITE FOR FULL INFORMATION! 
The Complete Line.....PLUS 


DIAMOND SAW WORKS, 


NEW YORK 





Meta! : i 
Cutting Bang aa. 
Blades 





Super 
Steril: ng 


BUFFALO 
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ing materials now being used, they 
can be applied to a wide variety of 
products. Urea laminates are avail- 
able as translucent plate. 

Special machining characteristics 
can be “tailored-into” laminated ma- 
terials. These materials are gener- 
ally opaque or dark in color although 
thin sheets are translucent. For ap. 
plications where good mechanical 
properties are desired, the fabric base 
grade is generally used when electri- 
cal properties are of secondary im- 
portance. When electrical properties 
are of primary importance, the paper 
base grades are preferred. A recent 
development is glass laminate, in 
which sheets of woven glass are lami- 
nated with phenolic, urea, or mela- 
mine resin. Such laminates possess 
high strength and excellent electrical 
properties. 


Thermoplastic Materials 


The thermoplastic resins are the 
oldest types of molding materials, 
cellulose nitrate, or celluloid, being 
the first. This development was fol- 
lowed by cellulose acetate, which has 
all the advantageous characteristics 
of the nitrates but is not inflammable. 
The butyrates, adrylics and vinyl 
compounds are relatively recent de- 
velopment. 

Outstanding characteristics of ther- § 
moplastics are ease of molding by in- | 
jection method, wide ranges of color, 
formability to sheets into simple 
shapes, good machinability. They are, 
limited to applications 
where temperatures do not exceed 
170° F. Many thermoplastic com- 
pounds have special characteristics 
that had led to wide use, such as the 
crystal transparency of acrylics, the 
electrical properties of the vinyls and 
the toughness of the acetates. 

Cellulose Compounds—Cellulose 
Nitrate, commonly known as cellu- 
loid, is a compound manufactured 
from cotton linters, treated with ni- 
trate and sulfuric acids. It is gen- 
erally available in sheets, rods and 
tubes in an unlimited range of color. 
It has fairly good moisture resistance 
but has the disadvantage of inflam- 
mability, and discoloration in sun- 
light. 

Cellulose acetate and cellulose ace- 


however, 
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tate-butyrate are manufactured from 
cotton linters treated with acetci acid 
and acetic anhydride. It is available 
as molding powder, sheets. rods and 


ESa THESE ELEPHANTS, WOULD 

y S» BE AN EASY LOAD | 

| tubes. It is one of the most widely 

foe thin. _ used thermoplastics. Characteristics 

of acetate are toughness, resilience, 

SUPER- | ont rtbior susan. 
DREADNAUGHT | 

CASTER 





¥ 








ease 


Cellulose acetate-butyrate compound 
has high impact strength and excel- 
lent moisture resistance. 

Ethyl cellulose, formulated from an 
ether of cellulose and ethyl alcohol, 
can be molded into products requir- 
ing properties such as toughness, al- 
kali and acid-resistance, light-resist- 
ance, and strength and flexibility, par- 
ticularly at low temperatures. 

The Vinyl Compounds—This broad 
group of compounds includes those 
thermoplastics stemming originally 
from vinyl family of chemical com- 


pounds: Polystyrene, vinyl acetate, 
polyvinyl butyral, vinyl chloride, and 
vinylidene chloride (saran.) and the 
acrylics. 

Polystyrene has excellent dielec- 
tric properties and optical clarity and 





extremely low water absorption. The 





material shows increase in strength 
as temperature decreases and has ex- 
Colors 
range from clear transparent to all 
shades. 


cellent chemical resistance. 


Choice of Plain or re . . 
V-grooved Tread Wheels Vinyl chloride, vinyl co-polymers 
and polyvinyl butyral have unusual 


chemical inertness, good elasticity at 


low temperature, good electrical char- 
acteristics, excellent dimensional sta- 


bility. 


Your heavy materials handling problemis now vastly simplified. Loads | 
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up-to 9 tons per caster are easily swiveled and rolled through produc- 
tion lines . . . stock .. . warehousing .. . shipping rooms. . . without 
need of cumbersome, expensive equipment. It's a new, revolutionary 
conveyance engineered by Faultless to speed up heavy production. Pre- 
cision built with specialized machine-tools developed during half a 
century of caster making experience. Scientifically porKvcsmnee Be with 
surplus strength at points of stress and wear. Write for further facts 
about “Industries finest Caster for Industries’ toughest jobs.” 


FAULTLESS CASTER CORPORATION, Dept. MS-8. Evansville 7, Ind. 


Canadian Factory: Stratford, Ont. Branches in Boston, New York, Chicago, High Point, 


St. Louis, Detroit, Los Angeles. In other cities, consult your classified phone directory. 
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Vinylidene chloride, also known as 
saran has high tensile strength, high 
fatigue and abrasion resistance, re- 
sistance to water and chemicals. It 
is particularly suitable for extruding. 
extruded tubing is an excellent alter- 
nate for brass and copper. 

Methy! methacrylate resins possess 


some of the most desirable optical, 
properties of the transparent plastic ' 


materials. They possess crystal clar- 


“ity, resistance to weathering. good 


stability and the ability to “pipe” 
light. They can be easily fabricated 
into complicated shapes and forms. 

Nylon—Now available as a mold 
ing material, nylon possesses tough- 
ness, excellent resistance to heat. high 
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REG. U. S. PAT. OFF. 


SOCKET SCREW PRODUCTS 











Pat'd and Pat's Pend. 


BRANCHES: BOSTON «© DETROIT + INDIANAPOLIS + CHICAGO ~» ST. LOUIS + SAN FRANCISCO 





- . . and there is jobber representation in every 
city large enough to justify carrying a stock. Repeat 
orders testify to the popularity of these two lines. 
There is still some territory open, so why not write 
to us for our attractive dealers’ proposition? 
““UNBRAKO" Screw Products are noted for their 
strength, accuracy, and the unique feature of knurl- 
ing. The KNURLED ‘‘UNBRAKO"' SOCKET CAP SCREW 
(D) affords a non-skid grip even for oily fingers, 
enabling the screw to be screwed in faster and 
farther before a wrench is needed. The KNURLED 
““UNBRAKO"’ SOCKET SET SCREW (E) is a self- 
locker without equal. Because of the ingenious knurl- 
ing of its cup-point, vibration positively cannot shake 
it loose. F shows our all-metal, one-piece ‘‘FLEXLOC"’ 
STOP and LOCK NUT —a two-in-one nut in which 
all the threads help to carry the load while some 
lock as well. 


The “"HALLOWELL" Line includes work-benches, tool 
stands, foremen's desks, stools ond chairs, trucks and 
other items. Fig. 732 shows one of the ““HALLOWELL" 
Work-Benches of Steel. Over 1300 ready-made and 
interchangeable styles are available. Fig. 1249 — 
“HALLOWELL"’ Welded Steel Stool — just one of 
many wobble-proof styles. Fig. 1734 — ‘'HALLO- 
WELL" Deluxe Work-Bench of Steel — the latest 
thing for modern shops. 





Knurling of Socket 
Screws originated with 
“Unbrako” years ago. 











JENKINTOWN, PENNA., BOX 519 


OVER 40 YEARS IN BUSINESS 
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“AND WE INSTALLED 
WELDOLET FITTINGS 
THROUGHOUT” 


YOUR PROFIT 





When your customers want to make 
fre | branch pipe outlets, here is the way 

for you to make extra sales. 
No matter what types of welding fittings you 
now handle, you can get increased sales on 
every job if you stock WeldOlet Fittings. They 
complete your fittings line. You'll make more 
profits and give your customers better service. 
Ask to see the WeldOlet distributor proposition. 


And when you carry these fittings you have a 
sales story that’s tops. WeldOlet Fittings cost 
your customers less than other types—at no 
sacrifice to your profit. They are easy to 
install. They give really leak-proof joints of 
full, original pipe strength and provide im- 
proved flow conditions. 

For more profit on piping jobs, drop us a line 
today. Learn all about the WeldOlet Fittings 
distributor proposition. 


Forged Fittings Division 
BONNEY FORGE & TOOL WORKS 
645 N. Meadow St. « Allentown, Pa. 


BUY WAR BONDS AND KEEP THEM 


WELDOLETS 


WELDIN JTLE 





Welded /5 
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tensile strength, elasticity. In ex- 
truded form it has exceptionally high 
tensile strength. In molded form it 
has been specified for electrical in- 
sulating parts, textile machinery parts, 
and applications where moldability 
and high heat resistance are required. 


Comparative Properties 


Weight—Atmospheric and operat- 
ing conditions, formulation, molding 
and curing, influence and behavior of 
plastics in service. 

On a weight basis, plastics offer 
considerable advantage over metal, 
but they can never be selected on this 
basis alone. Advantage can be taken 
of the high strength-weight ratios of 
plastics in the design of portable 
equipment where weight is a factor. 
Plastics are also used successfully in 
non-structural applications such as 
flooring, conduit and pulleys. Acry- 
lic sheets, such as used for cockpit 
and “blister” enclosures on aircraft, 


_ are standard not only because they 
__ have less than half the weight of glass, 





but because they can be formed eas- 
ily into complex shapes. Where mov- 
ing parts reverse direction, inertia 
forces are set up; plastic parts often 
help to prevent vibration. 

Tensile Strength—This is one of 
the properties of a plastic material 
that is subject to considerable varia- 
tion depending on manufacture, mold- 


_ ing technique, degree of polymeriza- 


tion, amount and kind of fillers and 


| plasticizers present, temperature and 


moisture. It may be said generally 
that plastic materials develop tensile 
properties during formation of the 
molecular structure of the resin. 
Where polymerization takes place 
during the molding, as in the phe- 


| nolic and urea resins, tensile strengths 
will depend to some extent on molding 


technique. Fillers have great effect 
on impact strength, fluxural strength 
and flow. Plasticizers which are 
added to thermoplastics to obtain de- 
sired flow properties often affect 
strength of the molded part. Tem- 
perature has a marked effect on phys- 
ical properties. 

Compressive Strength—Laminated 
phenolics, particularly. those which 
are canvas-reinforced, have high com- 
pressive strength, a characteristic 
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which has led to their adoption as 
washers, gears, bearings, and in cer- 
tain machinery applications. In 
molded parts, best compressive 
strength is shown by wood-flour filled 
phenolics and ureas. Thermoplastics 
have distinctly lower compressive 
strengths. Temperature affects com- 
pressive strength as much as it does 
other physicals. For parts in which 
heavy loads must be taken, many de- 
signers mold thermoplastic over metal 
inserts which carry most of the load. 

Impact Strength—Fillers and plas- 
ticizers play an important part in de- 


termining the impact strength of plas- | 


tic parts. In phenolics, fibrous fillers 
increase impact strength; in thermo- 
plastics, greater proportions of plas. 


ticizer improve impact characteristics. | 
For example, a molded phenolic with | 


long fabric filler at normal tempera- 
tures has approximately ten times 


the impact strength of cotton-filled | 
phenolics, and twice the impact | 


strength of shredded-fabric filled phe- 
nolic. Certain formulations of ethyl- 
cellulose, cellulose acetate, and bury- 
rate show high impact strengths. 
Electrical Properties—Electrical 
properties in molded parts depend to 
a great extent upon proper design, op- 


erating temperatures, and conditions 


of humidity. Generally speaking, high 
operating temperatures adversely af- 
fect electrical properties. For exam- 
ple, dielectric constants of the phe- 
nols change considerably with rise in 
temperatures. At high operating tem- 


peratures, dielectric strength in ad- | 


versely affected, as in insulation re- 


sistance. The amount of moisture ab- | 
sorbed by the material also affects | 
electrical properties: dielectric con- | 


stants and power factors of molded 
phenolic increase in proportion to 
the amount of water absorbed. The 
water absorption of some of the plas- 
tics reduces surface resistivity. 
Moisture Resistance—The amount 
of moisture absorbed by the material 
will affect dielectric qualities, appear- 
ance, and sometimes dimension of 
the molded part. Polystyrene and 
finylidene chloride show the highest 
moisture resistance of all the plas- 
tics, the cellulose acetates behaving 
poorly in this respect. Some lami- 
nated phenolics are compounded for 


BUY WAR BONDS 
AND KEEP THEM 
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Elek-tro-cut Three-M-ite Cloth is 
available in reams (9”x11” sheets), 
or 50 yard rolls up to 28 inches 
in width, in grit Nos. 320 to 24. 
It is also furnished in belts, bands, 
discs and a wide range of other 
specialized abrasives. 


@ When you recommend Elek-tro-cut Three-M-ite _ 
Cloth to a customer you don't need to worry 
about “kick-back"’. The quality built into this 
dependable abrasive cloth will back you up 100 
per cent. Made with a tough, flexible backing, 
scientifically graded aluminum oxide mineral 
and the new long wearing Grit-Lok Bond, 
Elek-tro-cut Three-M-ite Cloth is ideally suited 
to finishing department and general shop needs. 
its performance on either hand or machine 
operations, its long life and its economy will 
make fast friends for you. Because the uses of 
suck an abrasive are so widespread, Elek-tro- 
cut Three-M-ite Cloth is a first-class leader to 
feature. Posting your salesmen on its advan- 
tages and supplying them with literature and 
samples is a sure way to build steady— 
and automatic—repeat sales. 
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low water absorption for better elec- 
trical properties. 

Cost Factors—lIt is not easy to eval- 
uate the cost of molded plastics parts, 
since the final cost, as with any engi- 
neering construction material, de- 
pends on a number of factors. The 
comparative cost per pound is not at 
all trustworthy, since specific gravity, 
part design and fabrication method 
may influence cost adversely. 

Generally speaking, cost of molded 
parts depends on material cost, mold 
cost, labor cost for molding, finish- 
ing cost plus usual overhead, mainte- 
nance and similar fixed charges. Ev- 
ery design has its own peculiarities 
affecting cost. Certain design meth- 
ods may be used to reduce cost, as 
will special equipment if available. 
Extra cavities in the mold while in- 
creasing mold cost, and mold open 
time, none the less reduce unit cost. 





Appraising the 
Distributor 
(Continued from page 84) 





protection is expected to increase. 
On the other hand, a majority of 
buyers favor uniformity of prices. 
“One purchasing official”, reads the 
article, “stated that it was to the 
best interests of buyers to have as 
few price differentials as possible of- 
fered on supply and maintenance 
products by competing sellers. Ordi- 
narily, much less attention is given 
to the purchases of these products 
than to the purchase of equipment. 
raw materials, fabricated parts, and 
the like, because they represent rela- 
tively smaller expenditures both per 
item and in volume. Yet if prices 
differed, this official pointed out. buy- 
ers would feel they had to shop among 
many distributors in order to make 
sure they were getting for their com- 
panies the lowest reasonable prices. 
The fact that prices do not differ 
leaves buyers free to select distribu- 
tors on the basis of service rendered— 
a very important criterion—where 
there actually is a great deal of varia- 
tion, affecting the ‘real price’ to the 
customer, if not the invoice price.” 
Purchasers bemoan the lack of ade- 
quate. compensating downward pres- 
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ethod cuts MAINTE NANCE COSTS on Heavy Traffic Floors ae. 
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mold The cost-cutting performance of Rubber- jiffy, will hug any floor without cementing, 
: ae | like in Re ublic Aviation’s power house is and it’s easy tO clean. 
finish P P yw ; 
ish- 54 further evidence that this non- riority run- Safe, economical, long-lasting» Rubber- 
ainte- ner is ideal for protecting an reserving _ like is used in factories, hospitals, institu 
5. E any type of heavy traffic floor. Its resilient tions, schools, apartments —wherev’e there 
— corrugations and rugged construction take is heavy foot. trallic. - - Put it to work on 
arities the beating floors can’t afford to take. It our busiest floors and get years of extra, | 
h ives new, longer life to old or worn floors, safer wear. Available in hancy 36” width, 
meth- trims current maintenance costs. Skid-proof 25 yards to the roll. . - . Order from your 
st, as when wet, Rubberlike provides sure foot- local suppl house or write for a free sam- ‘ 
labl ing where splashings OF tracked-in rain are ple to Bird & Son, INC» Department 148, 
| re a safety hazard. It can be put down in a ast Walpole, Massachusetts. 
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_ cost. 
Here in the home of Republic’s deadly P-47, the power 
house floors had to be painted four times a yeor- Then 
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: savings in maintenance’ costs, say Republic engineers. 
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PRICE sure on supply prices but, for the 
$185.00 net* | ™ost part realize the limitations of 
distributors as to prices. “In gen- 
eral,” writes Professor Livesey, “it 
can be said that though the indus- 
trial buyer selects his sources of 
supply and maintenance products on 
the basis of a number of criteria, 
one of them is the products value 
offered for dollars spent.” 





VST e eee tteat 


Uniform Prices 
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} With uniform prices prevailing, 
Professor Livesey writes, the caliber 
of service offered is even of more 
importance in influencing placing of 
| orders. As representative of the re- 
| action of buyers, he gives one buy- 
er’s bases of selection of distribu- 


tors: “(1) the quality and reputa- 














ft 
i 1¥e"" bleh | tion of product lines offered, (2) 


the completeness of inventory stocks 
carried, (3) the service on order 


e © | . . 
MorethanaDynamicDisplay ‘2:72 ° 
The importance of adequate in- 
ventories is stressed as buyers regard 


—A COMPLETE SALES UNIT OF MANY USES. | this as a great convenience, eliminat- 


ing problems and added expense in- 


The mill supply dealer can greatly increase his “Over the | volved in any attempt to anticipate 
Counter” sales of the famous GROBET ROTARY FILES with |“ °74 all emergency requirements. 

“ i From buyers’ opinions, Professor 
this sturdy counter display holding 150 of the most popular | Livesey deduces that the ability to 
Rotary Files and Rasps. Wasted selling time is eliminated. 
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fill both normal and emergency re- 
quirements from stock is the most 
important single factor influencing 
the placing of supply orders and for 
this reason, orders are spread over 
several distributors depending on who 


No “digging out” box after box of stock. The purchaser 

can see the actual files required—each file is numbered. 

The back of the display gives sales information for clerks 

and a complete record of list price and selling price of each = **°°KS ™ost of the ordered items. As 
; _ to products on which brand of manu- 

and every rotary file by number. Cost to you only $185.00. facturer’s reputation is important, 


the buyer has no preference of source 
but must buy from the distributors 
who handle them. 

| The buyers’ preference for local 
sources, the article says, strengthens 
the distributor’s position against that 
of the direct-sale manufacturer. The 


The display is strongly built of varnished wood. Handles 
on each side make is easily portable. 





‘* A glass display case can be added at actual cost. 


@ Send for illustrated, four page same fact, however, gives an edge to 
Bulletin No. MSR giving complete the specializing distributor over the 
details regarding above Display. general-line distributor because the 


former has more complete stocks in 
his selected lines and can give more 
technical advice. Professor Livesey 


GROBET FILE CO. of AMERICA Bizumiereaecdiens 


421 Canal Street New York, 13 N. Y. of specializing distributor, one who 


IMPORTERS OF GROBET SWISS FILES MRS. OF GROBET ROTARY FiLES — Srves the peculiar requirements of * 
Plents: New York © Chicago © Los Angeles | certain industry and says there is 
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aac ole! 


You’re Ready with the Answers 
when you spark your sales talk with 
the New P-K Catalog-Data Book 


Want to prove to your customer that he will benefit 
by using P-K Self-tapping Screws? Use the pages of 
illustrated examples of successful applications, in 
metals or plastics . . . point out some that are similar 
} to your customer’s assembly. 

Want to help your customer select the proper type 
of P-K Fastening Device, and tell him how to use it? 
Just flip the pages to the selector charts and other 

quick-reference data. You have all the facts... clear 
and easy to find. 

Youre all set to do a first-rate selling job the minute 
you open the P-K Catalog. Use it to spark your sales 
talks ... to show how and where P-K Screws and other 
fastening devices can be used to lower costs, improve 

‘designs, and strengthen assemblies. 





















IT WORKS FOR YOU! This new 6th edition of 
the P-K Catalog-Data Book has been distributed to 
your best customers and prospects in the metalworking 
and plastics fields. It is a “resident salesman” . . . build- 
ing business for you whenever the plants in your area 
consider fastening problems. Parker-Kalon Corp., 
208 Varick Street, New York 14, N. Y. 


PARKER-KALON *“<.%./FASTENING DEVICES 
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OLD TIMERS KNOW 


The master mechanic, who's been 


using hack saws for years, knows 
that STAR blades give longer 
cutting service. 





THE NEWCOMER 


Must be told WHY he should 
choose and use 


STAR 


HACK SAW BLADES 





2x STAR 


@ FASTER 
METAL CUTTING 


@ TOUGH SERVICE 
@ LONGER CUTTING LIFE 


A Practical Textbook .. 


They’re FREE. 


CLEMSON 


CLEMSON BROS., Inc., Middletown, N.Y. 


Makers of hand ond power hock saw blades 


frames meto/l cvtting bond saw b/lodes ond 


the Clemson D-17 lawn mach: 





ne 





MILL SUPPLIES 


. and Sales Booster. 
Give your customers a copy of this informative 
booklet on the selection, use, and care of hack 
saw blades and frames. It will build goodwill 

. @ potent sales booster. Send for a supply. 
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| opportunity for the growth of such 
distributors, because they can carry 
more complete varieties of fewer 
product lines and can offer greater 
| technical knowledge in the narrower 
| fields. 

| Buyers feel that general-line dis- 
| tributors could improve their stocks 
| in several lines and claim that 10% 
to 20% of orders cannot be delivered 
immediately but must be shipped by 
the manufacturer. Professor Livesey 


| found that many distributors have 


gone too far in reducing stocks, ‘in- 


fluenced during the 1930’s by the 


| widespread attention given to in- 


creasing stockturn as the highroad to 


| more profitable operation. He points 
| out that this method is all right 


where goods depreciate in time but 
the factor isn’t present in mill supply 
| products and attributes dead stock 
on distributors’ shelves to careless 
buying. 


Importance of Inventories 


The importance of inventories was 
highlighted by the good service dis- 
tributors gave during the war as they 
began the period with sizable stocks 
from which they could fill orders. In 
addition they were of great help in 
locating and procuring scarce ma- 


‘ terials although there were some ex- 


amples of distributors holding out 
on old customers or attempting to 
trade for new accounts. 

The treatment of back orders, ac- 
cording to the article, raises the ques- 
tion whether or not the distributor 
should acknowledge customers’ or- 
ders. When an item cannot be sent 


| within a day or two, should the dis- 
| tributor notify the buyer of this fact 
and indicate the date the order will 


| be filled? If so, how should the 


distributor set the date? Buyers 
claim that few distributors will volun- 
tarily notify customers of delayed 
shipment. Setting a date is difficult 
as buyers resent being promised a 
date and then being disappointed. 
All the information available and 
honesty about the uncertainties is ap- 
preciated. Buyers also feel the dis- 
tributor should apply some _persua- 
sive pressure on the manufacturer to 
get the order filled. Some feel that 


many distributors have been delin- 
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Serve More 
Belting Customers 
Make More Belting Profits! 


With Victor’s complete line of belting, you can “service” practically all custom- 
ers who need replacement belting—no matter how specialized their equipment is. 
The demand for Victor is ready-made. Many prominent machine and conveyor 
equipment manufacturers have long provided Victor belts as original equip- 
ment. So, when users need replacement belting, you can sell them Victor with 
less sales effort — and with maximum assurance of customer satisfaction. 
Consisting of solid woven, canvas stitched, and balata belting, as well as spe- 
cialty belting items, the Victor line is complete — enables 
you to serve more belting customers, make more profits. 








ALL THIS FOR 
$46.30! .... 


That was the comment of a plant 
superintendent, as he wrote a 
requisition for another Util-A- 
Tool set, pictured below. "The 
Tool of a Thousand Uses" has won 







ock Get in on belting replacement business 


wide acceptance in industry be- 








































less now. Write for further information today. sencunee 
@ It performs so many tasks — 
maintenance, construction and 
VICTOR BALATA & TEXTILE BELTING CO a 
. well. 
345 W. Hubbard St., Chicago 10 i Reid vahadihs enbiue 
vas 53 Park Place, New York 7 eins thatitend F ‘i 
; : peeds hundreds of pulling 
lis- ey eae wo jobs, including stubborn wheel 
nev and gear removal. 
cks . arena ae eae @ Also pushes, loosens frozen ob- 
In jects, tensions, binds loads and 
in straightens bent members. 
@ Clamps parts for welding or 
na- assembly. 
ex: @ Holds down portable machines. 
oa @ Can be used as regular 10-ton 
to jack, emergency hoist, arbor press. 
It pays to stock them. Available 
ac- One of the largest manufacturers of mechanical equipment — 
es- wishes to market through established Mill Supply Houses 
tor a new complete line of Standardized Materials Handling 
or- Equipment: a 
nt . Lift Trucks, also Skids | et 
is- ; ae ——— ball bearing type S 
. Floor Trucks — for every use me 
act . Portable Elevators —ow - 
ill . Casters — a complete line oa 4 
he Materials Handling is a full grown industry today and will be more 
; sO post-war. Standardization places the equipment immediately > 
Ts within the full scope of the industrial distributor. Accounts will be Be DN .. ~ Agape 
n- placed either on an exclusive territorial basis or with a limited 
number of distributors for a given area depending upon market 
ed conditions. The No. 610 Simplex 
ilt Inquiries are solicited only from genuine established Mill Supply Util-A-Tool, 10-tons capacity, 
Houses or Industrial Distributors who can give ample coverage to 43/,"" screw travel. 
a their territories. 
d. For full particulars address: 
id Kenly & Co- 
“ INGALLS-MINITER COMPANY Templeton Kenly & 
is- Market Research Division Chicabe 
-. 137 NEWBURY STREET 
* BOSTON 16, MASSACHUSETTS 
at 
n- 
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“” HAVE YOU A 
FITTING CATALOG? 


The “K” line of cast fittings is an old estab- 
lished line and leading jobbers from coast to 
coast stock “‘K”’ fittings. 


Why! Because “‘K”’ fittings are precision cast 
and precision machined; because inspection 
controls ‘‘eagle eye” them through every 
step of manufacture and toss out all defec- 
tives; because plumbers and contractors suf- 
fer fewer callbacks and less profit shrinkage 
when they use ‘K’s.” 


COMPLETE LINE. CATALOG ON REQUEST. 


Standard and extra heavy cast iron screwed 
fittings. 


Standard flanged fittings. 
Standard and extra heavy companion flanges. 
Drainage fittings. 


Consider stocking ‘‘K”’ fittings. Write for 
catalog today. 


KUHNS BROS. CO., Dayton 7, Ohio 





INSPECTED FITTINGS 
PACKED WITH HIDDEN QUALITY 


stocks at Kuhns Bros. Co., Dayton, Ohio. 
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“K" fittings carried in stock at Malleable iron Fittings Company, Branford, Conn.; M.1.F. 


quent in this respect during the last 
few years, despite personal short- 


| ages. 





Criticism of other services expected 
from distributors leads Professor 
Livesey to suggest that mill supply 
concerns might adopt the policy of 
serving as a “purchasing agent” and 
thinking in terms of the best inter- 
est of the customers rather than of 
the manufacturers whose products 
they sell. The writer believes that 
such a policy, carried out honestly. 
would wipe away most of the com- 
plaints pointed at product selection, 
pricing and inventory practices. Fail- 
ure to adopt this policy shows up at 
its worst in the matter of salesmen 
and telephone personnel. 

Purchasers, according to Profes- 
sor Livesey’s survey, do not regard 
the mill supply salesman as well in- 
formed regarding products nor able 
most of the time to recommend prod- 
ucts for difficult uses. They need the 
help of a manufacturer’s representa- 
tive. The article claims that the ma- 
jority of buyers think that most mill 


| supply salesmen are poorly trained. 











BUFFALO 
WHEELS 





Molded-on Resilient 
Rubber Tired Truck Wheels 


Easy rolling tires—resilient tread 
Prevent floor damage 

Molded-on type—iong life 

Strong one-piece wheel casting 
Guaranteed adhesion of tire to core 

* Grease retaining dirt proof thrust 
washers 


These wheels roll quietly and easily 
over all kinds of floors, saving time and 
effort, reducing breakage and avoiding 
floor d g Available now. 


BUFFALO CASTER 
& WHEEL CORP. 


187 Breckenridge Buffalo, N. Y. 
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in product knowledge and selling 
methods. The excuse that it is im- 
possible for the general mill supply 
salesman to know well enough a suf- 
ficient number of lines to provide any 
important amount of technical knowl- 
edge. Professor Livesey discounts by 
pointing out that not all lines re- 
quire any great amount of special 
knowledge and salesmen ordinarily 





specialize by customers rather than | 


by products. 


He points out that one | 


distributor solved the problem of | 


specialized knowledge by departmen- 
talizing his operations in such a way 
that in addition to regular calling on 


accounts he sells a few lines in much | 


the same manner as a specialist. An 
illustration of an effective sales pre- 
sentation job is the case of one sales- 
man, thoroughly experienced, who 
could recommend products for spe- 
cific uses and was continually search- 
ing for new items which would per- 
form better and would tell customers 
whether someone else’s product was 
preferable to the one he carried. Or- 
der takers and salesmen without prod- 
uct stories just don’t count with buy- 
ers. 


Lack of Attention 


Delinquencies of warehouse and 
telephone-order salespeople and lack 
of attention to back orders were also 
criticized by purchasers and Profes- 
sor Livesey remarks: “Criticism of 
this kind may mean the difference be- 
tween enthusiastic support from in- 
dustrial buyers for services well given 
and minimum patronage on those 
items for which no other source is 
practical.” 


Professor Livesey concludes that | | 


distributors offer advantages for cer- 


| 
| 


| 





tain lines and certain types of cus- | 


tomer not offered by the specialist or 
direct sales manufacturer. The ad- 
vantages are emphasized in the case 
of the medium size buyer who seeks 
common items in each of the supply 
and maintenance lines. The buyer 
likes to give a regular supplier suf- 
ficient volume to make his patronage 
worth while. It is more efficient to 
buy items used in small quantities 
from the distributor. The distribu- 
tor can usually make immediate de- 
















































THE SEAL OF 


Cualilg— 


Only Campbell High-Test Steel Chain 
carries this seal! It cannot be removed 
without being destroyed. This is the 
Seal of Quality that certifies this 
chain was thoroughly tested to 


assure maximum service. 


» 
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F OR nearly two 
decades, ESICO 
has stood for superb 
quality and over-all 
economy in solder- 
ing equipment. The 


=== The COLUMBIAN VISE & MFG. C0. | : 


of long, uninter- 








ESICO 
SOLDERING 

tRONS 
Designed fo 
tough, long- 
lasting factory 
service. Widely 












ted ice. Spe- | ° 

a Gfy ESICO the | 9025 BESSEMER AVE. e CLEVELAND 4, OHIO Ice 
everywhere. name that assures su 
. you of satisfaction. 

ESICO , mi in 
SPOT SOLDERING ay Se 7 


Information 


On the Esico Lire | ; ite 
pet 
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UNSURPASSED qu 









the 

a chi 

tomatically advances Since 1854 bri 
Se eae 

hands free for work. ser 

Catering to the needs of l 

ESsICO ply 

SOLDERING IRON an exacting clientele — and pe 

CONTROLS that means—quality in materials, ‘ 

workmanship, packaging and service. = 

um 

Clark Bros. ode 


Positive TIP control pre- 
vents over-heating — tip 





cannot fall below solder- 
ing temperature. The only 
practical method of con- 
trolling heat in the tip—an 
exclusive ESICO feature! 


ESICO 
SOLDER POTS 





Rugged construction. 
Variety of sizes. Designed 
for continuous non-stop 
operation. Elements re 
placed easily and 

quickly. 











ELECTRIC SOLDERING IRON CO. Inc. 
2745 West fim Street, Deep River, Conn. 
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can supply—standard or special 
fasteners in the form of bolts, 
nuts, screws or rivets. 
May we quote you on 
your next ? 


S-RIVETS 
CREWS . 


7 GLARKBRosRort © csp 


MILLDALE, CONN. 
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livery from large and varied stocks. 

Whenever sizable supply purchases 
or special requirements enter the pic- 
ture, Professor Livesey concludes, the 
distributor’s advantage tends to dis- 
appear. He cites “A Survey of To- 
day’s Industrial Buying,” Mill Sup- 
plies, May 1939, as deducing that 
distributors were losing out on sales 
to the large customer (1) because 
competition from direct sellers there 
was most keen and (2) because di- 
rect sale 
lower; and therefore should concen- 
trate on the “big fellow” as the great- 
est potential source of increased sales. 

“Whether the recommendation is 
or is not sound, for mill supply dis- 
tributors as a group,” writes Profes- 
sor Livesey, “the individual firm at 
least appears to have much greener 
fields which should be attacked first. 
The individual distributor, it would 
seem, can more profitably attempt to 
improve his position with regard to 
those customers who desire the serv- 
ices of a single source for many 
supply products and adequate local 
inventory stocks, and whose require- 
ments are not generally for special 


prices were 


item. Why should a distributor com- | 


pete for sales under conditions which 
place him at a disadvantage? The 
question is especially pertinent when 
the evidence indicates that by some 
changes in method of operation, 
bringing an increase in sales and 
service effort, the individual mill sup- 
ply distributor can expect to attract 
considerable business from his logical 
customers, the medium-to-small vol- 
ume buyers with few unique require- 
ments.” 





The Lure of 
Aviation Maintenance 
(Continued from page 95) 





“Many distributors,” remarked Mr. 
Naylor, “will be tempted to stock 
items which are used in quantities 
by aviation firms, say such products 
as lacquer and varnish. But a new 
turn in metal finishing may make 
these dead stock on the distributor’s 
shelves. The state of flux in which 
aviation is at present and will be 
for some time to come makes it wise 


sometimes | 





luce 


OLD WASTEFUL METHOD 
... long pipelines carry 
air to all departments 
from one large compres- 
sor. Every air outlet and 
pipe joint is a possible 
point of leakage. Result- 
ant air losses can slow 
down production, may 
double the cost of main- 
taining working air pres- 
sure. If a large compres- 
sor should fail, the whole 
plant may shut down. 


a4, th ah 
NEW EFFICIENT METHOD 
.--Smaller capacity 
KELLOGG-AMERICAN 
air compressors are lo- 
cated in each department 
right on the spot of usage. 
Costly air losses due to 
long pipelines are elimi- 
nated. Working air pres- 
sures are maintained, thus 
assuring efficiency and 
economy in every de- 


partment. - 
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This ad, now appearing in industrial magazines, is building 
business and profits for you—by informing your customers that 


KELLOGG-AMERICAN “On-the-Spot” AIR means greater 
plant efficiency and economy. Every plant, that uses or is plan- 












ning to use compressed air, is a 
prospect. To get the most value 
from this campaign, contact 
your KELLOGG-AMERICAN 
sales representative. He'll 
gladly help you sell KELLOGG- 
AMERICAN “On-the-Spot” 
AIR systems. 








KELLOGG DIVISION 


ROCHESTER YO N.Y 


AIR COMPRESSORS - 


PAINT SPRAY EQUIPMENT 


AUGUST, 1945 
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HELLY HOSE COUPLINGS 


_s 


TROJON AIR HOSE COUPLINGS 


- Malleable lron—Rust-Proofed 








UNIVERSAL TYPE-—Locking heads of 


| | all 
| from 4" to 1”. 


styles and sizes interchangeable 


| QUICK-ACTION—Instantly connected or 
disconnected with one quarter turn. 





Tanks are not made of Rope—but Rope IS a vital war material. 


FITLER ROPE is on the Fighting Front with the same durable and 
dependable qualities which made the name FITLER so popular for over 
a century. To hasten Victory, all of us on the home front must conserve 
the rope we have, use it carefully and store it properly. 


THE EDWIN H. FITLER CO. 


Established 1804 
Manufacturers of Quality Rope for Over a Century 


MAIN OFFICE, PHILADELPHIA 24, PA. 


TIME TESTED—DEPENDABLE—Manu- 
facturer of these couplings since 1921. 


Write for Catalogue No. 114 
Prices and Discounts 








ELLY 


MACHINERY COMPANY 


HOSE COUPLING DIVISION 




















New York « Chicago ® Los Angeles ® Portland 2524 W.MADISON ST. CHICAGO I2 
a HARRIS 
GAS-ELECTRIC STAINLESS STEEL 


GENERATING PLANTS 


COMPACT 
PORTABLE 


SAVE TIME AND SPEED 
WORK WHEREVER POWER 
OR LIGHTING IS REQUIRED 


FLOATS 





Master Rubber-Tired 
Portable Mountings 







Bugsy 
Mounting 





Eleven basic sizes from 500 watts to 17,000 watts 
and 30 different types to meet all AC or DC power 
or lighting requirements. Housed or open models 

. available with wheelbarrow, buggy or trailer 
mounting. For operating a single tool or motor, or 
floodlight . . . or gangs of tools, groups of motors, 
or lighting entire areas. Easy to put in operation 
. . . economical to operate and maintain. Compact, 
portable, self-contained. 

For complete details write for Bulletin 594. 


for most severe service 


Where higher pressures occur, HARRIS 
Stainless Steel Floats are especially de- 
sirable because of their great strength 
and their non-corrosive qualities. Di- 
ameters from 3" to 26'—special shapes 


Wheelbarrow 
Mounting 


Trailer 
Mounting 


MASTER VIBRATOR COMPANY If 


Products Include 


made to specifications. Floats also 
fabricated in copper, steel, monel, 
nickel, aluminum, everdur—in fact in 
any workable metal. No cost to you 
or your customers for consultation with 
our engineers. 


ARTHUR HARRIS COMPANY 
210-218 N. Aberdeen St. Chicago 7, Ill. 
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to use caution in this respect. Some 
items needed by the industry are too 
risky to stock. For instance, to stock 
enough chrome molybdenum in all 
sizes, say from % to 14 in. would 
require an expenditure of some $20,- 
000. And the constant changes in 
plane specifications creates another 
difficulty in keeping inventories suf- 
ficient.” 

Having been in business long be- 
fore the aviation units established 
their shops, J. M. Tull Metal and 
Supply was sought after for advice 
on equipment and tools. Mr. Naylor 
has had a chance to study the require- 
ments and possibilities of various 
items with the result that his firm 
stocks with such aviation specialties 
as aluminum sheets and rivets. These 
items have a more general applica- 


tion such as in the manufacture of | 


special containers, but their princi- 
pal users are the plane companies. 
Handling metals such as steel, cop- 
per, brass and aluminum in pipe, 
tube, rods, shapes and ingots, the 
Tull firm didn’t move much in the 
direction of specialties by adding the 
sheets and rivets. Handling some 
200,000 lbs. of aluminum per month 


is not a novelty at Tull’s. 


Selling Is the Task 


E. C. Boykin, owner of Boykin 
Tool and Supply, is convinced that 
aviation service and maintenance pre- 
sents no problem other than selling 
for mill supply firms because the 
products and service they have to 
offer, the airline companies can use. 
The stocking of specialty items should 
not be done until after a careful 
study, just as supply houses in tex- 
tile and auto manufacturing areas 
do. In short, Mr. Boykin believes it 
is a matter of salesmanship and care- 
ful purchasing. With the return of 
more rigorous competition and _ re- 
susciated sales staff after the war, 
the aviation field will not be over- 
looked. 

Speaking of Delta’s study of pur- 
chases, Mr. Wigley said, “I have 
talked to many of my fellow airline 
purchasing agents, chief engineers 
and men in charge of overhaul 
and maintenance with regard to the 








ANEW! 
PLASTIC DISCOVERY 


6-IN. FLEX-O-CRYST CYLINDER 
A semi-soft plastic like a cross between 
rubber and rawhide. When dented it 
HEALS ITSELF IMMEDIATELY. 


PRESSED INTO LARGE %” SHEET 


Under 20,000 lbs. pressure, a cylinder 
of Flex-O-Cryst was pressed into a large 
round sheet 4” thick. Then the pres- 
sure was removed. 


REGAINS ORIGINAL SIZE AND SHAPE 


Slowly the sheet gathered itself to- 
gether, pulled itself in and came back 
to its original size and shape. 


FLEX-O-CRYST IS USED IN 
THE NEW NUPLA HAMMER 


A HARD HITTING 


ANEW! 
PLASTIC HAMMER 


WILL NOT MAR, STING OR REBOUND! 


Here’s a new hammer unlike any other — it’s a 
wartime discovery. Hits hard effective blows 
without marring, cutting or battering. Useful 
mee to assemblers, tinners, plumbers, machinists and 
most skilled workmen. 3 sizes and 7 weights. 
Nupla Hammer is not affected by oil or gaso- 
line. Will not burn or explode. Will 
not crack, chip or deform. It’s a 


hammer every craftsman wants. 


JOBBERS AND DEALERS WANTED 
Nupla Hammers are now available for 
shipment. Here's a real money-maker. 
Extra large commissions allowed. 
DEMONSTRATOR COUNTER-CARD 
furnished. Write or wire today! 


NEW PLASTIC CORP. 1017 N. Sycamore Ave., Los Angeles 38, Calif. 


MIGHTY PLASTIC 
buat Gentle HAMMERS 
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SAFETY 
LADDER 


DAYTON ‘si 


fit any standard 
ladder rails! 








SPIKE TOE 
IN POSITION 
FOR OUT- 
DOOR USE 








RUBBER TREAD 
IN POSITION FOR 
INDOOR USE 


“Listed By Underwriters Laboratories, 


Shoe or base is made of + 16 
gauge and the side plates are 
of + 13 gauge steel. Suction 
grip treads are renewable. Lock 
nuts and spring washers insure 
proper adjustment. Easy to in- 
stall. 


Write for Bulletin No. 4 today. 


Our Safety Department has a complete line 
of safety equipment for your every 
requirement. 


DAYTON SAFETY LADDER CO. 


2337 Gilbert Ave. Cincinnati, Ohio 
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WHEN COLLET WORK IS INDICATED - SPECIFY 


necision Sani ’ 


For 10" ATLAS & LOGAN, SOUTH BEND, 


MR. DISTRIBUTOR 
Push 
this line 














SHELDON, CRAFTSMAN, ed tee f Collet: 
CLAUSING and other important lathes. of GLoliets 
and lathe 
IMMEDIATE DELIVERY FROM STOCK attachments 
The Precision nume on a collet is your uncon- eltis fast 
ditional guarantee of accuracy in selling, 


wanted 
e qu ipment. 
@ It offers tre- 
mendous re- 


machining, 
hardening and grinding. — sure then to 
Precision when ordering from your 

ecler. Literature on request. 


@ MODEL 3AT. For 10” Atlas, Logan, 12" Craftsman, 
- No, 700 Powr-Kraft. 





@ MODEL 3C: For 8” & 9” South Bend, Clousing peat possi- 
3 ‘or \ 

Hardinge No. 3, 10" LeBlond, etc. bilities 

@ MODEL 1A: For 8” & 9 South Bend. elt is all 


around prof- 


@ MODEL SC: For 9", 10", 16", 18” South Bond, 1” 
itable busi- 


capacity Sheldon, Schauer, Sebastian, etc. 








@ MODEL 4C: For 14'/2" South Bend, %" capacity ness. 
Sheldon, Hardinge No. 4, Elgin, etc. e@ ANDsold 
@ MODEL 480: For Logan Screw Machine, Turret Lathe 
and attachments; Warner & Swasey No. |, etc. -_, — . 
. —_ Collet; For Handwheel & Lever-Type Speedi- trial Distrib- 
utor. 
i 
KLUTCH . KOLLET Do you have 
} tep uc or 
chucking work to 2%" ‘ our 
po Ue literature, 
hardened for easy bor- distributor’s 
iog- Fits 3AT, 3C, 1A " 
adopters only. List discount and 
unbored $7.50 each. . 
sc sales policy? 








* 5C KLUTCH-KOLLET NOW READY. List unbored $10.50 


Seas taal 
Memo yay 




































6 X 100” ROLLS , 
jsion brass ° ot eas 
shim stoc bic nesses 
slotted carton: ibe ”, Simply 
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“8 shim 
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self many 4 headache. . 


dispensing cartons preven 
m stock. 


Reach for a packag 


k. You'll save your 
The 


nd waste of precision shi 


shim stoc 


customers 2 real favor. 


age in handling, 4 | | 
— minum shim stock are still available... but 


‘ . k and La ‘ 
io caine by the proper certifica 


panied 


tion. 


Packaged pla ' 
be sure your order is accom 














LAMINATED SHIM COMPANY 


INCORPORATED 


58 Union Street ° Glenbrook, Conn. 
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receptiveness of airlines to new prod- 
ucts, including those for which man- 
ufacturers of components feel a re- 
sponsibility. The consensus is that 
airlines are receptive to products a 
new manufacturer in the field has to 
offer. Airlines are constantly on the 
alert for means and products whereby 
their job can be better accomplished. 
Not only Delta, but all airlines encour- 
age manufacturers and distributors 
of material, equipment and supplies 
to come to them if those vendors 
have something which they believe 
could be used by the airlines to reduce 
costs without sacrificing comfort. 
convenience and safety.” 





New Products 
(Continued from page 107) 





adapted to various machine tools for 
drilling, milling, grinding, boring, etc. 
“Jiffy Jig” chucks are designed to pro- 
vide ample chip clearance and when 
the chuck is either open or closed, the 
collet has absolute zero axial and ro- 
tary movement, positive axial and rotary 
dimension control. The “Jiffy Jig” con- 
sists essentially of three parts, a cap, 
a base and an operating lever, the taper 
on the cap conforming to that of the col- 
let. With the proper sized collet in 
place, the cap is screwed down on the 
base until the collet opens and closes 
as desired. It has capacity for stock 
ranging from Ys-in. to l-in. cross sec- 
tion—Monarch Governor Co., Detroit 
6, Mich.—Mi.t Supptirs, August 1945. 


Magnifier 

Fluorescent Lamps 
An adaptation of “Super Sight” to fluo- 
rescent lighting has been announced. 


Where the unit is used continuously, in 
engineering for reading the slide rule, 








THIS PAGE AD APPEARS IN LEADING INDUSTRIAL PAPERS 











and Pat' 
Depts. 








Oo Irregularly 
Parts 


Excellent For i * 





Savcag MAN HOURS 


In Tool, Die, Mold 
‘terns 





















in thousands of 
American plonts 


in the DEBURRING AND FINISHING OF small PARTS 


FOREDOM ¢LEXIBLE.SHAFT MACHINES 








4 quickly interchangeable handpiece 
types—pencil sizes and larger— 
some with flexible wrist—see arrow 
xk wk ke kek ke ok ok 
Another 


Foredom 
Time-Saver 


GRINDING 
KIT 





Model 111 


One of Foredom's complete line of versatile 
utility grinding kits preferred by so many plants 
for emergency and maintenance needs. You too 
will find it pays to spot them liberally about your 
plant. Pencil-size = facilitates — Into 
tight corners for touching up production set-ups. 
Complete with accessories $23.50. 


FOREDOM ELECTRIC CO. 
27 Park Place, New York 7, N. Y. 
























Here's versatility plus in any man's language. 
Let Foredom solve your production prob- 
lems too. Pencil-size handpieces for the 
hard-to-reach places. Larger, ball-bearing 
handpieces for the heavier jobs, all quickly 
interchangeable. Flexible shafts which really 
ARE FLEXIBLE. 


3 WAYS Right! 


1 For de-burring, grinding, finishing, 
polishing and other light production 
jobs—particularly valuable on ir- 
regularly shaped parts. 





In tool and die departments, for 
grinding, finishing and touching up 
dies, molds, jigs, etc. 


For maintenance and emergency 
3 needs—touching up set-ups without 
disassembly, removing high spots on 
gears, identification marking of 
equipment, etc. 


THOUSANDS OF PLANTS USE FORE- 
DOMS, including Ford, General Motors, 
Chrysler, Nash-Kelvinator, Jack & Heintz, 
Sperry Gyroscope, Bendix, Westinghouse, 
etc. 

Models from $17.50 to $48.75. Catalog No. 
65 shows complete line and many uses— 
may point the way to solving some of to- 
day's production and maintenance problems. 
Write for your copy. 


Order from your regular 
Mill Supply House or Direct 





FOREDOM ELECTRIC CO., 
27 Park Place, New York 7, N. Y. 


Please send me your new catalog No. 65 
showing the different uses of Foredom 
Flexible shaft Machines. 











CLIP THIS AD TO YOUR LETTER HEAD FOR CATALOG # 65 AND DISCOUNT PLAN 
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NOW! 


Complete Stocks in 


DETROIT 


You can now receive better, 
faster service thru the new 
centrally located sales office 
of The Universal Engineering 
Company. 





Appointed Manager 


John E. Ledger, well known to 
many machine tool dealers, 
has been named manager of 
Universal’s new Detroit sales 
office. He and his trained 
sales force now offer their 
knowledge and skill to assist 
you in giving your customers 
greater savings in man-hour 
production thru— 


UNIVERSAL'S 


DRILL PRESS TURRET HEAD 


COMPLETE NEW DESIGN! 
100% Rigid and Accurate! 





SIZES TO FIT ANY 
STANDARD DRILL PRESS 
Jacobs Chuck or Morse Taper 


For complete specifications or other 
information, write or wire today. 


Universal Engineering Co. 





General Sales Offices 
Book Bidg., 1249 Washington Blwd. 
Detroit 26, Michigan 
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Profits fyalenty in this. 
SHORT-CUT TO 


Easiee NUT DRIVING 





Show customers how efficient XceLite nut drivers are 
for radio, telephone, switchboard panel installations 
+ + + even in close, awkward quarters. Show the 
sturdy hollow shaft (insulated, if desired), the head, 
precision-machined for solid gripping of two nuts at 
once! Let ‘em feel the sure grip, balanced handle 


of HANDLE 
flashes 


(shock and fire resistant genuine XceLite plastic) 
. and watch ’em buy! 
| 


This time-saving, handy 
XceLite metal holder, too, 
is an ideal sales winner! 
Can be locked and holds 
7 sizes of XceLite nut driv- 
ers (3/16” to }” nut size) 

. each with a different- 
colored handle to show 
size at a glance! 





For prices and details, simply write Dept. F. 
Due to wartime conditions, satisfactory priorities are 
required and delivery may be delayed. 


PARK METALWARE COMPANY, INC. 


ORCHARD PARK, NEW YORK 


Buy Another War Bond ... Keep the Ones You Own 


















SELL ... To every plant 


in your area. Wherever 
belting is used this Dixon 
Product goes over Big. Plant 
men know it. Show it, sell it 
and profit. Do you know 
Graphite Gus and his lively 
profit makers? Write for 
Data Sheet Directory. 





| Y 3 . your Supply 
m House or write 
for Data Sheet 
vole Ff 


| DOES NOT CONTAIN GRAPHITE 
Joseph DIXON Crucible Company 


Div. 71C7 Jersey City 3, N. J. 
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making detailed layouts, checking 
prints, etc., the cool fluorescent light- 
ing adds substantially to the comfort of 
the operator. “Super Sight” is now sup- 
plied in three types of lighting, stand- 


You'll build sales with the K & M family of 
strainers... Y” basket and straight-flow 


*#. ard bayonet type of bulbs; lamps that ‘ . eet 

are are sealed to relieve the explosion haz- models from 1/2” to 18"... to give positive 
ard; fluorescent lamps. It is also sup- 3 ‘i . ‘ . 
Cc plied wth three types of brackets and protection to pipe lines and equipment in 
3 two sizes of lenses.—Safety Div., Boyer- ‘ - , 
RK Campbell Co., Detroit 2, Mich—Mns. steam, gas, water, oil and chemical appli- 
wn Suppties, August 1945. ° P i 

cations. Every size and every type is cor- 
7 Clamps rectly designed with oversize open basket 
Deep Throat areas to deliver minimum pressure drop, 


A line of extra deep throat speed clamps 
has been announced. This “C” clamp, 
known as the “ASL Extra Deep Throat 
Speed Clamp” can be positioned in- 
stantly by pushing down on the ratchet 
screw and tightening with a turn of the 
loose-proof handle. The clamp is said to 
release instantly by loosening the han- 


dle and pushing with thumb or finger | 


on trigger release pawl which frees the 
ratchet screw so that the clamp is ready 
immediately for application to work of 
any other size or thickness. The clamp 
is claimed to hold work with a firm ten- 





regardless of pressure conditions. Baskets 
are easily removed, with plug or blow- 
down connection for cleaning. 

Prices are rea- 
. with 
worthwhile 


sonable .. 


“spread” for you. 
Write for our 
Catalog 66-C 
and full details 


Type 330 of our sales 


Basket 
Strainer 





plans. 


‘ KIELEY « MUELLER, inc. 


MANUFACTURERS OF PRESSURE AND LEVEL CONTROLS SINCE 1879 
2003—43rd St., North Bergen, N. J. 








66 YEARS OF CONTROL PROGRESS 
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by oath me saition 
CLOVER LINE 








CLOVER COATED ABRASIVES ,— in all grains, 
grades, backings, coatings, sizes and shapes. 






~~ “Seo 


‘Rover comPOUN? ; 
-GRinping . POLISH | 








CLOVER LAPPING AND GRINDING 
COMPOUNDS, —Famous since 1903. 


CLOVER GRINDING WHEELS, —technical, 


general purpose and hardware. 


When you concentrate on the com- 
plete CLOVER Abrasives Line in a 
territory that is all yours, you buy at 
lowest prices and sell at maximum 
profit. 


Abrasives’ selling is stable business. 
Sales are obtainable throughout in- 
dustry. Repeat business is enormous. 
Write for full information. 


CLOVER MFG. CO., Norwalk, Conn. 


CLOVER 


Vb siitee 
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OHLEN-BISHOP 
Greyhound 
Wood Band Saws 


it takes quality steels and expert tempering to 
produce a fine band saw blade. Ohlen-Bishop's 
more than 90 years experience in saw making 
is your assurance that these blades will give the 
kind of service your customers want. Made in 
complete range of widths, '/e" to 13/4", selection 
of gauges and points for every machine. 


OHLEN-BISHOP 
MANUFACTURING CO. 


902 Ingleside Ave., 
Columbus, Ohio 
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sion grip on any surface, even slant- 
ing or irregular. Extra deep throats in 
relation to maximum opening sizes, as 
follows: 434-in. opening, 414-in. throat; 
634-in. opening, 434-in. throat; 834-in. 
opening, 6-in. throat. Claimed capacity 
of each size is 35,000-lbs.—Grand Spe- 
cialties Co., Chicago 22, Ill—Mut Sur- 


mm Aa m ff DARNELL CASTERS 
Oiler B® 9 & £-2 ROLL WHEELS 


Gravity Feed 








An adjustable gravity feed oiler for or Dependable 
heavy duty applications in capacities 

which heretofore have not been avail- 
able. The oiler is useful wherever an 
adjustable drop oiler of small capacities 
feeding filtered oil is needed, especially ° 

suitable for very slow or medium feeds CONOMICA 
or continuous operating machines. The 
oil is fed by gravity through an oil port 
which can be adjusted within a wide 
range. It can be wide open, providing a 
steady flow of oil, or it can be closed e 

entirely. The rate of feed remains prac- eCrVvice- 
tically constant regardless of oil level. 
Construction consists of two main parts, 
the base and the reservoir. The base 
is made of brass and the reservoir is of 
unbreakable transparent plastic. Avail- 
able in four body sizes, standard capac- A SAVING AT EVERY TURN 
ities have been selected at 4%, 14, % 
and l-ounce, having 14-in. or 14-in. pipe 
thread.—Oil-Rite Corp., Milwaukee 7, 


Wis—Muitt Suppwies, August 1945. DARNELL CORP. LTD. 

Straight Edge LONG BEACH 4, aA 
Chen, Aeete Com 60 WALKER ST. NEW YORK 13. N.Y 

Flame-cutting vertical and overhead, as | 36 N CLINTON CHICAGO 6, ILL 


well as horizontal surfaces, is said to 
be greatly facilitated by the new mag: 
netic straight edges. An 18-lb. pull 
hold the straight edge firmly to the work 
whether the plate is rusted, oily or 
painted. The “Alnico” magnets are not 
affected by electricity. Uniformly clean 
and accurate cuts are assured because 
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Next time a prospective buyer 
of a heavy-duty hoist tells you 
that he has a tough, continuous 
lifting job that must be done 
under adverse conditions, tell 
him about the ‘Load-Lifter Hoist. 
Tell him what a strong, sturdy 
hoist it is. How it takes every 
kind of punishment and gives 
trouble-free service in return. 


Tell him, too, that he'll never 
meet any lifting problems within 
the capacity of a ‘Load-Lifter’ 
that that rugged hoist can’t solve. 
While the ‘Load-Lifter’ is a 
heavy-duty hoist basically, it has 
many special features in addition 
to its structural strength that are 
not found in their entirety in any 
other hoist. Here are several: 


..one place to oil 
...two-gear reduction drive 
.. self-contained, ball-bearing 
motor 
..improved mechanical load 
brakes . 


.. fool-proof upper stop 


Show a copy of Catalog 215 to 
this prospective buyer and point 
out the many different applica- 
tions from which he may choose. 
Suggest to him, too, that you’d 
like all the facts about the prob- 
lem he must solve so that you 
may the better recommend the 
exact application needed in his 
plant. 


jay; LOAD LIFTER 


Hoists 





MANNING,MAX WELL & MOORE, INC. 


MUSKEGON, MICHIGAN 
Builders of ‘Shaw-Box' Cranes, ‘Budgit' and 
‘Load Lifter’ Hoists and other lifting specialties. 
Makers of Ashcroft Gauges, Hancock Valves. 
Consolidated Safety and Relief Vaives and 
‘American’ industrial instruments. 
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when it’s a 


-WYC0 The Greatest 
mame | Improvement 


NON-METALLIC 





/ Bus sees ume in Flexible Shaft Con- 
ee struction Since the Use 
EVERY WYCO SHAFT 


F of Wire-wound Cores. 





In flexible shafts the wire core wears out first. Exclusive 
with WYCO Flexible Shafts is this Patented Non-Metallic 
Innerliner that makes the core last far longer; run more 
smoothly; transmit more power. 


The WYCO Innerliner does . . Protect piano wire core from frictional contact 
—Prevent excessive wear—Prevent crystallization of core (prolonging life) 
—Insure cool and truer-running shafts, free from vibration. Standard Equip- 
ment with every WYCO Flexible Shaft Machine. 


There is a WYCO Flexible Shaft Ma- 
chine for Every Service Requirement. WYCO 


Send for the WYCO Catalog FLEXIBLE SHAFT 


EQUIPMENT and 


WYZENBEEK & STAFF, INC. PROFIT 


. PRODUCING 
844 W. Hubbard St., Chicago 22, Ill. TOOLS 











WRAPLOCK HOSE CLAMPS 
“OK on any job”) 
















WRAPLOCK -m 
“NEVER LEAK” Why have manufacturers in every 
HOSE CLAMP i illi of WrapLock 
| line used millions Pp 


Y Hose Clamps. 

They’re practical. A simple, inte- 
grated assembly—no pieces to drop. 
One clamp will fit any size hose, or 
anything that can be bound by a 
metal band—round, oval, square. 
You save installation time. They are 
the “fastest” clamps made. Inventory 
investment and inventory space are 
small. They are extremely flexible 
and easy to install—after assembly of 
your job. WrapLock Hose Clamps 
are quick, versatile, dependable. 


Tie Thor 
pavenrenn 7 








PRODUCED BY AMERICA’S FOREMOST CLAMP MANUFACTURER 


PRODUCTS CO. 


MOUNT VERNON: NEW YORK 
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the torch tip is held at the correct dis- 
tance from the work. The straight edges 
are easily adjustable to any bevel angle. 
Bevels are cut in one operation. Made 
of heat treated aluminum alloy, the 
straight edges will not warp from heat 
and are resistant to corrosion. Three 
models are offered in lengths from 18- 
in. to 36-in—The B & W Co., Los An- 
geles 13, Calif —Muu Supp.irs, August 
1945. 


Static Balancer 
Compact and Portable 


A new precision built static balancer 
has a number of distinctive and useful 
features that make it a useful addition 
to shops where rotating parts must be 
put in static balance. The 9-in. model 
illustrated has a finger tip span adjust- 
ment up to 914-in. The balancer may 
be set up easily on any level support. 
The balancing surfaces have built-in 
spirit level and fine thread adjustment 
screws. The balancing surfaces are deep 
hardened with accurately ground ways 
for extreme sensitivity and elimination 
of friction. Swing capacity is 9-in., the 
supporting capacity is 50-lbs. and ship- 
ping weight is 2-lbs. A piece of plate 





glass may be supported on the balanc- 
ing ways and leveled by means of the 
finger tip leveling adjustments, provid- 
ing a convenient and accurate surface 
plate for precision inspection.—Samuel 
S. Gelber, Chicago 6, Ill—Mi. Svp- 
pLies, August 1945. 


Clamp 


Toggle Action 





A toggle action clamp having a base 
straight in line with the handle for 
flush mounting. Having a straight base, 
instead of a flanged one, clamp KV-216, 
has increased range of mounting possi- 
bilities. It can be fastened upright, on 
its side, or at any odd angle. It requires 
but one motion to lock it on work and a 
like reverse motion to release it. All 
parts, except toggle bar, are heat 
treated. —Knu-Vise, Inc., Detroit 6, 
Mich.—Muu Suppties, August 1945. 


Elevating Tables 


Hydraulic Mechanism 


The uses for this new hydraulic elevat- 
ing table include the raising of heavy 
material and dies to a level convenient 
for the operator and raising sheets for 
press feeding. Operation is by efficient 
hydraulic mechanism using conveniently 
located foot pedals. Running gear con- 
sists of two rigid and two swivel roller 
and ball bearing casters of semi-steel 
or composition rubber tires. A readily 
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Giving BIG 
Service ona 


“Little” Item! 


Over 
of HOBBS 


130 standard sizes 


Theplicpnenl 

LOCK WASHERS 
in stock — a complete line 
that will “do the job.” A size 
available for every use — 
from the smallest assembly 
to the biggest machine. 
Available in special spring 


steel (also phosphor bronze). 


Tangle-pnooy 
LOCK WASHERS 


hold nuts, bolts and screws 
tight — do not tangle — 
osy to handle — speed 
production. Economical be- 
cause they are low in cost. 
Prompt delivery can be 
made. Write regarding spe- 


cial requirements to Dept. 5. 





HOBBS MFG. CO. 


WORCESTER 5, MASS. 


aR 2° ANE I SEE IT TO 
251 











Show DART’S Two 
Bronzé Seats 

m Ground 
to a 





True 
Ball Joint 


The ball-joint grinding of Dart’s two bronze 
seats insures perfect service and much 
longer wear. A leakproof connection can 
be made without forcing; thus a Dart can 
be uncoupled instantly whenever it is needed 
elsewhere. Body and nut are made of high- 
test, air-refined malleable iron, and are 
practically indestructible. 

In the long run, Dart Unions cost the least— 
make satisfied customers. 


Send for the Dart Jobber Policy if you are 
not already familiar with it. 


E. M. DART MFG. CO. 


Providence Rhode Island 


wim 8 


ON S 

DART MFG. CO., Providence, R.1 
Soles Agents 

The Feirbenks Company, New York, 


E. M 


end el! branches. 
| @elalere! 
Dart Unien Company, Ltd. 


an Foctory 


Toronto Ceneda 
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American industrial plants have been 
using compressed air for many years to 
do all sorts of jobs. New techniques have 
been devised to permit doing better work 
in less time. In many cases the use of 
compressed air has solved a difficult pro- 
duction problem. It was discovered that 
airpower is manpower multiplied! 


Spotted in various machining depart- 
ments, BRUNNER Air Compressors 
supply adequate air for hoists, air 
chucks, air grinders, air operated 
clamps, for riveting and many other 








air tools. They speed production by in- 
creasing operator efficiency and can 
readily be placed where compressed air 
is needed. Industry knows and uses 
BRUNNER Air Compressors. 


BRUNNER MANUFACTURING CO. 
UTICA 1, NEW YORK, U.S.A. 





For over 37 years the Symbol of Quality 








WHITNEY 


MILLING CUTTERS 


for Uniform Seating of 
Whitney Woodruff-type Keys 


~ aw 



















No need for skilled 
labor...or for filing 
and fitting ...when 
Whitney Milling 
Cutters are used for seating 
Whitney Keys. Cutters are 
madeinall sizes to correspond 
with the keys which can’t 
roll over. Complete informa- 
tion in Catalog V-111. Write. 





The Whitney Chain & Mfg. Co. 


HARTFORD 2, CONNECTICUT 
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. Lou 
VoAVe’™ Cap SCREWS 


O SET SCREWS 


COUPLING BOLTS + MILLED STUDS 
SCREW MACHINE PRODUCTS 








PREFERENCE FOR 
OTTEMILLER PRODUCTS 
HAS MEANT REPEAT 
BUSINESS FOR OUR 
DISTRIBUTORS 


Users recognize the advantage to them in 
the thread accuracy and strength which are 
inherent in Ottemiller Screw Machine Prod- 
ucts. They have found by experience that 
these qualities can be depended on to insure 
faster assembly and better holding. 

All this adds up to a “preference’’ which 
builds good business for Ottemiller Dis- 


tributors. 


WM. H. (Qttomsl Yor Lo 


YORK, PENNA. 
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removable handy push bar is usually 
furnished with the table. The platform 
is generally smooth steel, but regular 
reversible roller and ball transfer tops 
are also available—Revolvator Co., 
North Bergen, N. J.—Miuut. Supp ies, 
August 1945. 


Thread Chaser 


Easily Adjusted 





A quick, easy way to restore damaged 
threads, outside thread chaser “OTC 
No. 897” simplifies the job of restor- 
ing battered threads on axle housings, 
cages and other parts. Handles from 1- 
in. to 5-in. diameter. Quickly adjusted 
to the desired size. Simply apply on 
good threads, tighten slightly, then back 
the tool off over the damaged threads, 
increasing pressure slightly on each 
succeeding cut.—Owatonna Tool Co., 
Owatonna, Minn.—Mui. Suppwies, Aug- 
ust 1945. 


Extinguisher 
Trigger Feature 


The trigger control which distinguished 
the smaller sizes of Kidde carbon diox- 
ide fire extinguishers has now been ex- 


tended to the larger portable models. | 
Operated entirely with one hand, the | 


new model is controlled by an upward 
pull of the index finger. It can be 








N ( | 


# “...and be sure they’re Crosby's!” 








K S 
are used! Here’s the reason: fama} 
Crosby Clips are forcefully specified be- <a> UP 

4 


cause they have earned a reputation for safe- Y a : 
ty, dependability and durability. They area 27 
demand item wherever strength and holding 





You'll hear that said wherever rope and clips 










~ 





power are factors. They’re easy to buy, easy 
to apply, easy to adjust. ... 


Keep your stock of Crosby Clips up to par and take full advantage 
of the profitable demand market they offer you. 


Manufactured by AMERICAN HOIST & DERRICK CO. St. Paul 1. Minnesota 


CROSBY CLIPS 


ee ee 
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For 65 years, Porter Cutters have been almost 
self-selling. Performance has persisted in adding 
luster to the name. Today, a given Porter Cutter 
is recognized as the preferred tool for the pur- 
pose for which it was engineered. 


H. K. PORTER, INC., EVERETT 49, MASS. 
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R.E. DIETZ COMPANY 


NEW YORK 
Output Distributed Through the 
Jobbing Trade Exclusively 
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Does your catalag 
include a line of 
STAINLESS STEEL 


VALVES 
AND FITTINGS 
? 


Tt has been demonstrated, time and time 
again, that supply houses calling on 
chemical and process plants can add to 
their earnings and provide increased 
service to their customers by being able 
to supply stainless-steel valves and fit- 
tings. While rolled stainless-steel has 
been employed in equipment in such 
plants for years, its value has often been 
lost because ordinary steel, cast iron or 
bronze valves and fittings have been 
used on important processing lines. 
Cooper provides the answer. 


Cooper valves and fittings are made by 
one of the largest foundries in the coun- 
try specializing in castings of stainless- 
steel, monel, nickel and other special 
alloys for corrosion resistance. Why not 
write today for complete details ... you 
will not be obligated in any way. 


surfaces 

There are “A nt 

danger SP ually — se 
LUsTRACAST # ¢ 


COOPER ALLOY 


Foundry Ca. 


130 BLOY ST., HILLSIDE, N. J 
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latched open when desired by a slight 
forward motion, and easily disengaged 
to avoid wasting gas. The streamlined. 
one-piece handle closure protects the 
valve itself, is light in weight and fits 
the hand comfortably. Other improved 
features of the extinguisher as a whole 
are the permanent bushing and remov- 
able siphon tube, which allow inspec- 
tion, testing, and when necessary, re- 
placement of any part, without devalv- 
ing.—Walter Kidde & Co., Inc., New 
York 6, N. Y.—Muiu Supp.ies, August 
1945. 


Countersink 


Interchangeable Tool 








Known as the “Drilpilot”, this new tool 
permits drilling and _ countersinking, 
drilling and spotfacing, or drilling and 
counterboring in one operation. Of 
rigid construction, it is made of high 
speed steel, carefully ground for close 
tolerances after hardening. Body of 
drill is 54-in. long with a Y-in. flute 
length, leaving Ys-in. of solid drill body 
which acts as a pilot after hole is drilled. 
“Drilpilot” can be used in place of any 
standard pilot, but comes only in stand- 
ard rivet sizes #40, #30, #21 and #10. 
The tool can easily be changed over 
from one job to the next and put through 
a wide range of operations.—Aircraft 
Tools, Inc., Los Angeles 1, Calif. M111. 
Suppiies, August 1945. 


Moisture Register 
For Variety of Materials 


A moisture register is now available for 
testing a wide variety of materials hav- 
ing curved, rough or flat surfaces. This 
new model, K-2, incorporates an elec- 
trode equipped with buttons individ- 
ually spring-cushioned to allow every 
button to maintain contact regardless of 
the contour of the material tested. It is 








GAUGES 


Marshalltown gauges are manufac- 
tured in the widest range of sizes and 
capacities for all applications. Pres- 
sures from a few ounces or inches of 
water to 50,000 PSI can be most 
accurately measured with Marshall- 
town gauges. Designed for maximum 
durability; they are giving lasting sat- 
isfaction in a wide range of applica- 
tions. Present your gauge problems 
to an organization with the "know how" gained from years of experience 
to perfectly meet your requirements. Write for complete information. 


DIAL THERMOMETERS 


Marshalltown Bi-metal and Vapor Ten- 
sion Dial Thermometers are manufac- 
tured in both distant and direct reading 
types in various dial sizes and for various 
temperature ranges. Flush, panel, or 
stem mounting. Write today for full 
details of these accurate and dependa- 
ble instruments. You'll find that your 
customers will quickly accept Marshall- 
town gauges and dial thermometers as standard equipment . . . and you'll 
find Marshalltown a dependable source of supply. 








MARSHALLTOWN MEG. CO. 
MARSHALLTOWN, IOWA 
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Check These Exclusive 


KWIKHEAMT 


6 


Interchangeeble 
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SAVES TIPS 
SAVES TIME 
SAVES EFFORT 
SAVES WEIGHT 
SAVES CURRENT 
SAVES THE IRON 


HOT IN 90 SECONDS 
READY FOR USE..! 


Its mony exclusive features put the 


Kwikheat Soldering Iron in a class by 


itself. That's why it wins enthusiastic 


praise from those who use it— why 


Kwikheat is fast becoming America's 


most talked-about iron—why you cer- 


tainly want to stock it... lists at $11. 
Write today for complete information. 


TIP STYLES 


AAD HE 


od * 
say 9° 
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MORGAN VISE C0. tossiow.serrersow st. CHICAGO 6, ILL. 





@ Machinists Bench 
@ Combination Pipe 
@ Coachmakers 

® Woodworking 

@ Solid Nut 

®@ Continuous Screw 
@ Quick Action 

@ Lightning Grip 


A GOOD SALES FUTURE 


a VISES 


STEEL 
® Selling items with a future ... that's MORGAN VISES—lIndustry knows them 
for their fine production records both during war production time and in ordinary 
civilian manufacturing time. They are accurate, rigid and strong—they give 
steady. dependable service—prevent shutdowns and delays—keep production 
going. They save lots of time and material costs. Look over your future sales 
possibilities—then let us give you the MORGAN story. 
















' Purify Any Pressures, Air or Gas, | 









with Bird-White Multiple 





PATENT 
APPLIED 
FOR 





» Regardless of fluctuating volumes or high pressures there is a Bird-White 


{Three Models Available 


Model A-1 furnished with 
a 1 inch turbo-rotor ond 
will accommodate volumes 
from | to 8 cubic feet. 
Model A-2 has a 2 inch 
turbo-rotor and con ac- 
commodate volumes from 
_10 to 35 cubic feet. 
Model A-4 has a 4 inch 
turbo-roto? and can ac- 
commodate volumes from 








| & to 100 cubic feet. 





a 
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Pur-O-fier to solve your purification problem. Volumes of over 100 
cubic feet are assured positive purification with Bird-White multiple 
unit installations. Sensitive to velocity, the non-cushioning, perfectly 
balanced Turbo-Rotor purifying action of the Bird-White Pur-O-fier 
makes it the only standard unit to operate efficiently with both regular 
and intermittent pressures. 

_Every compressed air or gas system is subject to contamination by 
moisture, oil and other foreign matter being passed along to the dis- 
charge point. Save money—protect your air-operated machines, gauges, 
and controls. Wherever purified air or gas is Soquired ou can be sure 
with Bird- White Pur-O-fiers. Write today for Bird- White Bulletin No. 10. 


BIRD-WHITE COMPANY 
Dept. MS, 3119 W. Lake Street 6 Chicago 12, Illinois 
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— a, 
THE TRADEMARK 
OF QUALITY CORDAGE 





i 


specially adapted for testing paper in 
stacks or rolls of varying diameters; 
bolts, rolls or stacks of cloth; rough 
lumber; plaster and other materials 
have irregular surfaces. An important 
feature of the instrument is its ability 
to determine low moisture percentages, 
providing readings down to zero percent. 
—Moisture Register Co., Alhambra, 
Calif—Mitt Suppiies, August, 1945. 


| Spectacles 
) Safety Feature 








Safety spectacles in a complete range 
of sizes to fit every face, with a choice 





of 20 frame sizes, can be well-fitted. Today -- made from the best 

Custom-fit comfort assures regular and 

constant use. Additional comfort fea- substitute fibres available. 
tures are the plastic rocker nose pads 

which are self-adjusting to the size of ; ee 

the bridge, and adjustable cable tem- Tomorrow == identifying the finest 

ples. Like smart eye glasses in ap- 

pearance, the safety spectacles protect quality produced from the best fibres by 
the eyes without attracting attention. 

Maximum eye protection is provided be- skilled rope-makers with more than 75 


cause the lenses are heat treated; every 
lens is individually tested for impact 
strength and optical clarity; the frames 
are reinforced. Spectacles are available 
in clear or green glass with or without 
a variety of 10 types of side shields.— 


years’ experience. 








Willson Products, Inc., Reading, Pa.-— Until final Victory, rope Until better rope is 
Mitt Suppties, August 1945. will be precious. Ask again available, be wise 
your customers to con- and carry only modest 
serve it. stocks. 
Thite Die Separator 
tiple . 
fectly For Elevating Table The Makers of H & A "Blue Heart" Manila Rope 
_ An optional feature for the portable hy- 
mn, by draulic elevating table, this die separa- 
ges, tor consists of a tubular superstructure te oe sleole)'s at m4 7: © mh O10) O10)... 6-0. ba 
>». 10. which fastens to the base of the table “Sm nners of Fine Cordage Since 1869 
by four bolts with wing nuts. Dies are ' X ENIA.OHIO 
— separated by elevating the table top, BRANCHES: KANSA 'y, MO. © GMAT, HEE o WINNEAR 








(Continued on page 261) 
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APRONS for all 
INDUSTRIAL USES 


| 


| 











Hodgman aprons are designed for - 


specific uses and occupations to | 
stand up under the most severe | 
service conditions. All fabrics, | 
coated in our own plant, meet. 
the most rigid government specifi- | 
cations. Hodgman aprons remain 
soft under extreme temperature | 
changes; they don't stick, crack, | 
shrink or peel. Available in many | 
styles and coatings depending on) 


the service required. 





Send of Aprons & 
for new Industrial 
catalogue Clothing 


| 


| 
| 


HODGMAN RUBBER CO. 


Dept. C-8, Framingham, Mass. 


New York 16 Chicago 2 
261 Fifth Ave. 173_W. Madison 


San Francisco 5 
121 Second St. 








LOOK. ..MILL SUPPLY MEN! 
A DOUBLE-BARRELED PROFIT ITEM 
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territory. Don't wait . . . write today! 


Immediate Shipments From Stock! 


CHICAGO Drillet Corporation 





INQUIRIES ARE POURING IN—WRITE FO 


It will pay you to include the QUADRILL and QUAD- 
TAPPER in your line of supplies. Sales are quick and 
easy. Discounts are L-O-N-G. Moreover, from our na- 
tional advertising we are receiving many inquiries ... 
probably ao number from your own customers. And, we 
want you to get the orders plus the profits. But that 
isn't all... every drill press owner in your territory will 
want this amazing 4-way turret attachment. It increases 
the drilling and tapping capacity of a single press 4 
times. Write for details and liberal discount informa- 
tion at once. Ask us to send you inquiries from your 





















R YOURS TODAY! 





WE STAND 
BEHIND EVERY SALE 
WITH OUR 
UNCONDITIONAL 
GUARANTEE 


919 S. Michigan Ave. 


Chicago 5, Illinois 


TO MEET TODAYS CONDITIONS — | 
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Torpedo Electric eee Differential Hoist. Ca- 


Capacities 250-, . pacities 4, '/2, |, IY 
and 1000-ibs.; hook, and 2 tons. A fast- 
bolt or trolley suspen- selling, low-cost hoist. 
siorw 


CONCO 





CONCO HANDLING EQUIPMENT 


% These rugged, easy - handling 
hoists help solve many problems 
presented by women workers. 
And they bear a name associated 
for 25 years with quality cranes, 
hoists and trolleys. Secure com- 
plete information on this equipment, 
then recommend it with confidence. 





1-Beam Trolley. In four 
models, plain or 
geared types in ca- 
pacities from 4 
throuah 10 tons. 


Spur Gear Hoist, High 
speed, high quality in 
capacities rangi "3 
from ‘% through 


tane 


ENGINEERING WORKS 


Division of H. D. Conkey & Co., DIVISION ST.. MENDOTA, ILL. 
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Two motor driven Ropers operate power- 
ful hydraulic rams, one on each door. 
They operate independently . ; . open and 
close doors rapidly. In case of damage 
from enemy action or accident, two hand 
operated Roper pumps, provided as stand- 
by units, operate the doors. 


To perfect a mechanism that would fulfill 
every requirement of this vital job, Roper 
engineers collaborated with the Navy and 
Maritime Commission. That they succeed- 
ed in producing efficient, dependable 
equipment is best evidenced by the count- 
less naval operations which have taken 
place around the world. 


SPECIFICATIONS ON THE ROPER L.S.T. PUMPS 


Motor Driven Units; 13 G.P.M. — 400 Lbs. P.S.1.— 
500 S.S.U. Oil — 850 R.P.M. 


Stand-By Hand Operated Units; 4 G.P.M. — 400 
Lbs. P.S.I. — 500 S.S.U. Oil — 570 R.P.M. 


Send for the Booklet 
“How To Solve Pump- 
"1 ing Problems” and 
Pat) Catalog No. 8-42, 





GEO. D. ROPER CORPORATION 
ROCKFORD, ILLINOIS 
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BEALL 


genuine KANT-LINK 


SPRING WASHERS 


KEEP BOLTED ASSEMBLIES permanently TIGHT 


BEALL Spring Washers compensate for wear, bolt- 
stretch, corrosion and break-down of finish. They 
meet rigid Army, Navy and Air Corps specifications. 
Available in Carbon Steel, Stainless Steel, Phosphor 
Bronze, Everdur and Monel Metal. Finished in Cad- 
mium Plate, Galvanized, Silver and Parkerized. 
IMMEDIATE SHIPMENT of all standard sizes. 











WIRE US your requirements 


BEALL jgele)s of oF (Div. Hubbard & Company) 
EAST ALTON, ILLINOIS 





The day is comingsooner than we may think—when reconversion will 
be the order of the day... when plants will be “‘catching up” to get set for 
peacetime production. That’s when you'll find a big demand for Rust-Oleum 
for doing postponed reconditioning. Famous for its rust-preventing qual- 
ities, Rust-Oleum already has a big market in thousands of war plants where 
metal maintenance is important. Its market will grow with postwar recon- 
version, and provide rapid turnover and increased profits for you. 


THE 5 POINT SALES TALK 


@ Covers approximately 40% more area coating on the metal. 


er gallon than ordinary paint. 
edie. or @ No flame cleaning or sand blasting neces- 


sary—simply wire brush to remove loose 
paint, scale and dirt. 


@ Easy to apply—which, in these days of 
manpower shortage, means important 
time-savings. 

@ Penetrates rust, incorporates it with the ®@ Full range of colors for maintenance of 
film—spreads an unbroken protective production finishes. 


Wire for our sampling program which gives your customers full proof on all points. 


» RUST-OLEUM paint corporation’ 


- 2427 OAKTON STREET, EVANSTON, erect 











‘BUDGIT’) 


HOIST 4, 


Selling thought! 


With the inevitable defeat of 
Japan, many manufacturers will 
again be making peace-time prod- 
ucts — ploughshares, washing- 
machines, radios, cars, stoves, 
and thousands of new products 
developed while we’ve been at 
war. 


This will bring about new load- 
handling problems, new places 
where ‘Budgit’ Electric Hoists 
could be installed to the benefit 
of both management and the men 
who do the lifting. So here’s a 
selling thought for you—the new 
markets of tomorrow. Begin to 
develop them today by checking 
every plant in your territory. You 
now know of some who will com- 
pletely change their manufactur- 
ing methods, others who will 
make many changes. 


There is no better time than 
today to tell management, pur- 
chasing agents, engineers, fore- 
men, and workers in the factories - 
in your territory about ‘Budgit’ 
Electric Hoists — how light they 
are; their safe, easy operation; 
their superior mechanical features 
such as automatic brakes, anti- 
friction bearings throughout, a 
load hook that revolves freely on 
ball bearings and is free to swing 
in attaching loads; and other 
safety features built into these 
hoists. 


If you need more copies of 
Bulletin No. 356 to aid you in 
your. efforts, write us for them. 


MAXWELL 





Hoists 


MANNING,MAXWELL & MOORE, INC. 


MUSKEGON, MICHIGAN 
Builders of ‘Shaw-Box' Cranes, ‘Budgit’ and 
‘Load Lifter’ Hoists and other lifting specialties. 
Makers of Ashcroft Gauges, Hancock Valves. 
Consolidated Safety and Relief Valves and 
‘American’ industrial instruments. 
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igi BUDGIT’ 





[DAGGETT 


Ball Bearing Loose 


PULLEYS 





@ CONTINUOUS SERVICE 
@ CONSTANT SAVINGS 


DAGGETT PULLEYS give con- 
tinuous 24-hour service without 
getting out of order and con- 
tribute greatly to uninterrupted 
service. Simple construction, 
dustproof bearings, and the fact 
that lubricant needs changing 
only four or five times a year 
helps operators definitely to 
lower operating costs. DAG- 
GETT PULLEYS are very neces- 
sary in every plant and repay 
you well for selling effort. 


CHICAGO PULLEY AND 


SHAFTING CO. 
21 N. DESPLAINES ST., CHICAGO 6, ILL. 
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Save Hours of 
Concrete Drilling Time! 


When reconversion demands call for the 
installation of new machinery or relocation of 
existing equipment . . . save hours and days in 
drilling anchor-shield holes’ in concrete, by 
using Carboloy Masonry Drills. 

Tipped with the hardest metal made by 
man, Carboloy Drills ‘‘zip’’ through concrete 
and other construction materials amazingly 
fast! No more slow, cumbersome hand chisel- 
ing! One general contractor reports, ‘““‘We 
drilled 350 holes, installed anchors and pipe 
straps with 2 men in 7 hours. It's the best drill 
made!"’ A superintendent says, ‘‘Drilling time 
per hole cut 95%!"" Many others report 
similar savings. 

Available in sizes *%" to 1'4". Use in any 
rotary drill. Write for leaflet SA-165. 


CARBOLOY COMPANY, INC. 
11131 E. 8 Mile Street, Detroit 32, Michigan 
Distributors: Write for resale proposition. 


(741 °4310) Re) | 


MASONRY DRILL-POINTS 
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EVERY PLANT 


has many 
uses for 





Your customers in plants of prac- 
tically every kind and size are re- 
peat prospects for handy, many- 
purpose Smooth-On No. 1 Iron 
Repair Cement. 


Undoubtedly, several of them have 
been depending on Smooth-On for 
years to seal cracks, stop leaks, 
tighten loose parts in their plant 
equipment and tools. Others may 
need only a simple reminder 
from you or your salesmen that 
Smooth-On used in emergencies 
can save costly delays, make ef- 
fective, durable repairs. 


Be sure that you are always suf- 
ficiently stocked with Smooth-On. 
And make good use of the Smooth- 
On selling helps—especially the 
popular 40-page, fully illustrated 
Smooth-On Repair Handbook 
packed with practical repair sug- 
gestions and short cuts. 


SMOOTH-ON MFG. CO., Dept. 25 


570 Communipow Ave. Jersey City 4, N. J. 


Say to Your 
Customers: 











fastening the top section of the die to 
the superstructure by means of the 
chains, then lowering the table top with 
the bottom section of the die. Being 
readily demountable, the die separator 
does not limit the use of the table which 
may quickly be made available for such 
work as the transferring of dies in and 
out of presses, the support of overhang- 
ing materials, an adjustable height as- 
sembly bench, and the many other han- 
dling and work positioning tasks for 
which it was designed.—Lyon-Raymond 
Corp., Greene, N. Y.—Mu.u Supp ies, 
August 1945. 


Control Devices 
Snap Action 





A complete line of control devices em- 
bodying a unique snap action arrange- 
ment which lends itself to accurate con- 


trol of temperature, pressure, humidity | 


and mechanical displacement. Other 
features are double break contacts; ap- 
plicable range from —100° F. to + 
600 F°.; enclosed contacts; single pole 
single throw, single pole double throw 


| or independent circuit double throw; 


resistant to vibration; low thermal lag; 
tamper proof. These devices are mar- 
keted under the name “Cam-Stat’’. These 
temperature controls are fully adjust- 











able over a wide range. They are small, | 


light, rugged, efficient and can handle 
substantial 


loads—Paul Henry Co. | 


Thermal Div., Los Angeles 34, Calif. | 


—Mitt Suppiies, August 1945. 
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CUT-AWAY 
SHOWS THE 

WORM DRIVE 
PRINCIPLE 


rte10-Seal 
WORM DRIVE 


HOSE 
CLAMPS 


<q ""AERO-SEAL" 
PULLS UP 
EVENLY 

ALL AROUND 















ORDINARY 
CLAMP 
DISTORTS 
HOSE > 


“/rue 
TANGENTIAL 
TAKE=UP means 
NO DISTORTION 


The belt-like tightening action of the AERO- 
SEAL Clamp gives uniform pressure all 
around. An ordinary clamp will squeeze and 
distort the hose at one point. AERO-SEALS 
produce a leakproof joint with only moderate 
tightening torque, whereas extreme torque is 
necessary with ordinary clamps to overcome 
the leakage opening resulting from distortion. 
Extreme tightening greatly shortens hose life. 
AERO-SEALS, originally designed for air- 
craft service, have proved their ability to do a 
better job of clamping. Try one for yourself, 
and see! 


Send jor FREE SAMPLE! 
ge ee Ss See eae ee | = 


i AIRCRAFT STANDARD PARTS CO. 
1777 19th AVE., ROCKFORD, ILL. 


Please send me one sample "'AERO-SEAL” 





Hose Clamp. Size preferred 


| en ee 


§ COMPANY ___ 


ee a a ae 


‘ CITY STATE 
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COLLMER and, 
HUNTINGCTON® 


GRINDING WHEEL 
DRESSERS AND CUTTERS 
@ MILL SUPPLY MENI the Collmer line is 3m 


endorsed by users everywhere, and cus- 
tomer satistaction is the best gauge of 
whether an item is aood business. COLLMER 
Products are designed and made for the 

particular job they are Wardian & I Yen dia 
to do, they are tools ies 
that are built for good 
service and they give 
it, Let us send you de- 
scriptive circulars and 
pamphlets on the items 
shown and other 
COLLMER Products. 

co 


We can also supply. . . 
Lathe Dogs... Pipe Cut- 
ters — complete with = wo. 4 COLLMER Cutter 
Cutter Wheels, Rollers, 244” dia. — width 7%” — 
Pins, and Parts... ws 











% COLLIS Equipment fills today's 
important production needs so well 
because they are made by men 
skilled in making this type of equip- 
ment. Supply the proper unit from 
a complete range of types and sizes 
for Drill Sleeves and Sockets, Lathe 
Centers, Chuck Arbors, and Drill 
Drifts. We will handle your orders 














COLLMER BROS. promptly. 
SOUTH BEND 6 IND. staptinato THE COLLIS company 
EST. 1890 Complete CLINTON, IOWA 

















LUBRICATING i fl 
DEVICES (of VK 





ESSE 












AND DRILLING 
/LLIN' 
MANUFACTURERS pe ll 
HAVE GREAT nn 
FITTING & 


CONFIDENCE IN 


MARKING 
THEM— {. 


Solve Difficult Angle Jobs 


®@ Because most of the facilities of Cen be used profitably by every in- % For Tool Room — Production Line — Bench. 
manufacturers are taxed to capacity, news ctinse nsec :acesetins tse 3% Speed up work — End Makeshift Methods. 
ESSEX devices are giving important %& Quick Accurate Setups at any Angle. 
aid in getting full efficiency out of ex- % Sturdy Longlife Construction. 
isting equipment. We are ready bo %& All Parts Accurately Machined. 
. % Jaws Hardened Steel—Plain or Grooved. 
supply your customers with ESSEX mgt ti 
‘ % Made in Sizes from 1'/2" to 8" Jaws. 
products for all classes of service . . . ii dioihe dale aaa malate 
sight feed and plain lubricators, hand ANGLE VISES—PRODUCTION 
: ° : VISES — GRINDING VISES — 
oil pumps, oil and water gauges, oil MILLING ATTACHMENTS 
and grease cups, plural oilers, sight 
feeds, oiling devices, air cocks, etc. 


— ELECTRODE HOLDERS — 
Industry needs ESSEX — better sell MENT, ETC 
ESSEX BRASS CORPORATION || ister rroovcrs 


CABLE CONNECTOR S— 
adel “Automatic” Spring Write for Circular 348 
for over 25 years 
3000 FRANKLIN STREET Est. 1901 DETROIT, MICH. 


























CHUCKS — AIRCRAFT PRO- 

PELLER SERVICING EQUIP- 
Compression Grease ‘‘Pilot’’ Glass Body CHICAGO TOOL & ENGINEERING CO. 
Cup Sight Feed Oil Cup 8392 South Chicago Ave., Chicago 17 1 
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PUMPS—Written primarily for dis- 
tributors and their salesmen, “Facts 
You Should Know About Centrifugal 
Pumps and Impellers,” will assist them 
in recommending and selling their cus- 
tomers the most suitable and efficient 
pumps with due consideration for first 
cost as well as maintenance over a 
period of years. The material con- 
tained in the booklet applies to all 
makes of centrifugal pumps, not merely 
to the Deming line. —- Deming Co., | 
Salem, Ohio. 














Equip — 
wit 
“RE-SET-ABLE” 


HAMMERS— A pocket size folder de- 
scribes the non-marring “Basa” re- 
placeable face hammer. The bulletin 
(B-1) points out the special features 
of the adjustable split head, inter- 
changeable faces and balanced handle 
of the hammer. A tabulation of typi- | 








The best ‘soft’? ham- 
mers and mallets are 
rawhide—tough, resil- 
ient, long-lasting C/R 
mechanical rawhide. 
They strike effective blows 
without battering or marring 
- » » Without fatiguing re-coil. 
They hold their true striking 
surfaces. Sizes and weights 
for every need. Hammers are 
malleable iron with replace- 
able C/R Rawhide insert faces. 


for Catalog Sheets. 











CHICA ww idle WF. 00 





cal applications and uses is also given. | 
|—Greene, Tweed & Co., New York 66, 
1ING 


PIT JACKS—Bulletin No. 510-A il- 
jlustrates the Watson-Stillman line of | 
| hydro-pneumatic pit jacks, including | 
drop pit tables. Several types are cov- 
‘ered. hand-pump operated telescope 
model, air-engine driven model, drop 
pit table model and special types. Com- 
plete details of construction, operating 
| features and engineering specifications 
jare given.Watson-Stillman Co., Ro- 


selle, N. J. 


(Trade Marks Registered) 


RE-SET-ABLE ° BIG-HED-NIB 






LOC-KEY-SET for Product 


NOZZLES—‘ Industrial Application of 
High Pressure Hydraulic Nozzles”, 
gives detailed information on correct 
|and efficient use of hydraulic nozzles. | 
Drawings, charts and application pic- 





tures highlight the text of this 8-page | . 
folder.—Worthington Pump & Machin- | 2s 
ery Corp., Harrison, N. J. ese 
£°% 

a - 

| 24] 

TAPER PINS — A compilation of | O25 
standards for precision ground taper | 85° 
pins, based on the manufacture of mil- | <r 


lions of precision ground taper pin 







on Your 
Precision Grinding 


Diamond Tools 
Production Line 


- Tools numbered 


are LOC-KEY-SET for 
CHICAGO 15, tl. 


1 diate shipment . . 
in units of !4 carat (No. 1 size) and lettered 


to denote quality of diamond and style of 


mounting . . 


- 3 grades — Common (C), 


SHELDON M. BOOTH, Pres. 


ting service $1.00 postpaid.) Bigger stones 
938 E. 41st Street 


in C grade are genuine economy in dia- 
mond use. For large wheels we recommend 


Medium (M), Select (S). (24-hour reset- 
No. 60-CN. 


All diamonds 


4 


pat- imme 


- Protects from damage 


st breakage. 


ee More work per carat. Exclusive 
ented setting is tender to the diamond... 


Holds firmly . . 


.- . Guards again 
No. 24 CN RE-SET-ABLES are now selling 


in 100 lots. Ask for easy No. 4 Catalog and 


Grinder’s Iustruction Card. Shows sizes to 
fit your machines. Tools backed by service 


unegualled. 


DIAMOND TOOL COMPANY, not inc. 


@ RE-SET-ABLE adds to life of your diamond 





LOC-KEY-SET 
by Patented Process 
U. S. Pat. 2,351,743 
Factory Branches > 
Jobbers 
Everywhere 
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METAL 
SHRINKER 








Shrinks Time, Too 


You can cross metal shrinking 
off your list of time-consuming, 
costly operations the minute you 
start using the new C-B Manual 
Metal Shrinker. 

Developed after nearly two 
years of painstaking research, it 
cuts to minutes the hours re- 
quired for metal shrinking by 
old-fashioned methods. 

Handles metals up to .051”... 
yet is compact... portable...and 
can be mounted on a bench, ina 
vise, or on a stand. 





DISTRIBUTORS! 


C-B Tools now available for 
immediate delivery. Several 
choice territories are open. 
Write for data on other C-B de- 
vices and distributor proposi- 
tion. 











C-B TOOL COMPANY 


LANCASTER, PA. 














Service 


. . that’s the quality that brings 
repeat orders wherever GLOBE 
Textile Belting Products are used. 
Important too, the line is varied to 
meet nearly every customers needs. 
We can supply the items listed be- 
low for your immediate require- 
ments. 


Endless Woven Belts 
Solid Woven Cotton Belting 
Kanry-Tex Belting 
Cellulose Coated Belting 
Water Proof Treated Belting 
Webbing 


Write for our catalog. 
you a complete picture of the tex- 
tile belting products we offer. 


It will give 


'e4 eo} => 


WOVEN BELTING CO. INC. 


1400 CLINTON ST, BUFFALO NY 





PROFIT FROM 
TWO sents! 
Jason 


a fast colloidal pene- 
trant and rust solvent. 
Tasgon loosens rusty 
pipe joints, frozen nuts, 
painted bolts. Cleans 
tools, valves, machin- 
ery. Removes gum- 
med-up dirt, oil, paint, 
tar. Completes the 
toughest job in record 
time! 


Lusa]-Jascon 


// 











a quick, penetrating 
lubricant. Lubri - Tas- 
gon reaches the tight- 
est joints other oils 
can’t reach. Dissolves 
rust, carbon, gummy 
oil.Lubricates thorough- 
ly and speedily every 
spot that needs it! 





Keep them in stock and profit from their 
fast turnover! Write today for information 
about prices, discounts, and display ma- 
terials. 


Samuel Cabot, Inc. 


1547 OLIVER BLDG., BOSTON 9, MASS. 














THE 
POINT! 


From hardwood-handle 
to tempered-steel blade. 
every “Yankee” spiral 
screw driver is right to 
the point. Every part is 
ingeniously designed to 
speed work, cut down 
man-hours, Painstak- 
ing design and simple 
strength are typical of 
all “Yankee” fine me- 
chanics’ tools... whether 
Tap Wrenches, Vises, 
Automatic Drills, or Bit 
Braces. For more than 
fifty years, ““Yankee” 
reputation for fast per- 
formance and reliability 
has grown steadily, is 
growing today, as “Yan- 
kee” tools help speed 
war production. 


“YANKEE” fine Me- 
chanics’ Tools are stand- 
ard for quality with 
INDUSTRIAL SUPPLY 
DISTRIBUTORS the 


country over. 


“YANKEE” SPIRAL SCREW DRIVER No, 130A 


A Size for Every Purpose 


“YANKEE” TOOLS 


make good mechanics better 


North Bros. Mfg. Co., Phila. 33, UPS. A 
Established 1880 
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is now available. The book gives a set 
of standards which have become more 
or less universally accepted. Specifi- 
cations such as tolerances on the de- 
gree of taper, roundness, overall length 
and size are given.—Centerless Grind- 
ing Co., Bridgeport 1, Conn. 


Maintain 
FAST PRODUCTION 
SCHEDULES 


with 
CHALLENGE SURFACE 
PLATE EQUIPMENT 


Made of fine-grained, special analysis, 
semi-steel castings. Precision ground 
to the required accuracy, specially 
heat-treated. This complete line of 
shop-tested equipment makes for fast, 
accurate, trouble-free production. a 


INSULATION—*“Industrial —_Insula- 
tions” is the title of a 28-page catalog 
that describes in detail the various high 
and low temperature mineral wool insu- 
lations made by Baldwin-Hill. The 
book is illustrated and complete with 
application specifications, conductivity 
curves and engineering data.—Baldwin- 


Hill Co., Trenton 2, N. J. 





SOME OUTFITS SECC HOSE 
COUPLINGS ... OTHERS TAKE 





J «| 
| 


From 4x5x3% in. to 8x10x5 in. For 
providing square reference lines. Hand- 
hole in stiffening rib makes for easy 
handling. Companion pieces— 


CENTERS—A colorful new folder de- 


scribes the “Positive Stop” center for 





headstocks. It is claimed that this cen- | cash register the most is O.K. 
ter eliminates the necessity of provid- | with us. We do know, that 
ing precision dimensions on center | once sold . + . LE-HI Hose 
holes. Clearly defined pictures give | a hay sales are 
UNIVERSAL IRONS—4 sizes. step-by-step instruction on_ installing | >gay fray orn 


this center—Compensating Stop Cen- | 


ter Co., Hartford 5, Conn. 


| er material . 


ORDERS FOR THEM 


Whichever method rings your 


ing you up all year ‘round 
with good, solid consum- 
+ « national 
magazine advertising, with 





thi ‘ti : a 
handle ANGLE PLATES—22 sizes. ENGINEERING MATERIAL — A pined ten + me eager 
, *) ee LE-HI Series 100 
blade. From 3x4x4 in. to 24x24x24 in. For | , ; es Phgniceis tc | ing, with a top-flight catalog sat H 
I . holdi k comprehensive directory of products | | SOp- Universal Hose 
iral clamping and holding work. : . ‘ : Ra ee and the whirlwind new book- Coupling at- 
spira and engineering literature describes the tached to hose 


ight to 
part is 








lines of equipment furnished by Allis- 
Chalmers. 


Major portion of the direc- | 


let, ‘How to Select and At- 
tach Hose Couplings for Best 
Results."’ 


with Series 10 
Universal Hose 
Clamp. 








ned to tory is devoted to a listing of more than 
down no product sypee. a ct | LOOK TO LE-HI 
nstak- ure is arranged according to product | 
din) discussed with new bulletins marked. THE L E AD ER 
rle ages ; “a 
ep a Mfg. Co., Milwau- | LE-HI Hose Couplings 
REO is Irae Are Profitable! 
1e me- S—7 si | 
hether ba 2h 8 in, to 12x12x12 in | 1. Your customers know that 
— wee oe ‘ _ illus -page | LE-HI Hose Couplings are 
Vi For supporting shafts and other cylin- CLEANER—An illustrated 4 page | s upling 
18e8, a P es ss “ .» | good because from coast to 
Bi drical work when drilling, checking, folder tells the story of ‘“Floorlife” | eae anh a aaa 
or bit inspecting, etc. cleaner and how it lifts dirt off the sur- | the med eugned corden. seiieaes 
> than face for speedy removal by wiping, and | 2. You sell LE-HI Hose Coup- Hose Couplings 
nkee” actually waxes as it cleans, in one ap- | lings with confidence for tight type Geils 
st per- plication. It is ideal for wood and | every type of service indi- vaich exe we 
ability linoleum covered floors.—L. ago | cated . . . pneumatic tools, greg, 
| ee Sons, Inc., Building Products Div., New | Pile driving equipment, high 
acy, 38 York 16. N. ¥ | or low pressure air or steam 
“Van- oF 6,.N. 4. | applications, discharge, suc- 
speed | tion or water hose service 
| and many others. 
: REEL HOLDER — A colorful new | 
BOX PARALLELS—18 sizes. cr eg «“ A Roe]? | 3-LE-HI has NEW EXCLU- 
From 1%x2x4 in. to 12x12x24 in. | folder describes the new “Roll-A-Reel”, | siedh aniints Rae euenditian 
e Me. For setting and leveling to parallel and | a platform which holds reels and per- | jy. rch 5 y 
exact height for checking and inspec- — i l eile te te | ’ 
stand- ti Biss avelichio— mits them to be unrolled easily. It is | se ~ 
wish paaees attains ; sturdily built to roll reels of electrical | coor Coupling line that's 
PPLY “From ee rae pag aay a. © wire and cables, steel strand, rope, etc. | selling from coast to coast. 
alia The folder outlines the special features | They're worth plugging.-+ ent Series 600 
S the and we have the program to — for use with ag- 











(&. LATEST CATALOG| CATALOG 
Illustrates og describes 
complete line of Challenge 


| | | precision equipment. Send 


for it today— now! 408 
THE CHALLENGE — CO. 


GRAND HAVEN fet gS uic MICH.USA 








of the unit and illustrates its many uses. 
Roll-A-Reel, Cincinnati 2, Ohio. 


CONTROLLERS—A 16-page bulletin 
describes the new “Microact” and other 
electric-type controllers. Several dif- 
ferent types of controllers are illus- 
trated and described, contact and load 
circuit wiring diagrams are given, and 
typical applications are indicated. 
Bristol Co., Waterbury 91, Conn. 
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ricultural or con- 
tractors’ suction, 
water, or water 
discharge hose. 
Series 800 for 
use on the same 
type of hose but 
available in 
brass. 


ONLY THROUGH 


back you up. 





ROBBER MANUFACTURERS 


HOSE ACCESSORIES COMPANY 


2714 W. 17th STREET - PHILADELPHIA 32, PA. 
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ESTABLISHED 
1905 


FORTIETH YEAR 


1945 





SHAFIS-"*” «<= 


QUALITY 


FLEXIBLE SHAFTS and MACHINES 


ONE HUNDRED TWENTY-FIVE TYPES AND SIZES 
Ye to 3 H.P. 


owriro  p» ROTARY FILES ae 
%q TO 1%, HP. ROTARY CUTTERS uae 


TYPE M6—Y/> H.P. 


 &) - 


ILLUSTRATING THE LARGEST LINE OF FLEXIBLE SHAFTS AND 
MACHINES IN THE WORLD—HIGH QUALITY ONLY 
MANUFACTURED BY 


N. A. STRAND and COMPANY, CHICAGO 














CUTS SHOVELING 
costs 2 WAYS 





MOVE MORE MATERIAL PER DAY: 

Because of its special construction with 
tapered blade thickness and tubular shank, 
RAZOR-BACK gives you a perfectly bal- 
anced shovel of full 13 gauge strength 
but only 15 gauge weight. Speeds the 
handling of material. 


REPLACE FEWER SHOVELS PER 

YEAR: In addition to its long 
center "backbone" of 13 gauge steel, 
which reinforces cutting edge, frog — 
and socket, every RAZOR-BACK 
is "Surface Peened" after heat 
treatment, actually tests 2!/2 to 
5 times tougher than fine 
shovels merely heat treated. 
Send for Catalog. 














Forged in One 
Piece, with 
II" Long 
Socket. 


THE UNION FORK AND HOE CO. 


680 Hocking St., Columbus 15, Ohio 


RAZOR-BACK 


Only Shovel with a Backbone 
Industrial Forks, Asphalt & Road Rakes 











Here's Something You 
Can Sell Today To 


























ais FACTORIES 

For a = ih RAILROADS | 
| averse SHIP LINES | 
| Boller ees | 
mt and get | 


immediate delivery 


Technical training isn't necessary 
to sell NO-KARB or NCC. A sales- 
man needs only suggest to an en- 
gineer: "When boilers are sluggish 
or pressure is kept up with diffi- 
culty, use NO-KARB or NCC." 
That's all the selling there is to do. 
The rest is done by the perform- 
ance of the products. 


NUTMEG CHEMICAL CO. | 


Dept. M-8, 223 State St., New Haven 10, Conn. 

















WANTED 
DISTRIBUTORS 


FOR 


OIL CUPS 


e STOCK 
DELIVERY 


© QUALITY 
° COMPLETE 
LINE 
YOUR MARGIN [age 
IS ATTRACTIVE 


YOU RECEIVE INQUIRIES 
SENT US 


YOU ARE SUPPORTED 
BY ADVERTISING 


WRITE FOR DETAILS 
OIL-RITE CORP. 


3485 S. 13th St., MILWAUKEE, WIS. 


DROP OILERS - CONST. LEVEL - WICK 
LOOSE PULLEY - OIL GAGES, ETC. 
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crane!” 


“Get me a 


You’ve doubtlessly heard many a 
workman make that remark to 
his foreman as you visited the 
many plants in your territory. 
And, when you do, you’ve found 
a valuable friend who can help 
you sell a ‘Budgit’ Crane Assem- 
bly — jib, top-running, or under- 
hung — right then and there. 

If one of the executives or the 
purchasing agent is with you, 
stress the fact that it’s simple to 
build a ‘Budgit’ Crane Assembly. 
That one man, not necessarily a 
mechanic, can build a ‘Budgit’ 
Crane Assembly in one hour’s 
time, using a wrench as his only 
tool. Tell him how these cranes 
come in a single package, com- 
plete in themselves with the ex- 
ception of the I-Beam or the 
I-Beam and Shaft — which can 
be bought locally to save freight 
charges. 

Back up the worker’s plea for 
a crane with these timely facts 
and you've made a sale. And, be 
prepared to hand the executive or 
the purchasing agent a copy of 
Bulletin No. 355 which will give 
him more complete details about 
‘Budgit’ Crane Assemblies — Jib 
and Single-Girder Cranes; ‘Top- 
Running, Underhung, and Push- 
Type Underhung Bridge Cranes 
— than you may have the time 
to give him. Then, too, you have 
the added advantage of showing 
him just what these cranes are 
like, how they’re packaged. 

If you’re , 
low on ¢ 
copies, write 
us. We'll be 
glad to send 
you more. 


BUDGIT 


Crane Assemblies 


MANNING,MAXWELL & MOORE, INC. 
MUSKEGON, MICHIGAN 
Builders of ‘Shaw-Box' Cranes, ‘Budgit’ and 
‘Load Lifter’ Hoists and other lifting specialties. 
Makers of Ashcroft Gauges, Hancock Valves. 
Consolidated Safety and Relief Valves and 
‘American’ industrial instruments. 





~ MAXWELL 
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TRADE wan 






MANNING 
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HEADQUARTERS ,. 
for alt Fasten 


EAR in and year out mill supply 

houses have made money out 
of Alligator Steel Belt Lacing and 
Flexco HD Belt Fasteners and Rip 
Plates—made money because Alli- 
gator and Flexco are used every- 
where belts are used—made money 
because a small stock will show a 
remarkably good turnover. 


Why not go after some additional 
business on both Alligator Steel Belt 
Lacing and Flexco HD Belt Fasteners 
and Rip Plates? You may be sur- 
prised to find how many dollars you 
can add to your profits by checking 
up on the requirements of printing 
plants, laundries, repair shops, plan- 
ing mills, dairies, sand and gravel 
plants, and every type of industrial 
outfit in your section. 


we, 


@ Men who lace belts like Alligator because 
it can be put on with a hammer and it drives 
Straight. Its compression grip protects the 
belt ends and there is no ply separation. It 
embeds in the belt and is smooth on both 
faces. The two piece rocker hinge pin greatly 
increases the service life, and yet the belt 
fastening can easily be separated at any time. 





@ Men who have charge of conveyor belt 
maintenance like Flexco HD Belt Fasteners 
and Rip Plates because the fasteners make 
a tight butt joint with long life. The recessed 
plates embed in the belt and prevent ply 
separation. Patching and other repairs with 
rip plates save expensive conveyor belt re- 
placements and extended shutdowns. 


FLEXIBLE STEEL LACING COMPANY 


4633 Lexington Street, Chicago, Illinois 
ALLIGATOR Steel Belt Lacing for transmission belts 


For conveyor belts FLEXCO &-a& 5» Fasteners and Rip Plates 








DISTRIBUTORS 
Tie up with WILLEY’s for 
known, nationally advertised lines. 
Excellent proposition and real cooperation. 
A letter will bring complete information. 


WILLEY’S 


Sr me ae, a 


1342 W. Vernor Highway 
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Complete line, with diamonds set 
in WILLEY’S Metal, permitting 
complete use of the diamonds, 
because WILLEY’S Metal is ma- 
chinable. New catalog covering 
Willey’s Diamond Tools and Me- 
chanical Dressers is now ready. 


WRITE FOR CATALOG 41 


WILEEY'S TUNGSTEN 
CARBIDE TOOLS 


These standard well-known tools 
will handle 90% of your require- 
ments. Tipped with WILLEY’S 
Metal, they are suitable for ma- 
chining cast-iron, tough, hard 
rubber, bakelite, fibre and tough 
alloy steels. 


these well 


WRITE FOR 


CATALOG NO. 27 


CARBIDE TOOL CO. 


Detroit 1, Michigan 
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5 tl say 


Neaites tools 
\ _ OK 


WALDEN WORCESTER 


WRENCH SETS 


Engineered for Strength and to fit 
the mechanics need. Thousands of 
these sets have been sold here and 
abroad. 


Standard 

Set No. 26T 

The Mechanics Favorite. Wide range 
of Sockets, Special Handles, Revers- 
ible Ratchet Wrench. 22 pieces in o 
Steel Box. 


Set No. 16T 


| A very handy set of 17 pieces in a 
|) Stoel Box. 


Set No. 5110 
Wide range of Sockets, Special 
Handle, Reversible Ratchet Wrench. 
21 pieces in a Steel Box. 


B send tor Catalog No. WALDEN 


= 141 picturing a full li WORCESTER 
of Automobile, Aircraft —— 


~ and Radio Tools. 


STEVENS WALDEN, INC. 


468 SHREWSBURY STREET 





WORCESTER, MASSACHUSETTS 
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| gir circulation. Firm foundation 





ROCHESTER CAN COMPANY 





ae ee mmgety an Manablllly 
wleen you offer 


IRON HORSE 


BRAND 


OILY WASTE CANS 4 


Constructed in accordance with Un- 
derwriters Laboratory Specifications, 
Approved by Associated Factory 
Mutual Fire Insurance Companies, 
Reinforced top—extra strength to 
stand up under rough treat- 
ment. Gravity closing for safes 
ty—can’t stay open. 

Opening mechanism hugs can ¢x- 
terior—no place for clothing to 
catch, 





Man-size handles—securely rivet 
ed, make moving and handling 
much easier. 


Full apron body amply ventilated for 


eliminates tipping. Constructed 
of galvanized steel. 


84 GREENLEAF STREET, ROCHESTER 9, N.Y. 














Customers need extra 


GRIPPING POWER? 
Sell pre l Mac-it alloy steel 


























square head set screws 
' 5 are milled from the 
Wa . solid bar with die-cut 
siete OY ACs threads. Heat-treated 
e\8\e6 sie - 4 ; a a 
elale a for maximum torsional 
‘ 7 : strength and to 


resist upsetting 





of the. points. 


KX, 














Mac-it Products Include: ‘Socket Heod Cap 


Stripper Bolts, Hexogon Socket Pipe Plugs. 


STRONG, CARLISLE & HAMMOND CO. - Cleveland 13, 0. 
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HEN you sell Marsh Gauges, 

Dial Thermometers, Traps, and 
Heating Specialties, you sell equip- 
ment that has behind it more than 
75 years of constant refinement. 


With such a background it is only 
natural that Marsh Products should 
be far ahead. The ‘Recalibrator” 
is a good example. It is the first 
completely satisfactory way to cor- 
rect a gauge that has been knocked 
out of adjustment. 


The many advanced features of 
Marsh Products, and the vital roles 
they fill today, are being advertised 
to your customers in full page ads 
that cover every phase of industry. 





MARSH ¢& 
MOMETERS 
the Master. 





JAS. P. MARSH CORP. 


2079 Southport Ave., Chi.ago, Ill 











STYLE "'F" 


FLEXO JOINTS 


MAKE PIPE FLEXIBLE WITH THE 
SAFETY OF RIGID FITTINGS 





FLEXO JOINTS are safe and efficient and 
are made for all pressures up to 1350 Ibs 
superheated steam. They maintain the 
alignment of piping and are ruggedly con- 
structed to outlast the pipe to which at- 
tached. No springs, ground surfaces or 
delicate parts are embodied in their con- 
struction. All moving parts are entirely 
enclosed and fully protected from dirt and 
grit. 


FLEXO JOINTS are used for handling 
steam, compressed air, water, oil or other 
fluids through pipe lines that must be 
moved or swung in different directions or 
to supply machinery or equipment with 
any fluid while in motion, 

For every flexible or swing pipe joint 
service—sell FLEXO JOINTS—a non-stock 
item that you can deliver promptly. 


4 styles—pipe sizes to 3 inches. 
Write for details, 


FLEXO SUPPLY COMPANY, Inc. 
4215 Olive Str. St. Louis (8) Mo. 

















NEW! Another 
GRAND CLAMP 


te’ EXTRA DEEP THROAT ad 
r?° QUICK SETTING \ 
to INSTANT TRIGGER RELEASE , 


HERE IS THE EXTRA-DEEP 
THROATED SPEED CLAMP 
YOU HAVE BEEN ASKING FOR 
Grand A.S.L. Deep Throat Clamps 







Position instantly with push 
on combination _ ratchet 
screw (no waste motion run- 
ning down screw) and 
tighten with turn of vise- 
type handle — Holds work 
with firm tension grip on 


Extra Deep any surface, even slanting 


or irregular; ball and socket 


swivel (replaceable) prevents 
Throats shifting or creeping. 
No. 4 ASL Release instantly — simply 
Opening loosen handle and push on 
Throat trigger — clamp lifts free, 
4%" 44" voy 4 application to 
0 work. 
We. 6-ASL Made of Alloy-Steo! of 
6%" 4%’ Forced Clamp Capacity. 
No. 8-ASL SPATTER - PROOFED — 
10. S- All working parts are COP- 
8%" 6” PER PLATED against 


PROMPT welding spatter. 
SHIPMENT 
Write for Catalog on Complete 


Line of GRAND Speed Clamps 
for every kind of work. 


GRAND SPECIALTIES COMPANY 


3104 Grand Avenue, Chicago 22, Ill. 
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One convincing fact often sells 
a product. How fortinate is the 
salesman with a ‘Budgit’ Chain 
Block against any ¢ompetition 
in the world. For the incontro- 
vertible truths aboat them con- 
vince thé toughest prospect. 


Take the light \weight! A 
‘Budgit’Chain Block’ of 2-ton 
capacity weighs only 81 Ibs. — 
far less than any other chain 
block of the same capacity. One 
man can lift and carry it from 
job to job. 


It lifts easier and faster! That 
is due to, the agti-friction bear- 
ings and‘all wérking parts, in- 
cluding the automatic brake, 
working im gréase in a sealed 
housing. } 

Wy 

Most important of all, this 
represents the first radical im- 
provement in fifty years of 
chain blocks so that on facts 
alone, you can sell ‘Budgit’ 


Chain Blocks. 


Study bulletin 357 and 
memorize ‘Budgit’ superi- 
orities in detail. If you 
need more copies to help 
you in your selling, send 
for them. 


<) BUDGIT 
“==") Chain Blocks 


MANNING, MAX WELL & MOORE, INC. 
MUSKEGON, MICHIGAN 
Builders of ‘Shaw-Box'’ Cranes, ‘Budgit’ and 
‘Load Lifter’ Hoists and other lifting specialties. 
Makers of Ashcroft Gauges, Hancock Valves. 
Consolidated Safety and Relief Valves and 
‘American’ industrial instruments. 
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BIG IMPORTANT 


BENCH JOB » « »done by 


ATLAS seks | 


The key to the 
power and speed 
of ATLAS CAR 
MOVERS is the 
“compound lev- 
erage." 








BALL 
BEARING 


VA I l F y HEAVY-DUTY 
GRINDERS 
Accuracy and Performance 
Records already established 






























@ Uncle Sam's need for cars to keep 
In the 27 years that Valley Grinders have been used by war equipment, foods, etc. on the 


many of the country’s largest industrials, they have estab- aa. phn prcincnne gy ye 


lished fine records where accuracy and performance MOVERS to their customers — they 
count. These grinders are all powered by Valley Motors know this equipment is powerful, 

“ps 3 : : : speedy, easy to handle and to use. 
and every unit is built to a single high standard of quality. More shippers and receivers of freight 
This means complete satisfaction in service which builds than ever before are finding out the 


a post-war reputation for these efficient, low-cost tools. great value of ATLAS CAR MOVERS. 
Start building your car mover sales 


a ee now with ATLAS. 


[ley;) Walley Electric Corp. | Appteten-atias car 


ae Mover Corporation 
4221 FOREST PARK BLVD. e¢ ST. LOUIS 8, MO. 2947 North 30th St. Milwaukee, Wis. 
































Spells... Increased Opportunity To 





Sell 
LYNN 


Equipment Special kinds—difficult kinds 
—tight specifications—close 
pele > on Ra precision—special heads or 


and more lathes go on threads. 
the “disabled list’, after 
years of continuous over- 
time war production. 


; 
’ 






lf it is a Screw—we have, 
can or will make it. 


LYNN equipment completely reconditions worn or inaccurate turret lathes—also, 
converts engine lathes for turret lathe and screw machine work. 

Illustration above shows turret lathe with LYNN Self-Indexing Bed Turret replacing 
old turret. Quick easy mounting, perfect alignment assured by factory machining 
of base to fit the particular make of lathe. 


Self-Indexing Bed Turrets, Tool Post Turrets, Cross slides and 


Write for easy reference, factual 
catalog. 


CIWEWIENGLAND] 


other equipment for every make and size of lathe—to give KEENE, NEW HAMPSHIRE 
owners service equivalent to that of NEW TURRET LATHES, Meee 
overnight at low cost. E 


Prompt Deliveries . . .. Write today for full information 














LYNN MFG. CO. + 222Elroy St., Minneapolis 8 , Minn. 
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3000 USERS | Bey; ¥ 53 @ Ww.) Flos °o 3p oy, De 
CANT BEWRONG | 


A line of INDUSTRIAL 


BRUSHES and BROOMS 
for present and future 
selling . ... . 


@ Cleaning and maintenance problems 
will always be important to plant man- 
agers and the equipment that gives 

Used as elevator them the least trouble is what they are 
belt pulley going to stick to. CAPITAL “RED CAP” 
| Brushes and Brooms have built up a 
naientia ane reputation for long wear and few re- 
veyor tail pulley placements. The wide acceptance of 
CAPITAL “RED CAPS” is your assur- 
ance of good business both now and 

later. 


INDIANAPOLIS 


oft BRUSH AND BROOM MFG. CO. 


When you sell a _ Sprout- CORNER BRUSH AND BROOM STREETS 
Watton Bett Saver Fuiey. INDIANAPOLIS 7, Est. 1890 INDIANA 


you're selling an item that has 
proven its value not in scat- 
tered instances, but in literally 
thousands of installations in all 


kinds of industries. the Toor D Li 
Wherever you have a cus- Off 
tomer using a belt conveyor ON 

or a bucket elevator, have him SUPER INDUSTRIAL 
substitute a belt saver for his 44 | N DL ARC WELDER 
conventional type tail or boot 


crease belt life from 25 to 400 
per cent, and you'll not only 
have made a sale, but, what is 
more important, you've built 
good will. 


Write for a supply of bulletins 
and circularize your trade. 


SPROUT WALDRON & CO. 


MUNCY, PA. 


Manufacturing Engineers Since 1866 
HEADQUARTERS FOR— 


S} ‘ >) \ 
ot Kf Bol 
A | A 
BEARINGS CONVEYORS 


rovers GR TRINDL PRODUCTS UTD. | iene Vou: 
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Sales possibilities are urlimited as In- 
dustry is rapidly switching from “‘trust-to- 
luck” hand-oiling with its waste, guess- 
work and accident hazards, to TRICO 
Visible Automatic lubrication for all 

pes of bearing@surfaces. TRICO 

ILERS eliminate the human factor and 

ve the way for accurate, dependable 
ubrication. 





Plastic 
Constant 
Level 


More and more customers are specifying 
TRICO OILERS every day. Stock and 
sell this widely advertised line for a 
steady, growing profitable business. No 
—— are required and quick de- 
iveries are assured. Write today for 
attractive franchise. 


TRICO FUSE MFG. CO. 
Milwaukee 12, Wi:. 





Thermal 





Gravity 


OILERS 


THE FAST SELLING PROFITABLE LINE 











WHITNEY 


Cap '/,"" hole 









Weight 82 


through '/," Ibs. Depth of 
iron. %" hole throats". 
through 3/16" Stock size of 
iron. 2" hole punches |," 
through '4" to 2" 

tron. ul 


THE BENCH PUNCH 


that punches 
“two in one” 


@ Worthwhile savings in time with 
this particular WHITNEY Bench Punch 
—punches and notches angle iron 
and channel iron in one operat on. 
Your customers will be enthusiastic 
about this double duty tool ... 
finished work has good looking ap- 
pearance which also adds to the ad- 
vantage of using it. Send for bul- 
letins describing the complete Whit- 
ney line of punches. 


W. A. WHITNEY MFG. 60. 


ROCKFORD, ILL. 
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“DIE-LESS” 
DUPLICATING 


is a widely used modern industrial production tech- 
nique of great- versatility. It was made possible by 
the adaptability and ease of operation of DI-ACRO 
Shears, Brakes, Benders,—precision machines which 
make parts just as accurately as dies to a tolerance 
of .001” in all duplicated work. 

The merit of the DI-ACRO System of METAL 
DUPLICATING WITHOUT DIES plus our 
consistent advertising to industrial plants has created 
a constantly broadening market 
and a remarkable interest in ‘‘DIE- 
LESS DUPLICATING”. Send 
for catalog and complete dealer 
information. 


OLATRD. Write for Catalog 
Pronounced 


**DIE-ACK-RO"’ 












312 EIGHTH AVE. $O. - MINNEAPOLIS 15, MINN. 
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NEW 
PROFIT ITEM! 


MONARCH 

ONE MAN 

CAR DOOR 
OPENER 


Needed by everyone 
I ff? ] Hy 





g or un 
treight cars! 
Reasonably 
Priced—Great 
Opportunity 
for Quanity 
Sales 


ATTRACTIVE 
PROPOSITION— 
WRITE NOW! 





One man can open or close the most binding, 
balky box car door with the Monarch Car Door 
Opener. Protects life and limbs—conserves labor. 
Needed wherever freight cars are used! 


MINING SAFETY DEVICE CO. 
Dept. MS Bowerston, Ohio 


UMI 
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taken to index accurately, some errors may 
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epth of Page | DO cl e 


at ” Actus Products Company...............+55 250 
size of Advance Car Mover Company............ ! 
hes '/s Air Express, Division of Geloay Express po 


ORT 
Aircraft Standard Parts Co 
Albertson & Company, Inc... 
Alemite Corporation, Div. of Stewart. 

MIND oo sais Srerededuceedeeesean 
Allen Manufacturing Company, The 
Allis-Chalmers Manufacturing Co 
Aluminum Industries, Inc.............200505 57 
American Chain & Cable Ge., inc... BN, B 








INDEXING 







































American Chain Div. of American Chain 
WN I Pas 5 Gidcacasescsosaee 30 
American Hoist & ERE ES ae 253 
American Injector Company .............. 274 
American Manufacturing Company........ 205 
American Pulley Company, The.......... 171 | 
American Screw Company..............++ 59 | 
CH a ee “ ~ ich. Nanos aacesiee 4 | 
Appleton-Atias Car Mover Corporation.... | ‘ ‘ 
Armour Sendpaper Works spelen a Hs % Sure-fire Seller and Profit Builder! A 
Armstrong-Blum a ieee ace vecnanene . 
Armstrong-Bray & Co...........eeseeeeeee 1430 at DRILL PRESSES ee i een mee ——— yo ee 
—— wo Pe — cosets ” neti 2 vid vice for vocational and training schools, 
ro Equipment Corporation, The.......... : : : 
ha) ho 9 apa naR aaa | |e SURFACE GRINDERS 00 rooms, production or jobbing shops. The 
Atlas Press Company...........0...00e255 209 | Angle Plate Design is a feature which makes 
with Sn Seer & Machinery Co. b | e MILLING MACHINES the HARCO Indexing Collet Holder adapt- 
unc OIE CORIINEG, THES «0:56 case cnssccescees ‘ | j j m 
iron Bay State Abrasive Products Co........... 71 | able to uses not ordinarily handled by a col 
t'on. Lo ee 259 PRICE % 50 let holder. Graduations in 15° multiples are 
astic wate A a -+-sInside Front Cover ONLY ‘ established in plain view of the operator 
| ap- Belmont Packing & eases Cai, The:..... 46 below the locking head. General industrial 
—_ Besly & Company, Chas. H.............-.. = | Adaptable to 21 sizes for round acceptance and usability give you a good 
Whit- rr eee — from vhs. Ragan Ja start on sales—we want you to handle this 
Bird-White Company .... Sais a5 cana ae a or square stoc rom C) s oy Sa % : 
Black fate Compan Co., The. Rods caauawas 56 1/4”, and 7 sizes for hexagonal good business getter the need is immediate 
Black & Decker Mfq. Co., The....... 3 stock from 1/8 to 5/16”. and profitable. 
C0 Blackhawk Manufacturing ME iiiencswea 167 
. ——- — ne. ive deaiad ‘. 188 3129 W. LAKE 
cjieetrawes 4 | HLARCO PRODUCTS CO 
Bristol Company, The.......... Sa een 4 e CHICAGO 12, ILL. 
Brown & Sharpe Mfg. Co.................. 135 | 
Brunner Manufacturing Co............ 252 | 
Se rere 192 
Buffalo Bolt Company................00065 161 | 
Buffalo Caster & Wheel Corp.............. 238 | 
Buffalo Weaving & Belting Company Serer 276 | 
Bunting Brass & Bronze Co., The.......... 55 
C-B Tool Company.............. One 
MN ON, MENU onc cciicucerscvsavenas 264 
Cantol Wax Company..................... 276 
Capitol Menvlactertng & Supply Co...... 187 
eS Be Dai ganas eames . 260 
arborundum Company, 168, 169 
RCH Carey Manufacturing Co., The Philip... 227 
entury Electric ompany pawes WATE een 
MAN Chain Belt Company...................006 156 
Oor Challenge Machinery Co., The............. 265 
Cherry Rivot Company................... 50 
VER Chicago Drillet Corporation.............. 258 
Chicago Pulley & Shafting a iesié 260 
everyone Chicago Rawhide Mfq. Co., The......... 1 263 
unloading mean aw oe. The. Seas tenteesrecerny 210 | 
icaqo ow rinting iiecanes des . 157 | 
cars! Chicago Tool & En ae re 262 | 1. PRODUCT DESIGN 
Chicago Wheel & & Mig 240 } Besly taps are designed and manufactured by experts, who 
nably Clark Brothers Bolt Cc. eee se know tapping, as well as taps. This is Besly’s assurance of 
Great Stork x. Electric Company, James........ 6 | the product meeting the need. 
_ ark Company, Robt H................... 3 | 
tunity Clayton & Lambert Mfg. Co............... 192 2. PRODUCT PROMOTION 
Clemson Brothers, Inc.................0000e 236 Nationa) Business paper advertising and other sales promo- 
sanity Cleveland Twist Drill Company, 1 The..... . 206 tion activities offer tap education and service. The resulting 
les Clover Mfg. Co. sate Ad familiarity of the Besly name is a powerful sales factor. 
Coffing Hoist Company. RG pcusedeeees . 202 
Gomsdill Twist “OFill.....s.....cccccesscsss 132 3. PRODUCT ASSISTANCE 
CTIVE Collis Company, The............0.....05+. 262 Besly distributors are supported by factory and industry 
Eee 262 trained field men who assist distributor salesmen in match- 
ITION— po sae be anes Company Se aaa ea ewrlwens = ing the tap to the job requirements. 
olumbian Vise & Mfg. Co................. 40 
Now! Columbus-McKinnon Chain Corporation.. 216 4. PRODUCT ACCEPTANCE 
Conco Engineering Works.............. 258 Percentage of Besly taps sold has increased steadily during 
Cooper Alloy Foundry Co., The.......... 254 the last few years—the result of a quality product backed 
Corbin Screw Corporation................. 126 by national advertising. 
ee ear 191 
Damascus Steel Products Corp........... 260 | 5. PRODUCT DISTRIBUTION 
Darling Valve & Manufacturing Co......... 47 Besly is planning a postwar organization of the best and 
a a ane 249 most aggressive distributors, adding these as rapidly as 
Dart Mfg. Co., E. M SE er eT eee 252 production facilities assure each one effective sales support 
— Rubber Manufacturing Company, and ample stock. 
pea atin 4a Sia S aigkaiahs.s eas yeaee's . 204 
Dayton Safety Ladder Co................. 244 | 
Delta Manufacturing Company, The... 124, 125 Boost your postwar structure by handling Besly 
Deming Company, The.................005 53 - mi - 
t_binding, Desmond.Stephan Mfg. Go. The... 220 taps. Write for full information. 
Car Door Detroit Stamping Co., Finished Products 
rves fabor. MNES (5 25s cas cOeaNs ces sibs lbee ies 196 
1 ane gow _ INC... sees seco eee eee BESLY TAPS e BESLY TITAN ABRASIVE WHEELS 
- CO. Dick Company, Inc.. R& J.............. BESLY GRINDERS AND ACCESSORIES 
Dietz Company, R. E 





CHARLES H. BESLY AND COMPANY, 118 Clinton St., Chicago 6, I!!., Factory: Beloit, Wis. 





erston, Ohio Disston & Sons, Inc., Henry... 
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A complete line from a single | 
source...easier to sell...greater 
dependability...enables you to 
give better and quicker service 
to your customer. Three reasons 
that add up to more profit for 
you. Medart’s outstanding ad- 
vertising campaign in leading | 
trade journals means a greater 

1944 Medart market for you! 


| 









No. 56-V 
V-belts and 
V-sheaves 


No. 46-G 
Gears and 
Sprockets 









No. 66 
All Other Power 
Transmission 
Equipment 


Not just catalogs... but informa- 
tive, helpful power transmission 
equipment guides. Minimize 


complicated engineering compu- 
tations. ..excellent for your refer- 
ence files. Write for yours today! 











Stainless 
Steel 


BOLTS 
SCREWS 
NUTS 
WASHERS 


\ 
\ 


#i 
v 


Ly 


cert | 


UUUUUUUUUUUUU, 


4th 
Wh 


A Complete Line 
VW Zebl loge) (=m acess Maney oled a 


Stainless Steel 
BOLTS SCREWS 


NUTS 


Machine Hexagon 
Carriage C Square 
Lag { Wing 


WASHERS RIVETS 
All Types All Types 


sles bore ab te) ot} 


stainless 


SCREW & BOLT -CORP. 


121 Church St., 
New York 7, N. Y. 








AMINCO 


WATER TRAPS 


They “Route the Enemy” 
WATER 


is a thief to effi- 
cient usage of com- 
pressed air and gas 
—AMINCO Wa- 
ter Traps remove 
the water efficient- 
ly, economically, 
and automatically. 
Our bulletin tells 
you the reasons 
why AMINCO Wa- 
ter Traps can help 
your customers to 
profitable produc- 
tion. They are test- 
ed to 250 Ibs. pres- 
sure — completely 
automatic — easy 
to install and are 
low in initial cost. 
Get particulars. 


AMERICAN 
INJECTOR COMPANY 


Est. 1886 
1481-1491 Fourteenth Ave. 
Detroit 16, Michigan 
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Each Forsberg Blade that carries the 
famous WHALE BRAND mark of qual- 
ity is scientifically heat treated to add the 
toughness that gives these Blades their fine 
performance. They’re gauged and checked 
throughout every step of their manufacture 
and given a stiff bending pounds test be- 
fore you get them for sale. The popular 
HY-FLEX Blade, shown above, meets to- 
day’s demand for a medium priced blade 
which is extremely flexible, yet has the guts 
for solid service. 


- 





Here's a Whale of a Blade of a special 
analysis molybdenum, high speed steel, that 
gives unusual cutting service. Can be 
used at the same cutting speeds as tungsten 
and deliver practically equal performance. 
If you want to promise outstanding results 
on stubborn cutting jobs, offer Whale 
Brand HY-FLEX and MO-HY Blades and 


you'll deliver it. 
Get to know the vee 
se : 
jes action in Ww aie 
Y BRAND “" as 
7 YES an 
j ND s COPING 
s Aw oa SCREW 
BLADES | + SCREW, 
pais the cata- 
DRILI NS) Ask for _ 


 Gescribes th 
log that bony FORSBERG 


Ee eee 


ae 


orsber 


© MFG. CO., BRIDGEPORT, CONN:, U.S.A. 
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This Ad and others are 
appearing regularly in 
leading trade journals— 


















Am. Machinist, 
Aviation, Tool 
& Die Journal, || 


Tool Engineer, etc. 








Are you prepared to 
supply your custom- 
ers’ needs in TUBU- 
LAR MICROMETERS 
and SNAP GAGES? 





INSIDE MICROMETER SETS 


TU-Mi-CO TUBULAR Construction— 


Write for Discounts strong, light, easy to assemble and handle. 
tips and connecting surfaces are hard- 
and Sales Helps ened and lapped for long, trouble-free ser- 


vice. Sets complete with mandrels, wrenches, 
instructions—in strong wood cases. 


TUBULAR | | 22s" mcronirense 
MICROMETER CO. = an ; 


St. James, Minn., U. S. A. 









































Show Food Processors Amazing 
PlasT ex Belting and Increase Sales 





This new PlasTex long life belting is impervious to oils, greases, acids, 
alkalis and moisture — and is easy to keep clean. 


Although introduced only a few months ago it is already in use in many 
of the country's leading food processing plants. Get your share of the 
profits by recommending PlasTex for all food conveying jobs. 


Write Dept. B for sample today! 


BUFFALO WEAVING & BELTING COMPANY 


Buffalo 7, N.Y New York 


Over Filty Veors 
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Sell CANTOL as a 
Production 
“Expediter 


CANTOL BELT WAX elimi- 
nates slippage—100%. It will 
help overworked equipment to 
give the best that is in it. A 
little bit of CANTOL, applied 
while the belt is in motion, will 
keep any type of belting pliable 
in any atmosphere — under all 
conditions. It moisture - proofs 
and penetrates. It is free from 
all harmful ingredients such as 
resin and grease. That is why we 
say, “Sell CANTOL as a produc- 
tion expediter.” 

Write today for complete infor- 
mation about CANTOL — the 
different and better belt dressing. 
There is no obligation. 


CANTOL BELT WAX is a product of the 


CANTOL WAX COMPANY 


Bloomington Indiana 


CANTOL BELT 
WAX is sold only 
through distributors 
and dealers. 













From Old Mexico comes 
Candelilla Wax. Rightly 
combined and __ properly 
blended with other in- 
gredients. Candelilla  be- 
comes the secret of 
CANTOL superiority. 
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A DEPENDABLE SOURCE 
OF SUPPLY FOR 68 YEARS 


The good will long since established for and by the Jackson 
line among distributors and users alike is the result of many 
years experience with Jackson products. 

It is a foregone conclusion that the good will already estab- 
lished will be fostered in the future as in the past and that 
Jackson will continue to render dependable service and main- 
tain sound relations with distributors. 


JACKSON MFG. CO. Harrisburg, Pa. 


Est. 1876 
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BELT HOOKS AND LACERS 


Keep vital 
war machines 
- on the job! 


7 i 
a — iif 

























Industry's vital need for unin- 
terrupted belt-service demands 
belt ane and hooks that will 
hold . . . and SAFETY Belt 


Lacers and Hooks are guaran- 
teed to hold! Each lacer has 


.7 a full 6" capacity .. . jaws are 
ribbed, not flat and each rib 

5 contacts one hook only. This means that the hooks 

are easily sunk below the surface of the belt. The 


combination of a Portable Lacer and numerous size 
Belt Hooks is universally accepted . . . is serving 

6 so well today, it's building preference for years to 
come. This means business for youl Why not get 
the complete SAFETY SYSTEM story? Write, and 
we'll send it to you today! 


SAFETY BELT-LACER CO. 


5388 N. MENARD «+ CHICAGO 320, ILL. 
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backfires 


The Manager's Page .. + Where the views ex- 


pressed are his own. If you disagree—start shooting... 


DOUBLE DOUBLE TALK 


A well-known distributor came in to see us a few weeks 
ago and, among other things, we talked about adequate 
stocks. He said few manufacturers had any idea of the 
amount of stock a distributor should include in his initial 
order and more often than not was well satisfied to get a 
minimum stock order. 

Checking with some other distributors, I found that to 
be just a part of the story. Some manufacturers never wise 
up and are content with minimum stocks on the distributors 
shelves—over the years. Others may howl because of the 
number of special shipment requests but fail to come up 
with any logical suggestion for an adequate stock inventory. 
More often than not the manufacturer who cried the loud- 
est against the distributors’ cooperation was the one who 
knew the least about the market potential of his product. 

I was naturally interested in learning the other side of 
the story and I visited a manufacturer who has some posi- 
tive views on what distributors don’t do. He told me exactly 
what I'd expected. “It’s the distributor’s job to know his 
territory and if he takes on any line he should know the 
amount of stock he should carry. It’s up to him to push my 
line and determine the stock requirement. If his original 
order was a minimum stock order, I expect him to adjust his 
stock to meet requirements.” Well, supposing he just keeps 
on maintaining the same minimum stock, I suggested, what 
do you do about that? “If he doesn’t give me the business 
I should get I give him hell or take the line away from 
him.” How, said I, do you know how much business he 
should give you. You say it’s his job to know his territory, 
so, let’s suppose he started with a minimum stock order 
amounting to five-hundred dollars. Every sixty days he re- 
orders five-hundred dollars worth of stock—that’s three 
thousand a year. The way you look at it, you should be 
satisfied, because it’s his job to know his territory and hav- 
ing put it up to him you naturally accept three-thousand 
dollars as the business potential in his territory? 

His answer to that was long and complicated. In a nut- 
shell, any distributor that couldn’t double his sales in a 
year and double that the next wasn’t worth wasting time 
on. When I questioned him on his experience in double 
and double double sales records, his reply was ample indi- 
cation of why he had positive views on the negative side oi 
the distributor’s value. Only a few of his distributors dou- 
ble double. Those who do should add a double. 

His formula is that if a distributor can double his busi- 
ness this vear he can double it again the next. There is no 
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end to the potential. As near as I could determine, there 
is no starting point either. It’s not his business to set any 
starting figure because it’s the distributors job to know his 
territory. 

Now if this doesn’t make sense, don’t blame me. A dis- 
tributor made a statement and it ended up in my getting an 
education on how to set market potentials the edsy way. 
When I was a kid I had an idea along the same line in rais- 
ing rabbits. I’m not so sure but what it might have worked 
if I'd had a little more cooperation from the rabbits. I 
am sure they couldn’t have expected me to do any more than 
I did. It was their territory and they should have known 
their business. I furnished the food and was prepared to 
double and double double whenever they cooperated. I’ve 
never forgiven their lack of cooperation. It was their busi- 
ness to correct any situation such as, maybe, I had two 
“Jacks”. 
ited). 

Let’s settle on this basis. There are manufacturers who 
use the rule of thumb method in measuring the sales poten- 
tial of their product. Markets mean goats to them and dis- 
tributors will qualify. Users of their products are your 
business and not theirs. Keep that in mind. The distribu- 
tors place in our industrial economy isn’t helped by repre- 


After all I was no rabbit. (No wisecracks solic- 


senting manufacturers of this type. If a manufacturer 
doesn’t know. or, is not making a serious attempt to base 
his right for business on a knowledge of where his market 
is and how and to what extent his product is used in that 
market, no distributor should even consider taking on his 
line. Let him wash his own sox. Nine times out of ten 
when you find a manufacturer condemning distributors he 
turns out to be a double double type. He doesn’t rate you 
on the market potential in your territory because he hasn’t 
the remotest idea where his market is, or, care. You sim- 
ply can’t win—that is anything but abuse and believe me 
you get that. 

Selling means markets. You can’t sell without a market. 
If a manufacturer doesn’t know what and where his market 
is, there isn’t any, and, you’re throwing money down a 
rat hole when you take on his line. It pays to spend all 
your time and effort on the products of manufacturers who 
do know their markets. And, it pays to know. that you’re 
getting every bit of the potential business represented by 
those markets in your territory. 

Those manufacturers and distributors who are everlast- 
ingly market conscious, in the days ahead. will get their 
The others will get 


A. M. MORRIS 


share—plus a bonus—of business. 
what’s left—mavbe! 
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®ay-set Preformed Improved Plow Steel* has 
always been Hazard’s highest quality rope. Now 
it is better than ever, because every strand is 
literally packed with GREEN-LUBE—a superior, 
more adherent lubricant. This All-Green LAY-SET 


Preformed will last longer, give better service. 
GREEN-LUBE is a more costly lubricant—but not 
to you. It is Hazard’s assurance that when you 
specify LAY-SET Preformed Improved Plow Steel 


you ask for the best there is in wire rope. 


= | 


Wilkes-Barre, Pa., Atlanta, Chicago, Denver, Los Angeles, New York, Philadelphia, Pittsburgh, Portland, San Francisco, Tacoma, Bridgeport, Conn. 


HAZARD WIRE ROPE DIVISION 


wy AMERICAN CHAIN & CABLE 


ann VY In Business for Your Safety 
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